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- sL—No. 8. CHICAGO FEBRUARY 23, 1901. $2.00 Per Year. 
Our Facilities 
See Page {NEW are unsurpassed by any 


110 


ooney & 
Geiger 


O 


ane Bros. Co., 


POUGHKEEPSIE, N. Y. 





zx 


“f a 


LANE’S 
HANGERS 


— 





RECISTER | 
PRICE LIST 
JUST OUT. 


SEND FOR ONE. 
INDEPENDENT 
REGISTER CO. 


154 CHAMPLAIN ST. 
CLEVELAND, OHIO. 


firm in the United 
States for the manufac- 
ture of 


Stove Bolts, 

Stove Rods, 
Machine Screws, 
Pointed Pins, 
Threaded Wires, 
Rivets, 

Special Bolts, 

Mica Bolts, 

Cold Pressed Nuts, 


We have a large clientele 
among stove men who ap- 
preciate our high cuality, 
prompt deliveries and _ at- 
tractive prices. Let us hear 
from you. 


Atlas Bolt & 


Screw Co., 
Cleveland, oO. 











“PRACTICALLY | 
UNBREAKABLE™| 


4 
b) SAYS THE WORLDS FAIR AWARD! 


Flat Head Counter Sunk Stove Bolt. 





 GOMMER GROTWERS. ‘= *” 
BROOKLYN N.Y.U.S.A. 











, uality 1 Talks! 


Ss) of the Stove and 
Furnace Makers 


merican Seal Stove Putty and Asbestos Furnace 


Vhy? 
right. 





Because it gives uniform satisfaction and 


i. Connor Paint Mfg. Co. 


TROY, N. Y. 


NN. WARSCHAUER, 
Importer and Exporter 


Commission Merchant, 
49 Mariahilferstrasse, VIENNA, AUSTRIA. 


Bas Unequaled Facilities for the Distribution of American Specialties tv 
Austria-Hungary and Southeastern Europe. 


Black Diamond Files «4 Rasps. 


PERFECT—ALWAYS 








Twelve ~~ At 
Medals International 
Awarded Expesitions. 
Cc. & H. BARNETT CoO., 


Black Diamond File Works. Philadelphia, Pa. 





THIS SPACE FOR SALE 
Inquire of Owner 
DANIEL STERN 
69 Dearborn Street 
CHICAGO 





Tue “Cuose Venriator, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops for 
Skylight purposes. 








ff em FOR PERFECTLY VENTILATING 
TUTTI . Schools, Churches, Halls, Mills, Face 
Mt G | je} =) 4 tories and Audience Rooms of Every 


WITT Character, 
SMOKY CHIMNEYS CURED. 


**Globe Ventilated Ridging”* 
Send for Pamphlet. 


Manufactured by 


GLOGE VENTILATOR (0, TROT, ¥, 7. 
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“T ABASCO” WATER HEATE 


ALL STEE 
SELF FEEQ 
SHAKINC 

CR 


A Postal Card from you will bring valuable, complete & ie cussmeal 
information in regard to the best, most comprehensive, | : ; Greenhouse 
. 10te 


strictly modern line of these goods. ‘ Baptisterie 
Bath Hous 


WRITE US TODAY. | any place 
ew York, Boston, Philadelphia, AMERICAN RADIATOR (OMPANY | fy ply st hot 
a Lake and Dearborn Sts., CHICAGO. | : oatatong 


Kewane 














Boiler 


FAUCETS.| @aan c= 


Beer Kewanee 


Milk Can 
Oil Can 


Cream Separator, 


of Various Sizes and Styles. 
MF D. BY 


cour WY) Tue CLARK NOVELTY GO. 


34 in. OPENINGS. 
ROCHESTER, N. Y. 
































THE POWERS AUTOMATIC T 


Stops smoke and storm blowing da 
GCRrw GRrw CRrw GR CRre GCRrw GRrw GRrw cBirw low or poor-drawing chimneys, and ma 
“I beg to take advantage of your kind offer of inserting Strong up-draft. TRY THEM. 


G. c. Arbogast, | a free want ad.in your journal. Ama regular subscriber Pictures attract, and tell a long story effect 


9) to The American Artisan, andI can tell you, without an _ sond tree to dealers shove out for ad 
; ” ng. Alsose 1e Ss mne ops on 
[P\onterey, a.,writes: | iota of flattery, that I find it indispensable. Oho ameus a arr ny Ma 


PRT PORTE DRT DATES DATES DEG DATED AUB WIAD | POWERS BROS., Streato 
OC4+C4+O+O+64+64+6404 8464648 +O+O+E+O+ 04046464 +0+9+94+949+9+9494+9+0+0+9+0+8+ 


x 

: HEAT MAKERS. You would better hurry if yo 
: ™ VEL SAVERS. want the agency for the 
. 
. 


Kelsey Corrugated 














Warm Ajir 
Generator. 


; 
3 
é The list of dealers is rapidly i 
creasing. 

elie, It’s a Profitable Agency. 
7 Sees Why? Write us and w 
: 














will tell you all about it. 





Entirely Different from the Ordinary KELS EY Makers, 
Hot Air Furnace. FU RNAC E CoO. Syracuse, N.Y. 


BRANCHES: COOK & VAN EVERA CO. 
239 Water St., NEW YORK. 173 Lake St., CHICACO, ILL. 
JAMES SMART MFC. CO., Brockville, Ont., Sole Manufacturers for Canada. 
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& . mee VICK MEAL : ovicKk MEAL 
ad a ' we, “We, we. "Pe 
QUICK MEAs, QUICK MEAL ; QUICK MEAL ~d 














Wickless 
Oil Stoves 


Are the Stoves for 
the dealer to sell. 
They are the 
Stoves to make a 
profit on, for when 
once sold they stay 
sold. 

That is why they 
are so popular, 

















Wickless 
Blue Flame 
Oil Stoves 


Are so attractive in appear- 
ance that such makes it 
easy for the dealer to sell 
them, and so simple in con- 





struction that such makes 
it easy for the user to oper- 
ate them. Their Burners 
are powerful, durable, and 
easily cleaned, 


P. S.—“Quick Meal Steel Ranges will make friends for you. 


SiMe hi PS sai 
RINGEN STOV hase, 
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ee Comstock-Casile § ~ 


a 


| a aa QuiNGy, IL 























Showing a few Samples of 01 
plete Line of Stdves a 








Have the Largest Line of cheah. mediu 
Ranges made anywhere,constructed tomeet ever 
Northwestern and Southwestern Tradb. 

















rium Kceonomy Steel Range, for 
Soft or Fara Coal or Wood: with 
Warming Closet and Reservoir. 








Every Stove will makaa Fri 


Our new Catalogue, the 52nd annul, can be 
tains cuts of all our new designs in adition to 
Our goods are of the very best materig and work 





Prompt Shipment and Liberal Tre 


3 To Th 


We carry a larger stock fhan any 
and are making 2090 stoves a! ranges 
ing prompt shipment. 


You need a ‘“Line’’ of 200g reliable 
Ranges, and you need to by them ; 
Such a ‘‘Line’’ we have for sam. We g 
manship and the quality of terial t 
and the prices as low as suci@@rticles 0 
afforded. 

Please ask for a copy offur new 
illustrations of all our stov@,and th 
and benefit yourselves. 









Club Economy Steel Range, for Wood. Queen Economy Range, for Coal. 


* ei ne Castle 


QUINCY :, 





LI, 
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le Stove Company 


NGY, ILL. Established 1849. 


ee 


ni¢s of our Large and Com- 
stdves and Ranges. 


— 























heap, medium, and first-class Stoves and 
dtofeet every requirement of the Western, 








Triumph Economy Steel Range, for 


ra Soft or Hard Coal or Wood, 









IXL Economy. 


kea Friend of the Buyer. “Siijgegog- 














nnu@), can be had for the asking. _It con- 
n ag@dition to our former very large lines. 
teri and workmanship—and prices are low. 








iberal Treatment is Our lotto. 


1¢ | rade. 


ck flan any other manufacturer 
2s aml ranges per day, thus insur- 












Hottie Economy Steel Cook, for Hard 
or Soft Coal. 


goog reliable Cooking Stoves and 
o bw them at reasonable prices. 
sae. We guarantee the work- 
of material to be of the very best 
suci@rticles of such quality can be 


; offPur new catalogue showing 
tov, and thus accommodate us 


@®eeeseeaeeeoeae een eoceeeoeeese@ 









——— Club Economy Steel Range, for Soft 
True Economy. or Hard Coal. 


|Stove Company. 


, ILLINOIS. 
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a 
eo Perfect [deal 
E = Steel Range. 


O 


CCUTVUTTUUUITUTTUTUTUEUUSTEULULTCVCLUUAOCOULeeKeiLeedeeeecnerdentteeetyeereeetryerrreereyreevryererrevrynryyn 

















Steel Ranges are not a side line with us. Our entire attention is devoted 
exclusively to their manufacture. Our ranges are leaders. They are easy 
sellers and our prices will prove interesting. 


Cleveland Sieel Range Co. 


CLEVELAND, OHIO. 
WETTVTTEPUITTVVETV TUTE CITUPUITTPTUTEUUTUTECeCUCCUUOCUUOCCUALUD 








ae 
- 
eo 
[ a 
- 
ae 
laa 
-_ 
-_ 
oe 
eo 
ee 
= 
aa 
ea 
can 
oe 
oe 
-_ 
aa 
~~ 
ae 
- 
ea 
Se 
oo 
ee 
eo 
C a 
e— 
e— 
oe 
[aa 
e— 
_ 
eo 
e— 
t a«~, 
ea 
e— 
oe 
e— 
ee 
, aa 
_ 
e— 
oe 
oe 
e— 
= 
eo 
ee 
tan 
= 
ee 
oe 
a 
er 
, an 
oe 
can 
eo 
- 
eo 
eo 
[ aa 
ee 
aa 
aan 
oo 
-_ 
aa 
-_ 
e~— 
e— 
Mee 
aan 
eo 
~~ 
-_ 
-_ 
e— 




















FALL re a a a ee ee ee eee 














ar 
on -iage 
; 


2 





THE AMERICAN ARTISAN AND HARDWARE RECORD. 7 


The Newest Furnaces 


IN THE 


New Century 








BADGER STATE. For Wood or Coal. Four Sizes. COAL FIXTURES For Badger State and New Magnet. 


AND 
Our Prices WILL INTEREST You. 











NEW MAGNET. Wood or Coal. Two Sizes. 


Brand Stowe Co. 


EMPIRE. For Coalor Wood. Four Sizes. 


MILWAUKEE. CHICAGO. DENVER. 
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Twentieth Centir 


WHITE’S MAXIM W 
S 















STEEL RANGE. 


The most practical, the most attractive 





best selling steel range on the market. |i 
has Pouch Feed for Coal, End Feed 

Wood or Coal, with both Front Swing and 
Side Swing. Duplex Grate that can be re. 
moved through Grate Door. Front Poke Doo: Oven 
with Slide Dam- 
per, Cast Back Flue. 
Planished Steel Body, 
Asbestos’ Lined. 
Spring Balanced 
Oven Door, Sheet 
Iron Shield below \ 
Steel Bottom to x f 
equalize heat in the Oven. 
Full Cast Reservoir At- 
» tachment with Cast 
»% Shield Across Back to pre- 


coc Q_. | Se 
>vent rust. Base skirting, Thee 
making a Handsome Finish, O= 


* and Full Nickel Trimming. 


WHITE’S PEERLESS 
STEEL COOK. 














ST 


Bodies are made of a_superio! 





quality of Polished Steel, Full a 
Sized and Extra Deep Ovens. his | 
Spring Balanced Oven Doors. contal 
Triple Lined Walls. Asbestos in featur 
bottom protected by Outsid: White 
Shield. Bottom Oven Plate s 

curely lined. Asbestos lined Top — 
Oven Plate, anti-rust Back Pla! W 
in front of Reservoir. It is mount Ca 
ed on handsome cast base, and als 
full nickel trimmed. ne 





Write for our 38th 


Thos. White 
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ury Fuel Savers. 


WHITE’S MODEL 
| STEEL RANGE. 


. Our new line of Steel Ranges for coal 






























eyuipped with many entirely original 
improvements. The bodies are made 
of a superior quality of polished steel. 
Ovens are full sized and extra deep. 

Oven Doors are Spring Bal- 











anced. Grate is of the com- 


he 


, ° ‘ 

> AY), bined revolving and dump- 
. SS) , . P Tha ’ ‘ 

. ‘Qing pattern. The walls are 


fe. , 
Oo XG triple lined steel asbestos 
al Es steel. The asbestos in the 

~ bottom is protected by an 
ES RANGES / Y outside shield. The bottom 
he 


~ 


Oven Plate is securely 


eae 


braced. The Top Oven. 


Plate is asbestos lined, _ 
overlaid with Open Cast & 
Shield. Anti-rust Back 
Plate in Front of Reservoir. 


VHITE’S MODEL 
STEEL COOK. 


This Handsome Steel Cook for coal 


on 
wz. 


RIE nl 
Se a ee 


LLLP 
a 


ae? Be D7 








contains many new and _ original 


-_ 


) leatures, in common with the new 
White's Model Steel Range. 


SEs E35 3 BP EPP VE» 





We make a full line of 
Cast Stoves and Ranges 
also. 








th Annual Catalogue. 


stove Co., Quincy, Il 
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Are you handling the same line that you did last year? 

‘‘LAST YEAR’”’ is just a CENTURY behind the times. 

This is 1901; and we have 1901 Stoves. 

You can have ’em. 

In olden times 

The sighing swain sent Valentines, 

To win the hearts of maids; 

But we appeal to BRAINS. Just think; 

The Sciences and Arts of one year ago are now a CENTURY behind the 
times, for this is 1901. | 

Do not stagnate with the same old stoves of a CENTURY ago, when you 
can secure the agency for TWENTIETH CENTURY NOVELTY 
STOVES. 


Abram Cox Stove Co. 


Philadelphia, Pa. 



















Manager 


Chicago Branch, 
15-17-19 West Lake St. 
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DAUNTLESS 
Steel Range. 
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Made with Pouch Feed with Encased Reservoir, or with Encased 
Reservoir and Water Front as shown in cut. 

It’s also made with Nickel Plated Front or Portable Reservoir. 

Made in ninety'different styles; is made of malleable iron, 
where others are made of gray iron. 

We want to correspond with large and small buyers. 


Dauntless Mfg. Co., 


BEAVER DAI, WIS., U. S. A. 
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Peninsular 


ve | — 














| “PENINSULAR. . 


Finest in Construction. 
Finest in Finish. 
Finest in Appearance. 











Catalogues and —" 


ee tae 


LARCEST AND BEST EQUIPPED MAKERS O 


Detroit. Chica: 
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steel Ranges. 


THE ONLY 








eee 


+ @| Complete Line. 


All Sizes 


All Styles 
All Prices 





igs 
mw T Ww 





INS 
wt 
OVES /@ 
, ANE 4 
ANCEYY 
iG 
TELLS a 
HE BEST: 


rices on Application. 


Stove Co. 


KERS OF STEEL RANCES IN THE WORLD. 


cago. Buffalo. 























PENINSULAR - 
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t’s just what your trade demands. 


The Seauitand Ther-Lite 


A good Generating Gasoline Stove at moderate price. 


Furnished Either with or without Light Attachment. 








i} 


os 


“£4 ASS 





—= "3 => FS Th 





The Ther-Lite is a simple Gas Machine, a cook stove and an Incandescent 
Lamp combined. Anyone can operate it with perfect safety. 

If you want to get the newest and best things that are out in the line of 
OIL or GASOLINE STOVES, order from any of the following jobbers: 


7 =, 


F. M. noanye S BS EUGENE MUNSELL & CO., THE 8S. M. HOWES CO. r 
hiladel ain. Pa. New York City. Boston, Mass. 
w. B. BELKNAP & CO. COOK & VAN EV ERA CO., FARWELL, OZMUN, KIRK & co., 
Louisville “Ky Chicago, Il. st. Paul, Minn. 
MCLBESSE,! MERRILL 42 STETSON, TOWNLEY METAL co... F. A. KLAINE & CO., 
San Francisco, Cal. Kansas Cc ity, Mo. Cincinnati, Ohio. 
F. Ey tae STOVE & — TOWNLEY STOVE CoO., KOCH & SONS. Evansville. zo. 
ARE C@O., St. Louis, "Terre Haute, Ind. MOnRLEW BROS., Saginaw, Mich, | 


The Standard Lighting Company 


CLEVELAND, OHIO. 
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onarch 


Still Leading in Original Features. 
Bristling with strong points for the NEW CENTURY. 
MONARCH Gasoline Stoves. 


MONARCH Blue-Flame Wickless Oil Stoves. 


MONARCH Gas Stoves. 


and the Incom parable 


MONARCH Asbestos-Lined Ovens. 
New Catalog tells the tale. 


The 








e Monarch Stove & Miz. 


284-6 Pearl St., New York. 
67 Lake St., Chicago. 


Mansfield, Ohio, U. S. A. 





BRANCHES: 
107 No. 2nd St., Philadelphia. 





C 
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[_ine. ) 
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203 Wood St., Pittsburg. 
191 Eagle St., St. Paul. 
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Are being offered to the 
trade for 1901 in an entire- 
ly new dress. 

For years we have been 
considered leaders in every- 
thing pertaining to the 
manufacture of Vapor 
Stoves and our 1901 line 
is a long step in advance 
of anything heretofore put 
upon the market. 

We are conceded to be 
the largest manufacturers 
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Reliable Cc 


Vapo r 
Stoves 





of Gas and Gasoline Stoves # 7 


and Ranges in the ‘world. [ee 





He knows Reliable goods 
once sold are sold to stay. 
Exclusive agency is given 
only to live dealers. 
Write us, order samples 
and be convinced that the 


Reliable is the line to 
tie to. 
1901 Catalogue is now 


ready. 


THE 









Our output for 1900 was 


99,425 
kinds. 


There are reasons why 


stoves of various 


we occupy our enviable 
position in the stove trade. 

The dealer knows that 
Reliable stoves and Ranges 
embody all that is good 
and up-to-date in stove 
excellence. 

He knows that quality 
counts and that it is no 


Reliable 


to sell 


trouble 
stoves, 





} Schneider & Tren kamp Co. 


CLEVELAND. 


CHICAGO. 
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THE STERLING PURITAN. 


Wickless Blue Flame Oil Cooking Stove. 








It is so made that 
You Can’t Flood the Vaporizing Bowl. 
You Always get a Blue Flame. 
You may Open the Valve as wide as 
you wish, but the Flame comes to 
the Right Height. 
You do not have to be a [Mechanic to 
run it. It almost runs itself. 























Ue eee ee ea ee ee ee ee ee ee ee ee ee ee ae ee 




















Write for Catalogue. 
Jobbers in Every State. 


The Cleveland Foundry Co. 


CLEVELAND, OHIO. 
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IT PLEASES US 


to note that the list of attendants 

at hardware conventions is a partial list of 
JEWEL GASOLENE STOVE AGENTS. 

That means JEWEL AGENTS are 
progressive hardware men. 

JEWELS are in new dress this year, 

but just the same in principle. 


The cut shows a Single Generator Junior. 
Write for Catalog A. 


Stratton & Terstegge, 


H, Sandmeyer & Co., B. C. Bibb Stove Co., Marqua Bros., 


Chicago. 

















George M. Clark & Company, 


Eastern and Export Agency: 82 John St., New York, N. Y., FRED K. WELLS, Manager. 


WHOLESALE AGENCIES: 
Great Western Stove Company, 


Leavenworth, Kas., Omaha, Neb., St. Paul, Minn., Denver, Colo. 
Howard W. Peak, 


W. W. Montague & Co., 


San Francisco, Cal., Los Angeles, Cal. 


Louisville, Ky. 


Peoria, Ill. 


Morehouse & Wells Co., 
Decatur, Ill. 


Fort Worth, Tex. 
J. M. Litchfield, 


Beekman and Pearl Sts., New York, N. Y. 
Mt. Penn Stove Works, 


Baltimore, Md. St. Louis, Mo. 





Philadelphia, Pa. 





Regarding 








Boomer Furnaces or 
Boomer Steel Ranges 





We want to state i 
strongest terms ater 
sible that if you want 
the 


Heaviest, 
Most Durable, 


Most Ec nomical 

and easiest to take 
mee care of Furnace or 
mr Steel Range, buy a 


BOOMER. 


Boomer Furnace. 


Neither time nor money is spared to make 
them the best. Buy Boomers and save your 
coal bills. We invite investigation. 


Hess, Snyder & Co., 


Manufacturers, MASSILLON, O. 


Boomer Steel Range. 











Shaw’s Extra Heavy Line. 
3 Sizes, 18-24. 


Cole’s Original Hot Blast 
is the best stove on the mar- 
ket, for burning all kinds of 
fuel. 

It is acknowledged the 
best soft coal heater ever 
manufactured. 

It is the most economical, 
and the most powerful hard 


coal heater on the market 
today. 
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COLE’s ORIGINA 
HOT BLAST 
COAL STOVES 








Every stove guaranteed to stay air-tight as long as 





Shaw’s New No. 121 Line. 
3 Sizes, 12-18. 


It is the best wood stove on the market, aside from our 


air-tight wood heaters, designed only for wood and lighter 


fuel. It does not require any change of grate or fixtures for 


burning wood or hard coal. 


Our salesmen, who are now on the road, will describe our 


new dustless method of removing ashes. 





used—not for two months, or one winter, but always. 


SOLD TO UNE DEALER 
ONLY IN EACH TOWN 


Do not waste another sea- 
son by selling an imitation 
stove, but write to us at once, 
if you do not already hold the 


agency for our line. 





Shaw’s 18A Line. 
3 Sizes, 12-18. 


COLE MANUFACTURING Co. 


3218-3238 WESTERN AVE., CHICAGO, ILL. 
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OUR FIXED AIM HAS 
CONTINUALLY BEEN 
TO MAKE 


“NATIONAL 
Stoves and Ranges 


The Very Best That Ability and Brains Can Produce. 


























Our Our 
Materials Facilities 
The Are 
Very Best Unequalled 
Our 
Our Plant 
Patterns Is Best 
The Equipped 
Very Latest 
Our 
Goods 
a Not Sold By 
rices 
Attractive Mail Order 
Houses 


Excelsior ‘Stove AND 


Manufacturing Co. 


TD Quincy, Ill, U.S.A. 











WRITE FOR CATALOGUE AND PRICES. 
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100 
Tinners’ 
Patterns. 


THE AMERICAN ARTISAN FULL 
¢ SIZE PATTERNS Printed on Manila 
Paper from which they are readily 
a transferred to Heavy Sheets and cut a 
out ready for use. 
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The Full Set of too Patterns, 
Price, sent postpaid for 


$1.00. 


Pa 23: Yo Lo Do Do 











ADDRESS 


* DANIEL STERN, 


Publisher, 
& 69 Dearborn St., CHICACO. 
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GRAND =a 
Cooks an 
Ranges. 


High Grade. Up-To-Date. 
Price Very Low. 

















Oscar Millsap Company, 


ESTABLISHED IN OMAHA, NEB., 1893. 
MOVED TO BEAVER DAM, WIS., 1901. 


OMAHA BRANCH: 1108 Nicholas Street. 


FACTORY AND GENERAL OFFICE: 


Beaver Dam, Wis., U.S. A. 


R 





PECIAL RRETORT 


(SLOW COMBUSTION STOVE.) 
The dream of Stove Man- 50 y 
ufacturers for the last ears. 
In 1900 we doubled our capacity, 


and are now again increasing 
our melting capacity 


66 PER CENT. 


All caused by the 


Special Retort 











MADE ONLY BY 


1 s MarionStove(Co. 


MARION, IND. ‘ 
P.S. Send for Catalogue and new prices for 1901 
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HIGH 
QUALITY 











Every 
Stove 


Warranted. 

















° REPOSITORY for Seieneostn, North ‘one 


South Dakota. 


ST. ANTHONY PARK, MINN. 
GRUENHAGEN BROS., Mgrs. 





” THE 


Eclipse Stove Co., 


MANSFIELD, OHIO. 


©-0-0-0-0-0-0-0-0-©-0-0-0-0-0-0-0-0-0-€9-0-0-0-0-0-0-0-0-0-0-0-0-0600908 





LOW 
PRICE 











Write for 
Catalogue and 
Discounts. 


STOVES AND > RANG ES 


REPOSITORY for Nebraska, Black Hills, 


and Western lowa. 
OMAHA, NEB. 
THE ECLIPSE STOVE CO. 
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Steel Ranges 


Made to Meet Every Requirement. 


We are making the Steel Range business a 

} specialty—just as much so as if we did not make 

anything else. 

* We have a separate plant for that purpose, 
* equipped with modern appliances, operated by 

the best experience. 

If you handle Steel Ranges, we want you to 
buy them from us. 

Our prices are low enough to make it worth 
your while to deal with us, and high enough to in- 
sure the best possible workmanship and materials. 

Our catalogue is at your disposal. 


Pittsburgh Stove & 
Range Company, 


PITTSBURCH, PA. 


Western Sales Agent: 
W. D. SACER, 38 and 40 Michigan St., Chicago, Ill. 
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“IT’S AN EASY LINE TO SELL” 


Moore’s Steel Ranges 


This Range has more, 
py gocd, ‘talking points’ 
than anything offered 

id in the Range line— 
WM and—WE’LL BACK - 
EVERY POINT? 























TALKING POINTS. 


What sells Ranges? 

TALKING POINTS. 

Beginning with point No. 1 
viz. “THIS RANGE IS OF 
— a FIRST-CLASS CONSTRUC- 
sy, | ih Me ery TION’’--the man who is doing 
i : ore the selling, from the Agent of 
the makers, to the clerk in the 
Dealers store, needs all the 
talKing points he can com- 
mand to make sales. 

Are we right? 


Hidiyiit 
TA 











































a Hot ‘Water ‘Heaters, 
Steam Heaters 
___na Furnaces, 


is our Specialty. In over fifty years of 
experience we have met with about every 
phase of the heating problem. The manu- 
facture of economical and durable heating 
apparatus has been our constant aim, and 
ou: success has been fully demonstrated by 
our long continuance in this line. 

REMEMBER, efficiency and durability are the 
sure tests of chcapness. 

Catalogues, Price Lists and Discounts cheerfully 
furnished the trade, 


Fhe ivaion Furnace Co., 


New York and Chicago. 
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JEWEL STOVES Al AND RANGES. 


A Completé,Well Advertised Line. 
Low ines and Good Workmanship. 
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Please Write for Catalogue. ve 
, WE 
DETROIT STOVE Works. ee 
Detroit - Chicago. a anh | 
os ea 
Weigh me | 
wr o oan | 
the fire box in any steel range on the market. Then weigh that in the ae | 
ne 
Criumph Steel Range ae 
and you will find it is far heavier. This places the weight where it is most ef mn 
needed and makes this range very durable. Every dealer should write and ih ry | 
secure the agency for this popular range. i$ 
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(Um. G. (Gillard, ppyanutacturer, 


619-621 1. Fourth St. eeae St. Louis, Mo. 


Acme og 
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repeat i Ohio. and “U. ‘S, 


A Complete Line. 


‘ ax 
grove Ranges 
Steel 
We are pioneers in steel range business; 
old in experience yet adopt modern up- 
e to-date methods. Write for our catalog. 


241 and 243 ist Avenue, Tinnerman Steel Range Co., 
PITTSBURC, PA. CLEVELAND, 0. 
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NEW HAVEN, CONN, 





- IMPROVED f 
W i B. S. ESTES, ' 
in d G a te. § Devil’s Lake, N. D., writes: Ne: 
Send for price list and discount to ©} have secured & good man, thanks to 
MINER & PECK MFG. CO., my ad. in The American Artisan. You ; 
419 Chapel Street, have my heart-felt thanks.” 
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= *K CATALOGUE SHOWING 


te = Gas Ranges Cast Cooks 
: Steel Ranges Cast and 
Cast Ranges Steel Heaters 
Steel Cooks Hot Plates 





















































WILL BE FURNISHED FOR THE ASKING BY 


, ie nterpri 
* a KK E prise Stove Co. 








made in the furnace business is 
largely determined 7 the furnace 
handled. The dealer handling 
our furnaces always finds it profit- 
able. 

Brand’s Steel Dome Base 
Heating Furnace. For Hard or 
Soft Coal. Three Sizes. Portable 
Brick Set Form. 

Brand’s Magnet Wood Fur- 
mace. Portable Form. Three Clean- 
Out Doors, four inches diameter on 
each. Radiator made of 14 Gauge ¢g 
Steel. 








Write for Cata‘ogue. 


- Brand Stove Co. 


Milwaukee and Chicago. 














\ & 


mre ; 
; *Diameter 

14 to 24 inches. \ N W r v 
: ri people in your neighborhood come : 








‘ to you, Mr. Deaier, and tell a tale 
of woe about their inability to keep servant girls. Tell them the reason is because the poor 
girl has to sleep in aroom atrifle colder than the average refrigerator. Tell them to putin 


Smith’s Little Giant 
Circular Water Heater 


which are used in thousands of furnaces to heat cold rooms. When people rying to 
heat a house with a furnace about one-half as big as they ought to, come to you with 
their tale of woe just tell them that a Smith’s Water Heater, with no joints, will 
always prove satisfactory. 


The Chas. Smith . ” ‘CHICAGO. « 












| ‘| | Side Wall Register 


’ Takes 2 Feet of Stack Less than 
the Common Register. 


No Mutilation of Carpets. 
No Discoloration of Ceilings. 


Ventilators for Foul Air are made ae 7 
in 8 Sizes, to Accommodate any 
Size Room. 


Send for Circular. 


Toledo Register Co. 


Showing Double on Second Floor. Toledo @] . For First or Second Floor. 
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With Air Blast Attachment. FOR WOOD. 
roxsorrcon, MUELLER 
= HOT AIR FURNACES vat 


COMBINATION HEATERS 
STEAM ano HOT WATER BOILERS. 


Large Variety for All Kinds of Fuel. 
WRITE FOR CATALOGUE AND PRICES. 


‘= “ We Are Also Jobbers of Everything Per- 
taining to the Heating Trade. 


ESTABLISHED 1857. 


<L. d. [ete Fonnace C0, 


191 Reed St., .MILWAUKEE, WIS. 


Emperor 
Furnaces 


—— For Wood s—— 
Simple. Safe. Durable. 
The Best and Cheapest 
Line of Wood Furnaces. 
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Furnished for Either Brick or Calvan- 
ized IronCasing. Send for Catalogue. 


Weng tito On, 


Neenah, Wis. 
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Y ourOwnNameplate 


will be cast on one of these up-to-date and effective furnaces 
for all large buyers. Write us for full information concerning the 


Mioonarch Furnaces 


All cast i-on, for hard and soft coal, at foundry prices. .Besides 
these furnaces we make fine light gray iron castings, and do 
pattern making, japanning and nickel plating. 


‘The F orestCity F ou ndry & Mie.C oO. 


61 Elm Street, Cleveland, O Oo. | 
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TeWEIR oo FU RNAGE 


The Original Air Blast, 
Patented 1882, 1885, 1891, 1897, 18907, 
' jis the heaviest All Steel Furnace made. It is Riv- 
ited like a Steam Boiler, and absolutely gas and dust 
tight. Through its sectional Fire Pot it is tne Original Air 
Blast or Gas Consuming Furnace. It has been in use since 
1882, and now stands without an equal as a Soft Coal Furnace. 


Manufactured by 


= Meyer Furnace C 
eyer I urnace Vo., 


1300-1304 S. Washington St., 








WRITE FOR CATALOGUE | Peoria. Ill 
Portable. Made in 5 Sizes. AND PRICES. ’ 





For Brick Setting. Made in 7 Sizes. 
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ALWAYS 








AT YOUR SERVICE— 


The desk calendar and reminder, illustrated herewith, will be 
sent to stove dealers on request, together with circulars of 
desirable new goods. 


The Reading Stove Works, 


ORR, PAINTER & CO. 
FOUNDRIES: READING, PA. DAYTON, OHIO. 


BRANCHES : 
Ross & Kontny, Managers, 153-159 S. Jefferson St., 
CHICAGO. 

BOSTON. PHILADELPHIA. BUFFALO. 
















* handicap yourself in the stern 
J] competitive struggle after busi- 
ness by handling an inferior 


afford to pursue such a course or you will find yourself in 
the rear division of the procession. The way to getto 
the front in the furnace and range trade in your town 
is to handle recognized leaders like 

Furnaces and Ranges. The company S CHI LL 
making these ranges has a larger capitalization and 
greater facilities than ever before, and these 
goods are to be even more widely known in 
the future than they have been in the past. 

Write us for catalogue and discounts. 


me Schill Bros. Co. 


range or furnace. You can’t 





Crestline, O. 











ROY AL 
HEATER 


HART &« CROUSE CO., 


Steam. 


79 LAKE STREET, - 
St. Louis. 
235 WATER STREET. - NEW YORK. 





UTICA, N. ¥. 


Water. 


Branches? 


Hot Aijr. 


CHICACO. 


Minneapolis. Columbus, Unio. 











RAIL ROAD 


CeSBVEBEBOBESASESBOBOSBI 


CHAPIN & KUE 


CHARLOTTE, MICH., 


. 


® 








for sour milk to collect in. 





Bise Style. 






These ca1.s are made of Heavy Cold Rolled Stee]. The cov- 


ers and necks are made seamless; hence there are no seams +“ 

A heavy steel washer is sol- # e We could not get along — Che 
dered to both cover and neck, thus preventing the holes 4 American Artisan, and look for same 
from tearing out. The handles are heavy and of malleable each Sunday same as we do for our 
iron—made solid. The handles are riveted to the breast with Sunday paper. Tf the retail dealers 


two heavy rivets on each side of the handle. All cans are 
lettered to order with 1% inch copper letters. ALL LEA 
ING DEALERS HANDLE THIS CAN. Write us for prices. 


Arthur A. Peterson & Co., Maple Park, 


Manufacturers of Extra Heavy Dairy and Pieced Tinware. 


WRITE... 


‘ would read your paper regular from 


first page to last as they should, your 
; circulation would increase largely.’’ 
EE 
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IT WILL PAY YOU 


to write for catalogue and prices on 


GILT HDGE 


Warm Air and Combination Heaters, 
Registers, Tin and Galvanized Iron 


Furnace Fittings, manufactured by 





Milwaukee, Wis. 


E. E. DUNNING, Mgr. Heating Department. 




















F our of.a Kind 
Champion, 
Active Champion, 


Champion Jr. ana 
Marquart 


Universal favorites with house- 
wives because they save time and 
strength. They POSSESS AN 
ADDITIONAL FLUE, A FEAT- 
URE FOUND IN NO OTHER 
RANGES, These ranges cannot 
be surpassed in simplicity, econ- 
omy and workmanship, and at the 
same time they are graceful orna- 


ments to any kitchen. STYLE 


251-257 VIADUCT, 



















~~ 


j _ 
g ——S a 


P. 


Champion Steel Range Co. Cleveland, 0: 


AGENCIES: Rumsey & Sikemier Co., St. Louis, Mo.; Corbett, Failing & Robinson, Portland, Ore.; Lee. Glass, Andreesen Hdw. Co., Omaha, 
Neb.; Richard Conover Hardware Co., Kansas City, Mo.; J. M. Litchfield, 105 Beekman St., New York; Chicago Stove & Range Co., Chicago. 






















“Quaker” 









OUR 702 
POINTS OF EXCELLENCE. 
Large Feed Door for Wood. 
Immense Vertical Heating Surface. 
Heat Equally Distributed Over All the A BARREL 


FOR THE ASKING. 
Give same most 
severe test pos- 
sible. If not as 
represented and 
does not do your 
work to the pink 
of perfection, re- 
turn at our ex- 
ense. Write for 

“EVERYTHING Cat. “C.” 

YOU NEED IN. 

THE FOUNDRY. 


S. OBERMAYER CO. 

Cincinnati, O., Chicago, 

Cable address, ae, * 
Cc incinnati, oO. 

A BC Code. 






Heating Surface. 

Heating Surface Absolutely Gas Tight. 

No Dead Air Space. No Burnt Air. 

A Lined Furnace. Basket Grate. 

Simple in Construction. 

Can Be Controlled in the Mildest 
Weather. 

The Cheapest Heavily Lined Steel Fur- 
nace on the Market. 

Can Be Put in a Low Cellar. 


Large Stock. Prompt Shipments. 
Low Prices. 


Wireton Heating Co., 


MAIN OFFICE and WURKS; 
Blue Island, Il. | 
CHICAGO OFFICE: 40 DEARBORN STREET 
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2) ROUND OAK GX 
B STANDARD 6 AMERICA S 


The perfect fit 

of every part of 
Round Oak 

good ranges 

is the cause of their 


Good cooKing 
qualities. 





No fire is wasted. 

The fire is 

controlled and used 

to the 

best advantage. 

They will do 

more work 

and better work 

with less fuel 

than other ranges. 

You probably like 

good goods. 

Here is your 

opportunity. 

If not sold in your 

bailiwick 

send for \} \ | 
“Some Good Things + —< e Nh I Mid 
for the Kitchen.” — . 











Estate of P. D. Beckwith, 
Dowagiac, Mich. 


MAKERS OF GOOD GOODS ONLY. 











THE AMERICAN ARTISAN 


ESTABLISHED 1880. 





Representative of the Store, Gin, P\aroware, P\cat- 
ing and Bentilating |nterests. 


PUBLISHED EVERY SATURDAY. 

Terms of Subscription (invariably in advance): One Year, Postage Paid, $2 
Address all letters, communications and remittances to 
DANIEL STERN, President American Artisan Press, 

69 DEABORN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Matter. 
THIS PAPER iS A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 
This Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677.” 





CHICAGO, FEBRUARY 23 1901. 





Henry B. Gombers, national secretary of the 
National Association of Master Steam and Hot Water 
Fitters, in his latest official bulletin, has a timely rebuke 
on the folly of attempting to get both feet in the busi- 
ness trough. He calls down concerns who take business 
across a continent at a loss frequently, thus knocking 
out a local fitter who could otherwise make a decent 
profit. 








A BILL is being prepared, to be introduced in the 
present New Jersey legislature, in which it is provided 
that the court may examine a judgment debtor as to 
his ability to pay, after first ascertaining that the claim 
exists for “necessaries of life.” If it is found that his 
income will allow, after setting aside a reasonable sum 
for the support of his family, the bill provides that he 
shall be forced to settle the debt by installments. If 
the debtor fails to comply he may be adjudged in con- 
tempt of court and be punished accordingly. It is pro- 
vided that the court shall exercise careful discretion 
in deciding whether the circumstances of the debtor are 
‘such that he is able to pay under judicial enforcement. 
Such a bill should receive the active support of every 
mercantile body in Missouri. 








THE growing popularity of American products in 
those parts of the world in which all the manufacturing 
and exporting nations are making earnest endeavors to 
extend their commerce is illustrated by the figures of 
the Treasury Bureau of Statistics, showing the exports 
by grand divisions and countries in 1900 compared with 
1890. These figures cover the calendar years from 1890 
to 1900. They show that our exports to Europe in- 
creased during that period from $682,000,000 to $1,- 
116,000,000, or 63 per cent; to North America, from 
$95,000,000 to $198,000,000 or 100 per cent; to South 
America, from $35,000,000 to $41,000,000, or less than 
20 per cent; to Asia, from $22,000,000 to $58,000,000, 
or 163 per cent; to Oceania, from $17,000,000 to $40,- 
000,000, or 132 per cent, and to Africa, from $4,500,000 
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to $23,000,000, or 416 per cent. To South America the 
growth has been comparatively small, but to Asia, 
Oceania and Africa the percentage of growth, it will be 
observed, has been phenomenally large, and in nearly 
every instance the gain has been greater than that of the 
other countries competing for that commerce. 


RANDOM SKETCHES. 











BY SIDNEY ARNOLD. 





SincE Jan. 25th the retail druggists of New York 
have been working under the plan of the National As- 
sociation of Retail Druggists to do away with price cut- 
ting on proprietary medicinal preparations, and during 
the first week of this price-fixing agreement it has 
worked beautifully. The ultimate success of this grand 
scheme of retailers and manufacturers co-operating for 
the common good will be watched with undisguised eag- 
erness by men in other trades as well as in the drug line. 

* * /” 


A MANUFACTURER of a patented specialty, in com- 
paring it with similar articles, says, with redundant and 
inelegant justice of the latter, that “competition had 
competed the quality all out of them.” This murder of 
the King’s English—it is proper to say King’s now, I 
believe, in view of the sad event of Jan. 22d last—con- 
tains a great underlying truth. It is a fact unquestion- 
ably that intense competition is liable to cause deteriora- 
tion as well as improvement of the product. There 
will be emulation as to which one of several concerns 
will make the best goods, and there will also be eternal 
striving after cheapness. This is not all the seller’s 
fault. Everybody remembers the buyer of solder, who 
told the dealer he would have to have a better price even 
if the quality deteriorated and more lead was used in 
making it. For several years, at frequent intervals, this 
same demand was made, and finally the seller wrote: 
“T cannot put any more lead into your solder, as the 
last lot I consigned you was pure lead.” 

* * * 

“Tr you buy our goods, we guarantee satisfaction.” 
How many dealers in their anxiety to make sales have 
contracted to do this! Now, as a matter of fact, how 
can this contract be carried out? If you buy a stove 
from me and the shovel is absolutely the finest that can 
be made, and yet you state that it does not satisfy you, 
what recourse have 1? If you guarantee satisfaction, 
and the consumer is not satisfied, what argument can 
there be over the matter? The courts, however, in a 
recent New York decision on a ventilator which was sold 
to a party and “guaranteed to ventilate the receiving 
room to your satisfaction.” The man said he was not 
satisfied with it, and the case was taken to court. Now, 
it is a rule of law that where the object of a contract 
is to gratify taste, serve personal convenience, or satisfy 
individual preference, the person for whom the article 
is made or the work done may properly determine for 
himself (if the other party had so agreed) whether the 
work shall be accepted or not. The courts hold that that 
rule does not apply to this or similar cases and that ap- 
paratus intended to perform certain work may not be 
arbitrarily rejected, even though guaranteed to be “sat- 
isfactory.” 
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I was talking, the other day, to C. Magnussen, 
who has just sold out his hardware store at Lyons, Ia. 
Mr. Magnussen is a progressive man whose ideas on 
window display are strikingly original and have proven 
immensely profitable. One of them was as follows: 
He put a teakettle in the window, fastened it with a 
padlock and chain and surrounded it with cast iron 
fencing with a gate in the center. Above it he put the 
inscription, “How can you get this teakettle without 
opening the gate, breaking the chain or unlocking the 
padlock?” This was a poser for the Lyonaise, and a 
great many people came into his store and asked, “Mr. 
Magnussen, how can I get that teakettle?” With a 
suave chuckle my friend replied, “By paying me a dol- 
lar for it.” 





Another scheme of his consisted in white washing 
the front window, leaving a circular peep hole at the 
center, over which was the inscription, “For Men Only.” 
Everybody had to take a peep in to satisfy their 
curiosity, and saw Mr. Magnussen’s handsome display 
of razors and other shaving utensils. 

* * * 

We say grandiloquently that it was the manana 
habit that put Spain to the bad in that Cuba business. 
Napoleon said that the Austrians used to have their 
armies spanked with painful regularity because they 
were always just a little slow. It is a habit of talking 
of other nations as being procrastinators from their feet 
up, in a tone that would indicate that Uncle Sam’s 
progeny was a bunch of “Johnnies on the Spot” right 
along. 

It cannot be denied that there is far too much pro- 
crastination and other half-living in this land of accred- 
ited “get-there.” America, like the rest of the world, 
has far too many emasculated natures who are wont 
to shirk a disagreeable task that has to be done, with 
good will or without; to try to evade the inevitable 
and postpone necessity ; to stand shivering on the brink 
when the plunge must perforce be made, and the sooner 
it is made the sooner the shock and its consequences 
will be over; to waste their strength in fretful anticipa- 
tions of fatigue, and to substitute dilettanteism for 
honest work, perfunctoriness for brave endeavor. In 
an English magazine I found the following eloquent 
little essay on the chief good of life, that seems quite 
apropos to the subject: 

“It would seem, indeed, as if the chief good of 
life consists in the steadfastness with which one can 
buckle to and bear one’s burden—buckle to and bear 
one’s load ; as if tightening the straps and strengthening 
the harness itself lessens the strain, and the more closely 
one stands up to one’s work the easier it is to do. Put- 
ting off the day of buckling to, hoping for miracles to 
be wrought in our favor by which that day shall never 
come at all, praying to the friendly Hercules looking 
down at us from the clouds to lift our cart from the 
rut and save our own shoulders from the wheel, are 
misspent hours and misdirected energies in every way. 
It would be more to the purpose to buckle to with a will, 
and lift that sticking cart by one’s own efforts. It can 
be done, and more—it has to be done; and delay scores 
nothing to our advantage, but much to our disaster, 
for sticking carts have the faculty of sinking deeper 










the longer they stand, and difficulties accumulate by 
time and delay, till what was once a layer of fine white 
sand, and which a feather could brush away, becomes 
by neglect and lapse of moments a hard and concrete 
stratum, which not even the unassisted efforts of Her- 
cules himself could break up or remove.” 





Now there is a fund of meaty wisdom in this dis- 
sertation on the habit of sticking carts to sink deeper 
into the mire. Take the case of a man whose affairs 
are going wrong, and whose books show a perilous 
inclination. Obviously the only rational thing for him 
to do is to buckle to at once, go into his affairs, check 
his expenditure, cut off his superfluities, and lift his 
cart from the rut of bankruptcy into which it is fast 
sinking. But if he has not the energy or common 
sense necessary for this—if he delays for this hope, for 
that fear—if now this problematical gain is to be made, 
that bad debt paid up—if his wife’s delicate nerves need 
management, and the state of her health demands a car- 
riage—if he must strain one point for his son on his en- 
tering into life, and another for his daughter on her first 
season—if shadowy fingers slacken the straps, and the 
mildew of fallacious hope rusts the buckles—what can 
there be but irremediable disaster and a general col- 
lapse as the result of those insane attempts to shirk 
a painful task and evade the inevitable? If he had had 
the courage of his situation, and buckled to at the 
first, he might have retrieved all that had been lost, and 
made good his future position. It was simply a ques- 
tion of promptness and daring—of buckling to with a 
will. But he temporized and delayed, slackened this 
girth, loosened that strap, let ends fly loose and buckles 
slip, hoping rather than doing, and looking to that 
stalwart Hercules in the clouds, or on that machine 
where he thought was hidden the god who would put 
all things right with a nod of his head, rather than 
trust to himself, putting his own shoulder to the wheel 
and buckling to like a Trojan. In consequence when 
he comes to grief, anyone but himself could see he was 
foredoomed, and upsets the whole concern into the 
ditch.” 

This is one result of that foolish temper which 
will not accept cheerfully what it cannot avoid by any 
ingenuity in the world, and which does not reflect that 
the more closely-fitting the harness the easier it is to 
draw the load. 

Closely allied to the vice of useless temporizing is 
that of constant grumbling, and along this same line 
of argument this same magazine that so ably scored the 
bad habit of putting off evils has this to say on the 
matter of grumbling deepening the sore rather than 
dissolving the substance: 

“Tf grumbling at a trouble would lessen and finally 
disperse it altogether, by all means let it be done; if 
shifting one’s yoke from shoulder to shoulder, and 
vainly trying to pull it over one’s poor long ears, would 
slacken the strain and finally dissolve the substance, 
one would be well quit of one’s impediment for a little 
abrasion of the epidermis; but when it only chafes and 
does not slacken, only deepens the sore, and never 
dissolves the substance, it seems but a poor exercise of 
energy and ingenuity, and buckling to would be a bet- 
ter employment for all.” 
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News Siftings. 


The Gobeille Pattern Co., Cleveland, 0., have an 
international reputation for their exquisite designs and 
patterns for art castings. Their products are easily to 
be differentiated for the symmetrical design and delicacy 
of finish. They count among their customers most of the 
leading stove manufacturers of the country. 


The Thomas White Stove Co., Quincy, Ill., manu- 
facture an up-to-date and very popular steel range in 
their White’s Maxim. This range has pouch feed for 
coal, end feed for wood or coal, with both front swing 
and side swing duplex grate, that can be removed 
through the grate door, front poke door with slide 
damper, cast back flue, planished steel body, asbestos 
lined, spring balanced oven door, sheet iron shield below 
steel bottom to equalize heat in the oven, full chst reser- 
voir attachment, with cast shield across the back to 
prevent rust, base skirting, making a handsome finish 
and full nickel trimming. 











The Dauntless Mfg. Co., Beaver Dam, Wis., are 
manufacturers of the Dauntless steel. range, a new 
range with many features to commend it to the careful 
consideration of the trade. This handsome new range 
is made with pouch feed, with encased reservoir or with 
encased reservoir and water front. It is also made with 
nickel plated front or portable reservoir. This range 
is made in ninety different styles. Some are malleable 
iron, while others are made of gray iron. This firm 
would be glad to correspond with large and small 
buyers. Oscar Millsap, who is widely and favorably 
known in the western steel range trade and is a man of 
thorough experience in handling this class of goods, is 
at the head of this new concern. 


The Malleable Steel Range Mfg. Co., South Bend 
Ind., send us a copy of their Malleable cook book. Be- 
sides a number of recipes that will make this a very de- 
sirable booklet for housewives, this volume gives a 
full description of this popular range. This range is 
made of very heavy steel plates and smooth, thoroughly 
annealed malleable iron literally welded into an air- 
tight form. The range bodies are made of No. 16 gauge 
cold rolled double stretched steel plates. All frames, 
doors, tops, dampers and handles are made of malle- 
The riveting is hand work with the strong- 
Their ovens are made of cold rolled 


able iron. 
est Norway rivets. 
double stretched steel plates, Nos. 12 to 15 gauges 
All ovens are aluminized. The oven doors are malle- 
able, strongly hinged with flush linings, and when 
opened form a shelf. The ash pan is made of heavy 
steel plate in one piece, riveted to nickeled malleable 
front and fortified with bail running across center. It 
is handled with an ash pan hook. One of these volumes 
will be forwarded the trade on application. When 
writing for same kindly add: “Saw it in Tue AMer- 
ICAN ARTISAN.” 
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IMPROVED WIND GATE. 


The Miner & Peck Mfg. Co., 421 Chapel street, 
New Haven, Conn., are manufacturers of the improved 


wind gate shown herewith. 





These wind gates are designed for shutting off and 
letting on the blast to forges, furnaces, cupolas, etc., 
also for use in exhaust suction where shavings, smoke 
and the like are to be removed; or to regulate the dis- 
tribution of heated air for heating buildings, drying 
rooms, etc. 

In using wind gates for regulating blast from 





blowers, power is saved by shutting off such portions of 
the system_as are not in use, for blowers require far less 
power to drive them with connections closed than with 
them open. 

These gates are so designed as to prevent leakage 
of the air. The slide is of sheet steel riveted to the 
forged handle and the shell is of cast iron, the halves 
fitted together nicely and fastened with screws. 


—_—_—_—_—_—_—— oo ee —- 


E-Z-KETCH MOUSE TRAP. 





The E-Z Manufacturing Co., Galesburg, IIl., are 
manufacturers of the E-Z-Ketch mouse trap shown 





E-Z-Ketch Mouse Trap. 


herewith. This trap is made entirely of metal, and 
The bait 
is placed underneath the trap and an animal is bound to 
This trap 


hence can be set in either a dry or wet place. 


spring the trap before touching the bait. 
will not spring of its own accord. It can be easily 
cleansed from all impurities. 

Per ee 


CONSUMPTION OF IETALS., 





As a consumer of pig lead the United States also 
takes first place, with 215,178 tons; Great Britain is 
second, with 204,944 tons; Germany third, with 160,369 
tons; France fourth, with 77,449 tons, with Russia, 
Belgium, Austria-Hungary and Italy following in the 
order named. 

Of aluminum, 5,748,380 kilograms were produced 
in 1899, as compared with 13,292 kilograms in 1885. 
The United States again takes first rank, with 2,948,- 
380, as against 310 in 1885. Switzerland is second, 
with 1,300,000 kilograms, and third, with 
1,000,000 kilograms. 


France 


> 
—— . 





A fire at Atlanta, Ga., on Feb. 21st, destroyed the 


hardware store of Dickins & Davidson at a loss of 


$15,000. 
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‘The Hardware Record. 


atu Retail Setuegs Dealers’ 


Pres. E. W. Horne, Forest City. 

[Ist Vice-Pres., J. M. Pittman, 
Prescott 

2nd Vice-Pres., J. H. Morgan, 
Camden. 

Secy-Treas., J. A. Plummer, Mari- 
anna. 

Executive Committee: J. P. Ru 
dolph, a E. E. Mi tchell, 
Morrilton; M. Harrell, Conway; 
A vole Hot Springs; J. A. 
Tappan, Helena, 

Chicago Retail Hardware Dealers’ 
Association. 

Pres., D. McLaughlin. 

Vice-Pres., H. E. Guadt. 

Sec., G. R: Lott. 

een ohn Hora. 

Treas., J. L. Smith. 


Hardware Merchants’ and Manu- 
facturers’ Association of Phila- 
delphia 
ieab. “ Hugh McCaffrey. 

Vice- Pres., Wm. C. Peters. 

Sec.-Treas., 7 James Fernley. 

Directors, William W. Supplee, 
Samuel Disston, John H. Griftith, 
ames H. Ritter, William C. Peters, 

homas Devlin, Fayette R. Plumb, 

a McCaffrey and T. James Fern- 
ey. 

Illinois Retail Hardware Dealers‘ 

Association. 

Pres., H. G. Cormick, Centralia. 

Vice-Pres., Wm. Bittel, Peoria. 

Sec., G. R. Lott, Chicago. 

Treas., F. F. Porter, Chicago. 

Ex. Com., Z. T. Miller, Blooming- 
ton; W. T. Gormley, Chicago; H. N. 
Murphy, Cas: C. Mauer, East 
St. Louis; Williams, Streator; L. 
Babst, Kankakee. 


Indiana Retail Hardware Dealers’ 
Association. 

Pres.. W. P. Lewis, New Albany. 

Vice-Pres., Jas. L. Hutton, Port- 


and. 
Sec. and Treas., W. L. Corey, 
Argos. 
Members Ex. Com., I. A. Sibley, 
South Bend; E. M. Bush, Evansville; 
W,H. Weed, Vincennes. 


The Retail Hardware Association 
of the Indian Territory. 

Pres., Thos. Hale, Durant. 

First Vice-Pres., J. B. Spraggins, 
Ardmore. 

Second Vice-Pres., I. P. Smith, 
Caddo. 

Sec., Dick Miller, Poteau. 

Treas., Clarence Turner, Mus- 
kogee. 

Inter-State Retail Hardware 

lers’ Association. 

Pres., Z. l'.Miller, Bloomington, Ill. 

Vice-Pres., . Cole, Council 
Bluffs, lowa. 

Sec. Fred. H. Cozzens. Detroit. 

Treas ,H.T.Helgesen,Milton, N.D. 

Ex. Com., Irving A. Sibley, South 
Bend, Ind ; C. F. Ladner, St. Cloud, 
Minn.; Chas. F. Bock, Battle Creek, 
Mich.; C. A. Peck, Berlin, Wis. and 
J. W. Poland, Carrollton, Mo. 


lowa Retail rdware Dealers’ 
As _ i tion. 

Pres., W. A. McIntire, Ottumwa. 

Vice-Pres., E. G. Penrose, Tama. 

Ex. Com., A. C. Heyman, Miles; L. 
Lindenberg, Dubuque; F. S. Narum. 
Waukon; G. Penrose, Tama: Ww. 
A. McIntire, Ottumwa; L. H. Kurtz, 
Des Moines; H. A. Cole, Council 
Bluffs; Harry Vincent, Ft. Dodge; 
W. H. Miller, Cherokee; M. W. Kea- 
ting, Afton; Jacob Seither, Keokuk, 


Kansas Hardware Dealers’Ass’n. 

Pres., Geo. F. Anderson, St.Marys. 
Vice-Pres., Oscar Robhr, Topeka. 
Sec., J. A. Cole, Topeka. 

Ex. Com., James H. Hamilton, 
Arkansas City: E. 1. Kfog, Logan; T. 
H. Kiniry, Beloit: J. M.Walters; Rob- 
inson; F. W. Bartlett, Kansas City. 


Kentucky Retail Hardware and 
Stove Dealers’ Association, 

Pres., Geo. Dehler, Louisville 
Ist V.-P., J. S. Ogden, Ashland. 
2nd V.-P., Chas. D. Winn, Paris. 
Sec., Paul Wagner, Louisville. 
Asst. Sec.,Wm. Dehler, Louisville. 
‘Treas., Henry Heick, Louisville. 


Michigan Hardware Association. 
Pres. Geo. W. Hubbard, Flint. 
Vice-Pres., H. C. Minnie, Eaton 

Rapids. 

Sec. Fred H. Cozzens, Detroit. 
‘Treas., H. C. Weber, Detroit. 
Ex. Com., C. E. Pipp, Otsego; A. 

. Scott, Marine City; J. B. Sperry, 
a Huron; A. Harshaw, Delray; G. 

3. Towner, Muskegon, for one 

. Jas . J. Potter, Alpena; Jno. W. 

ochim, Ts sheming: Robt. G. Chan- 

dler, Cighdwaber: John Popp, Sag- 
inaw; F. S. Carlton, Calumet, twe 
years. 


Minnesota Retail Sesduese pone 
ciation. 
Pres. James E.O’ Brien, Crookston, 
Vice-Pres., T. C. Caley, Princeton, 
Sec., T. McCracken, Minneapolis. 
Ex. Com., C. S. Pierce, Duluth; C. 
F, Stremel, Minneapolis; H. Hauser, 
Gibbon; H. C. Hatch, Battle Lake: 
Joseph Mason, St. Peter; C. F. Lad- 
ner, St. Cloud; S. R. Nelson, Owa- 
tonna; W. H. Tomlinson, Le Sueur; 


E. H. Loyhed, Faribault. 


Missouri Retail Stove and Hard- 
ware Dealers’ Association. 

Pres., B. F. Naylor, Marshall. 

V.-P., Geo. R. Plowman, St. Louis. 

F. N. Neudorff, St. Joseph. 

Ex. Com., R. L. Hixon, Hannibal; 
F.A. Kannisteiner, St. Louis; J. W. 
Poland, Carrollton; W. A. Wingert, 
Kansas City. 

Advisory Board, P. E. Harney, 

7. E. Stuelzing, Kansas City; 

1 Kenyon. Maitland; W.T. Shoop, 

tichmond; G. A. Pauly, St. Louis. 


National Hardware Association. 
Pres., John Bindley, Pittsburg. 
First Vice-Pres., R.W. Shapleigh, 
St. Louis. 

Second Vice-Pres., Brace Hayden 
San Francisco. 

Sec-Treas., T. James Fernley, 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: John c Koch, Milwaukee; R. 
A. Kirk, St. Paul; Samuel A. Bigelow 
Boston; P. E. Strauss, Boston; J. D. 
Moore, Birmingham. 


North Dakota Retail Hardware 
Dealers’ Association. 
Pres., H. T. Helgesen, Milton. 
Vice-Pres., H. mag a Fargo. 
hogar H.'N. Joy, Hamilton. 
Sec., N. Romaae Grand Forks. 
Ex. a H F. Strehlow, Cassel- 
ton; I. L. Newgard, Grafton; H. B. 
Allen, Jamestown; H. A. Mae, 
Church’s Ferry; M. G. Evenson 
Sheldon; W.H. Pinkerton, Lakota 


Ohio Hardware Association. 
Pres., O. M. Scott, Marysville. 
Vice-Pres., W. P. Bogardus, Mt. 
Vernon. 

Cor. Sec., Geo. Gray. Coshocton. 

Financial Sec., Will C. Jones, Co- 
lumbus. 

Treas. H. G. Woodward, Sidney. 

Ex. Com., Geo. B. Myer, Cincin- 
nati; Geo. V. Guyton, Ada; Frank 
Harrison, Toledo; Rohrbacker, 
Akron; H. B. Davidson, Cleveland: 
Frank Winters, Lancaster; James B. 
Carson, Hamilton; R. Brown, Wash- 
ton Court House. 


Philadelphia Retail Hardware Deal- 
ers’ Association. 
Pres., Frank Schmidt. 
Vice-Pres., Julius M. Aff. 
Sec., T. B. Hendricksen. 
Treas. Edward H. Shannon. 
Trustees, Wm. E. Andrews, Lewis 
C. Claditg and Aaron I. Sanson. 


St. Louis Stove Dealers’ Ass'n. 
Pres., F. A. Kansteiner. 

First Vice-Pres., Aug, Steinmeyer. 
aa Vice Pres. , Aug Gruendler. 
Sec., A. F. Geschwindner. 

oot 2 J. Boeht. 


Southern Hardware Jobbers’ Asso- 
ciation. 
Pres., J. D. Moore, Birmingham, 


Ala. 
Vice-Pres., C. E. Speer, Ft. Smith, 


rk. 
Second Vice-Pres., F. W. Heit- 
mann, Fort Worth, Tex. 

Sec., C. B. Carter, Knoxville, 
Tenn. 

Ex. Com., C. H. Ireland, Greens- 
boro, N. C.; G. W. Barnett, Mont- 
omery, Ala.;O. B. Barker, Lynch- 
urg, Va.; Wm. Crumley. 


Texas Hardware Jobbers’ Associa- 


Pres., F. A. Heitman, Houston, 

First Vice-Pres., J. C. Bering, 
Houston. 

Second Vice-Pres., Ed. Strauss, 
Waco. 

Sec.-Treas., Kobert Eikel, Hous- 


ton. 
Ex. Com., Jas. Morone Dalles: 
R. F. Bell, Weatherford: V 
Sanford, Sherman; A. E. , BY 
Austin, 


Wisconsin Retail Hardware Deal- 
ers’ Association. 

Pres., John Hessel, Antigo. 

Vice-Pres., Otto Schlafer, Apple- 
ton. 

Sec., C. A. Peck, Berlin. 

Treas., George Leverenz, New 
Holstein. 

Ex. Com., Henry Droegkamp, 
Milwaukee; Aurhur Heins, Tigerton; 
E. H. Ramm, New London; J. Wil- 
kie, Fond du Lac. 











CHICAGO HARDWARE MEN ELE-T OFFICERS. 





At a recent meeting of the Chicago Retail Hardware 
Dealers’ Association the following officers were elected: 
D. McLaughlin, president; H. E. Gnadt, vice presi- 
dent; G. R. Lott, secretary; J. Hora, collector, and J. 
Smith, treasurer. 
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AN OLD BILL. 





A YEAR or so back, when associations of manu- 
facturers met and after considerable deliberation ad- 
vanced prices 5 or 10 per cent., there was much mut- 
tered rebellion in the trade over paying the advances. 
We wonder how a 1901 dealer would take to these prices 
made in the middle of the civil war by a leading job- 
bing house in what was then the village of Dubuque, 
Iowa. This old invoice, for which we are indebted to 
J. L. Perkins & Co., 241 Lake street, Chicago, certainly 
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shows that our grandparents and parents had to pay 
stiff prices for hardware and metals. Westphal & Hinds 
were able to secure $15.50 on a box of 1C 10x14 plates. 
Today the same money will go exactly twice as far, 
$7.75 being the ruling quotation. Ten-inch pie plates 
at $1.20 a dozen and pint molasses cups at $1.70 are 
a trifle high, even in these days of what are styled ad- 
vanced prices. Common sheet iron No. 27 has gone 
down quite a bit since the time when 281 pounds cost 
$21.07. A comparison of the other prices also shows 
marked declines, 
a 


J. W. Jochim has sold out his interest in the 
Marquette Hardware Co., Marquette, Mich. 














A SUPERB HARDWARE PLANT. 





The accompanying cut gives one an excellent idea 
of the magnificent shipping facilities possessed by the 
wholesale hardware jobbing house of Farwell, Ozmun, 
Kirk & Co., St. Paul, Minn. This great northwestern 
hardware jobbing house is, as can be readily seen, the 
center of a network of railroads, which enables them to 
make shipments with a minimum of time and expense 
devoted to handling. Their colossal business is very 
carefully systematized, and the manner in which they 
handle hardware in large bulk is a most pledsing sight 
to those familiar with the details of the business. 

The Minnesota Retail Hardware Dealers’ Associa- 
tion will meet in Minneapolis Feb. 27, 28 and March 1, 







THE AMERICAN ARTISAN AND HARDWARE RECORD. 35 


found this a decidedly profitable department. Why? 
Simply because they have not bought bicycles on a hit 
or miss plan, but have, after careful study, selected the 
particular line of wheels which in quality, durability 
and price is best adapted for use on the country roads 
of Minnesota, North Dakota or Montana. 

As in bicycles so in their varied other lines. This 
careful study of the conditions of the section in which 
they cater, coupled with the natural advantage of loca- 
tion accruing to them and the careful systematization of 
their business, are the great factors in their phenomenal 
growth. A jobbing business of the proportion of their’s 
developed in the comparatively short time it has taken 
them to expand from very modest beginnings is a tower 
of strength to the commercial interests of the north- 
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Bulldiag of Farwell, Ozmun Kirk & Co. 


and as St. Paul is only ten miles away and can readily 
be reached by special. trolley service, a large delegation 
of Minnesota dealers will unquestionably embrace the 
opportunity afforded to see this extensive hardware job- 
bing plant. The members of this firm and their repre- 
sentatives will be at the service of the trade and will do 
all in their power to make their visit a pleasant and 
profitable one. 

This firm takes advantage of every possible condi- 
tion that will enable them to render the best possible 
service to their army of customers in the west and north- 
west. They have closely studied not only the scientific 
handling and buying, but the selection of stock as well. 
They keep a careful tab on the adaptability of various 
lines of goods to the needs of the northwestern con- 
sumer, as reported to them by their customers in the re- 
tail trade, and hence the goods they offer the trade are 
ready sellers, as they are those best adapted to the needs 
of the vast army of hardware buyers in the great empire 
tributary to the Twin Cities. A striking example of 
the adaptability of their goods to northwestern condi- 
tions is shown by their bicycle business the past year. 
While most wholesale hardware dealers have been great- 
ly pleased where they quit even on cycles, this firm have 


west, and there is not a northwestern hardware dealer 
who should not point with pride to this great hardware 
jobbing business that has grown up in their territory. 


ene —~~@< ——— 


ROYAL FENCE. 

Farwell, Ozmun, Kirk & Co., St. Paul, Minn., are 
offering the Northwestern trade the Royal woven wire 
fence. This fence is very heavy. The horizontal wires 
are hard drawn, high carbon, galvanized steel, of the 
greatest toughness and elasticity. The top and bottom 
cables are No. 9, the intermediate horizontal cables are 
No. 11, and the vertical stay wires are soft drawn gal- 
vanized wire No. 121%4. This fence is made in two 
forms, the regular and thick set. The regular has stay 
wires 12 inches apart. The thick set has stay wires 
6 inches apart. This firm carry in stock a variety of 
heights and styles in rolls of 20 rods to a roll. 


——— eo 


The trade will yearn with poignant regret of the 
death of Mrs. R. R. Elliott, wife of the popular repre- 
sentative of the Estate of P. D. Beckwith, Dowagiac, 
Mich.. Mrs. Elliott died of paralysis at South Bend, 
Ind., on the morning of Feb. 16. 
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Meeting Missouri Retail Hardware Dealers’ 


Association. 





TUESDAY MORNING SESSION. 

The third annual meeting of the Missouri Retail Stove 
and Hardware Dealers’ Association met in the cozy club- 
rooms of the new Coates House, Kansas City, Mo., on Feb- 
ruary 19, 20 and 21. The meeting was scheduled to meet at 
10 a.m., but it was not until 11:05 p.m. that President P. 








E. Harney, of Joplin, rapped the meeting to order. President 
Harney then read his annual address, as follows: 


PRESIDENT’S ADDRESS, 


PROBLEMS BEFORE THE ASSOCIATION. 

I greet you at this the third annual meeting of this 
Association, and am glad to see so many of the members 
of this Association present. 

What I have to say to this Convention will be very 
limited. Although during the past year there has been quite 
a few problems before your officers, such as will be brought 
up by the Secretary and in executive session. 

THE MEMBERSHIP. 
The membership has not increased in such a great num- 





ber as I would like to have seen it, which, to a large 
extent, may be accounted for from the fact that, there having 
been good crops, and a general period of fair business, that 
dealers have been so busy that the work has not received the 
attention it should have; but when business drops back to 
a normal condition there will be more interest manifested 
and dealers will find it more necessary to protect themselves 
by and through the association than they have in the two 
years just past. 
THE INTERSTATE ASSOCIATION. 

Since our last Convention, where a committee was 
appointed to go to Chicago for the purpose of joining the 
Interstate Association with power to act, of which associa- 





President B. F. Naylor, Marshall. 


tion Mr. Fred H. Cozzens of Detroit is Secretary, who is 
now here and will talk to the members later and explain to 
you of the benefits which we expect to derive from the Inter- 
state Association, of which committee Mr. Poland, chairman of 
that committee, reports to me that the committee had thought 
it advisable to join the Interstate Association, which associa- 
tion is now composed of the following States: Michigan, 
Indiana, Illinois, Iowa, Missouri, Kansas, North Dakota, 
South Dakota and Kentucky, and has probably been joined 
by the State of Ohio, making a total of ten States in the 
Interstate Association, and it is my opinion that the greatest 
benefits to the association will come through an Interstate or 
National organization, which will be large and powerful 
enough to take up and handle our grievances, such grievances 
as the trade always has, and adjust them more satisfactorily 
than they could be adjusted by any local or even state asso- 
ciation. But I would further state to this Convention, that, in 
order to have a strong Interstate Association it is first neces- 
sary that there should be strong local and State organizations, 
because Interstate and National organizations depend upon 
the local and State organization for their strength. 








LOCAL ORGANIZATIONS. 

I would further urge upon all the members of this 
association of local organization in all cities or in each county, 
while I recognize the fact that there can be no thing as fixing 
prices, it would give us an opportunity to meet from time to 
time and find out what a good fellow the fellow across the 
street is; that he is not nearly as bad as we thought he was, 
and find many times we can save one and the other many 
dollars. 

FRIENDS THOUGH COMPETITORS. 

Now, gentlemen, I would suggest that you all try this and 
see if you will not be greatly benefited by being good friends 
although you be competitors. We have tried a little down 
our way, and we find it s# satisfactory that I would be very 
much pleased to have you try it. In fact, I believe that if 
you all tried it once, for just one year, you would be so well 
satisfied that you would keep it up for always. 

AN UNWRITTEN LAW. 

Now, gentlemen, allow me to thank you and the members 
of the committees and the Secretary for the kind assistance 
always extended to me as President of this association. And, 
in conclusion, I desire as your retiring President to say, in 
accordance with Mr. Poland when he said, it be an unwritten 
law that no President should succeed himself, that I trust 
this Convention may be so conducted to conduce to the 
benefits of the association, and while we hope to increase 
our social acquaintance and good will we should in no sense 
subordinate the business of the convention to having a good 
time. 

G. A. Pauly, St. Louis, moved that the President’s address 
be received and spread on the minutes. It was carried. 

Secretary E. Thomas, of Trenton, then read his annual 
report, as follows: 


SECRETARY’S REPORT. 





CONDITION OF THE ASSOCIATION. 

In making this, my second annual report, I shall make a 
brief statement of the condition of our association. In my 
last report the membership of our association was 96, being 
at that time a gain of 32 qver the membership at St. Louis 
at our first meeting. At this writing our membership has 
increased from 96 to 127, a gain of 31. I cannot say that 
this is a satisfactory showing; on the other hand, it is not. 
There may be sufficient reasons for the slow growth of this 
association, which is organized exclusively for the general 
welfare of every retail dealer in the State—even though he 
be not a member. The benefits of our organization—if any 
there be—will, like the rain, fall upon the just as well as the 
unjust. The question is, how many of the hardware dealers 
of the State of Missouri are willing to let a few of their 
brother dealers get out and do work that if it proves beneficial 
to one proves the same to all. Truly, there are many 
Missourians among the hardware dealers of the State, but 
how are you going to “show ’em?” 

A STATE ORGANIZER. 

I have given the matter considerable thought and have 
come to the conclusion that a State organizer should be put 
in the field and that he should make a personal appeal to 
each dealer who is not a member. A great many expect to 
join, and will join “at some convenient time,” or, “as soon 
as the association is proven to be a success.” It reminds me 
of the parental injunction to the youngster to “not go near 
the water until you learn to swim.” 

WORK OF SECRETARY. 

I have mailed about 700 circular letters, 500 copies of our 
programmes, and copies of our proceedings at St. Louis, 
besides quite a number of personal letters. 

GRIEVANCES. 

There has been only one grievance filed with your Secre- 
tary, and that was promptly taken up by your Grievance 
Committee, and disposed of in a satisfactory manner, I 
suppose, as I have heard nothing that would indicate the 
contrary. 

THE INTERSTATE ASSOCIATION. 


Fred H. Cozzens, of Detroit, Secretary of the Inter-State 
Retail Hardware Dealers’ Association, is present with us 
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to-day, and will be able to give you a full account of the 
Inter-State Retail Hardware Dealers’ Association, which was 
organized since our last meeting, and of which association 
we are a member. 

A DESIRE TO BE RELIEVED, 

In conclusion, I wish to return to the association my many 
thanks for the honor conferred upon me as your Secretary 
and Treasurer, and while I do not wish to shirk any of the 
responsibilities or duties of the association, yet I will ask to 
be relieved from further duty as your Secretary and Treas- 
urer, assuring you that I will continue to take the greatest 





J. W. Poland, Carrolton, Member Executive Committee. 


interest in the future of this association and will be glad to 
assist in whatsoever way I can to make it a grand success. 


ABSTRACT OF RECEIPTS AND EXPENDITURES. 


The following is the abstract of the receipts and expendi- 
tures since my last report: 





Feb’y 20th, 1900. Cash on hand........... Siete canes $149.60 
Feb’y 17th, 1901. Dues paid to date.................. 96.00 
Feb’y 17th, 1901. Membership fees received.......... 93.00 

$338.60 


EXPENDITURES. 


E. Thomas, for services as Secretary and Treasurer. ..$ 50.00 


A. Norton, Official Stenographer................+.++.+ 1§.00 
I A ic ksh Mae Ane kee sbesarn ieesussorawase 22.00 
I ee ae ceca Gey TR Te a 
Eoues to Tnberettite AssOciMtiot. 6. ives. ccascvcsccvscs 46.00 
A. L. Hixson, expenses to Kansas City............... 17.90 


F. A. Kannsteiner, expenses to Kansas City and Chicago 48.00 
J. W. Poland, expenses to Moberly, Kansas City and 


Chicago Terrrrrrrrrrre rs te eocccccccccccccccces 30.55 
E. Thomas, expenses to Moberly and Kansas City..... 20.50 
Stenographer for Secretary,. ....scccesovcseseceee 10.00 
F. P. Haus, commission on membership fees.......... 3.50 
Se ee ee ee ee ee 


$338.60 


G. A. Pauly, St. Louis, moved that the Secretary’s report 
be received and filed. The motion was carried. 
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follows: 


“In Michigan we tried to get members by mail. We 
spent $40 and secured two new members. Then we sent out 
an organizer, sending a letter out ahead of him. This scheme 


proved very efficacious. This man secured 130 members in 
sixty days, receiving $2 for each member he secured. We 
have a man out now, and expect him to secure a large num- 
ber of new members. You can’t do anything without personal 
solicitation. There is a sign in Gratiot avenue, Detroit, which 
reads, ‘Free Beer To-morrow,’ but to-morrow never comes. 
Some dealers think of joining. the association but put it off, 
and to-morrow never comes. I hope your association will 
put an organizer in the field.” 

The next thing in order was the report of the Executive 
Committee., It was decided that this should be heard in 
Executive Session. 

John F. Bannon, Chairman of Grievance Committee, was 
not present, and the report of that committee was held over. 

Messrs. F. P. Haus and F. A. Spielman were appointed 
as Assistant Secretaries to take in dues of members and 
otherwise help the Secretary. 

J. W. Poland, of Carrollton, asked about the railroad 
receipts, and Secretary E. Thomas stated that an arrangement 
had been made whereby the representative of the railroads 
would be present at 2 p. m. Wednesday afternoon to sign 
the certificates. 

It was moved and seconded that the association adjourn 
to meet at 2 p.m. The convention adjourned at I11%55 a. m. 

TUESDAY AFTERNOON SESSION. 

The Tuesday afternoon session was called to order at 
2:10 p. m. Louis Herring, Jr., Blackburn, was appointed as 
sergeant-at-arms. 

Fred H. Cozzens, of Detroit, Secretary of the Inter-State 
Retail Hardware Dealers’ Association, then gave the follow- 
‘img address>: 

HOW CAN MEMBERSHIP IN A HARDWARE 
DEALERS’ ASSOCIATION BE ADE SO POP. 
ULAR THAT ALL DEALERS WILL 
DESIRE TO BECOME MEPBERS? 





A PORTENTOUS SUBJECT. 

When, some weeks ago, I accepted the kind invitation 
of your Secretary to talk to the delegates of this Convention, 
I had no thought that he was going to present me with so 
portentous a title, and, large as it looks at first glance, I 
am free to admit that the more I study the subject the more 
I find “already out” about it, as our German friends are 
wont to say. 

I have, therefore, taken the liberty of interpreting this 
title to suit my abilities to talk on the question of the plans 
and manner of conducting an association, so fhat membership 
shall be made as desirable as possible. 

INDIFFERENCE OF MERCHANTS. 

It is a fact which is lamentably true, that a great many 
merchants have little interest in anything beyond their own 
store doors. This, I think, is more generally true of the 
merchants of the larger cities than of the smaller ones, for 
the demands upon the time of a city merchant are usually 
greater than those of a merchant in a less populous district, 
and the country merchant has therefore more time for read- 
ing, reflection and a study of the conditions which surround 
him than his city brother. Further than that, as a rule, com- 
petition is not as keen in the country among merchants as 
it is in the larger places. Because of these things it is gen- 
erally easier to interest merchants away from great centers 
of population than it is in those centers themselves. 

THE FIRST QUESTION. 

This first question which meets the seeker after members 
in such an organization as the Missouri or any other Retail 
Stove and Hardware Dealers’ Association, is invariably the 
same, “What benefit will a membership in that organization 
be to me?” and the question is, after all, an eminently proper 
one for a man to ask, and one which should be, and generally 
must be, answered to his satisfaction before he will join hands 





Fred H. Cozzens, Secretary of the Interstate Retail Hard- 
ware Dealers’ Association, then addressed the meeting as 
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tion to protect their mutual interests. 
SOCIAL FEATURES. 


In the first place, I think it will be generally admitted by 


those who have had any experience in association work, that 
the social and educational privileges of the organization are 
alone worth many times their cost. To be able to meet with 
fifty, seventy-five, one hundred or more of men in the same 
line of business once a year, to hear papers read, and the 
discussions which follow on topics of every-day practical 
interest, to receive and impart information in regard to the 














P. E. Harney, Joplin, Member Advisory Board. 


conduct of your affairs, which others may have been years in 
accumulatng, and generally to have fraternal fellowship with 
your brother merchants, is alone a valuable privilege, which 
must be enjoyed to be understood. 

There are, however, many business men who do not 
appreciate the social benefits of an organization, nor the 
benefits which arise from an interchange of ideas with those 
of a similar trade elsewhere, and to these, some practical 
dollars and cents answer must be given, if they are to be 
interested. 

RESTRAINT ON JOBBERS. 

One of the most important benefits which arises from 
co-operative effort along hardware association lines is the 
healthful restraint which the mere existence of such an organi- 
zation has upon the jobber and the manufacturer, who is 
inclined to ignore the regular dealer when he sees an order 
a little larger than the ordinary, and who sells direct to the 
consumer in consequence, and that restraint of course means 
just as many more dollars profit each year to the retailer. 

A CASE IN POINT. 

A case which happened in my experience as Secretary 
of the Michigan Retail Hardware Dealers’ Association illus- 
trates so well why an individual dealer cannot control this 
sort of mercantile piracy, which, however, can be controlled 
with almost perfect certainty by an organization such as 
you gentlemen represent, occurred in a town not far from 
Detroit, and was as follows: 

Some fifteen years ago a well known jobbing house in 
the city of Detroit sold two brothers a stock of hardware. 
From that time until about a year ago, they bought very little 
hardware outside of this particular house. Last summer a 
contractor came from New York to superintend the putting 





with his fellow merchants in building up a strong organiza- 


























up of a sugar mill at that town, and of course bought hard- 
ware in large quantities. Instead of buying his hardware 
from the local dealer, of which there are three in the town in 
question, he came to Detroit and placed his order directly 
with the jobber, and the orders were filled at prices probably 
less than those quoted to the regular trade. The local dealers, 
and particularly the one in question, felt the injustice of this 
keenly, and yet they realized that they were not dealers in 
sufficient quantities to be able to meet the conditions as they 
then existed, and, although they deplored the circumstance 
greatly, the matter did not go beyond the usual complaint to 
the traveling salesman. 
DISCRIMINATION: AGAINST THE RETAILER. 

Finally, however, among a few odds and ends, which 
the contractor ordered from these dealers, was a half keg 
of 4-inch railroad spikes, an odd size, which no ordinary 
hardware dealer would carry in stock. This order was placed 
with their:jobber in the usual way. He declined it with a 
statement that he never broke a keg of spikes for anyone. 
On the.Same train, which conveyed the shipment. with the 
keg of SpikesztO the. town where they were located, was a 
shipmént of tinware and kitchen utensils to the contractor 
in question ffom the self-same jobber, among which were the 
following items; One galvanized iron pail, one wash board, 
one fryingpan, and numerous other articles in équally small 
quantities. The dealer in question happened to be at the 
station when the goods arrived, and was very naturally indig- 
nant with the jobber from whom he had been buying his 
entire line of: goods for fifteen years, and who would not 
break a package to accommodate him, must have broken a 
dozen packages to accommodate the contractor in question, 
and the next time the traveling salesman of this house called 
upon him he notified him that they were willing to buy from 
him, but that they could not if he persisted in selling con- 
sumers direct. 

ASSOCIATION TAKES UP THE CASE. 

The salesman reported the matter to his house, but the 
retailer never got any reply, although he ceased buying from 
the jobbing house in question, The two other hardware deal- 
ers in this town both buy from this jobber and have not 
discontinued buying on account of this circumstance. The 
retailer in question was not at that time a member of our 
State organization, or he could have taken the matter up 
with us and we would have promptly brought about a more 
satisfactory state of affairs. Had the jobber been notified 
by our organization that some allowance must be made to 
his local customer in these cases, and this had been backed up 
by a knowledge on his part that not one of our three hundred 
members would have bought anything else from him unless 
he did, the matter would have been adjusted satisfactorily, 
as well as righteously. The local dealer is now a member 
of our organization, and it is safe to say that a similar incident 
will not occur again in this town. 

VALUE OF RETAIL ORGANIZATION. 

Another illustration of the value of the Retail Hardware 
organization, when properly handled to the individual member 
is as follows: 

A certain dealer, a member of our organization in a town 
in Michigan, woke up one morning and found that a cheap- 
John furniture establishment, which had failed a number of 
times, had started to put in a stock of hardware. The dealer 
waited to find out what they intended to do in the matter of 
selling, and found that they were beginning a cut-price busi- 
ness, handling the cheapest wares and selling at ruinously 
low prices. The matter was reported to our organization, and 
after six months’ correspondence and a number of personal 
interviews (for the party complained against was terribly 
stubborn as to his rights, as he called them), the jobber who 
had been selling him became convinced that he was ruining 
the trade of those in that vicinity, and he discontinued selling 
to the cut-price store in question. How much impression do 
you suppose the individual dealer could have made on this 
jobber under the circumstances? I think you will agree with 
me that he would have made absolutely no impression what- 
ever, and yet we were able to remedy that state of affairs 
with reasonable promptness through our State organization, 
as we have done in scores of similar cases,elsewhere. I might 
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multiply instances of this kind without number, all of which 
prove conclusively the value of dollars and cents to any 
member of any well organized State association, but these 
will suffice. 
FIGHTING DEPARTMENT STORES 

We have, however, found in our experience in Michigan 
a case which the State organization has been unable to con- 
trol; for example, we had a case of a cut-price department 
store in a certain Michigan town, which has been on our 
books for nearly two years. We have absolutely shut off the 
sources of this man’s supply in Michigan, every jobber and 











Ex-Secretary F. Thomas, Trenton, 


manufacturer agreeing not to sell him, and living up to their 
agreements. What followed? The dealer in question, an 
enterprising sort of fellow, simply laughed in his sleeve and 
placed his orders in Chicago, Buffalo and other places. Then 
it was that our membership in the Interstate Retail Hard- 
ware Dealers’ Association became valuable. The case was 
turned over to the Interstate, and that organization was 
requested to take the matter up with the jobber in all the 
States surrounding Michigan, which was done at once. To- 
day, every jobber of consequence within 500 miles of the 
party in question,.and many of them from 1,000 miles off, 
have agreed not to sell this man any more goods. The result 
has been that, although he occasionally gets some goods, he 
has been obliged to change his brands and lines so often that 
he is rapidly losing what hardware trade he possessed, and 
yet the Inter-State Retail Hardware Dealers’ Association is 
still in its infancy. Very few merchants have any idea of the 
intricate detail involved in carrying on correspondence of this 
kind. There are to-day in the United States about 22,000 
manufacturers and wholesale dealers in hardware. To be 
effective, the Interstate Retail Hardware Dealers’ Associa- 
tion must be in reasonably close touch with every one of these 
institutions. 
MANY EVILS TO REMEDY. 

In conclusion, I wish to say that the only way a member- 
ship in any organization can be made so popular as to become 
desirable is to make it profitable, and it can be made profitable 
along the lines indcated above, provided the members are 
willing to be patient and not expect the Secretary and the 
Executive Committee to make the world over in twenty-four 
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hours, or twenty-four days, or twenty-four weeks for that 
matter. The evils which you seek to remedy have been many, 
many years in forming and are deeply rooted in a large 
number of cases. With the proper application of energy, tact 
and the occasional showing of the teeth at proper times a 
large number of these conditions can be successfully reme- 
died; but it is well to note just here that the only reason 
that makes this possible is the fact that the offending jobbers 
and manufacturers must be made to realize that if they do 
not comply with the reasonable demands of the Association, 
they are going to absolutely lose the trade of the members of 
this association. I cannot impress upon you too strongly the 
fact that this condition is the key-note of the arch of success 
in organization matters, and the influence of your State 
organization along these lines, coupled with the influence of 
the Interstate, will, in the course of a very few years, render 
your association absolutely impregnable, and will insure it a 
prompt and courteous and thoughtful hearing whenever it 
seeks to step in and right some wrong. 


AN AGE OF ORGANIZATION, 


It is well to bear in mind, however, that all its demands 
must be just and reasonable, if it is going to succeed perma- 
nently. This is an age of organization; the laboring man has 
been the first to realize the truth of this, and the great net- 
work of labor organizations which are so prominently identi- 
fied with our large cities is a striking demonstration of the 
truth of this Individually, the wage-earner has 
been in a fair way to be crushed out in his struggle for 
shorter hours and better pay. Collectively and through his 
trade organization, acting in conjunction with the Federation 
of Labor in various States, the comparatively insignificant 


statement. 


factor of a single working man has become a power, which 
dares enter the list with some of the greatest aggregations 
of capital in the United States, and which frequently holds 
its own successfully with them. 

Many of these titanic contests have been failures simply 
because the demands of the laboring man have been unrea- 
self-seeking 
Taken as 


sonable, and because they have been led by 
agitators, but others have been signally successful. 
a whole, however, the influence of the labor organization in 
the interest of the working man cannot be overestimated. 
Equally beneficial have been the results of intelligent com- 
binations of capital, with which you are all familiar. 

TO LEARN. 


MERCHANTS HAVE BEEN SLOW 


There is no earthly reason that I know of why organiza- 
tions of merchants should not be many times more successful 
than organizations of wage-earners, because the material 
entering into the organization is infinitely better as a rule, and 
the men who form it are generally men of influence and 
standing in their community. The retail merchant has been 
slow to learn the lesson of co-operation with his fellows, but 
he is learning it rapidly and is coming in on the home stretch 
in good shape. The capabilities for good through the organi- 
zation limitless; but the results must 
depend entirely upon the individual members of the organi- 


In Michigan we have besides the State 


processes are almost 


zation in question. 
Retail Hardware Dealers’ Association, a State organization 
of*merchants, and a State Grocers’ organization, and these 
organizations, besides taking up questions of trade interests, 
such as I have enumerated above, have succeeded in bringing 
about some very substantial reforms in our laws, which, up 
to the present time, have been very disadvantageous to the 
retail merchant, especially the Collection Law. I do not know 
the exact status of these things in Missouri, but I have no 
doubt that many of the laws now on your Statute books have 
been framed by the lawyers, of the lawyers, and for the 
lawyers, and that they need considerable changing in order 
to give the retail merchant a reasonable show to collect his 
accounts. 

I am sure that it gives me great pleasure to meet your 
organization, and sincerely trust that in the coming years the 
idealistic condition suggested by the title of this talk will 
have found full realization among the hardware dealers of 
the State of Missouri. 

The question of a State organizer was brought up, and 
was referred to the Executive Committee. 








It was suggested that the meeting be cut down to two 
days. 

Secretary Thomas stated that H. F. Cole, of Council 
Bluffs, and H. G. Koenig, of St. Louis, would not be present, 
and that the session could very easily be condensed. 

President Harney, in response to a query of George 
Plowman, of St. Louis, brought up the subject of some mem- 
bers of the Association becoming honorary members of 
the Interstate Association. 


Messrs. Harney, Poland contributed for 


and Thomas 





. 


J. W. Kenyon, Maitland, Member Grievance Committec. 


honorary membership in the Interstate Association as per 
Mr. Cozzens’ suggestions. 
Mr. Cozzens for his 


A vote of thanks was given t 


address. 
A. F. Geschuinder, St. Louis, moved that chair be 
empowered to appoint three committees of three each 


to solicit members in Kansas City, with one Kansas City man 
on each committee. 
These committees were appointed as follows: 
Messrs. A. F. Geschuinder, A. Steinmeyer, F. 
steiner and M. A. Wingert, of Kansas City. 
E. A. Demeter, J. M. Kenyon, Jr., A. 


A. Kann- 


Dudfield and H. 


J. Bruner. 
G. R. Plowman, E. L. Wachter, F. C. Haus and E. 

Stoelzing. 
These committees were instructed to start out at 8:30 


Wednesday morning in their missionary labors. 
Geo. R. Plowman, of St. Louis, here addressed the 
convention as follows: 


THE BENEFITS OF LOCAL ORGANIZATIONS. 


The mere definition of the word signifies so much. It is 
the act or process of forming instruments of action or suit- 
able disposition of parts that are to act together in a com- 
pound body. 

ADVANTAGES OF CO-OPERATION. 

The advantages of such an arrangement applied to a 
body of individuals engaged in one line of business or 
undertaking for the accomplishment of a certain object, 
and I take it for granted that every hardware dealer is in 
business first to better his social and financial condition 
and that of his dependents, and if he is unselfish enough. 
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Secondly to accumulate a sufficiency to enable him to better 
the condition of his weaker brother when he has earned the 
necessary means and leisure. 

A FIRST PRINCIPLE OF ORGANIZATION. 

And one of the first principles of organization is to 
enable him to more rapidly secure that necessary than he 
can by his individual effarts. 

The advantages of organization as compared with indi- 
vidual efforts is beyond comparison. 

GREAT BENEFIT OF RETAIL ORGANIZATION, 

The Retail Hardware dealers as an organization are 
benefited in a much greater degree than some other organi- 
zations because their interests are identical. Their expe- 
rience and training learned at the same schools, and there- 
fore when either looked at from a selfish or unselfish point 
of view, it must be apparent to any individual of ordinary 
intelligence that if there is a grievance organization will 
eradicate it, and is the only way in which results are accom- 
plished and satisfaction assured. 

SUCCESS IS ASSURED. , 

It is really only in the last few years that the possibili- 
ties of organized efforts (especially in the business world) 
has been realized. We see indications of it on every side, 
and the magnitude of some undertakings give us great 
doubts as to their successful issue, but where such efforts 
have been made in a legitimate manner, no matter how large 
they seem, their success is assured, and our doubts become 
eliminated as we grasp the benefits of organization and 
become familiar with its workings. 

THE PIONEER. 

The pioneer who left the last settlement a few years 
ago to find a home in this western country; perhaps he 
came direct from the tyranny of some foreign government 
and felt that he would like to be far from man and only 
at home with nature, and sought a home in the solitudes 
of the prairies, where there was no choice as to location 
but the question of wood and water, but when he had enough 
leisure he longed for others to from that social 
organization of which he was a part, so that he could have 


come 


enjoyments and accomplish things that it was impossible 
to do individually. 
BENEFITS ARE OF A PERSONAL NATURE. 

The benefits of a local organization to the individual 
are more of a personal nature. His relations are closer to 
other members, and the space is of a definite character. 
Their meetings are oftener and some things of a local nature 
are more familiar to them than to the larger or grand organi- 
zation. The local gatherings are more frequent and the 
amount of information and social pleasure desired is beyond 
the imagination of those who are not members of such a 
local organization. 

WORTH STRIVING FOR. 

There is nothing worth having secured without effort, 
and to succeed requires the effort of each instrument of 
action, and there must be action in any organization, local 
or general. Then each one who works for the general 
benefit educates, benefits and informs himself, and time and 
combined efforts will beyond a doubt eliminate our present 
difficulties and the business of future conventions will be 
purely of a social character, and all the troubles of the 
Retail Hardware dealers will be a thing of the past. 

After the reading of Mr. Plowman’s paper, Secretary E. 
Thomas read a communication from President Z. T. Miller, 
of the Interstate Association, dealing with interstate work 
in detail. 

It was moved by J. W. Poland, Carrolton, and carried 
that Mr. Miller’s communication be made a part of the 
minutes of the Association. 

President Harney then read a letter from Ralph S. Buck, 
Second Vice-President of the Bridge and Beach Manufactur- 
ing Company, St. Louis, in which attention was called to the 
following clipping from the Kansas City Journal of February 
7, Igor. 

“Topeka, Feb. 6.—(Special.)—Lightning rod agents must 
pay a heavy license after this to fleece Kansas farmers out of 
their money, if the bill of Senator Ward, favorably reported 
to-day, becomes-a law, and it no doubt will. The bill fixes 


a license of $500 a year for lightning.rod agents or steel range 
peddlers. In fact, it catches fakirs of all sorts. The money 
is to go into the general fund of the county where the agent 
operates. If a fakir only wants to operate a week in a county 
he must pay the $500 license. 
each county. This will practically prohibit the operation of 
fakirs in the State. 
in recent years, and this has afforded a great harvest for the 
Something of this kind 


He must get a new license in 
The farmers have been rolling in wealth 


lightning rod and steel range men. 





G. A. Pauly, St. Louis, Member Advisory Board. 


had to be done to protect the farmers. They were getting 
reckless and going up against any kind of a game.” 

It was suggested by Mr. Buck that it might be well for 
the Missouri Association to take this matter up. 

G. A. Pauly, St. Louis, moved that this be referred to 
the Executive Committee. It was carried. 

The following question was then discussed: 

“Should a retail dealer who is not a member of a local 
organisation, when there is one, be a member of the State 
organization?” 

Geo. R. Plowman, St. Louis, said: “It is not right to 
the local organization that a man should belong to the State 
Association. I{.a man is not a good man in his local organi- 
zation, he is not a good man in the State organization. How 
can a man play Dr. Jekyll in the State Association and Mr. 
IIlyde in the local association ?” 

F. A. Kannsteiner, St. Louis: 
organization should become a member of the local organiza- 


“A member of the State 
tion if there is one. We can not force such a man to become 
a member of the local association. Unless we change our 
such a man from becoming a 
member of the State association. St. Joseph and St. Louis 
are the only cities in the State which have local organization. 
By joining the State, a man can derive full benefit from the 
interstate association without belonging to his local asso- 


by-laws we cannot prevent 


ciation.” 

A. Steinmeyer, of St. Louis, suggested that resolutions be 
drawn up to the effect that where there is a local association 
the man desiring to join the State or Interstate Association 
should first join the local organization. The matter should 
be worked just as a lodge is worked. There ought to be a 
local organization in every place. 
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President P. E. Harney: “This would be a good idea 
if we were farther advanced. What can we do with a member 
who does not belong to a local organization? Can we expel 
him ?” 

A member: “A dealer’s home interest is his greatest 
interest.” 

Geo. R. Plowman, St. Louis: “Injustice has been done 
to us as a local organization in one or two instances. Suppose 
dealers are deeply in arrears for dues to the local organization 
and are still good members of the State Association?” 

The meeting adjourned at 5:20 p. m., to meet Wednesday 
morning at 10 a.m. 

WEDNESDAY MORNING SESSION. 

The Wednesday morning session was called to order 
by. President Harney at 10:35 a. m. 

The first-thing on the program was the reading of the 
minutes of the Tuesday afternoon session. The minutes 
were approved. 

Secretary Thomas reminded the delegates that they 
should -be present promptly at 2 p. m. with their certifi- 
cates: 

Secretary Thomas then read the report of the Executive 
Committee in which they stated that they had audited the 
Se¢retary’s and Treasurer’s report-and found it correct. It 
was*approved by the Association. 

The Executive Committee also reported in favor of a 
State organizer and recommended that the new Executive 
Committee be empowered to employ such a man. It was 
also approved by the Association. 

G. A. Pauly, St. Louis, said: “The recommendation of 
the Executive Committee in regard to a State organizer 
is of vital importance. Besides this each member should 
constitute himself a committee of one to bring in new 
members.” 

J. M. Kenyon, Maitland, said: ‘When an organizer 
visits the various cities the member or members of the Asso- 
ciation in that town should go around with the organizer 
and help him.” 

B. F. Naylor of Marshall said: “If we expect this 
organization to grow we must put forth individual efforts. 
I think in ten minutes a man should be able to induce his 
competitors to join the Association. We should all put 
forward more and better efforts.” 

E. Thomas of Trenton suggested that every member 
sending in a new member should receive a button. 

In reply to a question it was stated that the member- 
ship up to Feb. 19 was 134. 

L. Herring, Jr., of Blackburn said in reference to co- 
operative insurance that he doubted if it were advisable for 
the Association to go into the matter until they had a larger 
membership. 

J. M. Kenyon of Maitland said that in the reciprocal 
underwriters a lumber dealers’ co-operative society his 
insurance cost him but a little more than half what it did 
in the old line companies. He thought when the Associa- 
tion had 300 members they could take the matter up. 

In reply to a question Mr. Kenyon stated that this lum- 
berman’s insurance applied to both cities and country towns. 

The next number on the program was an address by 
Jas. A. Nassa, Kansas City. 


RELATION OF THE RETAILER TO THE JOBBER. 


BY JAMES A. MASSA. 


RELATION ON WHICH WHOLE FABRIC OF TRADE RESTS. 

In looking over this subject I find the relation suggesting 
itself as the basis of all other relations, is that of buyer and 
seller. This is the relation. All others grow out of it and are 
subordinate to it. It is the most important to both parties, 
and the one which cannot be set aside if any relations are to 
exist between them at all. On this relation rests the whole 
fabric of trade. It is fundamental in its nature, being the 
foundation of all business relation between one merchant and 
another. It has its beginning either in mutual confidence an¥ 
respect, or in the urgent necessity of the buyer. We all 
know the warm friendship which springs up between two 
men who have made a mutually satisfactory trade. It envel- 










ops them like a fine ether; and for them in that condition life 
is worth living. 
RETAILER IS DEPENDENT ON THE JOBBER. 

From the nature of his business the retailer is dependent 
on the jobber, and this is so because of the element of econ- 
omy which must be reckoned with. Frequent recurring wants 
for small parcels of goods make up a great portion of the re- 
tailer’s business, and to supply these quickly and cheaply re- 
quire that the nearest merchant having the goods in stock 
and the prices be called upon to supply the want. These fre- 
cuent needs for small parcels of goods necessitate the existence 





M. C. Post, Brookfield, Ex-Member Advisory Board. 


of an adequate stock within reach of the small trader, and 

whosoever can supply his wants quickly and cheaply will be 

to him a jobber. I, therefore, maintain that the jobber is and 

will continue to be a necessity as long as men trade together. 
SHOULD NOT BE LOST SIGHT OF. 

The small trader must not be lost sight of in the reckon- 
ing. I have no faith in the prophecies so often uttered that a 
few years hence there will be no small traders. I believe the 
small trader will continue to exist and do business while time 
lasts, because he is a necessity to the people. We may, there- 
fore, conclude that the jobber is the natural source from 
which the retailer should get his goods, because the jobber 
has facilities for gathering commodities from everywhere at 
a much less cost than the retailer himself can do it. 


THE PERSONAL RELATION. 


It is a very nice sounding phrase when we say to people 
that we buy direct from the manufacturer, but the experience 
of the small trade is against such practice, except in a few 
specialties, because we cannot get everything from any one 
manufacturer, and then, too, we are compelled to buy in too 
great quantities. We overstock ourselves and find it hard to 
pay the bills. If we confine ourselves to our natural source of 
supply, we need not get into deep water, or, rather into deep 
debt. 

This is the relation of buyer and seller, which, I said, was 
the primal relation between the two classes. 


THE RELATION OF DEBTOR AND CREDITOR. 
There is another relation, important, inevitable, logical, 
sure as death ard taxes. It is a narrow, bald relation, un- 
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canny, if anything. It is a nightmare, a snare, a pitfall, a 

Lright light hovering over a dismal swamp. It is eternal cold, 

made more hideous by chattery, gnashing teeth. It is needless 

that I tell you, it is the relation of debtor and creditor. 
RETAILER SHOULDiKEEP HIS EYE PEELED. 

How the affable, perfumed, well-fed, well-groomed, 
drummer, with an insinuating word and a graceful wave of 
his hand brushes aside the mention of payment and broadly 
intimates the cashier is a myth. But keep your eyes peeled. 
When you trifle with the cashier you're up against it. 

When we fall into debt there is only one procedure, and 
that is to climb out. Do it at once if you can, but do it. 
Make it the business of your life. Keep it before you all the 
time. 

When we are so unfortunate as to fall into debt, it is ab- 
<olutely necessary that we should be transparently honest 
about our financial condition if our creditor asks a statement 
of it, as any evasion excites distrust, a very unfortunate thing 
for a debtor. An honest effort to get out of debt will, in most 
ceses, meet with help from the jobber, who will then prove to 
be our best friend. 

There are scores of good men among the jobbers. Many 
of us are sensitive when we are urged to pay our debts. But 
I regard it as a wholesome tonic when we take it in the right 
spirit, which is to get up and get some money for that per- 
haps overdue account. 

DRAPERIES. 


Notwithstanding the baldness and nakedness of this rela- 
tion, there are some draperies we may hang about it to hide 
some of its ugliness. You know, if this association succeed, 
we shall very probably ask the jobbers for certain concessions. 
If we should do such a thing, we shall want a character for 
fair dealing so clean there shall be no gainsaying it. We shall 
need our wedding garments on. Therefore, gentlemen, let us 
pay the exchange on our remittances. 





J. D. Cotty, Cameron, Ex-Member Executive Committee. 


There is yet another relation, that of competitor, which 
I shall leave for further discussion and an abler hand. 

Gentlemen, I thank you. 

It was moved by J. W. Poland, Carrollton, and car- 
ried that this paper be made part of the minutes of the 
Association. 
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J. M. Kenyon of Maitland: “I read in a trade paper 
of a man who gave a percentage on every sale made by a 
clerk in addition to wages—say I or 2 per cent on all sales 
made. This struck me as a good thing.” 

Lee E. Thomas read the report of the delegates to the 


N,. F. Berghauser, Fulton, Fx-Member Executive 
Committee. 

Chicago conference, in which the Missouri delegates joined 

the Interstate Retail Hardware Dealers’ Association. 

It was moved and carried that this report be adopted. 

The meeting adjourned at 11:35 a. m. to meet at-I p. m. 

WEDNESDAY AFTERNOON SESSION 

The meeting was called to order at 1:35 p. m. 

There was a largely increased attendance. 

J. W. Poland, Carrollton, spoke in favor of having the 
State law increasing the licenses for range peddlers from 
$50 to $500 per county. 

The Secretary was instructed to take this matter up. 

F. A. Kannsteiner, St. Louis, called for the report of 
the soliciting committees sent out to the Kansas City 
retailers. F. P. Haus, Iberia, reported that 9 dealers were 
visited by his committee and 8 joined the Association. 

A. F. Gerchunder, St. Louis, reported that his com- 
mittee had visited 8 dealers and 6 had joined the Associa- 
tion. 

Ed Demeter reported that his committee had visited 5 
dealers 1 of whom joined the Association. 

The total number of new members secured by those 
committees was I5. 

F. A. Kannsteiner, St. Louis, suggested that the newly 
joined members in Kansas City form a local Association. 

Nomination of officers was in order. 

F. A. Kannsteiner of St. Louis nominated P. E. Harney 
of Joplin as President. G. A. Pauly, St. Louis, seconded 
the nomination. 

L. Hering of Blackburn nominated Ed A. Demeter of 
Macon. 

B. F. Naylor of Marshall was placed in nomination by 
his competitor, Mr. Johnson of Marshall. 

F. A. Kannsteiner, St. Louis, and A. Steinmeyer, St. 
Louis, were appointed tellers. 

B. F. Naylor of Marshall was elected. 

Geo. R. Plowman, St. Louis, was elected Vice-Presi- 
dent. 
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R. L. Hixson, Hannibal; F. A. Kannsteiner, St. Louis; 
J. W. Poland, Carrollton; M. A. Wingert, Kansas City, were 
elected as members of the Executive Committee. 

The following were elected as members of the Advisory 
Board: P. E. Harney, Joplin; E. Stoelzing, Kansas City; 
J. M. Kenyon, Maitland; W. T. Shoop, Richmond, and G. 
A. Pauly, St. Louis. 

President B. F. Naylor said: “I have the welfare of 
the Association at heart. I desire the co-operation of every 
member. Let us put a united effort into this matter. Let 


* 








Taylor Frier, Louis ana, Ex-Member Advisory Board. 


us go out from here with an endeavor to quadruple our 
membership the coming year.” 

F, A. Kannsteiner, St. Louis, moved that a vote of 
thanks be extended to the retiring President, P. E. Harney 
of Joplin. It was unanimously carried. 

Ex-President P. E. Harney, Joplin, said: “My asso- 
ciations with the members of this Association have been 
very pleasant. I thank the Association for their vote of 
thanks.” 

Geo. R. Plowman, St. Louis, moved that a vote of 
thanks be given F. P. Haus, St. Louis, for his untiring 
effort and biblical instruction to the Association. It was 
carried. 

L. Hering, Jr., Blackburn, moved that a vote of thanks 
be given all the honorary members of the Association and 
the members of the press. It was carried by a rising vote. 

It was moved and carried that the Secretary-elect of the 
Association be chosen as delegate to the Chicago confer- 
ence of the Interstate Retail Hardware Dealers’ Association. 

J. W. Poland, Carrollton, was chosen as alternate to 
the Chicago conference of the Interstate Retail Hardware 
Dealers’ Association. 

St. Louis and St. Joseph were placed in nomination as 
the next meeting place of the Association. 

The vote stood: St. Louis, 24; St. Joseph, 11. 

Resolutions thanking the Coates House for free use 
of the club room, Mr. Trickett, the railroad commissioner, 
for low rates given, and Messrs. Haus and Spielman for 
acting as assistant secretaries were unanimously passed. 

F. Neudorff, St. Joseph, called attention to the peddling 
law in Missouri. Any man who peddles anything except 
pianos, sewing machines, agricultural and _ horticultural 
products has to pay a $3 license for six months for peddlers 
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on foot, $10 for six months for peddlers with horses, and 
$1 a day for peddlers with.a boat. Counties cannot impose 
more than this State tax. 

The matter was referred to the Executive Committee. 

F. Neudorff, St. Joseph, said we should amend the law 
providing that where goods are recovered on time payments 
three-fourths of the money paid in must be returned before 
action is taken. 

A member: “I want to object to having fence machine 
companies sending out wire to farmers at wholesale prices.” 

The Kansas City File Works extended an invitation to 
the members to call at their works. 

The Executive Committee then made their report, 
nominating F. Neudorff, St. Joseph, for Secretary, and W. F. 
Halyard, Joplin, for Treasurer. The following were nomi- 
nated as members of the Executive Committee: J. H. Best, 
Palmyra; L. D. Groom, Richland, and W. T. Shoop, Rich- 
mond. Action on the appointment of a State organizer was 
deferred. 

The convention adjourned at 6:15 p. m. 


ee _ 


PRESIDENT NAYLOR. 


Benjamin F. Naylor, the president of the Missouri 
Retail Hardware & Stove Merchants’ Association, was 
born at Tulip, Dallas Co., Arkansas, Oct. 12th, 1851. 
He received an education in the St. Louis schools and at 
the St. Louis University. In April, 1871, he started in 
as a clerk for P. H. Wray of Marshall. In 1880 he 
started in the grocery business at Marshall with a Mr. 
Willis, under the style of Willis & Naylor. In 1888 
he entered the hardware business, under the style of B. 
F. Naylor. In 1890 he took a partner, the business 
being incorporated as the Armentrout & Naylor Hard 
ware & Furniture Co. Jan. Ist, 1899, the style was 
changed to the B. P. Naylor Hardware & Furniture 
Co. In February, 1900, Mr. Naylor was elected vice 
president of this association. Mr. Naylor is an enthus- 
iastic association man and a hard worker. 

on o0 - 


CONVENTIONALITIES. 


G. W. Gladding, the genial representative of E. C. 
Atkins & Co., the Indianapolis, Ind., saw manufac- 
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turers, distributed a couple of souvenirs that were in 
eager request by the Missouri dealers. One consisted of 
a handsome golden imitation of a saw, shown herewith, 
and the other was a pretty therometer mounted on a 
handsome celluloid card, which showed two pictures of 
the popular saws of this concern. 

D. Messel, of the American Electric Novelty & 
Mfg. Co., New York, was showing a number of pleas- 
ing electrical novelties right adjacent to the club room 
where the convention was held. 
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W. Allbritain, of the Hampton Mfg. Co., Kansas 
City, was showing a handsome model of Hampton’s 
lightning down-draft base*heater, a wood heater which 
can be briefly described as containing one stove inside 
of another. 


W. N. Sawyer was active on the floor of the con- 
vention in looking after the interests of the Estate of 





P. D. Beckwith, Dowagiac, Mich. He was distributing 
a Round Oak pin that was in decided vogue among 
his many friends in the Missouri trade. 


C. H. Greene Jr., the Missouri traveler for Schell 
Bros., Crestline, O., was one of the most popular among 
the camp followers to be seen in the corridors of the 
Coates House. Mr. Greene was distributing a hand- 
some leather covered match box as a convention sou- 
venir. 

J. H. Dickbrader, the suave and clever represent- 
ative of the Berger Mfg. Co., St. Louis, was one of the 
most popular traveling men at the convention. His 
genuine Missouri corn cob with a meerschaum holder 
reached the right spot in the souvenir line. 


J. G. Beegle, the representative of the Rochester, 
N. Y., Stamping Works and the Robeson Cutlery Co., 
Rochester, N. Y., at the convention, is a favorite with 
Missouri trade. 

E. J. Fox, the Bridge & Beach Mfg. Co., St. Louis, 
representative, distributed some circulars stating how 
Kansas was treating the range peddlers, that the Mis- 
souri dealers thought. were just right. 

W. C. Wing, the Belleville Stove Works repre- 
sentative, has a host of friends in the Missouri trade. 


H. J. Ruhling, who secures the Missouri orders for 
Geo. W. Trout & Co., Chicago, gave away a handsome 
rule to his many customers present at the convention. 


_ —_—_ +__~@<—_—_— _~— 


CAP FOLLOWERS, 





Allbritain, W., Hampton Mfg. Co., Kansas City, Mo. 

Bainum, G. H., Ringen Stove Co., St. Louis, Mo. 

Beegle, J. G., Rochester Stamping & Robeson Cutlery 
Co., Rochester, N. Y. 

Burton, Chas. H., Stoves and Hardware Reporter, St. 
Louis. 

Cope, Geo. W., The Iron Age, Chicago. 

Danforth, A. L., Staver Carriage Co., Chicago, III. 

Dickbrader, J. H., Berger Mfg. Co., St. Louis, Mo. 

Fox, E. J., Bridge & Beach Mfg. Co., St. Louis, Mo. 

Gladding, G. W., E. C. Atkins & Co., Indianapolis, Ind. 

Greene, C. H., Schill Bros. Co., Crestline, Ohio. 

Haus, F. P., the Charter Oak Stove & Range Co., St. 
Louis, Mo. 

Johnston, Sidney P., THe AMERICAN ARTISAN, Chicago. 

Key, C. M., Rathbone, Sard & Co., Chicago, III. 

Lewis, W. V., Lewis Supply Co., Kansas City, Mo. 

Misell, D., American Electric Novelty & Mfg. Co., New 
York. 

Noone, T. J., Sidney, Shepard & Co., Chicago, IIl. 

Rogers, W. P., Kansas City File Works, Kansas City, 
Mo. 

Ruhling, H. J., Geo. W. Trout & Co., Chicago, III. 
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Sawyer, W. N., Estate of P. D. Beckwith, Dowagaic, 
Mich, 


Spielman, Fred A., Buck’s Stove & Range Co., St. 
Louis, Mo. 


Wagner, A. W., Stowell Mig. & Foundry Co., So. Mil- 
waukee, Wis. 
Wing, W. C., the Belleville Stove Works, Belleville, III. 


———$__.-_¢—_,. —_—. 


U. S. STEEL CO. 


Arrangements for the organizations of the stecl 
company which will combine the leading steel-making 
concerns of the United States are now so far advanced 
that the incorporation papers are being drawn up. The 
capitalization of the company will be far in excess of any 
company ever before incorporated in this country. It 
will be fully $800,000,000, although the exact amount 
could not be positively learned Monday. It is likely 
that the company will be called the United Steel Co. 
As a result of its formation, Andrew Carnegie will be 
eliminated from the steel business entirely, selling his 
interest in it to the financiers who have projected the 
great transaction. 

The companies that are to go into the combination 
with the amount of their capital stock outstanding so 
far as known, are the following: 


CE CE GI ho ck wnvus we ceeddedes $160,000,000 
a Ee 99,745,000 
American Steel & Wire Co.............. 90,000,000 
Be 80,000,000 
ee eee 70,000,000 
EEE SD WG or ok ed WieWeiwcedaes 59,000,000 
American Sheet Steel Co................ 49,000,000 
American Tin Plate Co. ......cccccceces 16,325,000 
American Steel Hoop Co............... 33,000,000 

WEE Gaiwesbwerestentinndeiweoun $687,070,000 


The Carnegie Steel Co. also has a bond issue of 
$160,000,000. The Federal Steel Co. has no bonded 
debt, but its contituent companies have bond issues out- 
standing aggregating $26,906,000. This company’s au- 
thorized capital stock amounts to $200,000,000, but, 
as the above table shows, a little less than one-half the 
authorized amount is issued. The American Steel & 
Wire Co. has guaranteed an issue of $5,630,000 of bonds 
based upon a mortgage on the boats of the American 
Steamship Co. Of the other companies $3,675,000 of the 
authorized capital stock of the American Tin Plate Co. 
is still unissued and $3,000,000 of the authorized capital 
stock of the American Sheet Steel Co. has also not yet 
been issued. Regarding the manner in which securities 
of the old companies will be exchanged for those of the 
new company information could not be obtained Mon- 
day and it was said that exact details of exchange had 
not yet been settled upon. 

The exchange, however, will be made upon a basis 
fair to all the important interests concerned. 

The natural result of the combination will be a 
cutting down of expenses all round. There will be no 
shutting down or abandonment at present of any of 
the plants involved, and it is even believed that the de- 
mands arising from the growth of general business will 
continue to absorb the full productive capacity of the 
combined plants. 
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Meeting Kentucky Retail Hardware 
Dealers’ Association. 













At the meeting of the Kentucky Retail Hardware Deal- An effort will be made to increase our membership to 
ers’ Association, held in February 12 and 13, 100 in the next twelve months. Louisville was decided upon 
ti.. following new members were enrolled: J. L. Malin as the next meeting place, February-11-and 12, r1go02. 
and A. A. Greif & Son, Vine Grove; G. B. Minory, Versailles ; Features of the meeting: 

G. H. Watts, Georgetown; P. C. Sower & Co., Frankfort; An address by W. P. Lewis, of New Albany, Ind., a 
A. Steitler Jr., Owensboro; Shacklett-Thomas Hardware Co., member of the Indiana Hardware Association, who was 
Fulton; Van Deven Hardware Co., J. T. Vance, Smith, Wat- present by special request. Subject, “The Need of Organi- 





Wm. Dehler, 


Assistant Sccretary. 
Chas, D. Winn. 


2d Vice-President. 


Hy Heick, 


hy Treasurer. 
J. 8. Ogden, 


Ist Vice-President. 


Paul Wagner, 
Secretary. 


Geo. Dehler Jr., President. 


kins & Co., W. J. Houlihan & Bro., H. A. White, T. A. Horn- zation.” A paper read by Mr. Samuel Korb, secretary of 
sey, L. P. Milward, Lexington. the Louisville Retail Hardware and Stove Dealers’ Associa- 

Mr. Paul Wagner, of Louisville, was elected a delegate tion. Subject, “Keep Your Big Gun Trained on the Job- 
to represent the association at the next meeting of the ber.” Sorry I cannot give you these remarks in full. Mr. 
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Interstate Association. 

The old officers were unanimously re-elected to serve 
until the next annual meeting, in February, 1902, as fol- 
lows: President, George Dehler, Louisville; first vice-presi- 
dent, J. S. Ogden, Ashland; second vice-president, Charles D. 
Winn, Paris; secretary, Paul Wagner, Louisville; assistant 
secretary, William Dehler, Louisville; treasurer, Henry Heick 
Louisville. 

The executive committee appointed the following to act 
as chairmen in their respective congressional districts, whose 
duty it shall be to assist the secretary in bringing new mem- 
bers into the association: 


First District—W. S. Shacklett, Fulton. 

Second District—A. Steitler Jr., Owensboro. 

Fourth District—J. L. Malin, Vine Grove. 

Fifth District—Wm. Dehler, Louisville. 

Sixth District—W. T. Chilton, Campbellsburg. 
Seventh District—G. H. Watts, Georgetown. 

Eighth District—J. W. Mahan, Lawrenceburg. 

Ninth District—J. S. Ogden, Ashland. 

Tenth and Eleventh Districts—Chas. D. Winn, Paris. 


Chas. DD. Winn, J. T. Vance, W. T. Chilton, John R. Sowers 
and others made short addresses on various subjects. 

Mr. T. A. Hornsey, the “papa” of the meeting, delivered 
“The Moneyless Man” in his accustomed characteristic man- 
ner. 

Jos. C. Kirchdorfer, of Louisville, acted as sergeant-at- 
arms, and did it admirably. 


PRESIDENT’S ADDRESS. 


Gentlemen: As a rule, hardware men are not speech- 
makers, and I must confess that I am no exception to the 
rule. 

And standing before you to-day as president of the 
Kentucky Retail Hardware and Stove Dealers’ Association, | 
feel just a little “out of place.” Had I before me, in the 
place of this intelligent body of retail hardware merchants 
of this state, so many “list prices” with a string of discounts 
to figure out. I would consider myself very much more “at 
home.” 
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But as this is a duty which has fallen to me to per- 
form, I will, with your kind*consideration, do my best. 

This association was organized in Louisville, Ky., on 
September 26 and 27, 1900, and, while the number of retail 
merchants in attendance was not as large as hoped for, these 
frustrated hopes were revived by the enthusiasm displayed by 
those few who had shown their interest by their pres- 


ence. 
Our secretary has spent a great amount of his time 


sending out constitutions, by-laws and circulars, and w: had 
hoped to have prepared a regular program to govern this 
meeting, but found it impracticable at this time. 

No doubt all of you assembled here to-day have received 
a copy of invitation sent out by our secretary. 

If none of us had never thought of these questions put 
to us in this circular letter before receiving the same, I am 
sure we all gave the numerous subjects touched upon more 
or less consideration after its perusal. 

And it came to my mind that this circular would give 
us ample substance for discussion at this meeting. * 

No doubt all of you assembled here feel the necessity 
of a state association for the retail hardware and stove 


dealers. 
It is only by associating together that we can accomplish 


anything against the many wrongs perpetrated against us 
from day to day. No single retailer, no number of retailers 
in any one city, not even the strongest state association, can 
hope to remedy the evils staring us in the face to-day. 

But I do believe, gentlemen, that by a co-operation of 
states almost all of our grievances can be adjusted to our 
mutual benefit. In what manner this can be accomplished, 
and by what methods, is a question which will need care- 
ful consideration, and that is why we are here. That each 
and every member of this association will derive some benefit 
from having come to this meeting is, in my mind, an assured 
fact. Our exchange of ideas and views on the different sub- 
jects to be brought before us cannot help but be beneficial 
to some of us. 

One or the other of you, perhaps, think you have more 
than your share of trouble in your business. To you I would 
say, “Hear the complaints of your brother hardware men, and 
be the happier after.” 

When I said, a moment ago, that not even the strongest 
state association could remedy the wrongs done us, I did not 
mean that we could do nothing to lighten our burdens. For 
| do believe that any one state association, by a strong co- 
perative combination, can handle most of the regular, legiti- 
mate hardware and stove jobbers, but when it comes to deal- 
ing with the catalogue houses and department stores, who buy 
from the manufacturer direct, we must take refuge in the co- 
peration of the various states. (And it will take more than 


few.) 
This fact alone should induce every retail hardware and 


tove dealer to join his state association, as only by so doing 
an he become a member of the Interstate Association. 

Can you imagine the result of 5,000 retail merchants re- 
fusing to market a certain article manufactured ? 

Can you picture in your mind 500 retail dealers refusing 
to purchase any of their wares from any one jobber because 
he persists in retailing goods himself? 

These things can and will be done, if you say they shall 


ve done. 
The time for action is at hand, and it behooves us, one 


ind all, to buckle our armor of independence a notch tighter, 
face the dangers confronting us, and do battle against our 
adversaries as one man. 

Thus alone can we expect to be victorious, and shame 
upon the retail hardware and stove merchant who will sit 
quietly back with folded arms to await the result of his 
fellow retailers’ determined battle for his rights. 

Gentlemen, thanking you for your kind attention to these 
few remarks, and hoping that our deliberations in the coming 
sessions of this meeting will bring about a better feeling 
among us all, and also bring us nearer and nearer to the 
desired goal, I am, Yours very respectfully, 

Gro. DeHLER Jr. President. 
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SECRETARY’S REPORT. 


Mr. President and Members of the Kentucky Retai Hard- 
ware and Stove Dealers’ Association: 

The length of a secretary’s report depends upon the 
amount of work done by him, and the amount of work done 
generally depends upon the size of the business in which he 
is engaged. I believe, though, the rule is reversed when we 
come to association work. 

To organize a state association of business men is no 
small matter, as all past and present state association secre- 
taries will confess, and it is much less difficult to hold them 
together when they have once become members than it is 
to get them into the association. 

The first secretary has a great amount of work to do, 
without any apparent results at all. He sends out circulars 
and pamphlets that he has carefully prepared so that they 
may be readily understood; a few days after he probably 
receives five or six letters asking for an explanation of the 
circular. This, of course (though it gives him more work), 
makes him feel as though some one is becoming interested, 
and he goes after him again with renewed vigor, but alas! 
the hoped-for card of membership, accompanied with the 
necessary dues, fails to materialize, and he must seek others 
who might become interested. 

To give an idea of the amount of work done in the 
last eleven months I must go back to the beginning, when 
Mr. Samuel Korb, secretary of the Louisville Retail Hardware 
and Stove Dealers’ Association, by request of the above men- 
tioned association, secured the names of some 450 retail 
hardware dealers of the state, and sent to each of them a 
“Question and Information Blank” like this: 

Office of 
LouISVILLE 
RetaAIL HARDWARE AND Stove DEALERS’ ASSOCIATION, 
Louisville, Ky 


INFORMATION AND QUESTION BLANK. 





ee ee ee 


2. Do you carry a general line of Hardware, Stoves or 
Agricultural Implements ? 


3. Are you in favor of a Kentucky State Retail Hardware 
amd Siewe SPOMETE ASBOCIRUIONT. occccnccceccccecevesscceve 


Cee Oe eee Eee EEE ERE EEE EEE HH EHR EOE EE OS 


5. Will you attend a meeting to be held at Louisville if 
possible to help organize? 
(Sign here) 


ee ee ee 
eee eee eee ee ee ee ee 


CoRR EERE EEE EHH HEHEHE HEHE EH HSH HEHEHE EH ORES EH SHES EE SEES 


Please fill out blank and return at your earliest con- 
Yours respectfully, 
SAMUEL B. Kors, Secretary. 

He received 42 replies. Of these, 27 merchants answered 
questions No. 3 and No. 4 with a “Yes,” and 6 kept their 
word by attending the Louisville meeting and becoming 
members. The other merchants almost all answered question 
No. 3 with a “Yes,” and question No. 4 conditionally. 

Here are some of the conditions: “Think I would,” “If 
the retail hardware dealers generally become members,” “If 
conducted economically and conservatively,” “If it does not 
cost too much,” “If placed on satisfactory basis,” “If it will 
do me any good,” “Depends on cash and amount of work 
required,” and lastly, “If there are no fees to pay.” 

Twenty-two merchants said they would attend the meet- 
ing at Louisville, and of these 16 made themselves conspic- 
uous by staying away. 

Nothing daunted, we kept at it, and organized this asso- 
ciation on September 27 and 28, and wound up with a mem- 


venience. 
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bership of 31. Two members have since been added, making 

a total membership to-day of 33. 

As instructed by the executive committee, the secretary 
had 1,000 copies of the constitution and by-laws printed, 
also 500 copies of membership cards, together with 500 
copies of the resolution offered by Mr. Samuel Korb. 
During the month of November I mailed to all retail 
hardware merchants of whom I had knowledge (about 450 
in all) a copy of the constitution and by-laws, with a mem- 
bership card. To the members I sent, in addition, a copy 
of the resolution before referred to. This resulted in adding 
the two members above referred to to the original list of 
31 members. 

February 1 and 2, 1901, I mailed to every merchant on 
the list in my possession the following circular: 

Dear Sir: 

Have you ever thought seriously 
Of the need of a State Association for Retail Hardware and 
Stove Dealers? 
the benefits derived from being a member of such an asso- 
ciation? 
the inroads being made into your business by the Cata- 
logue Houses and Department Stores? 

Of the amount of Merchandise the Jobbers are selling directly 
to your own customers? 

Of why Peddlers can buy from a Jobber or Manufacturer 
and sell cheaper than you can, though you buy in larger 
quantities ? 

Of why you and your Competitor are not getting along as 
well as you might? 

Of why the retailer to-day only markets from 75 to 85 per 
cent of the leading hardware staples, when a decade ago 
he distributed from 90 to 95 per cent of the same 
goods? 

Of who is selling the balance? © 

Of how these evils can be remedied? 

Of the fact that Michigan, Missouri, Indiana, Iowa, Kansas 
and North Dakota have each a State Association? 

Of the advantages derived from being a member of the 
Kentucky Retail Hardware and Stove Dealers’ Associa- 
tion, organized in Louisville, October 26 and 27, 1900, and 
thereby becoming a member of the Interstate Retail 
Hardware Dealers’ Association, organized in Chicago, 
March 12, 1900, and consisting of the above named State 

Associations ? 

If you have not thought of these things, do so at once, 
and do so quickly. 

Do not let the Band Wagon pass by and then jump on 
behind, but come in before we are all off at full speed. 

Become one of the hundred threads to make the strong 
cord, which, when interwoven with the other numerous 
cords of protection, will bear limitless weight. 

You can have some of the above questions answered by 
attending the First Annual meeting of the Kentucky Retail 
Hardware and Stove Dealers’ Association, to be held at 
Lexington, Ky., on February 12 and 13, 1901. 

The meetings will be held in a room in the New Court 
House Building, one of the handsomest in the country. 

The Leland Hotel has been selected as headquarters for 
visiting members, and all who can do so are requested to 
stop there while in Lexington. 

The Leland is about one-half block from the meeting 
room, and has given us a rate of $1.50 per day. 

You are most earnestly requested to be present in per- 
son, or, if for some reason it is impossible for you to attend, 
please send us your Application Card and become a member 
before our Annual meeting. 

State Organizations have become the order of the day, 
and State Pride should prompt us one and all to bring our 
“Old Kentucky” to the fore. 

The Organizations are no longer an experiment. They 
have proven beneficial to the members collectively, as well 
as to the members individually. 

It remains with you if our State Association shall be a 
success or failure. 
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“United we stand, divided we fall.” Which shall it be? 

This circular was answered by four merchants, all of 
whom expressed themselves interested and expect to meet 
us here to-day. 

Our worthy president has seen fit to arrange a program 
for us, and under existing circumstances I heartily approve 
of his plan of procedure. Especially would I like one ques- 
tion to be extensively discussed. This question was forcefully; 
put to my consideration by a letter received a few days ago 
something like this: 

“Please let me know how I would be benefited by you: 
association, if I am a member. Would gladly go into it, for 
the retailers certainly need protection, but how to get it is a 
question with me.” 

I wrote this gentleman to come to this meeting and tel! 
us how he would do it, and then find out how we would go 
about it. I hope he is here to-day, but doubt it. 

On February 8, at 4 p. m., I received a letter from our 
second vice president, Mr. Winn, informing me that he had 
secured for us, through the efforts of Mr. J. T. Vance, of 
this city, a one and a third rate of fare over all roads leading 
into Lexington. I at once communicated through telephone 
to the majority of the executive committee, and was advised 
to mail at once 400 postals to the respective retail hardware 
merchants of the state. 

Twenty-four hours after receiving the letter from Mr. 
Winn the 400 postals advising that many merchants of the 
advantageous rate were in the postoffice ready for distribu- 
tion to the various parts of the state. 

I hope they reached their destination in time to bring a 
score or more of merchants to these meetings. 

This, gentlemen, will give you an idea of what has been 
done in the last few months, and I assure you if our meeting 
at this time is not a success it will not be the fault of those 
assembled here to-day. 

Before bringing this report to a close, allow me to call 
your attention to the various trade papers which are ever ready 
to extend a helping hand to further association work: 

“The Iron Age,” “Hardware Dealers’ Magazine,” Tue 
AMERICAN ARTISAN, and “The Stove and Hardware Reporter” 
h_ve graciously tendered their columns to us for any matter 
we may wish to make known to the hardware trade in 
general. 

Am only sorry I could not give them more information, 
but hope to be able to have something encouraging to write 
about in the future. 

Thanking those who lightened our labor by words of 
encouragement, and also the gentlemen present who have 
listened to this, my maiden, report with such indulgences, 
I remain, Yours to command, 

Pau. Wacner, Secretary. 


— ee — 


PIG IRON OUTPUT IN 1900. 


The total production of pig iron in the United 
States during 1900, according to the American Iron 
& Steel Association, was 13,789,242 tons. This total 
is estimated unofficially to have been made up about as 
follows: Carnegie, 2,600,000 tons; Federal, 1,300,000 ; 
American Steel & Wire, 500,000; National Tube, 600,- 
000; National Steel, 1,100,000; Jones & Laughlin’s, 
600,000; Pennsylvania Steel, 250,000; Lackawanna 
Iron & Steel, 300,000; Bethlehem Steel, 200,000; Cam 
bria Iron & Steel, 300,000; Republic Iron & Steel 
500,000; American Steel Hoop, 250,000; Colorado Fue! 
& Iron, 140,000; Valley Furnaces, Bessemer, 500,000 ; 
miscellaneous furnaces (non-Bessemer), including Ten 
nessee Coal & Iron, Sloss-Sheffield and Empire com 
panies, 4,000,000. Total, 13,140,000. Of the total pro 
duction, 650,000 tons are unaccounted for. 
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Meeting Illinois Retail Hardware Dealers’ 


Association. 





TUESDAY MORNING SESSION. 

The members of the Association commenced to arrive at 
Galesburg in force on the evening of the 18th. A meeting of 
the Executive Committee was held at the Union Hotel at 
8:30 rp. M. The Chicago delegation, with camp followers, 
came down on a special car on the Santa Fe, arriving at 
11:30 P. M. Cots were at a premium at the Union Hotel and 
some of the delegates were obliged to seek quarters elsewhere. 

President Miller of Bloomington called the convention to 
order at 10:45. 

H. N. Murphy of Galesburg introduced Hon. Fletcher 


PE ene sc nnrity mega + 





Carney, the Mayor of Galesburg, who addressed the Asso- 
ciation as follows: 

“It is my pleasure as well as duty to welcome this 
convention to this city. I confess I don’t know much about 
the hardware business and when elected mayor you are sup- 
posed to be something like a justice of the peace, after he is 
elected. He may have been a farmer or in some other similar 
occupation, but as soon as elected everybody calls on him to 
settle legal questions. So when I was elected to the office of 
mayor I was supposed to be capable of welcoming from a 
Sunday school convention to the other end of the line, so if 
I make any mistakes in regard to the character of your busi- 


ness please lay it to the head and not to the heart, because we 
are indeed glad, not only as officers of this city, but as citi- 
zens of this city, are glad to welcome you to this city, the 
representatives of any such an organization as this that meets 
here to-day. As I understand it, you are the representatives 


of the Retail Hardware Dealers of this state, a business that 
requires capital, energy and standing. As such you come 
representing a business in a large number of cities and vil- 
lages of this state to visit our city. We hope that you will 
find here not only a warm welcome officially—I know you will 
from the members of the trade in this city. You will also 
from our citizens you chance to meet. We hope you will have 
opportunity to examine our city, of which we feel a trifle 
proud. On account of the weather it happens that our streets 
are not just in the condition they would be in better weather, 
but we are proud of our pavements. We are proud of our 
public buildings. We are proud of this as a beautiful resi- 
dence city. We hope that every one of you will be so well 








President H. G. Cormick, Centralia. 


pleased here—of course you may occasionally have to sleep on 
a cot—you will be so impressed with the cordiality of the wel- 
come that you will say to every one that you honestly believe 
that Galesburg is the place to go to hold a convention. 

R. H. Griffith of Rushville, on behalf of the Association, 
said: 

“The mayor has spoken of the different conventions that 
he has had the honor of receiving—Sunday school conventions 
and all sorts, and I suppose liquor conventions as well. But 
we are here as hardware men, and I challenge the mayor if 
he has seen a grander or better body of men gathered to- 
gether representing the State of Illinois. We had a man in 
our town who was a strong temperance man; he was an elder 
in the Presbyterian church. He had a very red nose. I 
don’t know what the matter with his nose was. A friend of 
mine asked me what it meant, that it must mean something. 
I have looked for red noses here and I don’t see any. So I 
think if Mrs. Nation and the Kansas people should come here 
with their hatchets that the hardware men of Illinois would 
have hatchets for sal: at lew prices by the dozen. I want to 
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assure the mayor and the people of this city that none of us 
are here to organize a trust or a combination or anything of 
the sort. We are in favor largely of the combinations that 
bring trade and money to our pockets, but we are opposed, I 
am sure all of us, to these big combinations that are going to 
just swallow the whole country—it looks like. I trust from 
this gathering we will go home better merchants, better hard- 
ware men; better and more proud of our business, and we 
ought to be proud of the hardware organization of Illinois. 

Roll was called, showing over 100 delegates present. The 
Secretary stated that other members were expected on later 
trains. 

President Miller delivered his annual address, as follows: 


PRESIDENT’S ADDRESS. 


CONDITIONS OF PAST TWO YEARS. 

In submitting to you this my second annual address, 
business circumstances with which you are all familiar oblige 
me to be as brief as possible and to confine my remarks to a 
few of the most important topics needing your attention at 
this time. There are a number of other topics which I hope 
will be fully brought out by the several speakers on the pro- 
gram, and the question box, which (for direct educational re- 
sults) should form a very important feature of our Asso- 
ciation. 

The past two years, fraught with the dangers of constant 
and sudden changes of values and the uncertainty of effects 
resulting from commercial combinations and extreme concen- 
tration of capital, has been an unusually laborious season for 
the average hardware dealer who endeavors to keep posted 
and intelligently direct his affairs. However the results of 
abundant crops throughout the central West and the active 
operation of political affairs has made the period so prosper- 
ous that the effects of false economics’ have not been as 
seriously felt as at various times in the past, and may, to a 
certain extent, affect interest in Association work. These 
conditions, however, are not likely to continue beyond a rea- 
sonable period, and while we may hope that the reaction which 
is as natural to follow such times as the sun is to rise may be 
far distant, we should not lose sight of the importance of 
being the better prepared to meet it when it does come. 

PEDDLERS’ LICENSES. 

At our last meeting I directed attention to the need of a 
peddlers’ license law to protect the legitimate dealer as well 
as the farmer, who has and will again go against these games 
to his sorrow. 

Our legislature is. now in session and the matter should 
immediately be pushed. A copy of the proposed Kansas law 
should be procured and the matter referred to a committee 
with instructions to act immediately, and petitions circulated 
amongst the merchants throughout the state urging their rep- 
resentatives to support the measure. 

Other states are a great deal more aggressive in these 
matters than we are, yet Illinois with her merchants so well 
organized should be considered in good shape to push such 
matter a measure. As a rule dealers have not fully consid- 
ered the effect of these illegitimate drains of peddlers and for- 
eign catalogue houses upon the resources of their respective 
communities, and, to illustrate the importance of giving these 
matters proper consideration, I submit the following estimate, 
which I hope you will carry home, study it, work the problem 
out in harmony with conditions in your own communities and 
the probabilities are you will be able to elaborate upon this 
economic proposition. 

There are ten to twelve separate branches of business 
represented in every illegitimate catalogue. Take these ten 
lines of business in their respective localities, one only of 
each of these ten branches contributes to the support of their 
local government, highways, schools, churches, public libraries, 
and other charitable and public institutions necessary to make 
a community complete in these advanced times, the sum of at 
least $200 per annum or $2,000 for only one representative of 
each of the ten branches in each county or $200,000 in a state 
of one hundred counties. 












A BURDEN THE CATALOGUE HOUSES ESCAPE. 

This in itself represents an immense profit to the foreign 
catalogue houses and represents the burden which they en- 
tirely escape in the communities from which they draw their 
trade. Add to this amount the living expenses of proprietor 
and the salaries of employes which are distributed and re- 
tained in the respective communities out of the home dealer's 
profits, and we would have in Illinois a loss to the communi- 





Secretary G, R. Lott, Chicago. 


ties in which the wealth was produced of at least one to one 
and a half million dollars per annum. It might be reasonably 
supposed that a wider spread of these business methods can in 
the course of time drive out of existence at least one repre 
sentative of each of these branches of trade in every county 
entailing a loss to the community of the earning capacity oi 
the above amount and concentrate it into the hands of a few 
in our larger cities. So that the problem not only present 

itself as one of the trade difficulties, but as one of so great 
economic significance that individual interests really becom 
secondary in importance in urging a proper solution of th 
situation. Only last week there were distributed in our tow! 
a large quantity of tools to the farmers in our community; 
upon orders solicited by one of these fake concerns. I learned 
he facts of but one of these orders, consisting of a commo! 
3 tap stock and die and a 50 cent hammer for the sum « 

$4.50. Two articles which can be readily duplicated in an) 
I 5. I know that many are in 


t 


1ome hardware store for $3.2 

clined to pass this and the lightning rod, steel range, maj 
and other like matters as a huge joke upon the Reubens, bu 
when we consider the full importance of such losses to a com 
munity I am inclined to believe that the effects of the jok 
are as serious to every interest of the community as they are 
upon the individual, -and there is no reason why such con 
ditions should not be prohibited with equal effort as that 
directed against the spread of glanders and Canada thistles. 

AGGREGATE LOSS TO COMMUNITIES. 

Compute this loss to your respective communities during 
an average commercial life and compound them by the averagé 
earning power the community would derive from such wealth 
when retained at home, and you will arrive at figures repre 
senting a loss that will astonish you. It means the support o! 
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an important part of society gone and their numbers added to 
the laboring masses. It means the taxpaying power of this 
amount of capital forever lost to the community and the ad- 
ditional burden caused by such loss falling upon the laboring 
masses, and its whole contributing power which adds to the 
welfare of all through civic, charitable, spiritual, intellectual 
and other public institutions marking the progress and giving 
emphasis to the standard of a community forever gone from 
the channels in which it should have played so important a 
part in the interests of those who produced it. 
CORRECTION OF THE EVIL. 

As a State Association we command a greater power in 
the correction of local commercial and political matters than 
does the individual, and should use our every effort in correct- 
ing these evils. But when we come to deal with commercial 
or political affairs of national extent we stand as helpless as 
does the individual in local and state affairs, and we discover 
that proper efficiency of organization must be consummated 
through a more extensive or National Association. 

ORGANIZATION OF INTERSTATE ASSOCIATION. * 

Immediately after our last meeting delegates of the vari- 
ous state Associations met in Chicago for the purpose of con- 
sidering, and, if deemed advisable, organize a National Hard- 
ware Association. The benefits deriving from such an insti- 
tution being very apparent, the delegates unanimously decided 
to launch the association under the name “Inter-State” and to 
all intent and purposes the “Inter-State” is the National Re- 
tail Hardware Dealers’ Association in everything but name. 

The Association is composed of two representatives from 
each of the State Associations affiliated with the Interstate, 
each having one vote, or in the absence of one representative 
the one present has the right to cast the vote for his state. 
Each State Association is taxed $1 per member to support 
the Association. This sum, however, is proving entirely in- 
adequate to meet the expenses and some other plan must be 
inaugurated to provide sufficient funds to carry out its pur- 
poses. It is altogether improbable that any dealer would ac- 
cept an office entailing the amount of work of such an insti- 
tution without reasonable compensation and sufficient funds 
to meet the legitimate expenses of his office while laboring 
in a Cause from which such visible benefits derive as from the 
Interstate Association. Guarding the dealer’s interests in 
such matters as I will allude to further on has repaid every 
dealer in the country ten-fold for the amount expended in 
Association work and are matters in which the individual 
dealer would stand totally helpless. I believe that with a 
slight increase of our dues and the large amount of labor 
and expense of which we may be relieved by the Interstate, 
would enable us to devote $2 per capita of our funds to the 
Interstate if necessary, and receive much better results for 
our money than we can possibly obtain through trying to ac- 
complish this work within our own Association. Whether 
this sum will be deemed necessary or whether some different 
method, perhaps one of individual contribution, may be de- 
cided upon, I am not prepared to say; but the question should 
be discussed so that your delegates may act advisedly in the 
Interstate. I expect to speak further upon the question of 
Interstate Association at our meeting to-morrow afternoon 
and will here allude only to subjects of a public nature which 
received study and attention during the past year. 


PARCELS POST LAW. 


The proposed parcel post law, a mongrel offspring of 
capital and politics, aiming to bring the distant shopper into 
closer contact with the illegitimate houses in large cities, by 
delivering their purchases at the expense of an uninterested 
public and the ruin of taxpaying home dealers, received at- 
tention from nearly all retail associations and should con- 
tinue to direct the attention of all through their respective 
representatives until it ‘s forever buried under a just storm 
of indignation and disapproval. 

ATTEMPTED CORRUPTION OF POST-OFFICES. 

Another scheme to profit at the expense of the public by 
corrupting public post-offices into soliciting agencies for ille- 
gitimate commercial enterprises was attempted during the 
year, but to. the credit of our post-office authorities and the 


rapid and influential advices made possible through the vari- 
ous retail associations the matter was soon squelched. Mer 
chants should keep a sharp lookout for the methods these 
houses are continually striving to inaugurate, and report any 
irregularity to their respective officers at once. 

TRUSTS AND COMBINES. 

From whatsoever standpoint we view the present com- 
mercial conditions of the country we discover that individual 
interests are being strengthened and fortified against the effects 
of false ethics by closer and far-reaching association of these 
interests. Whether the power of these combinations will be 





Treasurer, F. F. Porter, Chicago. 


wielded for better or for worse depends very largely upon 
equal organization of counteracting forces to hold in check 
any tendency they might develop towards establishing a worse 
commercial condition than that which we have experienced in 
the past, and represents one of the strongest arguments for 
like association in every branch of commerce and industry. 
Under the forces of such influences, whether wielded in a 
combined defense of separate interests by forcing legislative 
curbing of unwarranted liberties, or other means at the com- 
mand of proper association, it is not likely that these institu- 
tions could proceed very far in the evils which might and 
undoubtedly would, under certain degrees of unwarranted 
indifference, become a menace to the middle and laboring 
classes. 
RESTRAINT OF TRADE ENCROACHMENT JUSTIFIED. 
Without entering any further into the numerous causes 
upon which trusts are sought to be justified, beyond the con- 
ditions under which the mills of Pennsylvania, Ohio, West 
Virginia and Indiana struggled against freight and other 
heavy marketing odds to compete with Illinois mills upon IIli- 
nois territory, and in retaliation the Illinois mills stumping 
these states for the purpose of maintaining their output; all 
industries North, South, East and West encroaching in like 
manner upon one another’s territory and suffering the evils 
such unbridled competition involves, we would have sufficient 
reason justifying some means to abolish such conditions and 
to more intelligently direct and restrain the product of these 
industries within their legitimate contingent territory. 
TRUSTS SHOULD BE SUBSERVIENT TO POPULAR WILL. 
If such a system insures a more reasonable earning power 
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for the laboring masses interested and for the capital invested 
in these industries, yet lessening the cost to the consumer by 
a reasonable percentage of such savings, then all should and 
would be satisfied. In fact, to deny the right to such a meas- 
ure would be to question the rights of our own organization 
and undignify its purposes. But whenever thesé institutions 
develop an unwarranted tendency to jeopardize individual en- 
terprise or to levy occasional advances out of harmony with 
surrounding commercial conditions, perhaps insignificant at 
first, but in their aggregate filching millions out of the pockets 
of the public, then every force and influence of association 
should be wielded in restraining and keeping such institutions 
subservient to the interests of a people through whose fran- 
chise alone they can and do exist. 
WARDS OF THE PEOPLE. 

We might reasonably presume that if these institutions 
must seek their ereation through the encouragement and pro- 
tection of special franchise, whether directly from national 
government or indirectly from one of its integral states, that 
they become wards of the people and as such be as ‘subjéct to 
national discipline and restraint as they are entitled to .the 
protection and privileges offered by such a federation. 

ALLEGED UNCONSTITUTIONALITY OF TRUST RESTRAINT. 

We have been told that such a measure would be uncon- 
stitutional, to which I feel like replying, that, I hope I hold 
the Constitution of the United States in as great esteem and 
reverence as did those who gave it shape and put ‘it into suc- 
cessful operation, but I never viewed it as a God by whom the 
people should forever bow to its operations. In fact I hold 
the direct opposite view, that the constitution is a creature of 
the people, created by them for the purpose of protecting the 
interests of the masses, and whenever it fails to obtain these 
results it has either been wilfully misconstrued or is showing 
evidence of having outlived the purpose of its creation and 
should be speedily amendéd to suit the changed conditions 
in our economic affairs. No matter how much the powers 
that be may évade such issue, public sentiment, the greatest 
political power of the country, will in course of time force 
the issue and decide the question 
HARDWARE DEALERS SHOULD APPRECIATE THEIR RESPONSIBILITIES. 

We, as hardware merchants, holding an easy educational 
position, by direct and constant contact with the voting por- 
tion of our communities, should appreciate our responsibilities 
and our opportunities, by divorcing ourselves from every ap- 
pearance of partisanship, and after weighing and deciding 
these questions from a strictly economic standpoint let the 
light of our knowledge and conviction fall upon those with 
whom our influence will be sure to count, and I believe would 
obtain speedier results than from inefficient partisan croaking 
over evils whose economic efforts we ourselves have not 
analyzed sufficiently to bring our ideas into an intelligible and 
convincing force. 

Proper association and closer contact of the business 
minds of the country in open and friendly discussion of state 
and national issues can, and I believe will, in course of time, 
forestall many of the minor evils which threaten to develop 
into threatening proportions before a sufficient sentiment could 
be aroused to check them. 

QUESTIONS LEGISLATION CAN HELP. 


Our scrutiny and efforts should be directed towards our 
state and national representatives, who are either made or 
unmade by our direct vote. Naturally some of these are re- 
sponsible for the conditions under which serious economic 
evils are fostered and for the evasion of favorable action to 
remedy them. A closer observation of their actions and a 
determination by the merchants of the country to be governed 
by its dictates would be fruitful of far better results than we 
can ever expect from a national platform. As a rule our 
national platforms involve some important national or inter- 
national issues upon which the masses divide according to 
their opinions or prejudices and swallow the rest without a 
murmur, no matter how bitter the pill may be. 

There are other matters, like garnishment bill, lien law, 
bankruptcy fraud, credit ratings, whose discussion is certain 
to be profitable to every dealer, and we will make every effort 
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to devote reasonable time to these subjects, and hope the 
members will respond promptly to these questions and the 
time set for our discussions. 

The Secretary made the following report: 


REPORT OF SECRETARY REEVES. 


TIMES HAVE BEEN GOOD. 
The close of the second year of this Association finds it 
in a comparatively prosperous condition, both financially and 





a (- 
Z. T. Miller, Bloomington, Member Executive Committee. 


in point of numbers. The past year has been one of business 
to the hardware dealer. Times have been good, trade better 
and the prospects for the coming year the best for many years. 
Merchants throughout the country have had little time to 
think of much else than their business and practically no time 
to devote to anything other than that directly connected with 
it. Trade conditions have been good and are gradually im- 
proving and the members of this Association evidently are 
enjoying more than their share, judging solely by that there 
has not been one grievance reported to your secretary since 
we last met. 
HOW TO SECURE NEW MEMBERS. 

While the increased membership for the last year up to 
the time of the convening of this convention is not so large as 
I had hoped, still there are many who have failed to enroll 
prior to their coming and before the close of this meeting I 
hope to see many new names on our roll. How to secure new 
members is a question which should be considered at this 
meeting, and I trust that some plan will be devised whereby 
during the coming year we can more than double our present 
membership. Of the many plans for so doing I feel that the 
most effective, other than by a state organizer, would be the 
appointment of a member from each county to personally 
solicit the retail hardware dealers of his county to become 
members of this organization, which will be more effective 
than the sending out of literature from the secretary’s office. 

The last year I mailed, as far as possible, a copy of the 
proceedings of our last meeting, throughout the state, think- 
ing same would be beneficial to this Association in securing 
new members in that it gave some idea of what we were doing 
and the nature of our meetings: Letters by the hundred have 
been written to th. trade in general. 
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THE INTERSTATE ASSOCIATION. 

Acting under the instructions of the Association your 
president, secretary and Mr. Cormick attended a meeting of 
the representatives of the several state Associations, in Chi- 
cago, in March last, and the outcome was the formation of 
an Inter-State Association, which comprises the state Asso- 
ciations of Michigan, Indiana, Iowa, Missouri, Kansas, North 
Dakota and Illinois, with Z. T. Miller of Illinois as its Pres- 
ident and Fred H. Cozzens of Michigan its Secretary. The 
work taken up, so far by the Inter-State Association, has been 
more than satisfactory, and while the members at large have 
not as yet directly been informed of what has been under- 
taken they will hear fully in President Miller’s report on the 
‘Inter-State Association.” 

My business has made it impossible for me to devote to 
Association work the time I would have liked, but I have 
aimed to give it every attention possible, and to bring to- 
gether at this meeting as many of the retail hardware dealers 
of Illinois as could be induced to come by letter. I wish to 
thank you all for your assistance during my term of office, 
and hope that you will co-operate with the new officers, and 
when again we convene we may see our work farther pro- 
gressed and a membership many times larger than at the pres- 
cnt writing. 

I herewith submit a statement of the condition of the 
Association for your approval: 


MEMBERSHIP. 
oa ee ee ee ens | 
New - GORE 2 coick rhe Fas «Gs csestuabtoessaesess 43 162 
Out GE We bas bri x bere. oo oa <a>: Se ee I 
PVOUGth CIE 6 paws Adee <6 0 op b 03s. cb exc 161 
STATEMENT. 
Receipts. 
Bal. in treasury Feb. 27, 1900................ $90.41 
Received from dues and assessments....,... 416.50 
Received from honorary membership.......... 3.00 $509.91 
Expenditures. 
Paid dues “Inter-State Ass’n”............... $117.50 
Organization of “Inter-State”............... 93.40 
Railroad certificates 1900 meeting............ 6.50 
SS oct ad ee bach an cndoneadve 50.00 
Reporting 1900 meeting..................00+: 20.00 


Printing, stamps and supplies................. 134.30 421.70 








A a PD oe 88.21 
UP eo aw ei $47.50 
Due “Inter-State Ass’n” for 1900............ 16.50 
CN so re ae coke wenie aes 


The Treasurer read his report, showing a balance on hand 
of $88.21. 

On motion the reports of the officers were accepted and 
that of the Treasurer referred to the Auditing Committee. 

The President appointed the following committees: 

Auditing Committee: H. N. Murphy, Galesburg; Den- 
nis McLaughlin, Chicago; C. H. Williams, Streator. Nomi- 
nating Committee: Fred Kurtz, Chicago; J. A. Hunter, 
Peoria; F. E. Bonney, Paxton; Chas. Mauer, East St. Louis; 
W. D. Costello, Chicago. Committee on Resolutions: Lott, 
of Chicago; Cormick, of Centralia; Shaw, of Galesburg; 
McLaughlin, of Chicago; Griffith, of Rushville. 

An invitation was read from Dr. E. V. D. Morris, of the 
Galesburg Sanitarium, to the members, giving them free use 
of the swimming pool during their stay in the city. Also 
letter of cordial welcome to the city from the Retail Mer- 
chants’ Association of Galesburg. 

On motion of Mr. Griffith the communications were re- 
ceived and thanks returned. 

On motion the conyention took a recess until 1:30 P. M. 

TUESDAY AFTERNOON SESSION. 

The Convention was called to order by President Miller 
at 2 P. M. 

The President was called upon to make a statement of the 
affairs of the Interstate Association. 
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The President” stated that owing to the great fire at 
Peoria he had not been able to devote as much attention to the 
Interstate Association as he desired; that all of the records of 
their first meeting, together with correspondence, had been 
destroyed. He read a copy of a letter which he had sent to 
every one of the State Associations, covering the work which 
the Interstate Association proposed to do. 

H. G. Cormick of Centralia addressed the Convention on 
the desirability of having some legislation in the matter of a 
peddlers’ license law. He said that he believed that every 





D. McLaughlin, Chicage, Member Nominating and Legis- 
lative Committees. 

foreign business institution should be obliged to pay a license 

to the state for doing business in the state. He said he was 

heartily in favor of a peddlers’ license law for the State of 

Illinois for each county of $300. 

Mr. Griffith of Rushville: I think it is right that the 
merchant who pays taxes should receive some of the benefits 
of those taxes and some other fellow should not who does not 
help to pay them. There isn’t any question about it that we 
as merchants pay the largest part of the taxes that are paid. 
Now, there comes into our town a peddler who sells ranges. 
We are trying to sell ranges ourselves. Of course the peddler 
has not as good a range as we have, but he goes around and 
sells hundreds of them at $65 apiece and we are glad when we 
can get $50 for them. A man came into my place not long 
ago—an old man—and sat down. He says: “How old has 
a man got to be to have any sense?” I says: “Some of us 
don’t get any at all.” He says, “I guess I am that way.” 
He says, “I wanted a new stove and I saw it in the catalogue, 
and I sent up to Chicago and got one; it is no good. What 
can I do?” I says, “The best thing you can do is to sell it 
to somebody.” 

The speaker related the story of a young farmer who had 
recently married and who wanted a fine cook stove. He 
bought one from a catalogue house in Chicago and it proved 
very unsatisfactory. The young man brought it in to Mr. 
Griffith and left it with him to sell for what it would bring, 
after getting a better article from Mr. Griffith. 

Continuing, the speaker said: “I believe in encouraging 
home industry. Near us is a miller that makes flour good 
enough for me, and yet there are some of these grocers that 
bring in carloads of flour and sell it. I don’t believe in it. 
I believe in patronizing home industries. 

F. E. Bonney of Paxton spoke on the subject of peddlers 
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and canvassers. He said that in many instances it was im- 
possible for a manufacturer to introduce his goods through 
the regular retail merchant without first sending canvassers 
or peddlers out to offer them direct to the consumer; that in 
many instances the retail merchant would not attempt to sell 
the article until there was a demand established for it. He 
said there were many cases where a wife, or widow, was able 
to support her children, or an old soldier to earn a living by 
canvassing for and selling goods direct to the consumer 
when the retail merchant refused to represent the article. He 
said that in the matter of a state license law, if it can be made 
just and fair to all parties it would be all right. I don’t think 
I have seen one yet that would thoroughly hold water. The 
trouble is it excludes somebody, such as train boys and old 
soldiers, and then it interferes with the Interstate Commerce 
Act. I will say that every article that we have taken up and 
started to place on the market with the aid of canvassers, that 
it would only be a few years before the demand was such that 
the retail dealer was calling for it. This is a matter, it seems 
to me, should be looked at from all sides. 

F. F. Porter of Chicago expressed himself as being in 
favor of a law to prohibit people from misrepresenting goods. 

H. G. Cormick, Centralia, said the great difficulty was to 
find some one who was willing to file complaints against par- 
ties who were guilty of misrepresenting goods and have the 
party fined; that our statute books were encumbered with laws 
nine-tenths of which were dead letters. He said he was in 
favor of a license law to protect us against fakers. 

Dennis McLaughlin of Chicago made a vigorous attack on 
the department stores of Chicago. He said the business of 
small merchants was being ruined; that the payment of low 
wages by the department stores to their employes was de- 
moralizing. He believed that radical steps should be taken 
to remedy the evil. 

It was moved by Mr. Gormley that a committee of five be 
appointed to report to the Convention at the session to-mor- 
row afternoon some plan of operation that may be inaugurated 
during the coming year to reach the department and cata- 
logue house question. 

Motion carried. 

The President appointed the following committee: 

Messrs. Cormick, Griffith, Gormley, Englehardt and 
Siecke. 

Mr. Griffith moved that the action of the committee that 
was sent to Chicago to assist in forming an Interstate Asso- 
ciation be approved. 

It was carried. 

It was moved by Mr. Griffith of Rushville and carried 
that the expenses of the delegates to the Interstate Retail 
Hardware Dealers’ Association Conference be paid by the As- 
sociation, and, secondly, that our representatives be author- 
ized to cordially and heartily endorse whatever efforts are 
made or plans formed to raise money for the financial interests 
of the Interstate Association, and that the President or Sec- 
retary or Executive Committee be authorized to assess this 
Association to the amount of $2, or as much as may be neces- 
sary for this purpose. 

On motion the Convention took a recess until 8:30 P. M. 

TUESDAY EVENING SESSION. 

The Association was called to order by the President at 
8:15 P. M. 

Geo. A. Scherer of Peoria, a representative in the legis- 
lature from that district was called upon to address the Con- 
vention on the subject of the proposed change in the garnish- 
ment law at present in force. 

Mr. Scherer spoke at considerable length in favor of the 
present law as it stood on the statute books. 

He said the present law was framed after great delibera- 
tion and study by the representative who had it in charge; 
that he could prove by the records of the justices of the 
peace of the State of Illinois that not as many garnishments 
had been issued under this present law of $8 exemption as 
were issued in any given time under the $50 law; he said that 
the law had worked most satisfactorily, both to the debtor as 
well as to the creditor; that it had a tendency to make men 


more honest and to pay their debts; that he did not know of 
any good reason why this law should be repealed. 

Dennis McLaughlin, Chicago: Mr. President, I would 
like to ask if the Association has said anything regarding the 
department stores and catalogue houses? 

Mr. Scherer: I want to say that the catalogue houses 
have been a very serious problem with us. We have em- 
ployed the best attorneys to look into that. 

President Z. T. Miller, Bloomington: The program for 
this evening was intended to give the jobbers and manufac- 
turers an opportunity to express themselves. I will call on 

















Geo. Engelhardt, Chicago, Ex-Vice President. 


H. G. Cormick of Centralia to state to the house as to what 
the grievances are generally. 

H. G. Cormick of Centralia stated some of the difficulties 
under which he labored in handling many articles in compe- 
tition with catalogue houses. He said that Eastern manufac- 
turers and jobbers were inclined to sell to the department 
stores and catalogue houses in spite of the protest of the in- 
dividual dealers. 

Dennis McLaughlin of Chicago said he would like to 
hear from some of the manufacturers and jobbers on this 
subject. He called on Mr. J. W. Perkins of the E. C. Atkins 
Co., Indianapolis, Ind., saw manufacturers. 

Mr. Perkins spoke as follows: 

“In attending the several Retail Hardware Conventions 
held in various parts of the country I may possibly have got- 
ten a few thoughts that will be of interest. It has been my 
pleasure to attend conventions held in the States of Iowa, 
Ohio, Indiana, Wisconsin and others, and be present at their 
deliberations. Many issues and questions have come up be- 
fore these meetings for consideration, but I nd, gentlemen, that 
the all-absorbing issue is the question of the catalogue houses 
and department stores. 

In your Convention here assembled it is noticeably the 
miin issue. 

Our company recognizes in commerce four legitimate 
agencies or factors. First, the consumer, who uses the goods 
and who, you will please notice, will invariably purchase 
where he can buy the cheapest. Second, the retail dealer who 
carries a small stock of goods and furnishes the consumer. 
Third, the jobber, who carries a large and complete stock, 
canvasses the retailer and supplies his wants. Fourth, the 
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manufacturer, such as our company. These four agencies con- 
stitute the legitimate. There must be perfect harmony be- 
tween all four if we wish success. Harmony of thought, pur- 
pose and action. Our success as manufacturers has been 
largely due to the harmony and friendship of the legitimate 
retail and jobbing hardware trade. We recognize and appre- 
ciate this. They have always been true friends, which we 
hope always to reciprocate. 

Outside institutions such as ‘catalogue houses and de- 
partment stores do not belong to the legitimate trade, either 
retail or jobbing; they are not in harmony with you, gentle- 
men; they are fighting and endeavoring to exterminate you. 
You must protect yourselves and fight back. 

Your only hope consists in going to the manufacturers 
and jobbers themselves and force them to take a stand. Mr. 
President and gentlemen of the Convention, as I have already 
stated, it is your salvation and the only way to cope with this 
question. 

As to the attitude of our company, it is hardly, necessary 
to say anything. We declared ourselves years ago and do not 
hesitate to say that never for a day have we regretted our ac- 
tion, nor will other manufacturers who cast their lot with and 
decide to remain loyal to the legitimate hardware trade of this 
country. 

I thank you for your kind attention and patience that you 
have shown me.” 

Mr. Bennett, representing the Reading Hardware Com- 
pany, Chicago, was called upon and said: 

“Mr. President and gentlemen, in the matter which has 
been brought up by the gentleman from Centralia and referred 
to by Mr. Perkins of the Atkins people, it has been a question 
in my mind for some time how this question could be finally 
settled. The President of this Association will remember 
that I talked to him ab6éut a year ago at considerable length 
on this problem. 

The manufacturers of hardware of this country for a 
good many years were a good deal like the retailers of this 
country; they were very far apart. They had no organiza- 
tion until about.a year ago they got together. They organ- 
ized what they call the American Manufacturers’ Association. 
They had their own troubles. It has been followed up by 
the Jobbers’ Association. In my talk with your President I 
said if these organizations would send representatives to the 
Interstate Association which you have now formed, and they 
go to the American manufacturers of hardware and present 
the subject as it should be, and can be, that I did not know 
why there should not be some good results from it. 

Of course every manufacturer is trying to sell his goods. 
I don’t know so much about the country part of it as I do 
the city. The stores are being closed up in the part of the 
town in which I live. Business is being taken away and it is 
going to the department stores. I would like to see that 
thing adjusted’for the benefit of the city of Chicago and for 
the benefit of the business men of the city of Chicago. I have 
thought the matter over a great deal during the last two or 
three years. I don’t know how it can be solved, and the 
gentleman who will solve the problem for you, he will be your 
Moses. 

Gentlemen, I thank you.” 

The names of other representatives of manufacturing and 
jobbing firms known to be in the city were called, but they 
were generally absent from the meeting. The President ex- 
pressed disappointment at their absence. 

The representative of the Wilcox Manufacturing Com- 
pany of Aurora, IIl., stated that his firm did not sell to cata- 
logue houses. 

On motion the Convention adjourned until 9:30 the next 
morning. 


WEDNESDAY MORNING SESSION. 


President Miller called the Convention to order at 9:30 
A. M. 

The first number on the program announced by the Presi- 
dent was a paper by N. W. Olson, Secretary of the Retail 
Merchants’ Association of Galesburg. 
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CREDIT RATING BOOK AS AN EDUCATOR. 


By N. W. OLSON. 
A BUSINESS MATTER OF VAST IMPORTANCE. 

Mr. President, Delegates and Gentlemen in Attendance :— 

It affords me great pleasure to have the opportunity of 
addressing you at this particular time. The topic assigned 
to me to present before this gathering is titled the “Credit 
Rating Book As An Educator.” The subject is one to 
which I have devoted my entire thought and attention for 
several years, yet I fully realize my inability to treat it as 
thoroughly as it deserves. I do not hesitate to say it 
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requires one with greater ability as a speaker than I to 
properly present a business matter of such vast importance. 
However, if you will have but half the patience of Job I 
will endeavor to present to your minds a few of the many 
reasons for this much needed Credit Rating Service, like- 
wise I hope you will pardon me if I do not confine my 
remarks within the scope of my topic. 


IN THE INTERESTS OF BROADER BUSINESS. 

Several years ago I foresaw the need of a Retailers’ 
Credit Rating Agency. I took up this work because I felt 
it my duty when called upon, not for the purpose of selfish 
interest, or to gain advantage at the expense of the truly 
unfortunate class, but in the interest of higher, broader, 
and better business. 

Success or failure in credit business all depends on the 
kind of credit customers you have. You may be able to 
get along for a while using no systematic credit system, but 
sooner or later you get into trouble. 


DOUBTFUL CUSTOMERS. 

If it were not for the class commonly known as the 
doubtful paying customer, many a worried merchant in IIli- 
nois could have afforded a trip to the Paris Exposition the 
past year. If those of you who have been in business for 
ten years or more, look over your ledger, especially, the 
old accounts, you will find thousands of dollars charged up 
against parties from whom you will certainly never receive 
a cent. 

PROFESSIONAL DEAD BEATS. 

This money is due you from the class just mentioned. 

This element can be divided into three classes. First, the 
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professionals: a professional is a person who earns part of’ 
his livelihood by beating banks of their confidence in money: 
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bigger vampire than the trusts. It is impossible to reckon 


how many millions of dollars the merchants of Illinois have 


matters, merchants of their goods, the professional men of #}lost through these dishonest debtors and how they have 


their much needed services, and many others in numerous 
ways. 

This class is the most dangerous from the fact that they 
make fraud a life study, and are way up in the art of steal- 
ing as it were, under the very eyes and with the consent 
of the party who owns the property. 


DEAD BEATS WITH A SWELL FRONT. 

The second class of undesirable credit customers consists 
of the well salaried, richly attired, and extremely well 
groomed element, who profess that while they are perfectly 
willing to pay they are unable to do so. In most cases this is 
due to their extreme fondness for social standing, thereby 
becoming unable to meet their obligations. As an example 
of this latter class I wish to cite as follows: 

Some time back a fine appearing married gentleman of 
our city entered our Association headquarters where I am 
located. From his courteous manners and our slight former 
acquaintance it did not take us long to better know each 
other, and particularly so relative to his financial troubles. 

He at once commenced by informing me that in our 
Rating Book his name carried with it a strong representa- 
tion of 6’s, this being the term applied to poor pay cus- 
tomers. By his own request we referred to book and found 
his statement true. I quietly allowed him to go on with 
his diagnosis. He explained a multiplicity of reasons in his 
own language why such conditions existed. Strange as it 
may seem he admitted that he kept a social diary and family 
expense account with an approximate summary of over $150 
per month, his income averaging not far from $150 per 
month. His argument closed with the following question: 
How can I pay my debts, how can I pay current expenses, 


‘also apply a portion of my income on former acquired debts 


at this rate? My answer to him was if need be go into 
voluntary bankruptcy, start anew, and have your friends 
appoint for you a conservator, therewith we parted the best 
of friends and are so to-day. 

This class of unlucky debtors are always afflicted with 
grievances, constantly throwing their misfortunes at the 
feet of their creditors in a most dyspeptic manner. They 
are liable to suggest all sorts of remedies and excuses for 
their own mistakes or individual unlucky trials. 


UNFORTUNATE DEBTORS. 


The third class of debtors consists of the poor unfortu- 
nate fellows who have families of twelve heads with four 
head incomes. This class remains entirely distinct from the 
aforesaid two. They comprise the truly unfortunate class 
who have seen better days, and I might well say, are honest, 
nevertheless, it becomes a matter of risk to extend credit 
to these unfortunates. Thiss class is certainly deserving 
of great consideration and much sympathy, and as charity 
is a part of every business man’s reckonings, it might be 
well to refer this element without further comment to each 
individual merchant’s tender feelings. I believe there is 
more charity in the hearts of business men for the dependent 
than in all other classes of men combined. I am likewise 
loathe to believe that any merchant would oppress a single, 
honest, unfortunate, dependent man. 


NOT A SHIELD FOR UNSCRUPULOUS DEALERS. 


While this paper bears the caption of “Credit Rating 
Educator” it is not my intention that it should be an essay 
on non-paying customers, neither should it become a shield 
for the unscrupulous dealer, but rather intended as a short 
talk on how merchants can best guard against such evils 
wrought by the apparent protected by law, don’t pay indus- 
try, which like the trusts, if some of our political orators 
speak the truth in freely expounding the facts that trusts 
are an octopus and are sucking away the life blood of our 
merchants as well as the consumers who are buyers of these 
trust wares. 

MILLIONS LOST THROUGH DISHONEST DEBTORS. 

Be this as it may, it is morally certain that in this sense 

of the word the positively proven don’t pay customer is a 


‘lost it. 


| Frequently a merchant's losses, if we heed some of the 
politicians’ warnings, are caused through gross carelessness 
on his own part mostly due to greed for money. Ofttimes 
we have heard it said that the merchant is not better deserv- 
ing, but in such instances the politician does not know the 
whole truth, neither do all politicians pay their debts, to 
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which both local and visiting merchants here to-day can 
readily testify. 
PROTECTION FOR POLITICIANS. 

National, State, County, City salaried officers and 
employes, are by law exempt from any form of collections. 
Are our law makers, peace keepers, fire fighters, all public 
servants in their various capacities any better, or are they 
worse than other people that they need this ‘protection? 
Laws good enough for them with surrounding environ- 
ments should be good enough for the people who by their 
votes place them in power. They make the laws, secure 
the appointment of their underlings to execute these laws 
and municipal requirements, the merchant element rarely 
has a voice except to vote. 


MERCHANTS SHOULD BE CONSIDERED. 


Will any reasonable man say that the merchants of 
Illinois are not justly entitled to considerable considera- 
tion? If not, then I demand a fair reason, why not? Is 
it not true that the hotel keeper, the lumber dealer, the 
mechanic, and the laborer are protected on all sides, why 
not the merchants? unquestionably they pay the majority 
of the taxes, they also do considerable voting. 

The merchants of Illinois represent to-day over one 
thousand ‘separate business communities. They also repre- 
sent several hundred millions of dollars in worthy invest- 
ments. They again represent inclusive of all classes of 
business the greater portion of one million individual or 
corporate concerns. They furnish the entire lubricating 
stimulants for commerce, finance and labor ventures. 
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THE CASE GARNISHEE LAW. 

Up to date there is on the Illinois Statutes and that of 
quite recent date the first favorable and general recognition 
Illinois merchants have ever received at the hands of their 
legislators the “CASE GARNISHEE LAW.” It is 
claimed by the opposition to the present law that the law 
is working a hardship on the debtor, piling up costs, turn- 
ing them out of house and home, taking food and clothing 
from the mother and children and doing a great many other 
wicked and unheard of things. Through strictly bona fide 
evidence I am pleased to inform you such statements are 
absolutely false and originate with people who in the major- 
ity of cases come under the head of the doubtful pay cus- 
tomer. 

GRADUATES IN BANKRUPTCY. 


Frequently some martyr who is a graduate from the 
National Bankruptcy Law School, one who has had his 
debts washed away and been born again into the fitful world 
of credit, whose diploma consists of a document tied with 
pretty pieces of pink ribbon which may be framed and hung 
up in his parlor. These diplomas are useful, for instance, 
if a constable and three strong helpers came in and started 
off with the piano, or the cook stove, all the graduate would 
have to do would be to take his diploma down off the wall 
and show it to the minion of the law. The latter would 
immediately drop the piano, or the cook stove and bow to 
the potency of the federal courts, néd argument would be 
needed. 

A GOOD THING—PUSH IT ALONG. 


Generally speaking, these are the class of men who 
want to pose as the poor man’s friend and often mislead 
many honest men by making absurd claims. Can anyone 
tell me why these.reformers do not attack said bankruptcy 
law? Their golden text seems to be “pray leave it alone, 
it is a good thing, push it along.” 

The fact is-the honest poor man who understands the 
garnishee law as it- now is, remains favorable to it. He 
finds it gives him credit at a time when he is out of employ- 
ment and makes him. economical, careful and keeps him 
from running in debt more than is absolutely necessary, 
thus being able to free himself from all debt soon after he 
gets work. 

A COMPROMISE LAW. 

In order to prove to you in a way so there can be no 
doubt in your mind as to the truth of the workings of this 
present law, I might add, that I have on file a large number 
of letters obtained from Justices of the Peace all over the 
State, wherein everyone without exception states there has 
been a decrease of from 25 to 50% in the number of gar- 
nishee writs issued and some places 75% since the present 
law went into effect. Let it further be considered and dis- 
tinctly understood this law was passed by the merchants of 
the State as a compromise between the merchants and the 
opposition and the law as it now stands was framed (every 
word of it) by the opposition. — 


MERCHANTS MUST DO THEIR DUTY. 

Gentlemen, I trust you will give this matter careful and 
honest consideration and see the necessity of the co-opera- 
tion of this Convention to help sustain the present CASE 
GARNISHEE LAW. The State Retail Merchants’ Asso- 
ciation have been the active promoters in this measure. 
They ask your assistance and I believe you will tender it. 
The merchant element must do their duty and let the local 
Associations and their members do their little mite in see- 
ing that the representatives and senators be informed that 
you want this law retained as it now stands. The legislators 
seem to think the merchants don’t care for this sort of law, 
from the fact there has been no fight put up against these 
bills. 

BUSINESS MEN SHOULD MIX IN POLITICS, 

Merchants in supporting this law measure are certainly 
benefiting all classes excepting the small dishonest minor- 
ity, who have in years gone by compelled the honest 
majority to pay their bills. There are many reasons why 
business men should occasionally mix in politics. There 
are times in every merchant's life when both private and 
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associate trade interests demand it. At such times it requires 
first private, then united efforts accompanied by purely 
honest motives in fair legislation for the benefit of the great 
honest majority, including the vast majority of the common 
classes. 

FEEDERS AT PUBLIC CRIB SHOULD BE INVESTIGATED. 

The merchant’s carelessness in politics during the past 
has in a measure permitted the officers of both municipal 
and State Government in a number of instances to be filled 
with undesirable representatives, and in many instances by 
men who know nothing of business methods. I believe it is 





~ 
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the duty of the merchants to investigate the character of 
every man who feeds at the public crib, and if you occa- 
sionally find a man who has no regard for his private obliga- 
tions, or is incompetent otherwise, or belongs to that class 
who are unreliable in business matters and dealings, you 
should then speak in no unmistakable terms. The public well 
knows that every man who will keep his obligations true 
and bright opens the door for greater advantages for all 
worthy fellow men. 


EXEMPLARY CITIZENS. 


It is my sincere belief, gentlemen, that all merchants 
pursuing a legitimate business (with possibly rare excep- 
tions) are good, honest, exemplary United States citizens. 
As such it is not only the merchant's duty to conduct busi- 
ness by honest methods and abide by the laws of our State, 
but he must also see that those who are clamoring for 
political positions or prestige either as officials or employees 
see that they are equally honest in construing our laws and 
meting out justice to all classes of humanity and without 
any discrimination. 

A NERVY REQUEST. 

Through observations of my own occurring previous to 
our present organization I wish to make a comparison as 
to how readily a merchant’s losses may occur. Example: 
If some gentleman whom you never heard of before writes 
to you from Chicago and asks you to loan him $20 at 10% 
interest per month, you are not likely to loan it even though 
his lithographed letter head shows that his office is located 
in the Masonic Temple Building, and his typewritten letter 
is properly dictated. 
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REQUEST FOR CREDIT. 


Now if this same John Jones to whom you refused a 
cash loan happens to remove’ to your city, being one of 
much lesser proportion than Chicago but still large enough 
for him to practice his vocation, as I have seen done in this 
city with a population of less than 20,000 people. Said 
party appears at your desk or office counter, choicely attired, 
glib tongued, and with a bold face assuming that none could 
doubt his ability to pay, asks for prices charged for certain 
articles. For further effect he haggles about the price 
charged, but finally orders the goods amounting to the same 
$20 or more. Experience has proven that a goodly per 
cent. of the merchants are likely to forward said goods to 
his address, and in case said gentleman has nervily given 
some bank for reference, the merchant thinks this supreme 
authority, and ofttimes does not go to the trouble of com- 
municating with the bank officials. 


GOOD SAMARITAN MERCHANTS. 

The result is John Jones who plies his legalized money 
lending only in a different form knows the average mer- 
chant’s weak points, succeeds in getting his purchases free 
until the merchant’s experience has been dearly paid for. 
It has likewise come under my personal observation to note 
that this same unabashed John Jones does not fear indi- 
vidual exposure, but immediately enters the door of some 
nearby good Samaritan merchant, and begins anew his work 
in a different form but quite as effectual. Right here I wish 
to say this case holds good almost exclusively in cities 
where the merchants are not organized and associated for 
self-protection. 


LOSSES FROM OUT OF TOWN CUSTOMERS. 


Merchants frequently find it more difficult to guard 
against losses from parties living out of own. When selling 
goods to parties out of town or new comers to your city, 
as the case may be, you should use the same precaution in 
culling out the undesirable that you would use if you were 
in the loan and brokerage business. Even then, like the 
money lender, you will have your share of losses: 


CREDIT RATINGS SHOULD BE EXAMINED. 


I emphatically insist and do not hesitate to say there is 
but one good and safe credit practice, namely, to look up 
the credit rating of every in and out of town person or firm 
who wants credit on your ledger. Always consult Rating 
Book first, you can better judge. Do not trust first and 
look up later, this is suicidal to business interests. If you 
have not such a system in your city co-operate with your 
city merchants and establish one at once. In order to illus- 
trate the effective results of a credit rating service, I wish 
to cite a case as it recurs to my mind which is by no means 
an exceptional one. 


AN HONEST DEBTOR HELPED. 

A trifle over a year ago a married gentleman removed 
to our city. He was out of funds and had no employment; 
however, he had the assurance of a position in the very 
near future, but in the meantime he and his family must live. 

He visited two or three grocers and I believe as many 
meat-markets, also a dry goods firm. His appearance in 
our city was during the winter months. He was directed 
to our Association office and informed that if he could but 
give good reference with honest intentions, he or his family 
should not suffer in our city. 

He made me a visit, told me his story frankly, naming 
the section of the city wherein he formerly dwelt and with 
whom he had traded. Being myself slightly acquainted in 
that section of the city I made him a proposition as fol- 
lows: I would communicate with two responsible mer- 
chants of my own choice from that city and he to recom- 
mend a third. He named his, I kept my two in self-confi- 
dence. In short, I agreed to provide for him and his family 
temporarily while a reference inquiry would go forward, 
and according to such forthcoming recommendations he 
would be cared for later. He acquiesced to this and in less 
than 48 hours his credit in Galesburg was established, and 
to my positive knowledge after one year’s test he has never 
abused it. 
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A STRONG ADVOCATE OF THE SYSTEM. 


To-day there is not a stronger advocate of a credit rat- 
ing system in every city for the poor, honest man than this 
man himself. These are partial results due to good organi- 
zation and protective ideas. Many other similar cases are 
at hand, but time will not permit discussion. What has been 
said thus far is supposed to have reference to all branches 
of the retail trade and the retail merchants’ interests in all 
parts of our State. 

Our local Association’s greatest measure of success in 


this work has been because we have been conservative in 
our claims regarding what we could accomplish by united 
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action, but we are safe in saying, and are here to prove that 
we have benefited more than 95% of the business community 
of Galesburg and Knox County. 


CAUSES OF A CREDIT RATING SERVICE. 


The causes and needs for a Credit Rating Book service 
are many, among these the following are the most promi- 
nent: extravagance, mismanagement, speculation, misrep- 
resentation, and lastly downright scientific thieving. There 
is not much difference in the crime of cornering a man in 
a dark alley and taking his money, doing it by a gigantic 
daylight robbery (according to Spalding & Alvord’s 
method) or selecting merchandise from off a business man’s 
counter with no intent to pay. Under such unfair condi- 
tions the customer is no more entitled to the merchants’ 
money or wares than were above bankers entitled to specu- 
late with their depositor’s money, and no man has any moral 
right to speculate in moneyed interests not yet assigned 
to him. 


GALESBURG SYSTEM INDORSED BY STATE MERCHANTS’ ASSOCIATION. 

At the Retail Merchants’ Convention held in Rock 
Island, February 13, 14 and 15, 1900, the following resolu- 
tion was passed and its adoption recommended: 
RESOLVED THAT THE PRESIDENT AND EXECU- 
TIVE COMMITTEE OF THE STATE ASSOCIATION 
BE AUTHORIZED TO DEVISE SOME PLAN BY 
WHICH THE GALESBURG SYSTEM OF CREDIT 
RATING AND DAILY BULLETIN BE INTRO- 
DUCED THROUGHOUT THE ENTIRE STATE. At 
the Decatur Convention held by same Association on Feb- 
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ruary 5, 6 and 7th present month, through the request of 
the officers and Executive Board, this work again came 
under discussion. It received the hearty approval of the 
entire Convention, accompanied with official instructions of 
a strong nature for its further development and permanency 
among Illinois merchants. 


CREDIT RATINGS IN 125,000 NAMES. 

One year ago our local Association furnished our mem- 
bers credit ratings on about 15,000 Knox and Warren 
County citizens. To-day due to united efforts we are able 
to give our Association members almost 5,000 additional 
names from Monmouth and Warren County alone being 
trade tributary to Galesburg. Added to this 20,000 names 
from Springfield and Sangamon Counties, 15,000 names from 
Rock Island and Moline, Rock Island County, 5,000 from 
Jacksonville and Morgan County. I am also informed that 
one Association in Chicago has an information list of over 
70,000 names, making a total of over 125,000 names, or 1-8 
of a million in one year, and yet our work has but com- 
menced to show its effectiveness. 

It has been my pleasure on various occasions and in 
several cities to discuss this work, which I firmly believe 
will soon become a standard for the merchants of Illinois. 
I feel that I may say with perfect propriety, even to the 
point of insisting, that the delegates present at this Con- 
vention can well afford to be liberal in thought and dis- 
cussion with regard to this very important matter, thereby 
assisting with a good will in the means of extending this 
State work in their own respective localities. 


CITIES THAT SHOULD HAVE A CREDIT RATING BUREAU. 
There are to-day in Illinois 7 cities with a population 
of over 25,000, 4 cities having from 20,000 to 25,000, 14 
cities from 10,000 to 20,000, 27 cities having from 5,000 to 
10,000, making a total of 52 cities sufficiently large enough 
to maintain a first class interchangeable Credit Rating 
Bureau. Added to this there are 95 cities and towns having 
from 2,000 to 5,000, each and every one of these smaller 
towns closely adjacent and can without much trouble be 
made an auxiliary department to larger Associations. 
There still remains 783 towns, villages and business 
communities that have less than 1,000 inhabitants each. In 
the great majority of these towns they can be equally as 
well cared for through connection with larger agencies. 
Statistics, however, reveal the fact that 72% of the resident 
masses in Illinois whether in high or low positions, reside 
in our larger cities, chiefly, railroad centers. 


A CREDIT RATING LIBRARY. 

Now, gentlemen, do not lose sight of the value derived 
from a uniform State Rating System, with an established 
library in each and every local Association headquarters. 
A library representing from 50 to 75 credit rating volumes, 
compiled from 102 counties and 930 business communities, 
with an approximate representation of 4,821,550 Illinois citi-- 
zens OF 3,122,975, the latter figures not including Chicago. 
But even this city can be districted and properly repre- 
sented.. I hold there is no city too large for this work, and 
no town too small for our careful attention. 

Thus you have at your command a credit rating library 
member to furnish this special list of new customers’ names 
tigate silently for himself the financial standing of the entire 
credit seeking and cash paying customers. Up to date 
Springfield, Rock Island, Galesburg and Monmouth are the 
cities that have in working order this standard system. The 
endorsement of this system by these cities with numerous 
others throughout Illinois and neighboring States to follow 
speaks volumes for its success. 


SPECIAL LISTS FURNISHED. 

In order to keep an accurate and positively up to date 
record of all resident changes, new credit applicants, and 
new town arrivals, we issue in conjunction with the Rating 
Book a monthly special report. It is obligatory with every 
member to furnish this special list of new customer’s names 
with all relative information at hand, upon special prepared 
blank forms delivered to members by Daily Bulletin carrier. 
These special lists are to be by him recollected on day 
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set apart for said monthly collections. On following day 
a complete assortment of facts gathered are prepared in 
full and a copy furnished each member by Bulletin dis- 
tributor. Members are instructed to place these special 
reports on file with Daily Bulletin copy of same day, it 
being well understood as to date for special publication, 
these reports are eagerly sought, well cared for, and placed 
easy of access for reference. 
EFFECTIVENESS OF THE SPECIAL SHEET. 

To illustrate the thorough effectiveness of this special 
sheet, I need but say, that several months ago a finely 
dressed unmarried man came to our city. He proved to be 
a skilled mechanic, his wages averaging from $3.00 to $3.50 
per day. Almost immediately upon his arrival he sought 
credit among our clothiers, haberdashers, and luxury 
dealers. To him unawares inquiries were made with fol- 
lowing result, not entitled to credit. On same day through 
Daily Bulletin our full membership were warned. In one 
particular instance he accompanied a fellow workman on 
a purchasing trip; seemingly his friend’s credit was never 
questioned, though earning less than half of the wages of 
the new arrival. 

Thinking it dead easy the new comer made purchases 
subject to credit. He was firmly told “we open no new 
accounts.” Together he and his friend departed from store. 
After stepping outside he referred to refusal of credit, grow- 
ing almost violent. He cursed and with clinched fist closed 
his flood of abuse with following remark, “This is the first 
—town that I cannot work my face in and why is it?” 
Confidently his partner informed him of our Merchants’ 
Association work, and added, that possibly his past reputa- 
tion may have traveled with him, and they parted, friends 
no more. As a result our census shows one citizen less. 


THE DAILY BULLETIN. 

The Daily Bulletin bears the endorsement of Knox 
County Circuit Clerk, City Police Magistrate, and all Jus- 
tices of the Peace, as intended to contain an exact tran- 
scribed copy embodying the daily transactions of the various 
courts. The Circuit Court, County and Probate Courts, 
Master-in-Chancery Sales and Deeds, Sheriff's Deeds and 
Sales together with all instruments filed for record, all suits 
brought, when and how disposed of. 

A complete daily record from all offices up to close of 
day are carefully reproduced, compiled under each head 
respectively and without any reservation published, mailed 
and locally delivered on same day of filing during evening 
hours. Copies for outside points are mailed on all evening 
trains, guaranteeing 7 o’clock morning delivery at all points 
within a radius of 200 miles. 

DAILY KNOWLEDGE OF FINANCIAL MOVEMENTS. 

The record of items as printed in these reports are given 
just as they appear on the public records, thus furnishing 
dsily knowledge of the financial movements of our city and 
county residents that cannot be surpassed. Testimonials 
are plenty and can be forthcoming, showing the value of 
the Daily Bulletin alone, as being worth in itself many times 
the full year’s subscription cost. It has become so plain to 
business men that regardless of class and volume of business 
engaged in it is an irreparable loss to be without this 
service. 

The surprising feature of the Bulletin is how much of 
real merit can be given in such a compact space. We give 
to our subscribers the best advantages to be derived from 
the latest improved methods of instruction. There should 
be a similar publication issued in every county seat, and 
distributed in all cities of Illinois. It should be subscribed 
for and generally used by every business house and private 
financier. 

SATISFACTORY SETTLEMENTS MADE. 

I will mention a few of the good results from the Daily 
Bulletin service, and they are by no means exceptions, but 
are taken from the average as they recur to my mind. The 
publicity given all court proceedings forces payment with 
men who prior to our Association work had no more dear 
of a judgment rendered against them than a duck has for 
water. 
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Satisfactory settlements made in hundreds of cases to 
avoid exposure of unfair debtors. As proof hereof I cite: 
But a short time ago a member of our Association, a grocer, 
consulted me relative to a collection amounting to almost 
$80, and being of 4 years and 10 months’ standing. For 
four years all manner of civility and courtesy were used to 
make said collection. When creditor last visited the house 
he was promised a trouncing by the housewife if he ever 
dared to cross her threshold. There were a number of 
judgments of old standing distributed among the various 
justices against said debtor with no possible chance for gar- 
nishment. I was offered 25% to make said collection and the 
creditor to pay all costs. I made one visit to the gentleman 
and one to his wife. The result was collection was success- 
fully made without any costs to creditor either as fees or 
commission. 

TRACING LONG LOST DEBTORS. 


Another collection of over $250 due one of our city 
grocers was made in last days of January, present year, due 
directly to member’s court information obtained from Daily 
Bulletin items. Still another threatened court litigation 
amounting to several hundred dollars has recently been 
amicably settled, the causes therefore being well known to 
writer hereof and Association creditors of this debtor. 

The Daily Bulletin has reduced garnishment proceed- 
ings at least 334%. The Justices of the Peace all say it 
affects their business to a considerable extent. 

The Daily Bulletin has accomplished facts considered 
insurmountable, and where private, patient, personal per- 
suasion were laughed at, such as: 

Tracing and finding long lost debtors and obtaining 
settlements even on the Pacific Coast. Tracing and finding 
debtors charged with criminal liability as follows: Obtain- 
ing goods under an assumed name, then fleeing from State 
and later opportuned to make settlements or return and 
face the courts. Tracing and locating mortgagors having 
removed chattel properties from State contrary to law and 
forced to return said properties to mortgagee. Settlements 
of cases of men high in office, both public and private, but 
notorious for non-payment of debts, in some instances they 
have been forced to resign positions at once or satisfy honest 
claims. 

CHECKING BANKRUPTCY PROCEEDINGS. 

Others: In a few instances bankruptcy proceedings 
have been checked and fairly honorable settlements made. 
In extreme flagrant cases debtors have deemed it wise to 
leave town accompanied by their own stigma. Collections of 
large claims where debtor was entirely exempt from gar- 
nishment law, noted for non-payment but caught napping 
and forced to pay. Collections made by ably proving an 
attempt at perjury. Collections made off the poker table. 
Collections of hundreds of dollars made at various times by 
exposure of frauds. Collections on old and new accounts 
declared entirely worthless, settlements being made, some 
in part and some in full. Causes therefore are in most all 
cases directly due to Association work through Rating Book 
and Daily Bulletin. Collections have been made for foreign 
Association members in full and without attorney fee or 
commission. Credit rating information on return. mail in 
scores of cases both in and out of State. 


WELCOMED BY THE HONEST ELEMENT. 
The Daily Bulletin is heralded and welcomed by the 


honest element, and is mightily feared by the dishonest - 


element, completely forcing them to face the issue, be it 
for honor or dishonor. Our work is at all times fair, sym- 
pathy and worthiness being first of all considered, and we 
remain at all times within the jurisdiction of the State 
Statutes. 

I now turn the entire Credit Rating Book problem over 
to your officers and delegates present for your considera- 
tion and further home development, hoping that your next 
Convention will show a permanency in Credit Rating 
Agencies with local Associations. It would seem to me 
eminently fitting that this Convention should take prelim- 
inary steps toward establishing a uniform State System for 
customers’ credit ratings, thereby placing with merchants 





the absolute control of all local credit giving, thus reduc- 
ing credit losses in Illinois to a minimum. 


HAS MADE THE PAST PLAIN. 

In closing, I will say, I have to the best of my ability 
endeavored to make plain to you what has been done in the 
past, not alone in our city but in others, and I hope the 
same may meet with your approval. This is the wish of 
your humble contributor in anything and everything that 
pertains to business interests and general welfare of the 
State Retail Hardware Dealers’ Association and all local 
memberships. 

I feel that I have quite exhausted you and will not 
further discuss this question, although I leave it far from 
finished. . 

President: There is a small matter, but from a humane 
standpoint, a very important matter, that I overlooked at our 
meeting last night. We held a meeting last night for hard- 
ware dealers, jobbers and manufacturers and.their representa- 
tives. There was a very familiar face missing, a man who 
myself and a large number of others expected to meet here. 
He is known as one of the most whole-souled men that 
travels the country—a big, noble-hearted fellow. Unfor- 
tunately a day or two before this Convention met he lost his 
wife. It was my intention last night at the meeting, composed 
as it was of a mixed crowd, to have had presented a resolu- 
tion of condolence, but I overlooked it, but later I appointed 
a committee to prepare suitabie resolutions to be presented 
here this morning, and we might jusf as well do it at this 
meeting as last night. 

‘Resolutions of sympathy to be forwarded to Robert R. 
Elliott, estate of P. D. Beckwith, Dowagiac, Mich gan, were 
then read. ; 

The Illinois Retail Hardware Association, in Convention 
assembled, have just been apprised of your bereavement and 
hasten to assure you that one and all deeply sympathize with 
you in your hour of sorrow. Our sincerest regret is that we 
can do nothing except to extend our sympathy. In the death 
of your wife you have indeed sustained a severe blow. The 
ways of the Almighty are hard to fathom, but a firm faith 
will sustain you, and when the time comes for you to cross 
the great beyond you will find her there waiting to receive you 
with outstretched arms. Signed: 

William Gormley of Bullard & Gormley of Chicago, rep- 
resenting Illinois Retail Hardware Dealers’ Association. 

John Le Page of Bridge & Beach Mfg. Co., St. Louis, 
Mo., representing manufacturers and their representatives. 

H. H. Roberts of The Iron Age, New York, representing 
the press. 

On motion of Mr. Griffith, duly seconded, the resolution 
was unanimously adopted. 

President: The next on the program will be a paper by 
F. E. Bonney of Paxton. 


Mr. Bonney read the following paper: 


PERSONALITY AND HUMAN NATURE AS ELE. 
MENTS OF COMMERCIAL SUCCESS. 


BY F. E. BONNEY PAXTON. 


WHAT'S BORN OF A HEN WILL SCRAPE. 

"There is a great deal of human nature in a man,” says 
Judge Haliburton, and follows the statement with the further 
cne that, “there’s more in woman.” “Nature draws more than 
ten oxen,” says another of the old philosophers. Horace says, 
“Though you cast Nature out with a pitchfork, it wiil still 
return.” “What's born of a hen will scrape.” The Spaniards 
have a proverb that, “The son of an ass brays twice a day.” 

In seeking for the causes of business failures or successes, 
it has often appeared to me, that both writers and speakers 
have frequently failed to take cognizance of elements which 
contribute not a little to success or failure, or, if they have 
recognized such elements, have failed to give them the im- 
portance which they really deserve. 

This may be because such elements do not appear promi- 
nently upon the surface, but rather beneath it, or, when they 


do 1 
I re 


me! 
her 
caj 
is t 


upe 


tur 
eac 
tal 

for 


fix 


al} 
cul 
so! 


wi 
sid 


me 
all 


be 
ho 


pe 
me 


do 
tet 


or 
Sit 


la’ 
ley 
or 
se) 


ex 


til 








do rise above, are not always recognized by their proper titles. 
1 refer to personality and pure human nature. 
DOMINANT ELEMENTS. 

These elements have guided or misguided the affairs of 
men from the time when Eve’s overweening curiosity made 
her a prey to the serpent and Adam fell a victim to feminine 
cajolery, to the present twentieth century where human nature 
is the same, though clothed in the garb of more modern times. 

The cat, though transformed to a bride, will still pounce 
upon the mouse, as in the days of Aesop. 


PARTICULAR MENTAL PECULIARITIES. 


We come into the world human and endowed with a na- 
ture that has accompanied the race through all the ages. We 
each and all of us may have our especial and particular men- 
tal peculiarities or tendencies, but others have had them be- 
fore us and others will have them after us. 

They are mostly natural and subject to well known and 
fixed laws. 

In general, we are much alike and many tendencies we 
al! have in common. Still each individual has a few little pe- 
culiarities very much his own, and these we soon come, to 
some extent, to recognize in each other. 

We may not all agree as to the importance these tenden- 
cies and the knowledge of them in each other play in the 
game of business, but all will, I believe, agree that they cut 
somewhat of a figure. 


SUCCESS AND FAILURE, 


It is human nature to locate the causes of success largely 
within ourselves and to place the blame of failure upon out- 
side causes and influences. 

One man succeeds because he has a disposition and mental 
make-up which makes him friends and draws him trade from 
all directions. 

Another who lacks the personality of the first succeeds, 
because he understands human nature in others and knows 
how to play upon and guide into proper channels their various 
peculiarities and inclinations. 

One man fails because his personality is bad, though his 
methods may be good. 

Another fails, though his personality is good, because he 
does not understand and appreciate the many peculiarities and 
tendencies of his fellows. 

Many succeed and many fail without ever fully realizing 
or appreciating the real forces which lie at the bottom of their 
success or failure. 

A STRONG LEVER: 


The man who is thoroughly conversant with Nature’s 
laws, and who knows the causes of certain effects and how to 
produce, regulate or take advantage of them, has a strong 
lever with which to do his work. 

Self-preservation is the first law of Nature. It is born 
with us. It isAintuitive. It doesn’t wait for reason, judgment 
or fairness. This is shown in times of great danger by the 
selfishness and brutality of many from whom we would least 
expect such an exhibition. 

We may say we would not exhibit such a spirit. 
till we are tried. Next to me, is mine. Next to us, is ours. 
This is natural. 

SELFISHNESS V. HUMAN. 


Now for the application: 

A man starts in business with ample capital, a good loca- 
tion and all the outward needs for a successful career. 

He has a bad personality. Customers do not like him. 
They may think he means well, but they don’t like to trade 
with him. 

He fails. Why? 

Will he be honest as to the cause of his failure, even 
should he know it? 

If the department store man across the street was a 
pleasant fellow, will he not lay it to him and his competition? 

Another starts out likewise well equipped as to capital, 
location, ctc. He has a pleasant and attractive personality. 
He is a good fellow. _He can’t say No, to the salesman who 
asks him to take a gross instead of a dozen. He can’t say 
the little word to the other good fellows who want the goods 
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to-day and will pay next month, next fall and perhaps finally 
in pork 

He fails, Why? 

Will he be honest? If the catalogue house man in the 
city bought carefully and sold for cash, will he not lay his 
failure to catalogue house competition? 

There is nothing more human or more natural than self- 
ishness. This is seen nowhere more forcibly than in trade. 
Your customer, as a rule, does not go to the department store 
or send to the catalogue house, because he dislikes you, but 
because he believes he can do better for himself and his. 


TACT OR TACTLESS—WHICH ? 


If the catalogue house or department store man gets his 
trade, it is because they have made him believe this. They 
recognize this trait of human character and cater to it. 

Wouldn’t you do the same if you had the capital and the 
opportunity? Now be honest. 

Do you try to take advantage of this human selfishness, 
and try to show your customer how he is doing best for him- 
self and his by trading with you, even if he has to pay a 
slightly higher price? 

Do you show him how some of the money he pays you 
stays at home to keep up the local church, school, fire com- 
pany, etc., and do it pleasantly, effectively and persistently ? 

Or do you jump upon him and the catalogue house rough- 
shod and often miss the truth and too sharply attack the 
customer’s judgment, which is a very tender point with him? 

How many customers, if too roughly convinced of an 
error. will refuse to correct the same, simply as a matter of 
personal pride, or through a dislike to openly come out and 
admit their judgment was wrong? 

There are hundreds of merchants to-day in cities and vil- 
lages who are successful and prosperous, notwithstanding 
much severe competition. They are selling large. quantities 
of goods, getting fair prices and making nice profits and ac- 
cumulating a competence. 

In these same cities and villages, are other merchants 
who are not thriving, though they have practically the same 
conditions to meet. 

IMPORTANT FACTORS IN BUSINESS SUCCESS. 

I do not wish to appear to argue that personality is 
everything or that an acute knowledge of human nature will 
always accomplish desired results. 

I do, however, believe that these elements are important 
factors in business success. 

Barnum said that people like to be humbugged. They 
evidently liked Mr. Barnum’s way of humbugging. He was 
careful, however, that his humbugs had no stings. 

How many men have made fortunes from a knowledge of 
pure human curiosity? How many men have traded to their 
profit on human credulity and hope. 

A knowledge that men can be easily made to believe what 
they really want to believe, has enabled man a man to enlarge 
his bank account. 

In our fights against many evils we have, I fear, many 
times lost sight of some of our most effective weapons. 

We sometimes abuse the catalogue house and department 
store man. He is doing simply what you or I would do were 
we in his place, provided, of course, that he is at least fairly 
honest, and most of them doubtless are. 

He is buying where he can do the best, selling for cash 
and making some money. He understands human nature. 
This knowledge is a part of his stock in trade and it is yield- 
ing him good returns. As long as he is honest, we should not 
criticize him. If he is dishonest and unfair, he should be 
punished, and, in any case his sins will ultimately find him out. 

The man who sells the department store and the cata- 
logue house at cut prices, and allows them to cut prices to 
the consuming public to a point where the honest retailer 
cannot compete, is the man we are after. His own selfishness 
has blinded his vision and overshadowed his judgment of the 
rights and nature of others. 


A CLUB NOT A GOOD EDUCATOR. 
The manufacturer and the jobber are the men we must 


educate, but we must not attempt it with a club. 













































































62 THE AMERICAN ARTISAN AND HARDWARE RECORD. 













































a 


a 


os a 


oy 


oa 





os 









The tendency of several generations cannot be dissipated 
in a year. 

These men know something of the laws of equilibrium 
and can be taught that the selfishness of a few hundred men 
cannot stand against the selfishness of several thousands. 
They are interested in themselves and theirs and will follow 
the paths which lead to the best results. 

A few might be driven into these paths. All can be led. 

THE LOVE OF JUSTICE. 

There is also a wide-spread love of absolute and exact 
justice among men, and the majority will always recognize 
this principle. Those who will not, quickly recognize self- 
interest. 

Justice demands that thousands of retailers scattered 
throughout the land, and in close touch with consuming pub- 
lic shall have an equal chance with the department store and 
catalogue house to make an honest living. 

There should be equality before commercial as well as 
before constitutional law. 

If an appeal to justice fails, then let there come an appeal 
to selfishness. 

The manufacturer and the jobber are in the market to 
sell goods at a profit. Who buys the most and pays the best 
prices, the thousands of retailers, or the hundreds of depart- 
ment stores and catalogue houses? 

A continued and persistent appeal to justice and selfish- 
ness will settle these questions. 

In pursuing these methods, nature and personality should 
not be lost sight of. 

MEN SHOULD BE STUDIED. 

Study your men. Use tact, and ever keep in mind the 
influences which govern and sape human conduct. Be fair, 
be calm, be persistent, and above all, be just. 

We all have our troubles. We always have had them. 
We always shall have them. The mills of God grind slowly. 
but the product that comes from the outlet is always the 
pure and refined grain, free from chaff and cheet. 

Study your mental philosophy, master your moral philos- 
ophy, and apply the knowledge gained from both to your 
every-day business and social relations, and, if you don’t 
achieve at least fair success, then the lessons which are in- 
tended to be conveyed in this article are all wrong. 

The President: The next will be the report of the Com- 
mittee on Nominations. 

The committee made the following report, which was 
read by the Secretary: 

President, H. G. Cormick, Centralia; Vice-President, 
William Bittel, Peoria; Secretary, G. R. Lott, Chicago; 
Treasurer, F. F. Porter, Chicago. 

Members of Executive Committee: Z. T. Miller, Bloom- 
ington; W. T. Gormley, Chicago; H. N. Murphy, Galesburg; 
C. Mauer, East St. Louis; C. Williams, Streator. 

Delegates to Interstate Association: Z. T. Miller, Bloom- 
ington; H. G. Cormick, Centralia; H. J. Racey, Chicago; F. 
W. Siecke, Freeport. 

Nomihating Committee: F. Kurtz, F. E. Bonney, J. A. 
Hunter, Charles Mauer, W. B. Costello. 

Investigating Committee: D. McLaughlin, Chicago; W. 
H. House, East St. Louis; D. D. Velde, Pekin; George B. 
Swan, Mattoon; F. W. Siecke, Freeport. 

C. H. Williams: I move the adoption of the report. 

The motion was seconded and carried. 

F, E. Bonney, Paxton, moved that the Secretary be au- 
thorized to cast the ballot of the Association for each of the 
officers nominated by the committee. 

The motion was seconded and carried, and the Secretary 
announced that the different officers nominated had been duly 
elected in accordance with the motion. 

President Z. T. Miller: Gentlemen of the Convention: 
I don’t believe that I have ever served in any office in my 
life that has given me more pleasure to fill than it has as 
President of this Association. I assure you that in your new 
selection you have not made a mistake. 

H. G. Cormick, Centralia, the President-elect, came for- 
ward and said: Mr. President and Gentlemen of this Con- 
vention: In ass»ming the responsibilities of this position per- 






sonal considerations have been set aside. When my name 
was first coupled with this position it did not occur to me 
that by any possibility I could give my consent. I have not 
sought in my lifetime positions of this character. I have never 
felt that I was particularly qualified for such a position. I 
want to say to you gentlemen that you have thrown upon me 
a great responsibility to follow such a man as my predecessor 
has been. I want to say to you that never before in my life 
have I met a man with a broader mind. I appreciate him as 
a friend. He has done a great deal personally. I sometimes 
wonder when I see these things how men can be induced to do 
them when they take into consideration the compensation 
they receive. Be that as it may, you have called me here to 
fill this executive chair for the coming year. I shall do the 
best I can. The responsibility of support to my effort re- 
mains with you. I hope that when each of you return to your 
homes you will take with you the responsibility of individual 
assistance. Let me say that I hope that you will be faithful 
and true to the men whom you have honored with your votes 
upon this occasion that they may work for the good of all 
combined. I feel that there is plenty of better talent than 
myself whom you might have selected to occupy this place. 
You have selected me from a portion of the state where we 
have very few stores—away down in Egypt where we do not 
know much. But as I said before, I shall do the best I can, 
and when the year rolls around I hope to report to you at your 
next Convention that the Illinois Retail Hardware Dealers’ 
Association has a membership of 300°dat least. I thank you, 
gentlemen, and await your further pleasure. 

Mr. Gormley: I move that a vote of thanks be extended 
to the retiring officers for the work they have done in the 
past year. 

Motion seconded and carried unanimously. 

Mr. Miller: I move that a committee of three be ap- 
pointed to prepare a proper resolution for the purpose of 
adding another member to the Executive Committee. 

. The motion seconded and carried. 

The President appointed on the ¢ommittee Z. T. Miller of 
Bloomington, W. B. Costello of Chicago and F. E. Bonney 
of Paxton. 

The President stated that the payment of dues was in 
order. 

The Convention then took a recess until 1:30 P. M. 


WEDNESDAY AFTERNOON SESSION, 


The President called the Convention to order at 2 P. M. 

Mr. Swan of Mattoon was appointed Sergeant-at-Arms 
and instructed to admit into the hall only the proper. parties. 

Mr. Geo. A. Scherer of Peoria made a few more remarks 
in favor of the Association, upholding the present garnish- 
ment law. 

President: What action does the Association desire to 
take in reference to the matter? . 

Mr. Griffith: It occurs to me that perhaps it would be a 
good thing if the Association would pass a motion to the 
effect that the President and the Secretary, and Mr. Miller, 
the ex-President, be instructed to co-operate with the Mer- 
chants’ Association in their efforts for the advancement of 
our interests. I make that as a motion. 

Motion seconded. 

President: The motion is that the President, Secretary 
and ex-President be instructed to co-operate with the Retail 
Merchants’ Association of Illinois in advancing the efforts 
they may make to further our interest in regard to the gar- 
nishment law. Are you ready for the question? 

Mr. McLaughlin: I offer the amendment that it be made 
a committee of the whole—of the entire Association. 

Amendment was seconded and carried. 

The original motion as amended was unanimously carried. 

The President: You will understand that you are ex- 
pected to use your personal influence with the representatives 
and senators to prevent the repeal of the present garnish- 
ment law. 

It was moved and seconded that the Association prepare 
a resolution of sympathy with the action of the Retail Mer- 
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chants’ Association of Illinois in their efforts to obtain the 
present garnishment law. 

Motion was unanimously adopted. 

The President: The Chairman of the Resolutions Com- 
mittee will govern himself accordingly. 

The President: The nominating Committee has named 
the following members to act as Investigating Committee: 

D. McLaughlin, Chicago; W. H. House, East St. Louis; 
D. D. Vilde, Pekin; Geo. B. Swan, Mattoon; F. W. Siecke, 
Freeport. 

On motion the report of the committee was adopted and 
the Secretary was instructed to cast the vote of the Asso- 
ciation for the gentlemen, and they were declared elected. 

Mr. McLaughlin: As representing the Auditing Commit- 
tee, I will say that we examined the books of the Treasurer 
carefully and found the balance to be $88.21. 

On motion the report of the Auditing Committee was ac- 
cepted. 

The President: Is the Committee on Department Stores 
ready to make a report? . 

The Chairman of the committee announced that it was 
prepared with a report and offered the following: 

We, the Committee appointed to report upon 4 feasible 
plan of operation for the coming year, respectfully submit the 
following preamble and resolutions for your consideration: 

Wuenreas, The unjust system of differentials now in 
vogue in the hardware trade and its open abuse by manufac- 
turers and jobbers, of the commercial equity these differen- 
tials are supposed to establish. 

Resolved, That we denounce as unfair in principle and in- 
jurious to the trade, the practice of selling goods whose pop- 
ularity is largely due to the efforts of the retail trade, to ille- 
gitimate concerns who use these advantages to demoralize le- 
gitimate trade. 5 

Resolved, That our delegates to the Inter-State Associ- 
ation be instructed to urge upon that body the importance 
of striving to correct this evil as far as possible through the 
manufacturers and jobbers’ Association, and that the mem- 
bers of this Association will abide by whatever course their 
Executive Committee may deem necessary, even to the dis- 
carding from our stock any line of goods the Association may 
see fit to order. 

Resolved, That the Inter-State be requested to arrange 
for and encourage, whenever necessary, the manufacture of 
new, and, if possible, improved articles, of like nature, to re- 
place these lines. And that we, the organized hardware deal- 
ers of Illinois, will pledge our patronage to such enterprise 
whenever such Executive Committee shall, by a two-thirds 
majority, decide the article up to the standard of our require- 
ments. 

Be it further resolved, That inasmuch as the name “Inter- 
State” fails to express the scope of that body and is mislead- 
ing in the minds of some we instruct our delegates to urge a 
change of name to that of “National,” in proper accordance 
witk the purpose and intent of the Association. 

Z. T. MILuer, 

Wm. F. Gorm ey, 
Geo. A. ENGLEHARDT, 
R. H. Grirrira, 

F. W. Srecke. 


It was moved and seconded that the report be accepted 
and the Committee discharged with thanks. 

The President: Before you vote upon this question let 
me remark, please—I want every man to hear what I say. 
Have you taken into consideration the weight of these 
words? You cannot afford to be anything else but honest if 
you vote for this motion. Have you thought what it implies? 
Your delegates will carry out your instructions. Are you 
ready for the question? 

‘The motion was put and carried unanimously. 

The Resolution Committee stated it was ready to report. 

Mr. Lott, the Secretary, read the report of the Resolution 
Committee, as follows: 

Resolved, That this Association extend its thanks to the 
mayor and our fellow Hardware Dealers, of Galesburg, for 
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the warm welcome given us and the courteous treatment ac- 
corded while in their city. 

Resolved, That we thank the newspapers of Galesburg, the 
trade journals, and other papers who have given our Conven- 
tion publicity. 

Resolved, That we thank our President, Z. T. Miller, and 
our Secretary, L. M. Reeves, for the very laborious work they 
have so faithfully performed during the past year. 

Resolved, That we urge every retail hardware dealer of 
Illinois to become a member of this Association and assure 
him that it will be to his best interests in every respect. 

Resolved, That we endorse the work of the Interstate 
Association during the past year and will hearitly co-operate 
with it in the future. 

Resolved, That we most emphatically condemn the sale 
by manufacturers and jobbers to catalogue houses and depart- 
ment stores of their products, unless they furnish the goods to 
them at the same price they do to the retail hardware dealers 
of the State, and assure them that the time is coming when 
the retail hardware dealers will refuse to buy goods of houses* 
that favor such concerns to the detriment of the regular trade. 

Resolved, That the Association extend the hand of fellow- 
ship to its sister organization,.The Merchants’ Association of 
Illinois. 

That the retention of the present garnishment law meets 
with our hearty approval. 

That we, in convention assembled, promise to solicit per- 
sonally our respective senators and representatives to act in 
accordance with our desires. 

Resolved, That the thanks of this Association be extended 
to the Masonic fraternity for permitting this convention to be 
held in their hall. 

On motion the resolutions were unanimously adopted. 

Mr. McLaughlin: I make a motion that a voucher be 
drawn upon the Treasurer for the salary of the Secretary 
for the past year. 

Motion seconded and carried. 

The President: We will now hear a paper read by G. 
R. Lott, Chicago, entitled “Random Shots.” 


RANDOSI SHOTS. 
(By G. R. Lott, of Chicago.) 


HOW IS MEMBERSHIP SECURED IN A LOCAL ASSOCIATION? 

Our Association ha: adopted a plan of securing members 
which thus far has proven very successful. It is a hard matter 
to get one retailer to go after the application of membership 
from another merchant, unless they happen to be personal 
acquaintances. It seems that us retailers, as a whole, make 
poor solicitors. We let the traveling men do our soliciting 
and pay them for the work on commission. What that pay 
is I am not at liberty to state, but suffice it to say it has been 
satisfactory to our Association and probably was to the other 
gentlemen or they would have quit the job. 

The association of merchants of the same line of business 
into one band must and does secure benefits to all of them. 
It cannot be possible that you or I do not receive some benefit 
when we meet 50, 100 or, yes, 200, fellow hardware men for 
the purpose of discussing subjects of interest to all of us. 

CAN I IMPROVE THE CONDITION OF MY BUSINESS? 

Before this, our annual meeting, is closed, things will 
probably be brought up, discussed and acted upon which we 
will be expected to carry out in the coming year. Let us work 
in harmony with our State Association; stand by its prin- 
ciples ; stand by its acts. Your membership will then be worth 
something; otherwise it will not. “Can I improve the condi- 
tion of my business?” My answer is “Yes, if I will.” 

I have come into this Association for the purpose of re- 
ceiving information on what others are doing, and giving my 
experiences for what they may be worth. When I return 
home I want to put some of the knowledge obtained to a 
practical use. 

Gentlemen, if you find your business unsatisfactory, inves- 
tigate the cause and discover the reason why, if possible. 
Then remedy the evil. 
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A PERSONAL EXPERIENCE. 

Possibly some dealer present is in the same position I 
found myself last year. I will therefore be brief in relating 
my experience. 

With the cry of prosperity heard all about me, I was 
pained on looking over my business that the said prosperity 
had probably overlooked me in going its rounds. My receipts 
barely came up to the two previous years, and I was surely 
getting left on the prosperity deal. My stock of merchandise 
was more complete than ever before, nevertheless I was not 
doing the business I should do or was able to handle. 

I commenced thinking seriously of the future, studied my 
neighborhood—all the conditions and surroundings, environ- 
ments—and came to the conclusion that the hardware business 
was not getting away from me, but the demand in my neigh- 
borhood was becoming less and less. Our vicinity was ac- 
tually in need of a paint store. I studied the matter and figured 
that I could handle paints, oils, and glass with no additional 
running expense, and consequently put the same in stock. 
Very shortly after a plumbers’ supply house in the block pulled 
up stakes and left the neighborhood, leaving an open field 
there, which advantage I quickly seized and added wrought 
iron pipe and fittings, etc., to stock. You should see my face 
when a customer enters and asks for a can of paint or a length 
of one inch pipe, the profit on which is just so much velvet in 
my pocket. 

I know that my business for 1901 will show a decided im- 
provement over the previous years, 


HARDWARE MAN IS ADDING OUTSIDE LINES. 


In Chicago the hardware dealer is adding outside lines 
to his stock. Some add furniture, others paints, and so on. 
We have our hardware stores which simply make tools their 
specialty ; others that dwell principally on builders’ hardware; 
another class whose big end of the business is in the tin shop. 
There was a time when people went to the plumber for a 
garden hose. To-day no plumber in Chicago sells garden 
hose. ‘ 
SERVING CUSTOMERS. 


One other subject before I close. How do we serve our 
customers? Give your customers personal attention when 
possible. Some people must be humored. Occasionally we 
get one who wants to see the boss about having a wash 
boiler mended. I found that I was unconsciously growing a 
habit of snappishness, especially when people wanted to make 
small purchases. This is a habit very easily made, but hard 
to drop. I know as well as you do that such things must not 
be, and I will tell you, boys, I had a hard fight before I over- 
came that habit. 

All customers must be treated civilly, cranks as well as 
level headed persons; children as well as grown people. Treat 
the little ones as if they were lords; it will not be long before 
they are grown up, and if they once get the notion that you 
are a rough and gruff old crank they will never forget it, and 
will trade with the other fellow. Politeness costs nothing and 
always brings big returns. 

The President: Does any gentleman desire to make any 
suggestions on the remarks of Mr. Lott’s paper? 

A. E. Lott, of Chicago, said: There is a good deal of 
truth in what Brother Lott said in his paper—lI put in paint, 
oil and glass about four years ago. 

I think it is the duty of every hardware man in the State 
to belong to an association of this kind because he can hear the 
kicks from all over the State. I think it is the duty of every 
retailer in hardwates to become a member of our Association. 

The President: We will hear a paper from Wm. Bittel, 
of Peoria, on “Local Organization.” 


LOCAL ORGANIZATION. 
By Wm. Bittel. 


A FLOURISHING ASSOCIATION. 

One year has elapsed since I had the pleasure of ad- 
dressing you on this subject. The views expressed at that 
time still hold good. 

As President of one of the most successful local organi- 
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zations in existence I am able to inform you that our Associ- 
ation is in a flourishing condition. 

While the year 1899 afforded an impetus by a constantly 
advancing market, the last year of the Nineteenth Century 
marked the reaction and the real benefit of thorough organi- 
zation were. more fully appreciated. 

For an instance, where nails declined, the Association 
delayed the announcement two weeks, affording the members 
an opportunity of disposing of some stock before the advance 
was generally known to consumers. 

SOME DEALERS SLIPPED A COG. 

While in a general way all members have followed the 
prices announced on lists, issued after each meeting by the 
Secretary, there have been times when some apparently 
slipped a cog, causing ill-feeling and not a little dissatisfaction 
to the one upholding in prices. 

These affairs are purely local, but, nevertheless, illustrate 
the fact that even after agreeing to uniformity in prices as 
decided upon, there are some who, failing to appreciate as 
much as they should the benefits derived from organization, 
become negligent in caring for the lists. 

MULTIPLICITY OF PRICES IS POOR POLICY. 

One thing, however, has become apparent of late; that it 
is not good policy to have too many Association prices, not 
because it leaves no loophole for cutting, but while some mem- 
bers adopt modern methods in pricing goods, many do not, 
consequently causing them to err by depending too much on 
their memory. -? : 

Good fellowship, to a marked extent, has existed since the 
organization was effected, and it is a pleasure to be on the 
best of terms with competitors. 

While the hope that other cities would take this matter 
under consideration, expressed in my previous paper, has no 
doubt been realized to some extent, there is no reason why 
all should not do something toward bettering the condition of 
the hardwate fraternity. 

Gentlemen, I thank you for your kind attention. 

The President called for remarks on Mr. Bittel’s paper. 

Mr. Miller: Mr. Bittel touched upon one question in his 
paper that I would like to have the sense of this Association 
upon, namely: the modern method of marking the cost of 
goods. There seems to be quite a difference of opinion as to 
what constitutes the cost of goods. 

Mr. Miller. said he did not see any reason why the 
freight should not be added to the cost of the goods in esti- 
mating the cost. He also said that he did not think that where 
bills were discounted for cash that the cash discount should 
be deducted from the cost of the goods, as that was what the 
money was worth. 

Mr. Swan, of Mattoon, said that he kept a separate ac- 
count of his freight, express and drayage items. 

The President: Is the Committee on Constitution and 
By-Laws ready to report? 

The Constitution and By-Laws as amended by the commit- 
tee reads as follows: 


CONSTITUTION. 


ARTICLE I. 


Section 1. The title of this organization shall be “The 
Illinois Retail Hardware Dealers’ Association.” 

Sec. 2. The object of this Association shall be to pro- 
mote the interests of and secure the friendly co-operation of 
retail hardware dealers. 


ARTICLE II. 


QUALIFICATION OF MEMBERSHIP. 

Section 1. Any person, firm or corporation which is en- 
gaged in the retail hardware business in the State of Illinois, 
is in good standing and carrying a general assortment of 
hardware, may become a member of this Association by sub- 
scribing to the Constitution and paying the annual dues pre- 
scribed by the By-Laws. 

Sec. 2. Applications for membership received by .the 
Association from houses about whose eligibility there may 
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e some question, shall be acted upon by the executive com- 
\ittee before membership in our Association is considered 
plete. Only houses whose main stock consists of hard- 
vare shall be considered eligible. 

Sec. 3. Applications for honorary membership may be 
eceived from parties not directly interested in the retail 
ardware business, who shall be entitled to the social benefits 
f thjs organization, but not be admitted to business meetings 
nd have no vote. The fee for honorary membership shall 
e $2.00, and the annual dues $1.00. 


ARTICLE III. 


OFFICERS. 
The officers shall consist of a President, a Vice-President, 
a Secretary and a Treasurer, which officers, with six other 
members of the Association, shall constitute the executive 
committee. 
ARTICLE IV. 


Section 1. The President, Vice-President, Secretary, 
and Treasurer shall be elected annually, each firm to have one 
vote. ; 

The six members of the executive committee elected at 
the annual meeting of the year 1901 shall be divided into 
three classes of two members each, the first class of which 
shall hold office for the term of three years, the second class 
for two years, and the third class for one year; and, annually, 
therefore, these classes shall be elected by ballot, two mem- 
bers of the executive committee who shall hold office for 
the term of three years or until their successors shall have 
been elected and qualified. 

Sec. 2. In case of a vacancy in any of the offices of this 
Association, the same shall be filled by appointment by the 
President, with the approval of the executive committee, 
until the next annual meeting. 

Sec. 3. It shall be the duty of the President, or, in case of 
his inability to serve, of the Vice-President, to exercise su- 
pervisory control over the affairs of the Association, and to 
carry out and enforce all measures adopted by the Associa- 
tion, calculated to improve the condition of the retail hard- 
ware business. 


ARTICLE V. 


The regular meeting of this Association shall be held 
annually at such place as may be determined by the conven- 
tion, and the time of such meeting shall be determined by the 
executive committee. The executive committee shall meet 
at the call of the president, and the necessary traveling and 
hotel expenses of this committee shall be paid out of the 
funds of this. Association. 


ARTICLE VI. 

Amendments to the Constitution may be made at any reg- 
ular meeting by the vote of at least two-thirds of the mem- 
bers present. 

ARTICLE VIL. 


An auditings committee of three shall be appointed the 
first day of each annual meeting, which shall examine the 
books of the treasurer and secretary, and report their condi- 
tion to the Association. 


ARTICLE VIII. 


An investigating committee of five members shall be 
elected annually at the annual meeting of the Association, 
said members to be distributed over the state, and three mem- 
bers of said committee shall constitute a quorum to do busi- 
ness. It shall be the duty of this committee to receive and in- 
vestigate all complaints, provided such complaints are made 
in writing and signed by the party or parties agreed, and that 
said complaints be accompanied by affidavits or other evi- 
dence to form a proper basis of complaints or source of in- 
vestigation. They shall endeavor to adjust amicably all such 
grievance or complaints, and, if unsuccessful, shall bring the 
matter before the executive board for action. All traveling 
or other legitimate expenses of this committee shall be paid 
from the funds of the Association. 


ARTICLE IX. 


That there shall be elected at the annual meeting of the 
year 1901 and annually thereafter, a legislative committee of 
five members, who shall appoint a sub-committee to consist 
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of one member from each Senatorial District in the state 
having a member in this Association, whose duties it shall 
be to attend to such matters as the legislative committee may 
direct. 

BY-LAWS. 

Section 1. The admission fee to membership shall be 
$3.00 in advance, which fee shall cover all dues for the first 
year. Each firm shall pay, for current expenses thereafter, 
$3.00 annually, payable at regular meeting. 

Sec. 2. Twenty-five members at any meeting shall con- 
stitute a quorum. 

Sec. 3. Each firm shall have one vote. 

Sec. 4: Five members shall constitute a quorum of the 
executive committee. 

Sec. 5. All fees and dues must be paid before a person 
can be recognized as a member or become entftled to act in 
this Association. 

Sec. 6. The secretary of the Association shall receive for 
his services the sum’ of $200 annually, exclusive of all travel- 
ing or office expenses. 

Sec. 7. The secretary and treasurer shall file a guaran- 
teed bond of $500.00 each, the expense of such bond to be 
paid by this Association. 

On motion the recommendations of the committee were 
adopted and the secretary requested to have printed copies 
of the Constitution and By-Laws as amended. 

The place of holding the next annual convention was 
next taken up and the cities of Peoria and Decatur placed in 
nomination. A vote was taken, which resulted in the selec- 
tion of Decatur as the next place of meeting. 

Mr. President: “We have one more paper by C. H. 
Williams on the subject, ‘Are We in the Race to Stay?’” 


ARE WE IN THE RACE TO STAY? ° 


.By C. H. Williams. 
PITILESS PROGRESS. 

As far back as history records, mankind, in his moral, 
religious and business relations, has been undergoing a con- 
stant change. 

Viewed in the abstract these changes bring increased com- 
forts arid blessings to mankind, but often the individuals suf- 
fer irreparably by the change. 

Progress is cold, pitiless, and the greater its rapidity the 
larger the number of individuals it leaves stranded in the race 
of life. 

It seems that the rate of progress in the industrial world 
during the last twenty-five years has been as much swifter than 
before as the modern express train is swifter than the emi- 
grant wagon. If this continues for a few centuries I do not 
doubt that we hardware men of Illinois, undoubtedly then 
enjoying the blessings of that paradise which orthodox the- 
ology pictures in store for every member of this Association, 
would be glad to shed our wings, lay down our harps and 
come back to this sphere for awhile and study the changes 
which this wonderful, inevitable thing, progress, has wrought. 

NO LIMIT. 

But excuse me, our Secretary said there was no limit to 
what I might talk about, so long as I kept on earth, but if 
there was to ‘be any flirting with angels the officers of the 
Association would attend to that. But to get to my subject. 
Is the retail store handling one general line of merchandise 
to continue in business profitably for an indefinite period or is 
it to be crowded off the earth by this cold-blooded progress, 
and some more economic method of distribution be substi- 
tuted. 

FIVE METHODS OF DOING BUSINESS. 


I have in mind five methods of getting merchandise into 
the hands of the consumer. First, from the manufacturer di- 
rect to the consumer. Second, by a socialistic scheme of con- 
trol of all industry by the government. Third, through cata- 
logue houses in the large centers, carry everything, get their 
money in advance, and deliver goods to the transportation 
companies. Fourth, through department stores scattered over 
the State, carrying everything and delivering goods to their 
by men who know nothing pshrdluetaoincmfwypnpnpnni 
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general line and doing everything for their customers but fur- 
nishing a health and life insurance policy with each purchase. 

Of these methods the first, from manufacturers direct, is 
suitable only to specialties of considerable value and will never 
be a serious factor unless Uncle Sam goes in partnership with 
them and carries merchandise at a loss. The parcels post 
bill, should it become a law, would injure commercial condi- 
tions of the present alarmingly. 

The socialistic proposition is too far away in the hazy fu- 
ture to concern us at the present. 

NOT A MATTER OF SENTIMENT. 

Buying our daily requirements, with you, with me, with 
everybody, is not a matter of sentiment. It is only a cold- 
blooded proposition of getting the best value and service for 
our money, regardless of who it helps or injures. 

Nothing comes into existence and becomes an enduring 
factor in the commercial world unless there is a demand for 
it and somebody is benefited by it. The same causes produced 
the large city department store that did the mail order cata- 
logue house. What were they? 

The established manufacturer was selling his goods 
through a commercial agent to a jobber, he in turn to a re- 
tailer who added more profit than you or I would willingly 
pay—everybody was prospering—and often an article that 
netted the manufacturer one dollar, cost the consumer three 
dollars. 

WHERE THE CATALOGUE HOUSE COMES IN. 

Some employes of this factory start an opposition plant 
and try to get it into the market. Mr. Jobber is satisfied with 
his arrangements and won’t touch the goods. Mr. Retailer 
owes Mr. Jobber and only buys a quarter of a dozen at a time, 
anyway, and Mr. New Manufatturer runs across Mr. Cata- 
logue House who will take his whole output at 85 cents, and 
sell it at $1.50, and to inspire confidence gets some of Mr. 
Established Manufacturer’s goods as cheap as he can and sells 
at the same price. Mr. Consumer gets the catalogue and sees 
that he can buy for $1.50 what Mr. Retailer asks him $3.00 
for, so, if he has not the money, rushes to his banker and bor- 
rows it and orders everything he needs and much that he does 
not need or know the value of, figuring that he is saving half 
his money on all he buys, and buys freely to increase the 
amount saved. 

INROADS OF CATALOGUE HOUSES. 

The nervous resident of a great city has not the patience 
to study a catalogue, buy a draft and write an order, and the 
great department store with its attractive leaders, offers con- 
venience in furnishing all his requirements in one place. 

I believe that the prosperous retailer of the past who 
bought at high prices and sold at excessive profits was a great 
factor in the creation of the catalogue house and its twin 
sister. : 

The economic plan of these institutions minimizing the 
number of profits from producer to consumer, no credit losses, 
has enabled them to make great inroads in the trade of every 
community. 

DEVELOPMENT OF RETAIL TRADE THE OBJECT OF THE ASSOCIATION. 


If I understand the objects of this Association correctly, 
aside from the pleasant social features, it is to propose and 
put into operation that business policy that will best perpetuate 
the prosperity of the retail store and curtail the development 
of the mail order octopus. 

Moral suasion, to be goody-goody and patronize the 
home dealer because he pays taxes, donates money to local 
charities, etc., only advertises the other fellow and gives evi- 
dence of weakness on the part of the dealer. 

AN ARGUMENT FOR THE POCKETBOOK. 

The same argument must be used that a friend advised 
“using in soliciting furnace jobs in his community. 

“Don't talk of increasing the comfort of the home, that 
won’t touch them,” he said; “tell them that it will save them 
money by saving coal.” That is the argument that will get 
next to their hearts, and that is the only powerful argument 
to get the business of the individual who is affected with the 
mail order disease. 


MEETING CATALOGUE HOUSE COMPETITION. 

Let us consider briefly the policy that we must pursue to 
be able to use this argument fairly and honestly. 

First, Pay cash for everything you buy. There is no 
banker so expensive to’ owe as the parties we buy goods from. 

Remember that 1 per cent. for twenty days is 18 per cent. 
per annum, and that 5 per cent. for the same time is 90 per 
cent per annum, yet a prominent manufacturer who sells goods 
thirty days net, 5 per cent. ten days, tells me that half of his 
customers take the time price. Paying prompt cash would 
greatly increase the feasibility of syndicate buying. 

Second, Sell all goods on a cash basis. Sell on instal- 
ments if conditions make it desirable, but at a price-that will 
admit of a liberal cash discount. But for the party who buys 
and says “charge it,” have am established rule everywhere 
among retailers that if it is not paid within thirty days that 
it shall draw interest just as if he had borrowed the money at 
the bank to pay for the goods. 

It is unfair to our banker friends to pursue any other 
policy, and thus, while suffering meekly ourselves, deprive 
him of his legitimate business by offering money without in- 
terest. 

CHEAP LAMP CHIMNEYS. 

Local organization and intelligent discrimination in the 
choice of special lines should prevent ruinous competition 
among those in the same line of trade. 

If your local department or racket store takes hardware 
items for leaders, sells four-quart miners’ dinner pails, twelve- 
quart galvanized pails, or rim locks for 10 cents each, try a 
few cases of $2 lamp chimneys at 3 cents each, and pick any 
line upon which he is vulnerable and sell it at a loss if neces- 
sary, but establish a reputation for the hardware trade, that 
you believe and practice reciprocity and will resent all unfair 
attacks upon your goods with a vigor that will cost your com- 
petitor dearly. 

CAREFUL BUYING. 

But to me the greatest problem for the hardware dealer 
to insure the stability of his business is in careful buying. 

Let the retailer buy his goods as cheaply as the catalogue 
house, and the latter would hardly survive. 

While the jobber is a great factor in the commercial world 
to-day, controlling many factories exclusively, and many of the 
wealthiest manufacturers look upon him as the best method 
of distributing goods, the fact is ever before us that the cata- 
logue house got into the race by getting direct to the manu- 
facturer; the larger retail trade to-day are working more and 
more away from the jobber and buying in larger quantities di- 
rect from the manufacturer. 

JOBBER IS IN GREATER DANGER THAN RETAILER. 

In the struggle for supremacy in modern merchandising 
it looks to me as if the jobber was in greater danger of 
annihilation than the retailer. 

True, it is, that many of the great trusts of the country 
protect the jobber, but deal with the catalogue house so lib- 
erally, that we are forced to think that they look upon the re- 
tailer of to-day as in about the same class comparatively that 
the aristocracy of Europe look upon their peasant tenants, as 
a useful article, but born poor and must be kept so for con- 
venience. 

I believe it is the duty of every member of this Associa- 
tion to resist to a finish all goods that are furnished to cat- 
alogue houses on a basis that makes competition with them 
impossible. 

. CO-OPERATIVE BUYING ADVOCATED. 

There is nothing sentimental in the industrial struggle 
of to-day. The retailer must be active, quick to appreciate a 
friend, and as quick to resent and retaliate when trade com- 
binations are formed that undermine his existence. 

Put a man within the four walls of a hardware store, 
keep him there during business hours for twenty or more 
years wearing out his nervous system with the details of his 
business and it is to be expected that he will get narrow 
minded and cranky, and not be in condition, physically or 
mentally, to meet the ever changing conditions of the busi- 
ness world. What we need is getting together oftener and 
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exchanging ideas and getting some of the kinks taken out. 

From what little knowledge of the hardware business I have 
acquired in sixteen years I am convinced that what any of 
us don’t know about # will fill volumes. Intelligent,, co- 
operative buying seems to me to be the fortification that will 
make the retail hardwaremen’s position safe and impregnable 
for many years to come. 

I do not believe it practicable to attempt co-operative 
buying for this whole Association but let five or ten dealers 
whose geographical position will permit, combine their orders 
on many lines of goods, get together every few months and 
give one another the benefit of each one’s experience in pur- 
chasing, thus combining both the brains and the capital of 
the whole, then let them send one of their number to the 
meeting of another purchasing syndicate and thus get still 
more trade information. 

PUBLIC SENTIMENT IS UNDERGOING A HEALTHFUL CHANGE. 

I believe that public sentiment is undergoing a healthful 
change. There is a reaction from that tendency whieh raged 
for ten years to continually buy poorer quality goods for less 
money, and has changed radically within the past two years, 
and people to-day are asking for better quality goods at fair 
prices, 

Organized labor, in its endless struggle to secure for itself 
more of the good things of life is advocating the fact that too 
cheap means distress and want somewhere, and is demanding 
“fair goods” at fair prices, made by people whose label insures 
the fact that the maker is making a living as well. 

These tendencies will greatly help the dealer who keeps 
abreast of the times with his stock of goods. It is the bright- 
est in the present horizon. 

PERPLEXITIES ALWAYS EXIST. 

Students of social science tell us that life has always been 
hard and full of perplexities; let us accept their conclusions as 
so, and accept them cheerfully, but with our stores and ware- 
houses stocked with goods bought for cash at the best. figures 
that-our combined abilities can obtain, and sold on a cash ba- 
sis will we not be giving Mr. Catalogue House a good share 
of the hardship and perplexities of business And Mr. De- 
partment Store will have to put a high-priced man in charge 
of his hardware department to hold his trade in competition 
with Mr. Syndicate Buyer. 

Think for a moment how many of the downtown depart- 
ment stores in the city of Chicago have failed and disappeared 
in the last eight years. 

And while a few great catalogue houses have made mill- 
ions, the commercial world is strewn with wrecks of dozens 
that failed before they could get started in the race. 

Everything considered, I think the hardware trade of IIli- 
nois stood the depression of ’93, and the following years, very 
well. 

WE ARE NOW A WORLD POWER. 

The Spanish-American war has so exhilarated our 
country that from being a semi-hermit nation, we are a world 
power, a healthy regulator of that harmonious discord called 
“The Concert of Europe.” 

Someone said of our lamented battleship: “It was blown 
up into nowhere; it came down everywhere—to stay.” 

And as our country is to take a prouder place among the 
nations of the earth, assuming greater responsibilities and du- 
ties let us work for the success and expansion of our Asso- 
ciation—with malice toward none, with friendship for all— 
that we may give our customers the best value for their money 
that they can get anywhere without resorting to the cheap 
labor plan of the department store, and if any illicit combina- 
tions threaten our existence let us be prepared by organized 
effort to threaten theirs in return. 

Socially alone this meeting is worth many times the cost 
—we could put in every minute of the time without talking 
shop—and let us carry to hardware men who didn’t come, the 
greeting: “You missed a good thing.” 

Mr. Gormley: I move that a vote of thanks be extended 
to the gentlemen who have read papers here to-day. 

The motion was unanimously adopted. 
The Nominating Committee here gave the names of the 
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following Legislative Committee: D. W. McLaughlin, Fred 


Kurtz, F. E. Bonney, Wm. Bittel and H. N. Murphy. They 
were elected. The Committee, in accordance with the new 


Constitution, added L. Babst, Kankakee, to the list of Execu- 
tive Committeemen, and made the terms of those gentlemen 
as follows: Z. T. Miller, Bloomington, and W. T. Gormley, 
Chicago, three years; H. N. Murphy, Galesburg, and C. 
Mauer, East St. Louis, two years, and C. Williams, Streator, 
and L. Babst, Kankakee, one year. 

The President called upon the members individually to 
state whether the Association had been a benefit or not to 
them, and without exception they answered in the affirmative. 

On motion the convention adjourned sine die. 


WEDNESDAY EVENING. 

On Wednesday evening the members of the Illinois Re- 
tail Hardware Dealers’ Association sat down to a banquet 
tendered by the Galesburg members. 

The following menu was served: 


MENU. 


New York Counts. 
Celery. 





Consomme Diplomat, 
Queen Olives. Salted Nuts. 
Baked Red Snapper, Orleans. 
Sliced Cucumbers. Potatoes Dauphene. 


Claret. 





Fillet of Beef, Mushrooms. 
Saratoga Chips. 





New England Rum Punch. 





Roast Mallard Duck. 
French Peas. Browned Sweet Potatoes. 
Chicken Salad. 


Vanilla Ice Cream, Assorted Cake. 
Fruit. 


Roquefort Cheese. 
Coffee. 


Bent’s Water Crackers. 
Cigars. 


Interspersed with the menu was the speech-making. C. D. 
Clark, the toastmaster, said: “It is a pleasure to me to meet 
with you this evening, although an unexpected one. I am 
glad to be with you and enjoy this post in this beautiful city. 
Galesburg is an intelligent city—a city of schools. You can 
tell a city by the class of men it chooses for office. The 
mayor of this city carries out this view. We have with us 
to-night the mayor of Galesburg. You remember Dennis 
Kearney. I beg to correct myself, Dennis Carney. Mayor 
Carney will now address you.” 

The Mayor saigli: “My name is Carney, but I hope it 
will never be Dennis. Like Tommy Tucker, I am talking for 
my supper. A tramp always wants his supper and he expects 
to get a square meal before it is found out whether he can 
talk or not. As a representative of industry I have attended 
a number of banquets and conventions, and can truly say I 
never saw such a large body of good-looking and intelligent 
men. I have instructed the police to deliver anyone looking 
like a hardware dealer to the Union Hotel. This is an age 
of conventions. Men can learn from others in the same line 
of work, or, at least, try to. Men get together and get ideas 
and learn how they can benefit their business. Men should 
believe in home trade. I trust your meeting has been a prof- 
itable and pleasant one.” 

The next gentleman to be called on by Toastmaster 
Clark was H. G. Cormick, the new president of the Associa- 
tion. Mr. Cormick said: “We appreciate as members of 
the Association the greeting and hospitality that has been ex- 
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tended us by Mayor Carney, on behalf of the city of Gales- 
burg. Our meeting has been a most fruitful one, and the 
future will prove that the foundations were laid here that 
will produce a most successful convention for next year. 
During the year I feel confident that we will double our mem- 
bership. I wish to thank the citizens of Galesburg and the 
local hardware dealers for courtesies they have extended. 
There are great possibilities in this organization, as one can 
see from the discussions we have had. Our objects, I hope, 
will all be accomplished. With the loyal support of the dif- 
ferent states to the Interstate Association we expect to eradi- 





Toastmaster C. D. Clark. 


cate the evils that threaten our business. The results of 
this meeting have been most satisfactory.” 

President Cormick’s address was followed by the most ex- 
cellent quartette. 

W. H. Bennett, of the Reading Hardware Company, the 
Chauncey Depew of the hardware trade, next delivered this 
carefully prepared oration on “The Psychic Relation of 
Sublimity of Thought to a Restful Repose,” full of sparkling 
originalities of diction. 

Gentlemen of the convention, “As the old flea said to the 
young flea, ‘Get on to the dog.’” The little girl of a friend 
of mine got off a whimsical and happy original bon mot the 
other day. She said to her papa, playfully entwining her 
little mit in his lalapaloozler crop of spinach: “When is a 
door not a door?” Papa gave it up, and the maiden chirped 
out, “When it is a jar. Can’t I have a nickel, please?” 
But her little brother can give her cards and spades, for 
no sooner had the above scintillating jeu d’esprit than he im- 
mediately evolved an even better one from his. own inner 
consciousness, viz.: “When is a man not a man?” This con- 
undrum from our little prodigy was too weighty for our 
older and supposedly wiser heads to crack, and we gave it 
up, when he declared, “When he is a shaving.” This reminds 
me of a clever saying a traveling salesman got off the other 
day.. He asked me “Why does a chicken cross the road?” 
I gave it up, whereupon he replied, “To get on the other 
side.” 

D. D. Velde of Pekin sang a solo, “Come Back to Erin,” 


and H. P. Corwith of the Cattaraugus Cutlery Company, 
Little Valley, N. Y., delivered an excellent address. 

The next number on the program was a carefully pre- 
pared grind of Dennis McLaughlin, the popular head of the 
Chicago Retail Hardware Dealers’ Association. His fellow- 
members of the Chicago Retail Hardware Dealers’ Associa- 
tion claimed that his slumber had been impregnable the 
previous evening, and to prove this a phonograph was pro- 
duced, in which musical snores, purporting to be that of 
Mr. McLaughlin, alternated with the tintinnabulations of 
various noise-provoking instruments. This made a decided 
hit. 

The remaining numbers on the program consisted of a 
reply to the toast, “The Press,” by Daniel Stern of The 
American Artisan; a toast, “Job Lots,” by C. H. Williams, 
Streator; a toast on “Tacks,” by R. L. Morton; a solo, “The 
Holy City,” by John F. Parker; “The Press,” by H. H. 
Roberts, the Iron Age; a toast, “Red Whiskers,” by Howard 
Maffray, and a solo by E.C. Hanrahan, which was feelingly 
and well rendered. 

DEALERS IN ATTENDANCE. 

J. L. Smith, Chicago. 

D. McLaughlin, Chicago. 

G. R. Lott, Chicago. 

H. E. Gnadt, Chicago. 

Cervent & Hora, Chicago. 

Fred Kurtz, Chicago. 

J. Bouchardt, Chicago. 

Geo. Englehardt, Chicago. 

H. Fehr, Chicago. 

A. Pophal, Chicago. 

W. H. Decker & Co., Chicago. 

W. B. Costello, Chicago. 

Aug. Greenheid, Chicago. 

F. H. Schanze, Chicago. 

Ewd. H. Biersdorf, Chigago. 

Geier & Peppler, Chicago. 

L. H. Schaertman, Chicago. 

John M. Ruedel, Chicago. 

Chas. A. Dalstrom, Chicago. 

Frank F. Porter, Chicago. 

Martin Engelhart, Chicago. 

Chas. H. Menzel, Chicago. 

Bullard & Gormly Co., Chicago. 

R. Cruzen Co., Chicago. 

Hunter & Strehlow, Peoria. 

Wm. Bittel, Peoria. 

Balzer & Reeves, Peoria. 

Couch & Heyle, Peoria. 

F. Meyer Bro. & Co., Peoria. 

O. €. Slane, Peoria. 

C. H. Tammen, Peoria. 

A. B. Weers, Peoria. 

Z. T. Miller & Sons, Bloomington. 

H. S. McCurdy, Bloomington. 

H. G. Cormick, Centralia. 

Murphy Bros. & Anderson, Galesburg. 

G. B. Churchill Co., Galesburg. 

Doyle Bros., Galesburg. 

F. H. Rearrick, Galesburg. 

Stilson & Waste, Galesburg. 

Chas. Mauer, East St. Louis 

C. Hauss Stove & Hardware Co., East St. Louis. 

Van Velzer & Fetrew, Mason City. 

Paxton Hardware Co., Paxton. 

R. Cruzen Co., Paxton. 

J. S. Bellamy & Co., Sandoval. 

Powers & Williams, Streator. 

Geo. B. Swan, Mattoon. 

John Killough, Clinton. 

Hoover & Voorhees, Bushnell. 

Griffith Hardware Co., Rushville. 

E. F. Hortz, Sheffield. 

Strumpf & Chestnut, New Holland. 

Nish Bros., Elgin. 

Chillicothe Hardware Co., Chillicothe. 
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Poundstone-Refior Hardware Co., Ottawa. 

John C. Morse, Chandlerville. 

Fred Waller, Lyons. 

H. H. Parks, Moline. 

B. H. Quick, Moline. 

Campbell Bros., Macomb. 

Nelson & Nelson, Vermont. 

Doremus & Becker, Geneseo. 

J. A. Stafford, Geneseo. 

P. S. Schuster, Chicago. 

G. L.. Sommers, Chicago. 

Orr & Lockett, Chicago. 

Wm. Golm, Chicago. 

D. E. Stiles, Momence. 

J. E. Duggan, Iversdale. 

J. W. Howard, Smithfield. 

H. B. Brown, Wyoming. 

G. B. Holzgrafe, Havana. ° 
NEW MEMBERS. 

Doremus & Becker, Geneseo. 

P. H. Schuster, Chicago. 

C. E. Cox, Tuscola. 

The R. Crunzen Co., Paxton. 

Cronau & Lamb, Kewanee. 

Johnson Bros., Kewanee. 

Geo. A. Schuster, Monmouth. 

E. L. Sommers, Chicago. 

Stilson & Waste, Galesburg. 

T. H. Rearick & Son, Galesburg. 

Doyle Bros., Galesburg. 

G. B. Churchill Co., Galesburg. 

Campbell Bros., Macomb. 

Nelson & Nelson, Vermont. 

G. B. Holzgrafe, Havana. 

J. A. Stafford, Geneseo. 

J. J. Hackett, Tuscola. 

Nichols & Rankin, Stronghurst. 

Griffen Bros., Table Grove. 

A. M. Farmenter, Knoxville. 

Whitman & Price, Macomb. 

Danville Hardware Co.,- Danville. 


—_— - —— 2 


PRESIDENT CORTIIICK. 








H. G. Cormick, the new president of the Illinois 
Retail Hardware Dealers’ Association, was -born in 
Columbus, Ohio, Nov. 1, 1853. The family moved to 
Centralia, Ill., in 1858. That city has been his home 
practically all the time since. He first took to railroad- 
ing, and for seven years was an engineman on the 
Illinois Central. In 1886 he entered the hardware busi- 
ness under the style of Baltzell & Cormick, Centralia. 
He is a charter member of the lodge of Locomotive 
Firemen there and has always retained his membership. 
He has been in the hardware business since 1886. He 
is noble grand of the Odd Fellows’ lodge of Centralia, 
and belongs to the B. of L. E., as well as the B. of L. 
F. He has been a member of the Illinois Retail Hard- 
ware Dealers’ association since its organization two years 
ago and has been continuously a member of the griev- 
ance committee. He is popular with the organization 
and has a strong personality. He is also president of the 
Merchants’ League of Centralia. 





FRANK F. PORTER. 





Frank F. Porter, re-elected as treasurer of the IIli- 
nois Retail Hardware Dealers’ Association, is a native 
Illinoisan, having been born in McHenry county, March 
26, 1852. After attending the schools at Onarga, IIl., 
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he went to work with Lemuel Wilk, Kankakee, IIL, 
where he remained for eight years. In 1885 he started 
in business in his present location, at 317 W. 63d St., 
where, in addition to carrying on a large retail hardware 
business, he manufactures.the Porter furnaces. Mr. 
Porter has been an enthusiastic member of the Chicago 
association, and also actively helped in the formation 
of the state association. 


o-o—— 


CONVENTIONALITIES. 





The Brand Stove Co. had a very attractive display 
and showed a number of their 1901 new goods and en- 
tertained their many friends in their usual regal man- 





ner. Their display was in charge of Mr. W. F. Hyde, 
secretary of the company, who was assisted by L. W. 
Horn and W. B. Lyman. 


A hardware convention would not be complete with- 
out the representation of E, C. Atkins & Co., the saw 
manufacturers of Indianapolis. Their assistant secre- 





Gomer “ Goma 


INDIANAPOLIS, IND. 








tary, J. W. Perkins, and their assistant manager, L. H. 
Rounds, were kept busy handling out their attractive 
thermometer souvenirs. 


The Estate of P. D. Beckwith, Dowagiac, Mich., 
occupied rooms 15 and 24, where their Mr. Julius 
O. Becraft and Mr. Herbert L. Mosher kept open house 





and had a welcome for all. They had an attractive 
souvenir for every one and Round Oak pins were very 
much in evidence. 

H. D. Bell told the story of the merits of the 
Eclipse Stove Co.’s stoves at any and every oppor- 
tunity. 
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The Detroit Stove Works entertained their many 
friends, and the merits of the Jewel line were extolled 
by their popular Illinois representatives, Roland J. 
Millar and C. R. Graves. 


J. D. Warren had on exhibit one of their attractive 
hardware store shelving outfits. 


The now famous Rat Trap girl with her cheery 
smile and “ketch-’em” device, mingled with the dele- 
gates and showed the merits of the E-Z mouse and rat 
traps. 

The Wilcox Manufacturing Co., of Aurora, IIl., 
had one of the most attractive displays, which was in 
charge of their vice president, Mr. H. 0. Spencer, who 
was assisted by Mr. W. S. Ferris. 


The Joilet Stove Works had an interesting display 
of their famous specialties and occupied rooms 3 and 
12. Their exhibit was in charge of Mr. Henry J. Saw- 
yer Jr. and Mr. Jas. B. Pope. 


T. A. Lewis was very busy extolling the merits of 
the Domestic Gold Coin steel ranges, made by the 
Chicago Stove Works, and had a range conveniently 
located so that all could see it. 


M. Brucker, the stove and range repair man, had a 
pleasant smile for all the Illinois dealers. 


Chas. Smith, of the Chas. Smith Co., Chicago, was 
very much in evidence and distributed some interesting 
literature about his Little Giant and Hero heating spe- 
cialties. 

Lewis D. Wynn, Sterling, Ill, was in his element, 
He mingled with many of the dealers who have been 
handling his Black Silk stove polish ever since it was 
first made, and they all seemed glad to see him and to 
learn that his business has grown to such huge propor- 
tions. 


The Peninsular Stove Co. occupied a magnificent 
suite of rooms and showed eighteen samples of Penin- 
sular stoves and ranges. They had a very fine exhibit 
and their headquarters proved a Mecca. The exhibit 
was in charge of E. C. Hanrahan, their Chicago man- 
ager, who was assisted by Messrs W. T. Whiffen, J. B. 
Wilson and H. G. Koenig. 


Mr. Geo. D. Hoffman, of the Geo. D. Hoffman 
Furnace Co., occupied a sample room at the Union 
Hotel, where he not only showed models of his furnaces, 
but also demonstrated the advantages of the Toledo Side 
Wall Registers, made by the Toledo Register Co. 


The Galesburg Oil Can Co. had on exhibition their 
new models of oil and gasolene cans. This attractive 
exhibit with the accent on the word attractive was in 
charge of 8S. L. Frisbie. 


The preliminaries of arranging so large a banquet 
with a hotel having such meager facilities was no easy 
task, but John F. Parker was equal to the emergency, 
and deserves the gratitude of all present that the ban- 
quet of Wednesday night passed off so smoothly. 


L. O. Denoyer, representing the J. L. Perkins & 
Co:, metal people in Chicago, appeared to be in his ele- 
ment. Everybody knew Louis, and Louis knew every- 
body. 


The Illinois hardware dealers evidently believe in 
signs, judging by the profuse display of them in the 
corridors, lobby and parlors of the Union Hotel. 

As usual, there were more displays made by manu- 
facturers and their representatives at the Illinois con- 
vention than at any other state convention. 


It was quite a compliment to Mr. Chas. D. Clark, 
of Peoria, to invite him to occupy the position of toast- 
master. He filled this arduous position so acceptably 
and graciously last year that it was deemed the proper 
thing to insist upon his officiating again. If possible 
Mr. Clark outdid all previous efforts. He was the right 
man in the right place. 


B. C. Millington occupied room 20 where he 
showed the newest Climax Copperized steel ranges of 
Taplin, Rice & Co., and also the famous Akron Hot 
Air Blast furnaces made by May & Fieberger, Akron, 
Ohio. 


There was wide spread regret among those in 
attendance at this convention over the sad blow that 
struck R. R. Elliott, the popular representative of. the 
estate of P. D. Beckwith, Feb. 16, in the death of -his 
wife at South Bend, Ind. 


Amongst so many popular men, it might be difficult 
to select who was the most popular, but a ‘vote taken 
on the special train carrying away the Chicago and 
Northern Illinois contingent, was unanimous in the 
selection of W. H. Bennett, the Chicago manager of the 
Reading Hardware Co. for that honor, and the hope 
was expressed that Papa Bennett would lend his pres- 
ence at these gatherings for many years. 


Culter & Proctor Stove Co., Peoria, Ill., were giv- 
ing an exhibition of the merits of their Peoria and 


Lexington Wabash steel ranges at the retail stove estab- 
lishment of Stilson & Waste, and as it was only three 
or four doors from the Union Hotel, almost every one 
of the dealers stepped in to see these ranges and also to 
partake of hot coffee and rolls which were dispensed 
to all. The exhibit was in charge of Mr. Horace G. 
Culter, secretary of the company. 


The Indianapolis Stove Co. occupied rooms at the 
Brown’s Hotel where they showed their new Nickel 
Plate steel range and steel cook, their new Oak stove 
and other specialties. This exhibit was in charge of 
their Mr. Edward C. Hill. 


Isaac Walker Hardware Co., of Peoria, Ill., dis- 
tributed a handsome purse, cardcase and memorandum 
book. 


The Reading Hardware Co., through their Chicago 
manager, Mr. W. H. Bennett, distributed some hand- 
some souvenirs. These were golden pendants showing 
the application of their new wood screws. 


Geo. W. Trout & Co., Chicago, were giving away 
a strikingly handsome calendar at the convention. This 
showed pictures of Chief Sitting Bull of the Sioux, 
Chief Joseph of the Nez Perces, Chief Geronimo the 
Apache leader and Chief Red Cloud the Sioux leader. 
These exquisite color pictures of the aborigines were 
deeply appreciated by all fortunate enough to be recip- 
ients of the same. 





CAMP FOLLOWERS. 


raft, P. D. Beckwith Estate, Dowagiac, Mich. 

. Bell, The Eclipse Stove Co., Mansfield, O. 

. Bennett, The Reading Hardware Co., Chicago, Ill. 
cker, Chicago, IIl. 

. Corwith, Cattaraugus Cutlery Co., Little Valley, 
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has. D. Clark, Clark, Quien & Morse, Peoria, Ill. 
. Culter, Culter & Proctor Stove Co., Peoria, III. 
. Dills, Bixby-Pitner Co., Decatur, III. 
. Dodson, Rathbone, Sard & Co., Chicago, III. 
. Denoyer, J. L. Perkins & Co., Chicago, IIl. 
lin V. Elder, Follansbee Bros. Co., Pittsburg, Pa. 
. Ferris, Wilcox Mfg. Co., Aurora, IIl. 
F risbie, Galesburg Oil Can Company, Galesburg, III. 
. Gardner, C. C. Cadwallader, Pittsburg, Pa. 
fale Detroit Stove Works, Chicago, III. 
. Garver, Bryan Manfg. Co., Byran, O. 
. Hill, Indianapolis Stove Co., Indianapolis, Ind. 
. Hyde, Brand Stove Co., Milwaukee, Wis. 
. Horn, Brand Stove Co., Milwaukee, Wis. 
. Hanrahan, Peninsular Stove Co., Chicago, III. 
H. G. Koenig, Peninsular Stove Co., Chicago, III. 
T. A. Lewis, Chicago Stove Works, Chicago, III. 
John Le Page, Bridge & Beach Mfg. Co., St. Louis, Mo. 
W. B. Lyman, Brand Stove Co., Milwaukee, Wis. 
Robert Lu Morton; Simmons Hardware Co., St. Louis, 
Mo. 
B. C. Millington, Taplin, Rice & Co., Akron, O. 
A. A. Morse, Russell, Irwin & Co., Chicago, III. 
Rowland J. Millar, Detroit Stove Works, Chicago, III. 
Herbert L. Mosher, P. D. Beckwith Estate, Dowagiac, 
Mich. 
Howard Maffray, Rathbone, Sard & Co., Chicago, III. 
E. W. McGookin, Stowell Mfg. & Foundry Co., South 
Milwaukee, Wis. 
E. J. Megon; Stowell aig. & Diiealies Co., South Mil- 
waukee, Wis. 
Evans Nelson, Lawson Mfg. Co., Milwaukee, Wis. 
J. T. Neilson, Isaac Walker Hardware Co., Peoria, IIl. 
A. C. Ohlendorf, United States Steel Lock Co., Clin- 
ton, Ia. 
H. A. Pope, The Michigan Stove Co., Detroit, Mich. 
Annis Porter, E Z Mnfg. Co., Gelesburg, Til. 
J. W. Perkins, E. C. Atkins & Co., Indianapolis, Ind. 
John F. Parker, Schneider & Trenkamp Co., Cleveland, O. 
W. J. Paterson, P. & F. Corbin, Chicago, Il. 
Jas. B. Pope, Joliet Stove Works, Joliet, III. 
H. H. Roberts, The Iron Age, Chicago, IIl. 
L. H. Rounds, E. C. Atkins & Co., Indianapolis, 
Carl Sommer, Majestic Mfg. Co., St. Louis, Mo. 
Daniel Stern, THe Amertean Artisan, Chicago, III. 
Chas. Smith, Chas. Smith Co., Chicago, III. 
H. O. Spencer, Wilson Mfg. Co., Aurora, III. 
H. J. Sawyer, Jr., Joliet Stove Works, Joliet, Ill. 
Geo. W. Trout, Geo. W. Trout & Co., Chicago, II. 
Geo. S. Wiltsie, Keith Furnace Co., Des Moines, Ia. 
J. D. Warren, J. D. Warren Mfg. Co., Chicago, IIl. 
Lewis D. Wynn, Sterling, Ill. 
J. B. Wilson, Peninsular Stove Co., Chicago, III. 
W. T. Whiffen, Chicago, II. 
R. H. Warren, Geo. W. Trout & Co., Chicago, III. 
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An address by Joseph Choate, ambassador to Great 
Britain, on the career and character of. Abraham Lin- 
coln—his early life—his early struggles with the world 
—his character as developed in the later years of his 
life and his administration, which placed him name so 
high on the world’s roll of honor and fame, has been pub- 
lished by the Chicago, Milwaukee & St. Paul Railway 
and may be had by sending six (6) cents in postage to 
F. A. Miller, General Passenger Agent, Chicago, Ill. 
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SOME USEFUL EXPERIMENTS WITH ZINC- 





Zinc is often used in boilers and hot water tanks to 
prevent the corrosive action of the water on the metal 
of which the tank or boiler is composed. The action 
— to be an electrical one, the iron being one pole 
of the battery and the zinc being the other. Under the 
action of the current of electricity so produced, the water 
in the tank is slowly decom into its elements, oxy- 
gen and hydrogen. The hydrogen is deposited on the 
iron shell, where it remains. It will not unite with iron 
to form a new compound, but if any iron rust is present 
it will remove the oxygen from this and deposit the 
metallic iron on the plates. The oxygen of the water 
that is decomposed, instead of going to the iron, goes to 
the zinc, and forms oxide of zinc, and in the course of 
time the zinc will be found to be almost entirely con- 
verted into oxide, only a small fraction of the original 
metal being left. 

On account of the action we have outlined above, 
it is generally believed that zinc is always a good thing 
to prevent corrosion, and that it cannot be harmful to 
the boiler or tank under any circumstances. Some of 
our experiences go to disprove this belief, and we have 
met with numerous cases in which zinc has not only been 
of no use, but has even been harmful. In one peculiarly 
marked case a one hundred horse-power horizontal tubu- 
lar boiler had been troubled with a deposit of scale con- 
sisting chiefly of organic matter and lime, and zinc was 
recommended as a preventive. When an inspection was 
made, large amounts of detached scale from the shell 
and tubes were found in the bottom of the boiler, and 
the iron surfaces from which they had been de- 
tached showed markedly the action of the zinc, 
the crystals of which, déposited upon the iron, gave it 
the appearance of frosted silver work. On the rear por- 
tions of the tubes, the scale being much heavier and more 
obstinate to remove partially remained; but it was 
easily loosened and detached, and when it was removed 
the same frosted appearance of the iron was observed. 
The beneficial action of the zinc was so obvious that 
its continued use was advised, with frequent opening of 
the. boiler and cleaning out of detached scale until all 
the old scale should be removed and the boiler become 
clean. Eight or ten months later the water supply was 
changed, it being now obtained from another stream, 
supposed to be free from lime, and to contain only or- 
ganic matter. This change of feed water was unknown 
to the inspector, who two or three months after its in- 
troduction opened the boiler for inspection, and was 
greatly surprised at its condition. The tubes and shells 
were ciate with an obstinate adhesive scale, clinging 
tenaciously to the iron, and composed of zinc oxide and 
the organic matter or sediment of the water used. The 
deposit had become so heavy in places as to cause over- 
heating and bulging of the plates over the fire. It was 
with difficulty that these patches were separated and re- 
moved by the use of long chisels made specially for the 
purpose. This action of zinc when the water supply is 
changed has been noted by us in many cases, but in no 
other case that we have yet met with has the contrast 
between its beneficial action at first and its injurious 
action afterward, in the same boiler, been so marked. 

It appears from these experiences and from others 
of like nature that the action of the zinc is not always as 
simple and harmless as it would appear to be at first 
thought. In fact, zinc is one of the numerous things 
that don’t always work as we should naturally expect 
them to; and in making use of it the boiler should be 
frequently opened and the action carefully watched, so 
that if any undesirable effects show themselves, they 
may be checked in time to prevent serious trouble. — 
Calvert’s Mechanics’ Almanac. 


The Tiptonville Hardware Co., Tiptonville, Tenn, 
are erecting a business block. 
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Meeting Indiana Retail Hardware Dealers’ 


Association. 





TUESDAY MORNING. 


The convention room of the Grand Hotel, Indianapolis, 
was an animated scene Tuesday morning, Feb. 19, when, at 
11 o'clock, the president, W. H. Weed, of Vincennes, Ind., 
called to order the annual meeting of the Indiana Retail 
Hardware Dealers’ Association. The arrangements did not 
anticipate such a large assemblage and the room was 
crowded. After some preliminary business President Weed 
introduced Irving Sibley, of South Bend, who addressed the 
meeting in behalf of pending legislation and introduced the 
following resolutions which, upon motion, were adopted 
unanimously : 

Report of the Committee on Resolutions of the Conven- 
tion of the Indiana Retail Merchants, held February 5th and 





6th, 1901, and unanimously adopted by the Convention: 

Wuenreas, The laws in Indiana, so far as guarding busi- 
ness interests are concerned, are a delusion and a snare, a 
premium on dishonesty and fraud, and only conducive to 
useless litigation; therefore, be it 

Resolved, That we urge the Legislature now in session 
to pass Senate Bills 319 and 320 and House Bills 426 and 427, 
and thereby defend honesty and prevent fraud in all business 
transactions. 

Resolved, That just safeguards for business interests 
will be stimulus to investment and business enterprise, which 
will best serve the dependent and middle classes by opening 
wider the door of opportunity. 

Resolved, That honest industry in all avenues be shielded 
against the dishonest and vicious. 

Resolved, That these resolutions ve signed by our presi- 
dent and countersigned by our secretary and a copy of the 
same be forwarded to each member of the Legislature, and 
especially to the president of the Senate and speaker of the 


House, requesting the same to be read in open session, upon 
the consideration of the aforesaid bills. 
JosepH WILLIAMS, 
C. M. Homesserry, President. 
Secretary. 

That Wuereas, we, the Retail Hardware Merchants of 
Indiana, in convention assembled, believing and endorsing 
the above resolutions; therefore, be it 

Resolved, That we send congratulations to the Indiana 





President W. P. Lewis, New Albany. 


Retail Grocers for their mighty campaign in the interest of 
honesty and honor in business, and pledge them fidelity and 
support in their undertaking, and that we will use all honor- 
able means to secure the passage of such laws. 


W. S. WEED, 
M. L. Corey, President. 


Secretary. 


A committee of Indianapolis jobbers and manufacturers 
tendered following invitation : 


The Hardware Jobbers and Manufacturers of the City 
of Indianapolis take great pleasure in extending to the mem- 
bers of the Retail Hardware Dealers’ Association of Indiana 
an invitation to a banquet provided in their honor to-night 
at 8:30 o’clock at the Columbia Club. 

The House Committee of the Columbia Club has very 
kindly tendered the use of their club for this purpose and 2 








very cordial invitation is extended to all visiting members 
of the association. Tickets to the banquet will be distributed 
by the secretary of the Manufacturers’ and Jobbers’ Commit- 
tee this afternoon. H. C. ArKIns, 
Chairman ot Executive Committee. 

This invitation was accepted by motion. 

The secretary then read the roll call to which 105 mem- 
bers responded. Others came in later. 

The railroad certificates were then collected and dealers 
present, not members, were invited to join. 

Upon motion adjourned till 1:30 o’clock. 

TUESDAY AFTERNOON. 

Shortly after 2 p. m. called to order by President Weed. 

Reading of minutes by secretary. Upon motion were 
adopted. Announcement of committees as follows: 
Committee on Credentials. 

Irving Sibley, South Bend. 

H. J. Trueblood, Washington. 

J. Frame, N. Manchester. 
Committee on Resolutions. 

W. P. Lewis, New Albany. 

E. M. Bush, Evansville. 

W. A. Shipley, Lafayette. 
Committee on Press. 

A. H. Burkert, Gosport. 

M. L. Lewis, Marion. 

J. L. Fulton, Portland. 

President Weed then read his annual message, as fol- 
lows: 


PRESIDENT WEED’S ADDRESS. 


HIS NOTIFICATION. 

Sitting at my desk on the 2d inst., the day recognized by 
all as Ground Hog Day, with the snow flying thick and fast 
without, I received from the hand of Uncle Sam a notice 
from the secretary of this association of this meeting, and 
with it the program. I thought to myself—Weed, you had 
better put yourself together and see if you are capable of 
getting up an address worthy of the vastly increased num- 
ber of members and visitors who will attend this second an- 
nual. I felt two years ago, in accepting the presidency of this 
association, that it was a small matter, but to-day I feel it 
has grown so fast (through the special efforts of our worthy 
secretary) that I am facing entirely different conditions than 
I could realize would be the case. However, this is the 
inevitable of a just and worthy cause as ours, and no one 
present to-day can feel more gratified at these splendid re- 
sults that I do myself. 

ASSOCIATION EASY TO MAINTAIN. 

We are facing problems at the present time which every 
legitimate hardware dealer should lend his time and thought 
to help solve, and I cannot help but think as the several 
state associations take on age, the work laid out to do will 
be accomplished. As business men, we know the greatest 
effort in making our business a success, is in establishing it. 
So it is with our association. Once established on a sound 
basis, it will be easy to maintain. 

JOBBERS’ INTERESTS ARE IDENTICAL. 

In talking with a traveling man some time since (and of 
course you are all aware they are the cream of creation) he 
stated that the house he represented had had some difficulty 
arise with one of the state associations and the members had 
withdrawn their patronage, so the firm devised a plan of 
sending new men in this territory to quote prices so low 
that the association members could not hold out against the 
inducements offered. History goes that it worked like a 
charm and the jobber gained the day. I speak of this be- 
cause the will power to resist buying from any jobber who 
does not respect this association’s wishes, especially if he or 
they offer us goods below the market. I am not disposed 
to think the average jobber is inclined to do anything detri- 
mental to the trade’s interest, but mention this as a line 
which some here may not have thought on. 

LEVEL-HEADED FARMERS ENJOY PICTURES. 

I had occasion to call on one of our substantial farmers 
a few days ago on business, and was invited to sit by a glow- 
ing grate fire, eat apples, chat, etc., and glancing over at a 
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table, lo, and behold, found Sears, Roebuck & Co., staring me 
in the face. I led the conversation on to a channel that 
induced my friend, the farmer, to reach for Sears, Roebuck & 
Co. and pass them my way. I perused them very carefully 
and got his opinion of them (which, by the way, corresponds 
with ours). This may seem strange, but he is one of the level- 
headed sort who cannot be swayed by printer’s ink and attrac- 
tive cuts, but still through the dull winter evenings he says 
it is nice to have these books to look over and post up on. 
I guess he is right; they make good posters, and at the same 
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Secretary M. - Corey; Argos. 


time have the effect of keeping the hardware dealer in hot 
water and incidentally cutting off some of his profits. 


CONCERTED ACTION. 


We have organized this association with the hopes of 
remedying such evils as the above, and it is the opinion of at 
least many jobbers and they have given out such impressions 
to their salesmen, that we will not succeed because of the 
lack of concerted action. Have you given this matter your 
serious thought? Are you prepared to drop the friendship 
and withdraw the patronage from a jobber and his traveler, 
whose relatioris have always been pleasant with you and to 
whom he has always accorded the best of treatment? Gen- 
tlemen, this is where concerted action will win; without it 
we lose. The most trying part of each individual is to be 
firm enough to cast aside his old friend and stand by his 
association. I presume many of you wonder why this or 
that grievance has not been aired and no doubt one of the 
very best reasons is that we fear there will be a lack of this 
necessary concerted action. 


RIGHT IS MIGHT. 


I have had a grievance since the very beginning of this 
organization, but have delayed action, for it is better to be 
abused than to fail in what we undertake. No doubt, many 
of our brother dealers who have not yet joined us, think this 
a spasmodic wave going over the country, which will soon 
die, but I cannot agree with them. I believe it is the foun- 
dation stone of better relations to be brought about with the 
jobbers and manufacturers. Right is might, and will pre- 
vail. 

The reading of president’s address was received with 
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applause. Secretary Corey then read his annual report, as fol- 
lows: 


SECRETARY’S REPORT. 





SUBSTANTIAL PROGRESS. 

In submitting this, my first report as your secretary and 
also the first annual report for our association as now organ- 
ized, I am glad to appear before you when our future pros- 
pects for satisfactory results are so bright, and to speak of 
the substantial progress that has been made during the year, 
especially during the last six months. One year ago, when 
we left Evansville,“our membership consisted of 56 dealers. 
At our August ‘meeting, we had grown to 99. To-day we 
number 175 and before the meeting adjourns I have réason 
to believe our roster will show over 200 names, a gain of ‘129 
members for the year, a record of which we may feel proud. 

SUBSTANTIAL SUPPORT. 

The influence of our association is felt by nearly every 
hardware dealer in our state to-day, and your secretary ha; 
received scores of letters from dealers, not members, express- 
ing sympathy, and urging us to. keep up the work, and we 
could count upon their membership soon; others have sent 
in their money and applications, regretting circumstances 
would not permit them to attend this meeting, but saying 
they were convinced we were on the ‘right track, and wanted 
to stand their share of the expense. I think I have answered 
every letter, and believe with the active co-operation of our 
present membership, that our next meeting will show 300 
members pledged to uphold the principles and ainis laid down 
in our constitution and by-laws. 

Mistakes have been made, and usually where least 
expected. They have been, however, of an individual nature, 
and have occurred through lack of experience and failure to 
fully understand matters partially settled by former secretary, 
and in the hand of the Inter-State Association. 


JOBBERS NOT IN ACCORD. 


There are at this time no unsettled complaints against 
jobbers except one that was brought before our August meet- 
ing by O. E. Lang & Co., of Mishawaka, against Hibbard, 
Spencer, Bartlett & Co. for selling a woolen mill a bill of nails 
direct. We have had some correspondence with both parties 
regarding this matter, but as there seems no way to adjust 
the case satisfactorily, we refer same to our Executive Com- 
mittee for their decision, apd this will in all probability come 
before you later. In November, while calling upon some of 
the dealers in the northern part of the state, I brought them 
the letter that was read at our August meeting, concerning 
the Simmons Hardware Co.’s proposal to furnish the whole- 
sale grocery salesmen with pocket catalogues, showing their 
line of goods, so they could solicit orders from the retail 
grocers. I urged the dealers to call their attention to this 
matter; as my latest information from President Miller was 
to’ the effect that no notice was paid to our requests concern- 
ing this letter; these dealers must have surely done this, for 
I found a letter awaiting me when I arrived home at the end 
of the week asking if I was not aware that this letter had 
been withdrawn. I immediately corresponded with President 
Miller and found this was the case, and consequently apolo- 
gized to the Simmons people and wrote several members to 
this effect. 

Dec. 28 your Committee on Progfam and Arrangements 
held a meeting in this city; there were present Bros. Burkert, 
Layne, Gordon and myself. We decided after telephoning 
President Weed to postpone our meeting to this date to give 
our members the benefit of any action that might be taken at 
a-meeting held in Detroit Feb. 13 between the Executive 
Committees of the Jobbers, and Inter-State Associations, and 
the secretary of the latter will report to you in person to- 
morrow the action taken there. 

 HOSPITABLE INDIANAPOLIS. 

We also decided to leave this evening’s program a blank. 
The jobbers and manufacturers of this city in some way found 
this-out, and we are invited to meet with them to-night and 
partake of their hospitality, which I am sure you will all be 
glad to do. We also accepted the offer of our friends, E. C. 
Atkins & Co., to furnish the badges for this meeting. 





The offer of the Grand Hotel being most favorable was 
also accepted and a program partly arrafiged. 

The Iron Age and THe American ArtIsaN'éach printed 
and sent to our association after our Atigust ‘meeting 1,000 
copies of the constitution and by-laws adopted on that occa- 
sion with their compliments. 

E. C. Atkins & Co. furnished a large’ picture of our 
members who visited their works last summer, that I am 
sure is highly prized by all who received them. 

Quite a number of traveling men have interested them- 
selves in speaking good words for our association and your 





W. H. Weed, Vincennes, Member Executive Committe. 


secretary has received several letters from them, that have 
aided us in successful work. 
SECRETARY S WORK LABORIOUS. 

The amount of labor and time required in filling this 
office has far exceeded my expectations, and has consisted 
mostly in efforts to build up and strengthen our organiza- 
tion; in this I have been loyally supported by many members, 
especially Bros. Weed; Burkert, Bush, Lewis and Shanklin. 

I ‘have written 475 personal letters, sent out 250 postal 
cards, 1,450 membership cards, circular letters and ‘programs. 
besides several communications to trade papers, notices of 
meetings, etc. About Nov. 1st I corresponded with the 
Executive Committee concerning plans to increase our mem- 
bership. We had tried writing to dealers, also to secure 
additions through traveling men, but the results were unsat- 
isfactory. It was finally decided that the secretary should 
make a few trips as an experiment. 

NEW MEMBERS SECURED. 

I visited 46 towns, called upon 126 dealers, secured 54 
members and 30 more promised to attend this meeting; trav- 
eling over 1,200 miles at an expense of $97.00, or an average 
cost of $1.80 for each new member secured. My aim was to 
secure members in new territory as far as possible, so that 
in future these dealers could look after their several localities, 
and we have received several applications and more are join- 
ing us to-day through the influence of our new members; in 
this work I was cordially received by every dealer, with one 
exception. I ‘received substantial aid from Bro. Lewis, of 
Marion, and Bro. Shideler, of South Bend, and others. New 
members have been secured by Bros. Weed, Burkert, Frame, 
Weinland and Trueblood; also two by W. A. Rowand,: the 
stove salesman. While making this trip I made it a point 
to ascertain the condition of’ trade in each town; the relations 
existing between competitors; cutting of prices, the cause 
and result; selling of goods to consumers by jobbers; amount 
of goods sold by catalogue houses, department and racket 
stores. : 

NOT MUCH. HARDWARE SOLD TO CONSUMERS. 

Regarding selling to consumers direct, I found several 
complaints, but not as many as expected. In one town dealers 
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would complain because jobbers visited blacksmiths; in the 
next the dealer would not even carry a stock of iron, horse 
shoes or supplies of any kind and said they did not want this 
trade at all. Some dealers objected to jobbers visiting the 
factories; others thought it could not be prevented and said 
they went after and secured what they wanted in this line, 
but were sometimes compelled to sell without profit. The 
jobbers who give the most trouble in this line are those who 
do wholesale arid retail business, selling very little to retail 
dealers. ’ 
DEPARTMENT STORES ON DECLINE. 


_The business of the small department and racket stores 
seemed on the decline, but all acknowledged the catalogue 
houses were cutting off a certain amount of trade, and strong- 
ly objected to their manner of using standard specialties of 
our line as baits, and their unprincipled methods employed in 
going after business. Here is a fair sample we happened to 
run across: It is not new to many of you, but will bear 
repeating. Their customers are led to believe they pay but 
one profit, buy direct and save money is their continual wail. 
yet here they offer a postmaster from 2 to 10 per cent for 
simply doing what the government pays him to do, write 
money orders when called for. 


MANUFACTURERS SHOULD PROTECT. 


It seems the general opinion among dealers that manu- 
facturers should give us some protection, either in specifying 
a price they Shall catalogue goods at, that will afford us a 
margin, sell them at same price they do us, or not sell them 
at all. The manager or jobber that will not co-operate with 
us on this line is not a friend and not entitled to the good 
will and patronage of the trade. This question has been 
pretty thoroughly canvassed in conventions and trade papers, 
but no action has ever been taken that has affected the gen- 
eral conditions. 

CO-OPERATION SUCCESSFUL. 


I believe there has been a decided improvement in the 
past year as regards harmonious relations between dealers, 
but there is plenty of room for more. 

Not being an interested party, I could get all sides of the 
local situation, and often urged joining our association as a 
step in the direction of a more pleasant and profitable busi- 
ness. It now remains for us as loyal members to exemplify 
and show the benefit of a live and let live policy. I consider 


this of the utmost importance. Our future will depend upon — 


two things—harmony and strength. A large loyal member- 
ship will insure the latter, but without harmony in our busi- 
ness relations, and a certain amount of confidence in our 
competitors, we fail to receive the full amount of benefit that 
our organization promises. 


MEMBERS SHOULD KEEP IN TOUCH. 


Another thing I would urge upon our members; that they 
keep more in touch with our association work. If anything 
occurs that you think will be of interest, write the secretary 
about it. Give him the benefit of ideas that may strike you 
as important. Do not expect the officers to notice everything 
and do all the work. Be ALIVE. If each member present 
will do this—watch in their several localities, report promptly 
and often, the benefits and usefulness of our association will 
be increased manyfold. 

In conclusion, I thank you for assistance rendered, for 
the friendship and confidence you have given me, for the 
honor of this office, and hope what has been done will meet 
with the approval of the convention here assembled. 

The secretary explained in detail some of the subjects 
treated of in his report. After the applause had subsided 
secretary's report was, by motion, adopted. 

Secretary then read some correspondence relating to 
unprincipled methods of catalogue houses. 

, A discussion then ensued as to how to prevent manufac- 
turers sending standard hardware specialties to catalogue 
houses. This discussion was participated in by E. M. Bush, 
of Evansville; Mr. Justice, of Bluffton; Mr. Riggs, of Rush- 
ville, and J. C. Comstock. As discussion was on catalogue 
house competition Mr. J. W. Shidler, of South Bend, was 
invited to read his paper which was on the program for to- 
morrow. Mr. Shidler responded as follows: 
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CATALOGUE HOUSE COMPETITION. 





By J. W. Shidler. 
CATALOGUE HOUSE A MODERN EVIL. 


If thirty years ago one hundred and fifty of the best 
hardware men of this great state had congregated at the 
metropolis it would not have been to listen to the discussion 
of the perplexing questions which confront us to-day. 

The wider distribution of the newspaper and other 
mediums of advertising have informed the people of the exist- 
ence of the catalogue house. The increased facilities for 
transportation, whereby every rural district is brought more 





Irving A. Sibley, South Beud, Member Exvecutive 
Commiitee. 


closely in touch with the cities, together with the reduced 
expense of transportation and postage, have made possible 
the success of the catalogue house, and with the proposed 
Pettigrew Parcels Post Bill a law, catalogue house competi- 
tion will be more keenly felt. 

METHODS NOT LEGITIMATE. 


It is not the amount of goods sold on our respective ter- 
ritories which antagonizes the dealer so much as the methods 
used in. securing business. 

Their catalogues distributed over the country naming 
prices at or below cost on certain brands that we have made 
standard by constant advertising and pushing, leads the aver- 
age citizen to consider our prices exorbitant, not knowing of 
the many staples we are selling at or below actual cost, 
wholly for his accommodation. 

By explaining these facts to the customer he will give 
them some thought, take the price he quoted on the article, 
add express, postage, cost of money order or draft, his extra 
trip to the city for the goods when they arrive, and you will 
have a fair profit and almost invariably make the sale. 

It is acknowledged by every hardware dealer that the 
prices we quote’ are not so low as those of catalogue houses 
for several reasons. They quote on the standard brands 
(which constitute only a very small portion of any hardware 
stock and on which the customer is best informed) at ridic- 
ulously low prices, in fact, many times our cost unless we are 
careful to get the very last 242 per cent, to impress the custo- 
mer with the idea that they will sell goods very low, and on 
the balance of the stock, the prices as high or higher than 
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our regular on the same quality, except that I hope none in 
this convention consider it good business to sell the stuff, 
if you permit the expression, that is put on the market by 
the class of people especially in the stove line. 

Admitting the above to be facts, then we should do as 
has been done ia neighboring states, refuse as nearly as pos- 
sible to patronize the factory that insists on reaching the 
consumer through this illegitimate channel. 

Under existing conditions, we can do no other, when 
prices are quoted on standard brands, than acknowledge and 
meet them, but go after the quality of the other items. It 
requires but a short discussion with the average customer to 
convince him that the stove in reality is not what it seems on 
paper, its rough castings, poor mounting, small flues, cheap 
nickel-plating, etc. 

COMPETITION IS POSSIBLE. 

The writer had occasion to compete with one of the larg- 
est catalogue houses in Chicago on a blacksmith’s outfit. We 
invited the prospective purchaser to bring his list of goods 
and catalogue and allow us to make him a price before sending 
away. He did so, and-in going over the list, we were able 
to substitute a number of articles which cost less, but being 
able to show the goods, they were satisfactory, and we made 
the sale, the bill amounting to $152.00, giving us a profit of 
$16.00. We realize that this was not enough profit for the 
kind of goods, but we also had in mind his business in the 
future, which has proven very satisfactory and profitable; 
not only have we retained him as a constant customer but 
through his influence have secured as customers several other 
patrons of catalogue houses. 

OUTWITTED M. W. & CO. 

In our sporting goods department we were not satisfied 
with the number of guns sold. Every few days some one 
would ask the price of the Winchester repeating shotgun, 
and naming the price $22.00, they would invariably quote 
Montgomery Ward’s price of $19.34. Not feeling that we 
could meet the price they were allowed to walk out. As the 
Winchester was the only gun we heard quoted we decided 
next season to meet his price and marked the gun at $20.00, 
adding the 66 cents for express, with the result that we sold 
only a few Winchesters, but finding our prices right on that 
gun the customer decided that they were on the other makes 
not quoted, and our sales were increased about 400 per cent, 
and at better profits than we had asked before, except on the 
Winchester. 

Many times the purchaser is not honest in his quotations. 
Only last December I had a hunter call for a certain gun 
cleaner, which was marked to sell for $1.00. This seemed to 
take most of his breath; he retained enough, however, to tell 
me he could buy the article for 25 cents, and went out. To 
satisfy myself as to the price I consulted the catalogue, from 
which he quoted, finding the price 70 cents instead of 25 cents, 
and no extra pads included with the set, which ours had. He 
returned for set the following day but made no further objec- 
tion to the price. 

In the art of deception certainly the photographer has 
reached perfection. He will take photographs of two refrig- 
erators, one worth $30.00, the other $15.00, place the two 
pictures side by side, and it is a question with me whether 
the average dealer could tell which was the better; but place 
the two refrigerators side by side, and there is no comparison 
except in name. 


CATALOGUE PICTURES DECEPTIVE. 


Again, look at your catalogue of hatchets, you find the 
well-known brand “Underhill” quoted at $7.50 per dozen. 
Turn a page further, you find scarcely any difference in the 
picture, the brand Cheap hatchet $2.00 per dozen. The hard- 
ware man’s knowledge of hatchets tells him at once that the 
latter is practically a toy. Now, this is not the case with the 
man who patronizes the catalogue house. He sees the Under- 
hill hatchet quoted at 75 cents just below the picture of 
another hatchet, probably the same picture, called good 
hatchet, same size as above, priced at 55 cents. He figures in 
the former that he is paying for the reputation of the goods, 
and decides that the latter will answer his every purpose. 
Now, when the goods arrive, the hatchet does not look so 
well as expected, but he decides that the price is only a little 
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higher than he would have to pay at home, so he keeps the 
hatchet and forgets all about this deal before he sends again. 
STUDY CATALOGUE METHODS. 

Let us take advantage of every opportunity to become 
familiar with ‘the catalogue house methods of doing business 
and when visiting the cities remain a day longer and spend the 
time in looking through their stocks, noting the grades of 
goods for a comparison with our own stocks, also the quali- 
ties, in order to satisfy ourselves as to the lines on which 
they make their profits. This will enable us to talk more 
intelligently to our customers, regarding the quality of goods, 











A. H. Burkert, Gosport, Ex-Wember Executive Committee. 


and make our arguments more convincing, having seen the 
competitor’s lines. 
QUOTES MR. W. W. SUPPLEE. 

In conclusion, I wish to quote from Mr. W. W. Supplee 
in his speech before the National Hardware Association in 
November, 1900, in which we can find some comfort. He said: 

“The centralization of capital and combining of large 
interests of plants may for a time harass the smaller indus- 
tries; catalogue houses may for a time embarrass the legiti- 
mate retail trader; department stores may, under one roof, 
usurp trade heretofore scattered, but in my opinion American 
ingenuity, determination and push will, as heretofore, con- 
tinue as rivals and contestants, and, in my opinion, no one 
within the sound of my voice will live to see the day when 
either the jobbers, or retail merchants’ business or usefulness 
can be dispensed with.” 

Discussion ensued here participated in by H. P. Townley, 
Terre Haute; Irving Sibley, South Bend; Weed, Hunting- 
ton; M. L. Corey, Argus; J. L. Fulton, Portland; C. F. 
Boonshot, Petersburg; J. W. Shidler, South Bend; Jas. 
Thomas, Greenfiele, and John Steineck, Br men. 

Mr. Irving Sibley, South Bend, who was one of the con- 
freres at the joint conference of committees of National Hard- 
ware Association of Jobbers’ and Inter-State Retail Hardware 
Dealers’ Association, then reported some of the topics which 
were discussed at the Detroit conference last week. 

J. P. Kelly, of Kelly Ax Co., Alexandria, then addressed 
the convention, explaining that his company will not sell 
catalogue houses. 

Mr. John L. Steineck, of Bremen, claimed that Mr. Kelly’s 
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suggestion to mark on boxes so as to trace them should any 
jobber sell catalogue houses was unsatisfactory as axes may 
not be shipped in original packages. Mr. Steineck suggested 
that every axe be stamped with a different mark for each 
jobber and Mr. Kelly promised to accept the suggestion. 

Mr. Justice, of Bluffton, and E. M. Bush, of Evansville, 
explained how they influenced their local papers not to accept 
advertising from catalogue houses. 

The president appointed a Committee on Resolutions 
as follows: 

John Steineck, Bremen. 

Jas. Thomas, Greenfield. 

J. W. Justice, Bluffton. 

E. M. Shidler, South Bend. 

E. M. Bush, Evansville. 

Also appointed Auditing Committee as follows: 

Wm. Ebnere, Vincennes. 

F. M. Layne, Cloverdale. 

C. F. Boonshot, Petersburg. 

After distribution of banquet tickets meeting adjourned 
at 5 o’clock to meet at Columbia Club at 8:30. ‘ 


TUESDAY EVENING. 


The Tuesday evening session was devoted to a Twen- 
tieth Century banquet in the new Columbia Club building. 
This building was new January Ist, and the banquet was 
the most recherche ever held for any hardware association. 

The following is the menu: 

Blue Points. 
Celery. 
Puree of Tomato, Francaise. 
Radishes. Olives. 


Lobster, Newburg en Caisse. 
Potato Shavings. 


Tenderloin of Beef Larded, Yorkshire. 
Haricots Verts. Potatoes Rosaland. 


Chicken Salad. 
Nesselrode Pudding. Cake. 


Roquefort Cheese. 
Cafe Noir. 
Manhattan Cocktail. 
Sauterne. 
Champagne. 
Cigars. 

Hon. John B. Cockrum was Toastmaster. 

The following were the Toasts: “Indianapolis as a Job- 
bing Center,” I. S. Gordon; “Indiana as a Manufacturing 
State,” D. M. Parry; “Our Friends the Dealers,” Senator 
James T. Layman; “Our Friends, the Jobbers,” H. W. 
Weed, President of I. R. H. Ass’n.; “Our Association,” M. 
L. Corey, Secretary; “Our State,” Hon. John L. Griffiths. 

The entertainment committee consisted of R. P. Van 
Camp, of Van Camp Hardware & Iron Company; Sani 
Carey, of Layman & Carey Company; Harry Bennett, of 
Indianapolis Stove Company. 

The subscribers to this banquet were: 

American Buncher Co., E. C. Atkins & Co., Aultman, 
Miller & Co., W. B. Barry Saw & Supply Co., A. Burdsai 
Co., Capital Paper Co., Central Rubber & Supply Co., 
Chandler & Taylor, Comstock & Coonse, H. T. Conde 
Implement Co., John Deere & Co., Deéring Harvester Co., 
Fairbanks, Morse & Co., Hide, Leather & Belting Co., 
Holliday & Wyon, W. J. Holliday & Co., Hollweg & Reese, 
Home Stove Co., Indianapolis Hardware Co., Indianapolis 
Saddlery Co., Indianapolis Stove Co., Janesville Machine 
Co., Kelly Axe Mfg. Co., A. Kiefer Drug Co., Knight & 
Jillson Co., T. B. Laycock Mfg. Co., Layman & Carey Co., 
McCormick Harvesting Machine Co., Charles Mayer & Co., 
Milwaukee Harvester Co., Ewald Over, Parry Mfg. Co., 
Chas. D. Pearson & Co., Daniel Stewart Co., Tanner & 
Sullivan, Taylor & Smith, Tucker & Dorsey, Udell Works, 
Union Selling Co., Van Camp Hardware & Iron Co., Von- 
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negut Hardware Co., Warder, Bushnell & Glessner Co., 
A. L. Sykes, Secretary and Treasurer. 
The following were those in attendance at this function: 


American Buncher Co., A. R. Nicholas. 

E. C. Atkins & Co., H. C. Atkins, S. C. Gardner, R. W. 
Clark, F. Wells. 

Aultman, Miller & Co., H.. J. Prior. 

W. B. Barry Saw & Supply Co., H. M. Glossbrenner. 

A. Burdsal Co., Mr. Jordan, A. Burdsal. 

Capital Paper Co., M. P. Fisher. 

Central Rubber & Supply Co., A. E. Vinton, A. G. Ruddell, 
R. W. Stanton, E. DeSilva. 

Chandler & Taylor, C. E. Swain. 

Comstock & Coonse, G. W. Coonse. 

H. T. Conde Implement Co., H. T. Conde, W. Cumback, 
Jr., C. S. Stout. 

John Deere & Co., T. Conlee, W. W. Alexander. 








J, Cc. Shanklia, Frankfort, Ex-Miember Exccutive 
Committee. 


Deering Harvester Co., J. F. Jones. 

Fairbanks, Morse & Co., W. F. Singer. 

Hide, Leather & Belting Co., F. H. Goheen. 

Holliday & Wyon, J. D. Holliday. 

W. J. Holliday & Co., J. S. Holliday. 

Holiweg & Reese, C. C. Caldwell. 

Home Stove Co., Geo. Alig, W. W. Clayton, R. A. Henry. 

Indianapolis Hardware Co., P. M. Hildebrand, C. Wayne, 
A, W. Rose. 

Indianapolis Saddlery Co., I. S. Gordon, E. A. Hendrickson. 

Indianapolis Stove Co., W. J. Brown. 

Janesville Machine Co., R. C. Craig. 

Kelly Axe Mfg. Co., Jas. P. Kelly. 

A. Kiefer Drug Co. 

Knight & Jillson. 

T. B. Laycock Mfg. Co., J. F. Lindley, Jr., T. B. Laycock. 

Layman & Carey Co., H. D. Davis, L. V. Mark, J. T. Lay- 
man, C. Baten, S. C. Carey. 

McCormick Harvester Machine Co., W. H. Dillman. 

Charles Mayer & Co. 

Milwaukee Harvester Co., S. Webster. 

Union Selling Co., A. L. Sykes 

Ewald Over, E. Over. 

Parry Mfg. Co., D. M. Parry. 

Chas. D. Pearson & Co. 
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Daniel Stewart Co., W. S. R. Tarkington. 

Tanner & Sullivan. 

Taylor & Smith, Edward Taylor. 

Tucker & Dorsey, R. L. Dorsey. 

Udell Works, A. W. Cobb. 

Van Camp Hdw. & Iron Co., C. Van Camp, R.. Van Camp, 
S. G. Van Camp, A. E. Caldwell,. Joseph Beck, 
W. F. Fugate, Ed. H. Albright, James T. And- 
erson, Riley Hunt, George Drury, H. C. Thomson, H. 
Lockmiller, W. B. Somes, T. A. Horan. 

Vonnegut Hdw. Co., George Vonnegut. 

Warder, Bushnell & Glessner Co., C. P. Byers. 

Crucible Steel Co., C. W. Mayer. 

Nichol, Makepeace & Co., Anderson, T. J. Nichol, Geo. E. 
Nichol. 

Slayter Hdw. Co., Argos, Mr. Slayter. 

Corey & Stevens, Argos, M. L. Corey. 

Culbertson & Boland, Auburn, Mr. Culbertson. 

H. P. Speath & Co., Aurora, H. P. Speath. 

Justus Rogers & Co., Bluffton, Justus Rogers. 

Williamson Hdw. Co., Bluffton, W. L. Kiger. . 

William Kinderman, Boonville, L. L. Kinderman. 

Cc. H. Neu, Bourbon, C. H. Néu. 

Hill Bros., Carthage, W. B. Hill. 

T: M. Layne, Cloverdale, T. M. Layne. 

M. Mayer, Jr., Covington, M. Mayer, Jr. 

S. B. Tucker & Co., Cromwell, S. B. Tucker. 

Risinger & Ellis, Carlisle, C. A. Ellis. 

R. H. Swinehart & Son., Clinton, F. L. Swinehart. 

Benjamin Raupfer, Columbia City, B. Raubfer. 

Geo. Seybold & Co., Darlington, Geo. Seybold. 

Brittson Bros., Decatur, Mr. Brittson. . 

E. M. Bush Hdw. Co., Evansville, E. M. Bush. 

J. A. Hunter, Elwood, J. A. Hunter. 

Gough & Snyder, Farmland, E. T. Cough. 

J. C. Shanklin, Frankfort, J. C. Shanklin, Mr. Shanklin, Jr. 

Dinwiddie & Gaddis, Frankfort, J. P. Gaddis. 

F. M. Smith & Co., Ft. Wayne, F. M. Smith. 

Romarys, Geoglin & Co., Ft. Wayne, J, J. Romarys. 

Driggs, Miller & Co., Fairmount, Mr: Driggs. 

The Owl Mercantile Co., Greencastle, H. S. Renick, C. W. 
Huffman. 

A. H. Burkert, Gosport, A. H. Berkert. 

J. R. West, Gas City, J. R. West. 

E. C. Minas Hdw. Co., Hammond, E. C, Minas. 

G. D. Weinland, Hope, Geo. D. Weinland. 

Walter V. Britton, Hudson, W. V. Britton. 

Reichenbach & Weickenheiser, Huntington, A. Reichenbach. 

Bridge & Weese, Huntington, Bridge & Weese. 

F. H. Prunk, Indianapolis, F. H. Prunk. 

Gable Hdw. Co., Hartford City, Geo. Gable. 

Gordon & Harmon, Indianapolis, Will Gordon, Will 
Harmon. 

J. H. Johnson, Indianapolis, J. H. Johnson. 

Bell & Son., Knightstown, L.. A. Bell. 

Armstrong, Landon & Co., Kokomo, Geo. W. Landon. 

Howe & Shipley, La Fayette, W. A. Shipley. 

Shue Rahls Hdw. Co., La Fayette, Herman Gross. 

Campbell, Moore, Westfall Co., La Fayette, W. M. Westfall. 

James Lower’s Sons, La Porte, W. J. Lower. 

Boyd and Adams, Letts, Mr. Adams, Mr., McCorkle. 

J. T. Flanigan, Logansport, J. T. Flanigan. 

I. N. Crawford, Logansport, I. N. Crawford. 

W. W. Dowden & Co., Lizton, W. W. Dowden. 

Price & Co., Marion, I. W. Price. 

Marion Hdw. Co., Marion, M. L. Lewis. 

Bunch & Andrews, Martinsville, A. T, Bunch. 

Bartholomew, Michigan City, V. W. Bartholomew. 

O. E. Land & Co., Mishawaka, O. E. Lang. 

Ed R. Gardner, Monticello, E, R. Gardner. 

E. B. Schenk, Mt. Vernon, E. B. Schenk. 

Geo. H. Miller, Mulberry, Geo. H. Miller. 

W. H. Ballard, Muncie, W. H. Ballard. 

Weise & Frevort, Nappanee, Weise & Brevort. 

Lewis & Creed, New Albany, Mr. Lewis. 

W. W. Robb, New Harmony, W. W. Robb. 

A. W. Smith, New Ross, A. W. Smith. 


Ed Kreis, North Judson, Ed. Kreis. 

D. Frame & Son, No. Manchester, C. B. Frame. 
Price & Houser, No. Liberty, J. F. Price. 

Creek & Heldt, Oakland City, H. C. Heldt. 

Fulton Hdw. Co., Portland, Jas. L. Fulton. 

Shawhan & Noonshot, Petersburg, C. F. Boonshot. 
F. H. Bowen, Roachdale, F. H. Bowen. 

N. R. Stoner, Rochester, N. R. Stoner. 

D. D. Phillips, Reynolds, D. D. Phillips. 

Havens & Riggs, Rushville, W. E. Havens, A. L. Riggs. 
Stanfield, Carlson Hdw. Co., Seymour, Mr. Stanfield. 
W. L. Hubbard, Scottsburg, W. L. Hubbard. 

J. D. Deprez & Co., Shelbyville, Albert DePrez. 

I. A. Sibley, South Bend, I. A. Sibley. 

W. H. Brugger, South Bend, W. H. Brugger. 
Shidler Bros., South Bend, J. W. Shideler. 

J. E. McEndarfer, South Bend, J. E. McEndarfer. 

P. M. Martin, Spencer, Parks H. Martin. 

E. T. Batterton, Spencer, F. T. Batterton. 

Al Knecht, St. Leon, Al Knecht. 

Townley Stove Co., Terre Haute, H. B. Townley. 

J. C. Comstock, Thorntown, J. C. Comstock. 

F. W. Mahan, Tipton, F. M. Mahan. 

Otto J. Baertich, Troy, O. J. Baertich. 

S. L. Fenner Hdw. Co., Terre Haute, S. L. Fenner. 
P. Eluere & Sons, Vincennes, W: H. Eluere. 

W. H. Weed, Vincennes, W, H.- Weed. 

M. J. Carnahan & Co., Washington, H. T. Trueblood. 
McDaniel & Co., Winchester, M. P. McDaniel. 


Harrah & Fellows, Worthington, W. B. Harrah, K. Fellows. 


Little & Oakley, Muncie, W. C. Oakley. 
Duncan & Vawter, Franklin, C. B. Vawter. 
W. E. Hinshaw, Lynn, W. E. Hinshaw. 
A. Burdsall, City, A. Burdsall. 

J. E. Davis, Selma. 

W. P. Mellott, Mellott. 

J. H. Neiman, Sunman. 

A. B. Rogers, Warrington. 

R. Scott, Muncie. 

J. H. Steineck, Bremen. 

H. J. Walsman, Warrington. 

Mr. Shortridge, St. Paul. 

O. L. Moon, La Grange. 

Matt R. Hull, Rushville. 

L. S. Fishel, Hope. 

W. L. Skinner, Dunkirk. 

W. H. Shearer, Carthage. 

M. Millbern, Mentone. 

J. D. Stevens, Argos. 

J. Riley, Goshen. 

J. Thomas, Greenfield, 

A. Stratman, Huntingburgh. 

C. J. Jones, Columbia City. 

Neeld & Co., Bloomington. 

Roberts & Bridges, Greenfield. 

F. H. Cornelius, Rochester. 

E. P. Miller, Warren. 

E. Zook, Rochester. 

M. Bell, Upland. mm 
C. K. Buskirk, Eaton. 

H. M. Sherwood, Linton. 

Wm. Wagner, Vernon. 

Shirley Bros., Orleans. 

O. E. Coen, Elnora. 

Webb & Mutz, Edinburg. 

D. R. Webb, Edinburg. s 
Mr. Mutz, Edinburg. 

Richey’ Richardson, Sheridan. 

Morris Bros., Eaton. 

W. S. Hubbard, Kirklin. 

Freitag Weinhardt & Co., Terre Haute. 

Cromwell & Spencer, Montezuma. 

J. Hornell, Waynetown. 

A. C. Nobes, Darlington. 

Dooley & Dooley, Rickville. 

Smith & Tilson, Franklin. 

Mr. Smith, Franklin. 
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\f1. Tilson, Franklin. 
\Valter B. Creek, New Albany. 
iH. Heick, Louisville, Ky. 
C. Riley, Paoli. 
\Vilson & McClune, Rochester. 


Daniel Stern, THe AMERICAN ARTISAN, Chicago. 
fhe Farm Implement News, Mr. Rizer, 


Che Indianapolis Journal, A. C. White. 
(he Indianapolis News, J. P. Hornaday. 
Che Indianapolis Press, Hanson Hiss. 
Che Indianapolis Sentinel. 

The Indianapolis Trade Journal, W. H. Robson. 
john B. Cockrum. 

John L. Griffiths. 

C. M. Barnes. 

Cc. W. Churchill, Alexandria. 

C. H. Tinsley, Hillsboro. 

J. J. Williams, Hillsboro. 

Driggs Miller & Co., Fairmount. 
Summer Laird & Co., Hillsboro. 

Unals Menser, Hillsboro. 

Field, Hays & Merril, Culver. 
Mendenhall & Spellmeyer, Waynetown. 
McCormick & Son, Greensburg. 
Horace Grey. 

L. A. Bell, Upland. 

Gus Gable, Hartford City. 

J. B. Malland, Sullivan. 

S. R. Engle, Sullivan. 

W. L. Kiger, Bluffton. 

M. M. Justus, Bluffton. 

Weiss & Feirot, Nappanee. 

Ott & Boyde, -Rockville. 

Bornaman & Doll, Elkhart. 

Bridge & Weise, Huntington. 

Ed Kreis, North Judson. 

Swain Bros., Princeton. 


WEDNESDAY MORNING SESSION. 
The Wednesday morning session of the association was 


= 


devoted principally to the reading of papers. 
E. W. Clark read the following paper: 


THE ALLIED INTERESTS OF MANUFACTURERS 
_ AND DEALERS. 


BY E. W. CLARK. 


MUTUAL INTERDEPENDENCE. 
Through your courteous and genial secretary, I received 
an invitation to address you at this meeting, as a representa- 
tive of the firm with which I am connected, and I wish to as- 
sure you that the honor you confer is very highly appreciated, 
as it is clearly a recognition on your part of the close and 
pleasant relations which have existed between us for so many 
years; hence I have selected as my subject “The Allied Inter- 
ests of Manufacturers and Dealers.” The subject has great 
scope. I do not think that I can analyze it and present a com- 
prehensive review of all that might be said to show you how 
much manufacturers and dealers are absolutely dependent on 

each other for mutually promoting their own best interests. 


MACHINERY IS SOLD DIRECT. 

All people in highly civilized countries depend on manu- 
facturers and dealers to supply not only necessities, but luxu- 
ries, such as make our grand system of modern life so much 
better than the primitive manner in whieh the ancients ex- 
isted. You, as dealers, are naturally allies of manufacturers, 
as they need you to distribute their output. Very few of the 
factories in this or any other country would grow to gigantic 
proportions if they attempted to sell their goods direct to the 
user, although certain classes of machinery are sold direct, 
owing to the peculiar conditions that make this necessary. 
Many machines and large tools must be sold by experts who 
can explain the technical constructions of their wares and fur- 
nish tools that will perform work under varying conditions, 
which the ordinary dealer would not be prepated to under- 
stand. Excepting this class of work, the dealer can market all 
other articles in a more economical manner than would be 
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possible if our system of distribution of goods were different. 


THE ANCIENT ARTISAN. 

In ancient times the manufacturer of to-day did not exist. 
The factory was then a very primitive affair, and the artisan 
not only made his articles, but also had to sell and deliver 
them. Under these conditions his market was very limited. 
He was no doubt shrewd and inventive, but his environments 
were such that he could not expand and sell his wares to far 
distant customers. His shop and tools were primitive, but his- 
tory shows us that long before the era of civilization utensils 
and articles now sold by you were in use. 


THE AGE OF BARTER. 

Tools, cooking utensils and many other articles then made 
in a crude style by laborious processes were bartered by arti- 
sans for other articles of value, to people of their own tribe. 
Later more daring and venturesome traders carried their 
wares on boats and by other means to distant settlements and 
traded their goods to customers in friendly tribes. They 
were the pioneers of commerce and a link in the onward march 
of progress which, by gradual evolution century after cen- 
tury, has given to us our present perfected commerce. 

THE FIRST BOATS. 

Still later sailing boats were built by the early traders, 
and articles made in one locality were carried to still more 
distant marts, and as transportation facilities improved all 
kinds of goods were manufactured on a larger scale and dis- 
tributed through different channels, until now with our vast 
system of railways and ocean greyhounds distance and time 
have been annihilated and goods are manufactured in one 
place and transported to the most remote corners of the earth. 


CHANGES WROUGHT BY CIVILIZATION. 

Civilization has, indeed, wrought wonderful changes, but 
in nothing has its influence been shown more ‘than in our 
magnificent system of commerce and business. Manufacturers 
and dealers are both necessary in our present state of high 
development as they are an integral element of our vast social 
system. 

WORK OF THE MANUFACTURER. 


The manufacturer seeks the hidden treasures of the earth 
and with brains, ingenuity and labor, changes the useless to 
the useful. He digs down into the soil, extracting that which 
nature has so bountifully provided for us, and by endless proc- 
esses of labor with the assistance of machinery, makes arti- 
cles that are necessary for our comfort. Every article finished 
by a factory means employment of labor. The crude materials 
must be obtained by work and knowledge. It must be trans- 
ported by some method so that from the raw material to the 
finished product, an endless variety of work is employed that 
escapes our observation. The men thus employed must be 
fed, clothed, etc., and other laborers must supply their neces- 
sities and luxuries so that the beneficial results of factories 
are far-reaching. Admitting he is, however, only one part of 
our vast commercial organization. His wares must be sold 
to the user, and you are as necessary for his prosperity as he is 
to you. Without you he would be like the ancients selling his 
wares in limited quantities. He needs you as much as he re- 
quires the transportation companies, or I might say even 
more. He could not explain the merits of his goods to 
every consumer in this great land of ours. You do this for 
him and are naturally his great ally. If an article possesses 
merits you explain its value to your customer, as you cannot 
afford in these days of competition to sell him articles that 
are out of date or inferior in quality. Your business is built 
on a firm foundation as your customers have confidence in 
you, but you can only retain this confidence and trade by 
showing that you are alive to all progress, hence, you are a 
powerful factor that the manufacturer must protect so that you 
can obtain your just compensation for your efforts in market- 
ing his production. 

ALL ARE INTERDEPENDENT. 

You can readily see by close analysis of existing condi- 
tions that we are all interdependent on one another and con- 
sequently should strive to make our trade relations as pleasant 
and profitable as possible. If abuses and other disagreeable 
features creep into your business you can overcome them by 
using broad and liberal methods to correct the evils, and as 
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manufacturers, we will always be glad to render you such 
assistance as lies in our power. 


THE KEYNOTE OF C_MMERCIAL SUCCESS. 

Your association can raise your business to even a higher 
standard than it is at present, although I do not know any 
business that seems to be on a higher plane. Organization 
seems to be the key-note of commercial success. Everything 
tends in that direction. Look at the events of the past few 
years. Trade is organized, labor is organized. On the whole 
this has greatly improved economic conditions. By gradual 
changes I believe trade will be freed from its cares and trials, 
as antiquated methods are constantly giving place to new and 
modern systems that greatly improve the manner of conducting 
business. You are a representative set of merchants, and I 
know will cope with any situation that arises and you will 
overcome all troubles that exist. In this you can count on 
our hearty co-operation, 

WILL NOT SELL CATALOGUE HOUSES. 

I wish to reiterate all that I said at your last meeting, by 
stating that we will continue to refuse to sell department 
stores and catalogue houses, and will at all times protect you 
as far as we can. We feel that your prosperity is so closely 
woven into our own that our efforts will always be directed 
to promoting better conditions in our trade relations. We 
know you will fully appreciate whatever we do in this direction, 


as you should and do patronize those manufacturers who 


strive to make your business profitable. 
W. P. Lewis, New Albany, read the following paper : 


OUR ASSOCIATION. 
By W. P. Lewis. 


FORMATION OF THE ASSOCIATION. 

In the city of Evansville, Feb. 7, 1900, there was assem- 
bled a body of men, members of the Southern Indiana Retail 
Hardware Dealers’ Association, unpretentious in numbers, 
yet with an undercurrent of gravity and resolution indicating 
a unity of purpose; namely, to grapple with the perplexing 
and unsolved problems that beset our honorable calling. 

BROKE THE SHELL OF LOCALISM. 

_ The testimony of many men made clear: first, that evils, 
oppressions and impositions had grown hoary through the 
years of our unorganized existence; second, that organization 
for defense is absolutely essential ; third, that every hardware 
dealer whose privilege it is to dwell within the borders of the 
great state of Indiana should become members; and lastly, 
that those inalienable rights which belong to our calling by 
virtue of our relations to the body politic, the municipality, 
and the commercial world should be unequivocally defined 
and stoutly maintained though it meant war. The Southern 
Indiana Hardware Dealers’ Association had filled its mission, 
broken the shell of localism, passed gracefully into history, 
and the mantle of Elijah fell on the sturdy shoulders of the 
Indiana Retail Hardware Dealers’ Association. All praise to 
the officers and members of that association. In the story 
of our battles they shall have high honor. The assembly 
adjourned to meet in the city of Indianapolis, August, 1900. 


FIRST MEETING OF THE TWENTIETH CENTURY. 

At the appointed time, midsummer and sultry though it 
was, men from every corner of the state gathered here, deter- 
mined to devise some plan to throw off the Old Man of the 
Sea who has ridden on the back of the hardware business 
time out of mind. At both of these meetings much was 
accomplished and the way was paved for this, the first meeting 
of the association in the twentieth century. We stand upon 
the summit. From across yon unknown seas, the years come 
rolling in, breaking at our feet. Shall they bring encourage- 
ment and hope for this and other generations? Shall they 
bring commercial fairness out of commercial piracy? Shall 
they bring recognition of inviolate rights in retail territory? 
Or, shall the onflow of time’s resistless tide breaking down 
every barrier, sweep the irrational conditions of the present 
broadcast upon the fair fields of the future? The days of our 
apathy and indifference are gone, and we propose to face the 
issues. 

A DISASTROUS COLLISION. 
In the city of Chicago on a March day a big man came 








swinging down Clark street toward State. The wind off the 
lake was forty miles an hour. He hardly kept his feet. As 
he abruptly turned down State to get into the lee, he heaved 
squarely into an Italian image vender, who, with his plaster 
wares, was slowly coming ahead. The collision was disas- 
trous for Humbert’s subject, and as he viewed the ruin that 
was wrought, he voiced this lament: “Too-a bad-a! Too-a 
bad-a! Three James the Justs and four Virgin Marys all 
gone to hell-a! Too-a bad-a!” He then wanted to fight, but 
the big man went on his way with small heed. We have had 
this experience, and doubtless similar incidents are familiar 
to many here. We have made for our supposed customer, all 
the calculations, presented all the information in logical order, 
given good suggestions, exhibited the goods, made a most 
reasonable price, and then he would go to Louisville loaded 
with the facts, and for a difference of five or ten cents, made 
by some jobber who will sell a half pair of strap hinges, buy 
there; and so the image of our fair hope and reasonable 
expectations has been ruthlessly shattered, and the big ones 
go on without much ado, save that they blithely and cheer- 
fully send their representative to call on us to inquire con- 
cerning our health and our stock necessities. Being polite 
men, they also call on much of our local clientage, and the 
trail of the jobber covers as a blight distinctly retail terri- 
tory; and the tragedy of this condition is that we sell the 
local consumer at all hazards, subject, of course, to the job- 
bing influence. But we sell them, so that what they accom- 
plish is merely to lessen our margins without any benefit to 
themselves, and to alienate our affections. 


INDUSTRIAL EVOLUTION. 


No man who thoroughly studies the industrial evolution 
that is surely and swiftly producing changed conditions in 
the web of commercial life, can fail to feel how absolutely 
essential is trade organization. To illustrate: Any one who 
has been in business a period of years will plainly remember 
that when in the market for a car of nails he could readily 
get prices from a dozen or more manufacturers or manufac- 
turers’ agents, and in all likelihood would discover a figure 
very closely resembling the best current price made to job- 
bers. Under these conditions he could defend himself against 
the jobbers who supplied consumers in his bailiwick. Now, 
the nail manufacturers quote to jobbers in car load lots, $2.20; 
to retailers, in car load lots, $2.30. There may be a bit of 
reason for this differential, but it is clear that when a jobber 
seeks a consumer and offers his nails at the same price he 
does to the local retailer, then at that point oppression enters, 
and a thoughtlessness and unconcern for our rights is so 
apparent that it amounts to contempt and we can reasonably 
be expected to enter at once into a state of impolite rebellion. 


THE RETAILER AT A DISADVANTAGE. 


In this case, organized manufacturers favored jobbers 
and placed the retailers at a disadvantage, “though he is an 
equal quantity buyer.” If the jobber, taking advantage of the 
position granted him by organized manufacturers, seeks retail 
territory, and offers his goods to the complete humiliation of 
the local dealer, what remedy have we, save in a broad and 
comprehensive organization, which will say in tones that will 
need no ear drum to assist the hearing, “Choose you this day 
whom you will serve, the established and responsible local 
hardware man, whose purchases are every week and every 
month throughout the year, or the consumer, who incidentally 
is erecting a house, or building a barn, or covering a shed, or 
building a fence. Choose you, for you cannot and shall. not 
serve us both.” 


STATE SHOULD BE DIVIDED INTO CONGRESSIONAL DISTRICTS. 


We are proud of Indiana, and that we are native born; 
nor do we blow the gas when we go away from home. In 
literature and in art, in education and statesmanship, in the 
arts of war, peace, manufacture and commercial enterprise, 
our fair name is written high on the scroll. Measuring this 
heritage, we never shall rest till every eligible hardware man 
in the state becomes a member of this association. We should 
divide the state congressionally. The president and Executive 
Committee appoint a chairman for each district. This chair- 
man should know every hardware man in his district, and to 





his 
his ' 
Ver 
‘his 
“orre 
ate { 
refer 
shou 


us m 
fruit. 
begir 
the r 
appez 
time, 
their 
For | 
busin 
condi 
of th 
us. ] 
us Sp 
ized, 
ence 
capac 
eleme 
ful a 
Mich 
than 
of th 
morn 


If li 
we, z 
decla 
direct 
comm 
terabl 
Unite 
manu 
aside 
whose 
tracto 
or fif 
to the 
to sel 
drugg 
whole 
ware, 
even | 


Why, 
brazer 
explai 
jobber 
rents 
the re 
figure: 
agains 
hardw 
Save | 
instan 
legitin 
be cor 
ave j 


Li 
ing pa 
incider 
wamp 

umbe 
uthen 
lignifi 















his chairman every item and circumstance be reported. In 
his way we can garrison the state from the lake to the river. 
Ve can keep in touch with every current and eddy of trade. 
“his district chairman should keep accurate records of all his 
-orrespondence and the replies thereto. If he fails to termin- 
ate satisfactorily any given case, the same at once to be 
referred to the state secretary. Annually this chairman 
should report to our convention. 


LABORS ARE BEARING FRUIT. 


Concerning those hardware men not as yet members, let 
us not, in our zeal grow impatient. Our labors are bearing 
fruit. We are one year old this month, and are already 
beginning to talk some; also to teeth. I am confident that 
the number of men who decline to join us when adequately 
appealed to, is infinitely small, and even those, when given 
time, will sooner or later do their appointed work, and take 
their place among the distinguished company gathered here. 
For I cannot believe that that type of man is in the hardware 
business who, receiving the benefits and profits arising from 
conditions developed and sustained by the persistent labors 
of this organization, will decline to recognize and support 
us. He may be found in some states, but not in Indiana. Let 
us spread the spirit of the convention. Let us be well organ- 
ized, also be well energized. It has been said that the differ- 
ence in men is not so much in physical power or intellectual 
capacity as it is a difference in energy. We have all the 
elements right here to make our Indiana association as force- 
ful and advanced as any state in the Union. Why not? Has 
Michigan, or Minnesota, or Iowa, or Illinois any better men 
than we? They have not. Let us foster the esprit de corps 
of the Old Guard, and when the mists shall lift from the 
morn of our endeavor, we shall see the sun of Austerlitz. 


SHOULD STAND SQUARELY AGAINST TRESPASSERS. 


If I interpret correctly the mind of this convention it is that 
we, as associated hardware men, stand squarely on the 
declared principle that any manufacturer or jobber who sells 
direct to the consumer is a trespasser on retail territory, 
commits an unfriendly act and therefore merits from us unal- 
terable opposition. There may be three exceptions: First, the 
United States Government; second, the railways; third, the 
manufacturers for purchases entering into their products. But 
aside from these concerns there are scores of manufacturers 
whose purchases are for operating use only. Peddlers, con- 
tractors, the passing citizen who wants a lawn mower, a gun, 
or fifty feet of hose, all these should invariably be referred 
to the hardware man. It is not the custom of other jobbers 
to sell at retail. This is true of wholesale grocers, wholesale 
druggists, wholesale boots and shoes, wholesale hats and caps, 
wholesale stoves and tinware, wholesale crockery and queens- 
ware, wholesale saddlery and harness, wholesale millinery, and 
even the wholesale liquor men are blameless in this respect. 
¢ 
AN UNCONDONABLE OFFENSE. 

Why, therefore, the hardware jobber should so violently, 
brazenly, openly outrage commercial etiquette is not perfectly 
explained, even on the theory of inborn human greed. If a 
jobber in any line desires to enter the retail trade, and buys or 
rents in the retail district, assumes the leaks and expenses of 
the retail establishment, sells to his retail store at jobbing 
figures, and in turn retails the goods at normal prices, the case 
against him is reduced to a minimum. But when a jobber of 
hardware retails goods of his jobbing stock, using no help 
save that which executes his jobbing orders, and in some 
instances even selling the goods at prices below those quoted 
legitimate hardware men, this becomes an offense that cannot 
be condoned. It raises a contention that can never terminate, 
save in removing the evil, or death’s weary struggle. 


MOSQUITOS KILL A BEAR. 


Lieutenant Schwartka, commanding a government explor- 
ing party to Alaska some years ago, in his book relates this 
incident: A large bear was found partially mired in a 
wamp. He was attacked by mosquitoes, and because of their 
‘umbers and ferocity the bear was killed. This is given as 
uthentic. I do not wish to be discourteous and refer to 
lignified corporations as bears, nor will I accept the mosquito 
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as an emblem of the hardware man, but I would point dis- 
tinctly out and suggest that in a unity of purpose and concert 
of action we have all the power necessary for defense and the 
establishment of right relations. 


OPEN DOOR OF THE NEW CENTURY, 


We stand in the open door of the new century. The 
wonderful development of material forces during the nine- 
teenth staggers the mind. The suggestions of improvement 
during the twentieth collapse the imagination. But our 
advancement is gravely faulty unless corresponding better- 
ment is shown in commercial ethics. The declaration that 
might makes right as a theory has few endorsements, but as 
an expression of man’s relation to his fellows in practical! 
life, it has many exemplars. If, then, there are those who, 
with careless disregard ignore rational and friendly requests, 
we belie our manhood, if we do less than stand ready to meet 
might with might, friendliness with friendliness, peace with 
peace. We indulge the hope that the century will still be 
young when, through the influence of our state and national 
organization, that happy condition shall appear in which 
man’s humanity to man shall make countless thousands glad. 

The Secretary announced that 165 new members had been 
added to the association since August last. 


WEDNESDAY AFTERNOON SESSION. 


The Wednesday afternoon session of the association 
was called to order at 2 p. m. The following officers were 
elected for the ensuing year: 

President, W. P. Lewis, New Albany. 

Vice-president, Jas. L. Hutton, Portland. 

Secretary and Treasurer, M. L. Corey, Argos. 

Members Executive Committee: I. A. Sibley, South 
Bend; E. M. Bush, Evansville; W. H. Weed, Vincennes. 

Delegates to Interstate Conference at Chicago: I. A. 
Sibley, South Bend; W. P. Lewis, New Albany. 

The meeting adjourned to meet in Indianapolis, Feb- 
ruary, 1902. 

The feature of this session was the discussion that arose 
over the question of establishing a mutual insurance com- 
pany for the benefit of members of the association. After 
investigation, the fact was brought to light that under the 
laws of Indiana it would be practically impossible to incor- 
porate such a company. This discovery brought about a 
vigorous denunciation of the statutes and the insurance trust 
and it was finally decided to appoint a committee author- 
ized to select an attorney to investigate the laws and re- 
port at the next annual meeting. 

The meeting adjourned at 5:15 p. m. 


CONVENTIONALITIES. 


The annuoncement by Secretary Corey that 165 
new members, or an increase of 300 per cent over last 
year, was greeted with a salvo of well merited applause. 


The entertainment committee had quite a problem 
to surmount. The attendance was a great deal larger 
than the most sanguine had anticipated, yet all were 
nicely taken ‘care of. 


The entertainment committee, to whom all are in- 
debted for the well arranged hospitalities, including the 
magnificent banquet at Columbia Club Tuesday evening, 
was composed of R. P. Van Camp, of Van Camp Hard- 
ware & Iron Co., Sam Carey, of Layman & Carey Co., 
and Harry Bennett, Indianapolis Stove Co. 


B. F. Isbell, representing the Lawrence Bros. Co., 
of Sterling, Ill., occupied room 32. 


J. E. Porter & Co., of Ottawa, IIl., had an interest- 
ing exhibit in room 35, in charge of C. B. Howland. 


The Stowell Mfg. & Foundry Co., of Milwaukee, 
Wis., occupied room 30, in charge of Mr. Keller. 
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E. C. Atkins & Co., the well-known saw manu- 
facturers, kept open house at their factory, and their 
various representatives were indefatigable in their ef- 








forts to make everybody welcome and feel at home. 
They also occupied parlor 27, where they had an at- 
tractive exhibit of some of their leading specialties. 
With their customary hospitality the P. D. Beck- 
with Estate had prominent headquarters in suite 24, 


and their Mr. W. T. Leckie and F. W. Clybourne ex- 
tended the “glad hand” to all the Indiana dealers, 


whether Round Oak customers or not. 


The Art Stove Co., of Detroit, Mich., occupied 
room 25 and had some samples of their Twentieth Cen- 
tury novelties. The exhibit was in charge of their In- 
diana representatives, T. C. Read and C. E. Ireland. 


The Abram Cox Stove Co. Chicago branch occu- 
pied parlor 36, and their Ohio representative, Mr. J. C. 
Frame, showed how popular he was with the trade by 
carrying his broad expansive smile through the corridors 
of the hotel. He also distributed some comical advertis- 
ing matter. 

The Gem City Stove Co., Dayton, O., had an at- 
tractive exhibit in room 31, in charge of W. A. Rowand. 
They showed their new Royal Clermont, their Clermont 
Double Hot Blast and their Maple Clermont. 

The P. D. Beckwith Estate had a number of very 
handsome pins representing their famous Round Oak 





stove, which they were distributing. Their supply ap- 
peared to be inexhaustible, as everybody in Indianap- 
olis appeared to be the proud possessor of one. 


E. C. Atkins & Co. gave another example of their 
liberality, presenting all the delegates, camp followers 
and everybody else with a handsome purple association 
badge. The gold lettering on this badge is very clear 
and distinct, and as each of the badges had one of their 
gold circular saws, pendant from a golden hand saw, it 
made a very attractive badge. 

Henry Heick, of Albricht & Heick, Louisville, Ky., 
and treasurer Kentucky Retail Hardware and Stove As- 
sociation, was an interested visitor at the Indiana con- 
vention. | 


The Columbia Club, the scene of the banquet fes- 
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tivities Tuesday night, is an entirely new structure, 
having been dedicated New Year's Eve, 

Klausman’s Indianapolis Orchestra furnished the 
music for Tuesday night’s banquet. 

The handsome menu card was in keeping with the 
high standard of the Tuesday evening banquet. It was 


designed and gotten up by A. L. Sykes, and he was 
frequently complimented for his excellent taste. 


CAMP FOLLOWERS, 





Allman, Geo. H., Tanner & Sullivan, Indianapolis, Ind. 
Atkins, H. C., E. C. Atkins & Co., Indianapolis, Ind. 
Burkert, A. H., Gosport, Ind. 

Boyd, J. A. (Warsaw, Ind.), American Steel & Wire 

Harry G. Bow, Berger Mfg. Co., Canton, O. 

Co., Chicago, Il. 

Clyborne, T. W., P. D. Beckwith Estate, Dowagiac, 
Mich. 

Clark, Edwin W., E. C. Atkins & Co., Indianapolis, Ind. 

Frame, John C., Abram Cox Stove Co., Chicago, IIl. 

Gardner, F. C., E. C. Atkins & Co., Indianapolis, Ind. 

Hochstetter, Geo. M., Tanner & Sullivan, Indianapolis, 
Ind. 

Hunt, R., Van Camp Hardware Co., Indianapolis, Ind. 

Husbands, Wm. M., Tanner &. Sullivan, Indianapolis, 
Ind. 

Howland, C. B. (Indianapolis, Ind.), J. E. Porter Co., 
Ottawa, Ill. 

Ireland, C. E., the Art Stove Co., Detroit, Mich. 

Jewar, Jos. F., Tanner & Sullivan, Indianapolis, Ind. 

Kelly, J. P., Kelly Axe Mfg. Co., Alexandria, Ind. 

Keller, L. A., Stowell Mfg. & Fdy. Co., So. Milwaukee, 
Wis. 

Leckie, W. T., Estate of P. D. Beckwith, Dowagiac, 
Mich. 4 
Magee, Delbert E., Black & Germer, Erie, Pa. 

Mark, L. B., Layman & Carey Co., Indianapolis, Ind. 

McCammon, L. A., the Peninsular Stove Co., Detroit, 
Mich. 

Pearsén, Tom W., Tanner & Sullivan, Indianapolis, Ind, 

Ritchie, W. S., Lebanon Mfg. Co., Lebanon, Ind. 

Rowand, W. A., Gem City Stove Co., Dayton, O. 

Ryan, M. T., A. L. Lindemann & Hoverson Co., Mil- 
waukee, Wis. 

Read, T. C., Art Stove Co., Detroit, Mich. 


Reynolds, J. M., “The Iron Age,” Cincinnati, O. 
Sawin, I. L. (Indianapolis, Ind.), the American Steel 


& Wire Co., Chicago, II. 

Stern, Daniel, “The American Artisan,” Chicago, IIl. 

Sykes, A. L. (Indianapolis, Ind.), the Union Selling 
Co., New York, N. Y. 

Taylor, J. G., Michigan Stove Co., Detroit, Mich. 

Van Camp, Samuel G., Van Camp Hdw. & Iron Co. 
Indianapolis, Ind. 

Van Camp, Cortland, Van Camp Hdw. & Iron Co., 
Indianapolis, Ind. 

Van Camp, R. P., Van Camp Hdw. & Iron Co., Indian- 
apolis, Ind. . 

Wayne, Charles L., Indianapolis Hardware Co., Indian- 
apolis, Ind. 

Weeks, H. A., Tower Mfg. Co., Madison, Ind. 

Wells, Frank, E. C. Atkins & Co., Indianapolis, Ind. 

White, H. B., E. C. Atkins & Co., Indianapolis, Ind. 


a 


The Cole Mfg. Co., 3218-3238 Western avenue, 
Chicago, are manufacturers of Cole’s original hot blast 
for burning all kinds of fuel. Their wood stove is 
designed only for wood and lighter fuels. It does not 
require. any change of grate or fixtures for burning 
wood or hard coal.. This firm’s salesmen are now on 
the road and are ready to describe this firm’s new 
dustless method of removing ashes. 
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MEETING CATALOGUE HOUSE COMPETITION. 


THE Wallace Co., Port Austin, Mich., are sending 
out a circular in which they make this offer: “We pro- 
pose to meet the prices of any of the department stores 
or catalogue houses. All that we ask of you is that you 
deal with us on the same basis that you deal with the 
catalogue house, and give us the same amount of time 
to get the goods which would require to get them from 
them. Plank your money down when you order the 
goods, and we will meet each and every price they make, 
and furnish you the same goods at the same prices they 
offer you. 

“We will go further. We don’t ask you to take any 
goods where mistakes are made in ordering. We'll 
shoulder the mistakes. If any of you have ever had 
anything come wrong you know what a nicé little job 
it is to get it corrected, no matter how willing the firm 
is to do so. It takes correspondence, stamps and 
freight on the goods to get them exchanged, to say 
nothing of the loss of time.” 

If this Lake Huron concern is a veracious one, 
and it would be the height of folly to make an offer 
like this with no intention of living up to the same, 
then I do not see how any fair-minded Port Austinite 
could refuse to take them up, especially as they are 
more liberal than the catalogue houses in repairing 
errors. Again, I don’t see as this house is going to lose 
so much on this proposition, either. On some goods 
they will make an insufficient margin, but on others 
they will make very handsome profits, besides doing a 
cash business. 





CONSTITUTION AND BY-LAWS. 
of the 


DUBUQUE, IOWA, HARDWARE CLUB. 


ARTICLE I. 
Name and Object. . 

Section 1. The title of this organization shall be The 
Dubuque Hardware Club. 

Sec. 2. The object of this Club shall be to promote the 
interests and secure the friendly co-operation of Hardware 
Dealers. 

ARTICLE IT. 
Qualification for Membership. 

Any person or firm who may be regularly in the retail 
hardware business, in good standing, carrying a general as- 
sortment of stock, and doing business in the City of Dubuque 
and vicinity, may become a member of this Club, by subscrib- 
ing to the Constitution and paying the annual dues prescribed 
by the By-Laws. 

ARTICLE III. 
Officers. 

The officers shall consist of a President, Secretary and a 
Board of Five Directors, from which number shall be elected 
a Vice President. The President being an ex-officio member 


of the Board. 
ARTICLE IV. 
Election of Officers. 
Section 1. The President shall be elected semi-annually. 


Sec. 2. The Directors to be elected semi-annually, and 
hold office for six months. All officers to be elected by ballot. 

Sec. 3. The Vice President is to be elected semi-annually 
by the Board of Directors, from their number, at a meeting of 
the Board to be held for that purpose, immediately after elec- 
tion of Directors. 
. See. 4 The Secretary shall’ be elected semi-annually by 
ballot by the Club, and a suitable salary cae: in case the Board 
of Directors deem necessary. - 
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Sec. 5. In the case of vacancy in any of the offices of the 
Club, the same shall be filled by appointment by the Board of 
Directors until the next semi-annual meeting. In case of fail- 
ure to elect new officers at the annual meeting the old officers 
shall hold over till their successors are elected. 

ARTICLE V. 
Duties of Officers. 

Section 1. It shall be the duty of the President, or in 
case of his inability to serve, of the Vice President, to preside 
at all meetings, to exercise supervisory control over the affairs 
of the Club, and to see that all measures adopted by the Club 
or Board of Directors, calculated to improve the condition of 
the retail hardware business, or relief of individual members, 
are carried out and enforced. 

Sec. 2. The Secretary shall receive and disburse the 
funds of the Club under the direction of the Board of Direc- 
tors, keeping careful account of the same, and making detailed 
report at the semi-annual meeting, and at any other times as 
requested by the Directors. 

Sec. 3. The Secretary shall keep careful record of all the 
meetings of the Club and Board of Directors, and perform 
such other duties as may be required. 

ARTICLE VI. 
Meetings. 

Section 1. The semi-annual meeting of this Club shall 
be held on the first Tuesdays in October and April at 7 
o'clock P. M., at such place as may be designated by the Pres- 
ident, due notice to be given by the Secretary to each member. 

Sec. 2. Regular meetings shall be held on the first Tues- 
day of each month at 8 Pp. M., due notice to be given by the 
Secretary. 

Sec. 3. Special meetings may be called by the Secretary 
under direction of the President. 

Sec. 4. The Directors shall have power to hold meetings 
at such times as they may deem necessary, to make and amend 
by-laws, for carrying into effect the objects of this Club to 
disburse the funds and to discuss measures likely to be of 
benefit to its members, and to transact such other business as 
may properly come before them. 

ARTICLE VII. 
Amendments. 

Amendments to the Constitution may be made at any 
regular meeting, by a vote of at least two-thirds of the mem- 
bers present, or of those represented by proxy. Ten days’ 
notice shall be given to the members of any proposed change 
in the Constitution. ~ 

ARTICLE VIII. 
Auditing Committee. 

An Auditing Committee of three shall be appointed at 
each semi-annual meeting, which will examine the books of 
the Secretary and Treasurer, and report the condition of the 
Association. 

BY-LAWS. 


DUES. 

Section 1. The admission fee to membership shall be 
two dollars ($2.00) in advance, which fee to membership 
shall cover all dues for the first year. Each member shall 
pay for current expenses thereafter the sum of two dollars 
($2.00) annually. 


Sec. 2. Eight members at any meeting shall constitute a 
quorum. 
Sec. 3. Each firm shali have one vote. 


Sec. 4. Any member may be represented at a regular or 
special meeting or adjournment thereof, by a written proxy, 
which shall be filed with the Secretary. 

RESOLUTIONS. 

At a preliminary meeting of a number of the Retail Hard- 
ware Dealers of Dubuque, held September 19, 1900, it was de- 
cided to organize a ardware Dealers’ Club, and a committee 
of five was selected to draft. the Constitution and By-Laws 
of this Club, and as far as possible secure the co-operation of 
ali the Retail Hardware Dealers of this city. The need of 
organized effort in maintaining reasonable prices and to pro- 
tect ourselves from inroads of manufacturers and jobbers, and 
particularly. to promote a general feeling of confidence was 
fully recognized. 
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Reso_vep, That the causes of complaint are substantially 
as follows: The treatment accorded to us by manufacturers 
and jobbers, in that they permit their goods to get into the 
-hands of persons not dealers at practically the same prices 
as those charged to dealers, thus denying reasonable protection 
te said dealers after selling them large lines of goods, and the 
over-anxiety of our brethren to sell goods, resulting in unre- 
munerative business. In view of these facts, be it further 

Reso_vep, That we request manufacturers and jobbers to 
confine the sales of their wares to regular dealers, and that 
each and every member of this Association pledge himself to 
use all reasonable effort to have this request complied with. 

Resotvep, That if any manufacturer or jobber furnish 
goods to any one not regularly engaged in the retail trade, 
the dealers affected shall report the same to the Secretary, 
with affidavits or other proper proofs. The Secretary shall 
then communicate with the offending manufacturer or jobber, 
and endeavor to adjust the matter, and in event of failure 
to so adjust a complaint, when the evidence is conclusive, the 
Secretary shall report the facts in the case to the members 
of the Club. 

ReEso.veD, That all members of this Club shall by a united 
effort endeavor to encourage and promote a friendly feeling 
among its members, with a view of discouraging unfair com- 
petition, with the laudable object of assisting each other to do 
a prosperous business, fully realizing if this principle is carried 
out it means much good to every member and injury to none. 

Resotvep, That a cordial invitation is hereby extended to 
all regular and legitimate Retail Hardware Dealers doing 
business in the City of Dubuque and vicinity to join this Club, 
and that they send to the Secretary the amount of dues for 
one year and receive certificate of membership. 

We, the undersigned, hereby subscribe to the Constitution 
and By-Laws of the Dubuque Hardware Club. 

Wa ter B. BAUMGARTNER, LALLY & GEISLER, 

HussMANN & Lies, Cuas. J. Oswatp, 

G. F. Kern, PAuL SCHLENKER, 

J. F. Ris & Bro., D. & J. Horrner, 

Frep RoExL, PETER KLAUER, 

Gro. W. HEALy, L. J. Scuirrt, 

Peter LANG, J. G. Moser, 

DuccaAn, Suttivan & Cora, VAN VaLKensuRG & McEvoy, 

L. LINDENBERG, James Lyons, 

F. M. JAecer Co., M. & N. JuNGERs. 


- 
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BUSINESS CHANGES. 





CHANGES. 

Alliance, O.—Kryder & Allott will succeed Wright & 
Pennock. 

Angleton, Tex.—John Faickney, of Columbia, succeeds 
William Penman. 

Bowling Green, O.—J. A. Folk, of Findlay, buys a half- 
interest in the firm of Ross & Avery, formerly controlled by 
A. J. Ross. 

Branchport, N. Y.—Edward C. Brown succeeds Pearce 
& Huntley in the hardware and implement business. 

Canton, Pa.—Lindley,, Ronan & Co. having dissolved, 
Lindley & Ronan will continue the business, while L. E. 
Manley retires. 

Denton, Tex.—R. S. Taylor & Son succeed G..W. Wil- 
son & Co. 

Fairmont, W. Va.—Lee Hall will soon assume control of 
J. M. Jacobs & Co.’s hardware stock. 

Farmington, Ill—W. J. Connell retires from the firm of 
Crane & Connell. 

Farmington, Minn.—A. H. Sprute continues the hastens 
business of F. Kloepping & Co., Mr.. Kloepping retaining the 
machinery business. 

. Greenfield, Mass—William H: Allen retires foams the 
firm of: S. Allen's Sons, his son, Frank Allen, taking his place. 

Hubbard,. Ia—George~C: Cable succeeds Webster :Bros. 

Jasper, Tenn.—Mr. Haven buys the interest of S. T: Wood 
in the hardware business. 
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Kirkwood, Ill—P. W. Kessler buys the interest of his 
partner, Harry Young, in the hardware business. 

Morning Sun, Ia—McKinley & Vertress succeed J. F. 
Bonner & Co. 

Mt. Sterling, Ill—The Summers Hardware Co. have 
moved into the building formerly occupied by the Booth 
Mercantile Co. 

Italy, Tex.—J. M. Loyd & Son dissolve partnership. 

Adairsville, Ky—Mason & Hunt reported dissolved. 

Longview, Tex.—W. G. Northcutt succeeds J. C. Lacy. 

Blum, Tex.—J. E. Branner sticceeds W. McCullough. 

Waynesville, N. C—White & Miller reported dissolved. 

Ballinger, Tex.—Van Pelt & Kirk succeed A. H. Van Pelt. 

Alvarado, Tex.—Chapman & Sansom dissolved partner- 
ship. 

Memphis, Tenn—J. P. Droke & Son succeed J. P. 
Wheeler. 

Crandall, Tex.—Wilfong & Holley succeed Crawford & 
Wilfong. 

Pan Handle, Tex.—Hill & Sellers succeed Winters & 
Sellers. 

Louisville, Ala—S. H. Hixon succeeds Lee & Hixon. 

Anson, Tex.—The Penick-Hughes Hardware Co. suc- 
ceeds the Penick-Calbert-Hughes Co. 

Clemma, Tex.—L. N. Lee & Co. succeed G. Cohen & Co. 

Aubrey, Tex.—Mullins & Mountain succeed L. G, Mul- 





lins. 

Commerce, Tex.—The Rutland-Maloney Co. succeed Ma- 
loney Bros. & Jackson. 

Hattiesburg, Miss——The Hattiesburg Hardware Co. suc- 
ceeds W. S. Temple & Co. 

Graham, Tex.—C. P. Hollingsworth & Co. succeed Hol- 
loingsworth & Lowdle. 

Elgin, Tex.—The Elgin Hardware Co. succeed George W. 
Prewitt. 

Jacksboro, Tex.—Dunn & Gwaltney dissolve, Mr. Dunn 
retiring. 

Daytona, Fla—The Mason & Wall Co. succeed Peck & 
Foster, and will install a line of hardware, tinware, etc. 

NEW FIRMS. 
Monroe, N. C.—The Warren Hardware Co. has been char- 
tered, with a capital of $10,000, by W. H. Belk and others. 
MISCELLANEOUS. 

Cameron, W. Va.—J. I. Spragg is removing his hardware 
store from the east business room at the Hotel Creed into the 
north room of the Hicks building. 

High Bridge, N. J—The High Bridge Hardware Co. has 
moved into the new bank building. 

STOPPAGES. 

Fitzgerald, Ga.—J..H. Stalker sells out. 

Moultrie, Ga——The Moultrie Hardware Co. is reported 
sold out. 

Fairmont, W. Va.—John W. Fear is reported sold out. 

Childress, Tex.—The Childress Hardware Co. sells out. 

Goodlettsville, Tenn.—J. C. C. Galbreath sells his hard- 
ware store. 

Dothan, Ala—lIt is reported that Smith & Crawford are 
selling out. 

Roby, Tex.—Carter & Lovett are reported out of business. 

Joliet, Ill—Fillmen’s hardware store has been guttéd by 
fire. 

Peru, Ind—D. Ejickenberry’s hardware store has been 
damaged by fire. 

Colon, Mich—Lemons & Leland suffer a $4,000 loss by 


‘ 


fire. : 

Brownwood; Tex—Swcet & McIntosh have had their 
hardware store destroyed by fire. 

*Fessenden, N. D.—Mr. Henderson’s: hardware store has 
been destroyed by fire. - 

Twin Valley, Minn —Aasgaard & Ramsey’s hardware store 
was destroyed by fire. 

Gothenburg, NNeb.—The Carlson Hardware Co.’s building 
has been destroyéd by fire. 

Sharon, Pa—R. A. Hannah, burglarized. Loss, §s50. 





ah 
TH 


are 
68) 
of 

An 
pri 
you 
the 
me 


600 


Dor 





ism 

whe 
over 
cuor 
soci¢ 
socie 
shad 
geni' 
love- 


excel 
mine 
Friez 
and ij 
not FE 
the B 
on al 
handé 
I 

in wh 
advert 
A. Ba 
before 
lowing 
firm ¥ 
T 
mer to 
«7 

a trade 
J 

is show 









Advertising Department. 


Our readers are invited to sénd in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 





The societies that run with a minimum of friction 
are those on the mutual admiration order. Mrs. Writer 
says to Mr. Gush: “O dear Mr. Gush, that last sonnet 
of yours was the most exquisite thing you ever did.” 
And Mr. Gush says: “I am so delighted with your 
praise, dear Mrs. Writer, and, by the way, that article of 
yours on the “Immorality of Automobile Cloaks” in 
the last issue of the, Twaddle was a dream of literary 
merit.” 

Even in mutual admiitation, societies the oiling is 
sometimes neglected and a-creak 6r’two of the mechan- 


DON’T !! do anything until you see us!! 








SOMETHING ENTIRELY NEW. 
Don | ptace your order tor Gas, Gasoline or O11 Stoves until yeu have seen what we heve new to offer 
THE STANDARD LIGHTING CO. =« ~<« CASTELL, CUNO. 











ism is heard, but there is one mutual admiration society 
where there is no dissension and no heart-burnings 
over the relative thickness of the taffy layers, promis- 
cuously daubed on. This model mutual admiration 
society consists of Charles Austin Bates. Bates is the 
society. The society is Bates. Each is the other’s 
shadow. Each basks in the effulgent rays of the other’s 
genius. Here in the turmoil of business, we discover 
love—genuine love, love eternal. | 

How simple and easily applied is the formula of 
excellence according to the Batesian standard! “It is 
mine, therefore good.” 

Then, again, even as Podsnap in “Our Mutual 
Friend” would superciliously wave aside the industry 
and intellect of other nations, declaring that they “were 
not English” and hence of no consequence, even so does 
the Bates Mutual Admiration Society look with disdain 
on all advertising that is not clothed in one of its 
handéme-down, black-and-white costumes. 

‘In a recent issue of Current Advertising, the organ 
in which Mr. C. Austin Bates grows ecstatic over the 
advertising nightmares of Charles A. Bates, and Charles 
A. Bates in turn burns joss sticks of adulatory incense 
before the shrine of C. Austin Bates, appears the fol- 
lowing roast of the accompanying advertisement of a 
firm with which hardwaredom is pretty familiar. 

The Mutual Admiration Society gets his little ham- 
mer to work as follows: 

“Here is an advertisement from a recent issue of 
a trade paper which requires a moment’s attention. 

“The professional confidence man, whose picture 
is shown, is number 7211 in the Rogues’ Gallery and 
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is wanted by the police of several cities. You can see 
that in his face without being told. 

“Just how he happened to slip into the advertise- 
ment of a reputable concern it is impossible to say. 
It is to be hoped that he will be called off as soon 
as possible, as he is evidently up to some altogether 
new skin game and has ‘something up his sleeve’ that 
is going to cost somebody some money.” 

I leave it to the readers of this paper if this man 
does not ‘look to be rather an amateur prestidigitator, 
doing his jovial best in the entertainment line, than a 
professional confidence man. 

I also show an advertisement taken from the same 
issue of the Mutual Admiration Society house organ 
that contains this acidulous squirt about the confidence 
man, and hence presumably the acme of literary merit, 
besides oozing out drawing power at every pore. 

I will say frankly that I don’t see why the good 
natured legerdemain performer is not a good advertis- 





SUCCESS 


Stands in the Front Rank 
of ae oe 

















Ga APTAIN ADvERTIsER—"! want a volunteer for special service.” ¥ 
Carratn Apvestisen - What service can can you render?” ¢ 
Sartaee Apyanceme el “Such service Is certainly desirable.” 1A. P a 
A CAMPAIGN STORY 
Circulation Advertising 
January, 1900, January, 
100,000 Copies 11 Caliieis 
December, 1900, December, 1900, 
250,000 Copies 79 Columns 
NET GAIN, senate Copies NET GAIN - 78 Columns 
—— Quality Unsurpassed ——— 
McGraw- Marden Company, Publishers of “ Success" 
Washington Square, East Office, Marq Bldg. 
@ = New york cry CHICAGO 











ing card. I will also say that if the Standard Light- 
ing Company paid out their good money for an. ad- 
vertisement in which they gratuitously advertised six 
of their competitors, as is done in the “Success” adver- 
tisement, I would have a precious poor opinion of the 
business acumen of their advertising manager. 

Of course, no mutual admiration society, let alone 
the most exclusive organization of the kind in the world, 
thanks any one for critical advice, but, ‘all the same, 
I would humbly suggest that it is not well to get so 
testily captious over the lineaments of an advertising 
cut and at the same time forget the broad underlying 
principles of all successful advertising. 
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Heating and Ventilating. 


The Toledo Register Co., Toledo, O., have made ar- 
rangements with the Wireton Heating Co., 40 Dearborn 
St., Chicago, to act as Illinois representatives for the 
Toledo side wall registers. 
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PATTERNS FOR FURNACE WORK. 








To THE AMERICAN ARTISAN. 

For a good practical method to lay out and de- 
velop a four-pieced flaring elbow pattern to have a 
diameter of 10 inches at one end and 6 inches at the 
other, and to be of equal taper throughout. This prob- 
lem is fully treated in the Furnace Work Manual, on 
pages 157, 158, 159 and 160. There is, however, a 
typographical error in this otherwise well written ar- 
ticle to which I want to draw attention. On page 160 


the upper ten lines should be underneath and the lower © 


seven lines should be uppermost. Otherwise the work 
is all right, worth many times the money asked for it. 
Another request which I have received which asked for 
a furnace hood to be “one-sided” is also fully answered 
in this work, on page 94, and needs no further comment. 
F. ScHUSTER. 
Sauk Rapids, Minn., Feb. 12, 1901. 


INDEPENDENT REGISTERS. 








The Independent Register Company, Cleveland, 
Ohio, send us their latest price list of registers, ventila- 
tors and hardware specialties. These registers are made 
of japanned, black or white, nickel plated, electro 
plated, in brass, bronze or copper, and white porcelain 
enamel, bronzed in imitation of gold, silver, copper or 
bronze, solid brass or bronze metal, etc. This firm are 
constantly adding to their line. They promptly supply 
any special finish desired. 

The Independent iron register box fits perfectly 
and prevents the air from escaping around the outside 
of the register when the valves are closed. The heated 
air is conducted through it directly to the bottom of the 
register and away from the woodwork, the form of the 
box providing for a large air space between it and the 
joists. 

In the Independent adjustable thimbles, the heads 
are connected by spiral steel springs, whose tension 
adjusts them to any thickness of floor or partition. The 
tin cylinders are attached to the japanned iron heads 
with copper rivets. 

One of their catalogues will be forwarded the trade 
on application. When writing for same, kindly add: 
“Saw it in THe AMERICAN ARTISAN.” 


— a 


THE QUAKER FURNACE. 








The accompanying cut shows the Quaker furnace, 
manufactured by the Wireton Heating Co., 40 Dear- 
born St., Chicago. The Quaker is a heavy steel furnace 
having a single shell of No. 8 mild steel encircling the 
fire box, combustion chamber and ash pit. The dome 
ie made of one-quarter-inch steel, dished and flanged 


and riveted in. The fire box is of steel, lined with fire 
brick or heavy cast iron linings in sections. The com- 
bustion chamber is large, and as the products of combus- 
tion escape from the fire box they first come in con- 
tact with the dome and upper portions of the heating 
surface and then pass downward into the narrow space 
between the fire box and the vertical steel heating plate 
at the lower part of the furnace. As the cold air enters 
the air warming chamber at the bottom it comes first 
in contact with the lower portion of the heating plate. 
Thus the products of combustion always make their 
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Quaker Wernace. 


last run in close contact with steel that is acted upon by 
the coldest air, preventing waste of heat. 

The ash box has but one opening, which serves the 
double purpose of admitting air to the fuel and of giv- 
ing access for cleaning the grates. This door is care- 
fully fitted up with ground joints so as to be air tight 
when closed, and controls the fire in the mildest weather. 
The draft is regulated by a chain attached to a small 
lever, which holds the ash door open just far enough to 
give the required draft. This places the fire always 
under control from the rooms above. 


, 
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INCREASE ,;N GOVERNIIENT RECEIPTS. 








For the seven months ending with January, the 
government receipts amounted to $339,381,861, which 
was an increase of over $6,500,000 as compared with the 
corresponding period of the preceding fiscal year. The 
receipts from customs showed an increase of nearly $4,- 
500,000 for the period and those from internal revenue 
a gain of not far from $5,000,000, while, on the other 
hand, miscellaneous receipts showed a decrease of over 
$2,800,00. The expenditures for the seven months 
amounted to $313,176,642, an increase of over $10,200,- 
000 as compared with the corresponding period of the 

receding fiscal year. The largest increase was under 
the head of civil and miscellaneous receipts, amounting 
to nearly $10,000,000. The expenditures on account 
of the war department made the largest single item, but 
the increase over those for the corresponding period of 
the preceding fiscal year amounted to only $4,600,000. 
—Bradstreets. 
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The Association of Expanded Metal Companies of 
North America held a session at the Hotel Schenley, 
Pittsburg, last week. 
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VENTILATING A TENEIFENT HOUSE. 





To THE AMERICAN ARTISAN. 
As a reader of Tort AMERICAN ARTISAN I would 


like to ask for information from the readers of THE 
AMERICAN ARTISAN in regard to ventilating a double 
tenement house which is heated by hot air furnaces. 
The object is to avoid the sound being carried to other 
rooms, as all are to be connected to two ventilating 
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PASEMENT 
shafts, in the center of which the smoke flues (one from 
kitchen ranges and one from furnaces) pass to the outlet 
of chimney. I have drawn a plan of building showing 
arrangement of smoke and ventilating flues. Openings 
marked X on the plan are glavanized iron flues con- 
nected with each room running to top of ventilating 
shaft. Ceilings on both floors are ten feet in height, 
» Mont., Feb. 4, 1901. 
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ANSWER BY JAMES J. LAWLER. 

What we suppose our subscriber desires to avoid is 
the oral sounds (sounds of voice) passing from one side 
of the building to the other, so that the occupants of one 
side of the house could not hear the conversation of the 
people living on the opposite side. Other sounds can- 
not be avoided, and as it appears from our friend’s 
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letter the work is already constructed. Had the venti- 
lating flues been constructed in the brick work in place 
of using galvanized sheet iron there would be less 
chance of sounds passing through them. The voice can 
only be heard by passing up from one side 
and entering the outlet of some other flue 
then passing down to the room on opposite side of 
the building, because the voice will not travel through 
the walls of the sheet iron flue so that it can be dis- 
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VENTILATING FLYVE 
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tinguished, and if these sheet iron flues are to be used 
we would suggest carrying them as high up as practical 
in the stack, but not as high as the smoke pipe; we 
would then cut off the tops of each ventilating flue, 
leaving a back on the outerside, as indicated in the ac- 
companying sectional cut of stack and flues. The sound 
would then be deflected away from its corresponding 
flue on the opposite side, and the voice would be thrown 
against the brick wall, as indicated by the directions of 
the arrows at top of ventilating flues, the brick wall 
being rough, the sound would not.reflect back to any 
great extent, and we think would not pass down other 
flues to the rooms. In hot air furnace work it is a hard 
matter to prevent sounds of any kind passing through 
the registers and hot air pipes to any rooms heated by 
the same furnace, and therefore where two or more 
rooms are ventilated on the same side of the house by 


one ventilating fle, as in this case, there is no way we 
know of to prevent conversation being heard 
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Tinshop. 





PATTERN FOR OCTAGON PIPE. 





To THE AMERICAN ARTISAN. 

The inclosed pattern is for a-octagon pipe carried 
around a semi-circle. The patterns for Nos. 1 and 5 
are straight strips, of the width shown in plan and 








length as per outside circle and inside circle, respect- 
ively. Pattern No. 2 is strick from point on center 
line, drawn tangent to side No. 2, and is as long as pat- 
tern No. 1, measured on the outside edge of pattern 











No. 2. Pattern No. 4 is developed in the same man- 
ner. Pattern 3 can be taken directly from elevation. 
Wa. H. CunNINGHAM. 
Mannsville, N. Y., Feb. 12, 1901. 


FLARING WORK. 








To THE AMERICAN ARTISAN. 
Would you kindly publish instruction in doing flar- 
ing work? J. A. DENKMAN. 
Bennett, Ia., Feb. 13, 1901. 
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COST OF LAYING A TIN ROOF. 








To THE AMERICAN ARTISAN. 
Will some of the readers of THz AMERICAN ARTI- 


saN tell through its columns what it was worth a square 
to furnish all material, lay and complete 38 to 40 
squares of Old Process I. C. roofing tin 20x28. 

In the month of August, 1899, on a two-story 
frame store building, covered with No. 2 common lum- 
ber, dressed one side. Roof is plain and straight. A 
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rise of 3 or 4 inches at front. Building is 60x60; side 
walls run back 20 feet level onto with front, drops 20 
inches, then runs 20 feet, drops 20 inches, thence 20 feet 
to rear end of building or eaves. 

In May of same year I got samples, about 5x7, from 
different companies and in different grades of tin. I 
weighed each company’s tin separately and carefully, 
and noted by thickness of body and amount of tin the 
one that was the best and heaviest coated of any of my 
samples. I therefore bought 12 boxes and put the tin 
on the above roof for the sum of $9 per square. This 
tin roof was put on in August, 1899, by my tinner in 
a first-class, workmanlike manner, all satisfactory ex- 
cept the price, which is now in dispute between the 
party who owns said building, also of whom I rent said 
building, and myself. He claims $7 is enough. We 
have not settled up for seven years, that’s why I ask the 
favor now so that we might agree per square. 

Hoping to receive several answers to the above, 
and frankness and fairness to both parties interested, 
taking into consideration the price of all material at that 
time first and then this locality with reference to 
freight. C. L. PARKIN. 

Goodhue, Minn., Feb. 20, 1901. 
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«“B. E. A.” REPLIES TO HIS CRITICS. 





To THE AMERICAN ARTISAN. 
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“J. J. ©.’8” AMMUNITION RIDICULED. 


After reading THE American ArrIsan, Vol. 41, 
No. 6, Feb. 9, 1901, I am somewhat surprised as well as 
put out by the terrible shot fired from Cuba City Feb- 
ruary 4th. I am sorry that the man at Cuba City can’t 
use some solid shot in his cannonading, and I am sure 
he might do some effective work, because his “aim” is 
not to be sneered at, especially when he can take his own 
time to it. Three weeks is a long time to wait, old boy, 
and I am sorry for you if you haven’t any better ma- 
terial for “grape-shot” than what you used last time. 


HOT RECRIMINATION, 


Now, “Mr. J. J. C.,” T’ll tell you, I’m not afraid of 
clean dirt and grease, but it makes me feel most uncom- 
fortable to deal with anything that gives off slime, al- 
though it is usually easier to wash off than either the 
dirt of the tin shop or the grease of the windmill. 
Therefore I will not go into details in answering “your 
latest,” because I would have to come back at you in a 
similar manner, and touch you all over with the slime 
you yourself are throwing. But I will say this much, 
that if you had read my reply in Artisan, Feb. 2d, 
you would see that I offered to step down and out before 
you asked for the floor. But since I did so, you have 
mustered up courage to do “a great act,” which is almost 
equal to kicking a man when he is down. If you had 
all this to say, let me respectfully ask you why you 
didn’t come with it before. Now, while you claim to 
be a man of one trade exclusively, it is quite a uni- 
versal custom that all classes of trade and workmen use 
books, and are allowed to write, and it can’t possibly 
be that you are such a poor scholar that it would take 
you three weeks to compose that which you presented to 
THe American ArtIsAN Feb. 9th. , 
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WILL STAY BY. THE BOYS. 


But now since you come out so boldly I’ll tell you 
I’m going to stay by the boys until the last dog is hung. 
Although I am not at the bench at present, I have not 
forgotten what I learned while there, and while it might 
be true that you would be able to get my scalp if you 
resort to the treacherous ways of an Indian, still I know 
you are not going to pick me up and run away with me 
if we ever meet in a tin shop, and while you may be able 
to carry off the prize, I hope to come so close after you 
that you will not begrudge me a modern title, although 
I am not entitled to be called a tinner, according to 
“Webster's Unabridged. Dictionary”’(which staggered 
me somewhat when I ran up against it). 

DEFINITION OF A TINNER. 

But still I can’t contradict Noah Webster’s defini- 
tion, as I suppose it was correct in his days, although 
it has a far different meaning at the present time. Ac- 
cording to “The Original Webster’s Unabridged Dic- 
tionary” a “Tinner” is, “One who works in the tin 
mines.” Now Mr. “J. J. C.” if you expect me to run 
into any such trap as that I will humbly make my bow 
to you, back out and acknowledge that I am not a tinner 
according to Webster, and also say, “May you always 
work at your trade in peace.” But if you adopt the 
modern understanding and meaning of the word tin- 
ner, and if ability counts for anything, I think you are 
not so far ahead of me but that I can keep you in 
sight. I am not ashamed of being a “tinker,” and I 
think it would be better if all modern “tinners” would 
add the accomplishment of being an able and qualified 
“tinker” to their category of knowledge (which really 
means nothing more or less than the first steps taken by 
the successful tinner, and is the art of soldering, and in 
many cases is making articles far better after they are 
repaired than they were when they wére turned away 
from the factory as completed). I am obliged to agree 
with Fredrick Schuster (of Feb. 9th) in many ways, 
although I prefer to put up galvanized gutters and 
can’t speak of the man in Cuba City by the title he men- 
tions. Still I have not and will not deny anyone’s 
ability without first being personally acquainted with 
him. I don’t believe in taking everything for “good 
fish,” and I firmly believe in the theory of hesitating in 
defending yourself, but never allow anyone else to be 
abused right under your nose, even if it is by a big 
Indian who is liable to “take your scalp.” 

SCHUSTER WAS NOT ABUSIVE. 

And although F. 8. has never done or has never seen 
tinners who do windmill work, and doesn’t by any means 
indorse the action, still he has hung to the question 
and not abused anyone. According to my opinion, 
Frederick Schuster sets down on the windmill and my- 
self harder and firmer alone than the whole of “J. J. 
C.’s” army of adherents. Not being acquainted with 
Schuster I will say this much for him, that I would 
be very muchly disappointed at meeting him if I did 
not find him to be as good a workman as “J. J. C.” 
Also, I think I would. find in him a true friend and 
gentleman, to whom I could look with ‘respect and be 
a wiser man for having come in contact with him. 
And to you, Frederick Schuster, I want to say this (if 
you will allow me to); the miedicine you prescribe is 
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such as would do almost any tinner or tinker good to 
take a good dose of, and while it does not cure all the 
ailments we windmill and country tinners are subject 
to, still I can unfalteringly say it will give enough re- 
lief to pay for the taking. 

A DIAGNOSIS, BUT NO REMEDY. 


I am asked how I like R. J. Slothower’s letter. In 
reply will say I like it just as much as you would to 
go to a doctor and have a disease which you might have 
diagnosed and then sent home without any remedy 
other than that you must steer clear of all places where 
the disease is (as he is doing now). As he is so fortu- 
nate as to be able to comply with his own suggestions, 
so far, I have only respect for him, and have enjoyed 
his letters very much, and although he has been a wind- 
mill man, I think he is up to a level with you, Mr. “J. 
J. C.,” and if I was to put my money on one of you, 
and not knowing either of you, I would not hesitate in 
putting it on “R. J. 8.” This picture which he draws 
is natural as life. He uses rather bright colors, but 
then that is O. K. He also comes astraddle of my neck 
and tells me not to blow so, which is O. K. also. In 
every respect I regard him the same as I would an 
opponent in a debate. 

CRITICISM OF MR. SLOTHOWER. 


I don’t expect him or any of your side to sound my 
praises, and I would not toot his horn if I had not been 
asked my opinion of him, and I have only a few crit- 
icisms to make in regard to him.. They are: He has 
quite likely forgotten how he was obliged to get his 
start, and thinks all others have better oportunities, and 
also that so far he has not given us any remedies excpept 
to profit by his experience. I would like to touch him 
up a little, and although he ridicules his own past life, 
I want him to take his old fiddle and step forward, and 
I want every reader to size him up to fellows who could 
do nothing but work at the trade (but claimed they 
could do that to perfection). Now I hope you will ex- 
cuse me for tooting my own horn a little more, as [ 
would respectfully ask all to consider “R. J. 8.’s” fid- 
dling and then the act of five men who claimed never 
to have done anything but work at the bench. 

EXPERT TOUCHERS. 

In a little book I have before me I have recorded 
as follows: “Brown, 25c ;” “Morgan, 25c ;” “Chip, 50c ;” 
“Johnson, 25c ;” “Willie, 25c.” All these are men who 
came into the shop during my first six months in Iowa. 
The first two I don’t know much about, except that 
they said they were “tinners” and almost starved. I 
took the hint and responded as you have noticed. Mr. 
Chip I know something about, as he stayed with me for a 
couple of hours and gave me value received for the help 
I gave him by helping in the shop and giving me 
many valuable hints on patterns and soldering. It was 
quite plain to see that begging was not his business. 
He had worked fifteen years manufacturing washboilers, 
coffee pots, etc. In an unlucky moment he became en: 
gaged in a quarrel with his employer and lost his job. 
Since that time he had been obliged to leave his family 
and “strike the pike,” and he said he had not been able 
to stay on a place over three months at the time since. 
Didn’t have a penny in his pocket and had not seen his 
family for over 18 months, as there was no opening in 
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any factory and he claimed to know absolutely nothing 
of other trades and therefore could not hold a job. I 
was not satisfied at the time with my wages and declared 
my intentions of making a change, but the last words he 
said as he bid me farewell were, “Let well enough alone. 
Adapt yourself to the demands of the people unless you 
want to live a dog’s life as I am doing.” I have never 
forgotten him, or what he said. Then came Johnson, 
a fellow with a bottle, who would answer quite well to 
“R. J. S.’s” description of some tinners. Where that 
fellow hadn’t been would be useless to mention. To 
quote his own words, “He had never done anything but 
tin work, and had never struck a tinner who refused to 
drink with him until he struck me,” and he was rather 
hot for a while, but he cooled down and we parted as 
friends, he 25¢ ahead and I that much behind for the 
pleasure of meeting him. Then came Willie, and al- 
though an old roadster, was a man who evidently be- 
lieved in helping and giving value received, as he helped 
me in the shop over an hour before he made his wants 
known, and then he said he had not had a mouthful to 
eat for two days, and was unable to get work anywhere. 
I gave him 25c and told him to go to the restaurant and 
fill up, which he did. Then he came back and helped me 
for another hour and told me his story, which was sim- 
ilar to Chip’s, with a little more suffering added to it. 
He remarked as he departed that if he could learn his 
trade over again he would commence in the country 
tin shop and not be obliged to starve when there was 
honest work and fair wages before his eyes. Now I have 
given you a picture to place alongside of “R. J. S.,” 
and it is left for you to admire which ever you please, 
and if any of the parties named will come forward and 
give their own testimony it may save others from fol- 
lowing in their footsteps. Mr. Willie told me that 
. Chip was dead, killed while riding brake beams. But 
if these lines are read by Willie I would be pleased if 
he would draw his own picture of his life and let us 
all have the benefit of it. And as to the “Kid Glove 
Tinner,” will say he might have said just as much and 
still be a little more liberal, although he has a right to 
his own ideas and can refuse jobs that he don’t like, 
although I would think better of him if he would pre- 
scribe another remedy than to leave by the next train. 
WOULD TAKE ANY JOB. 

Now if I was looking for a job and had nothing 
better in sight you bet I’d accept the job referred to 
by “K. G. T.” rather than beg, provided the wages were 
reasonable. Although I’d kick at caring for the cows 
and horse, the undertaking part I’d not rebel against, 
as I have done some work making metal caskets, and 
have trimmed other caskets and coffins before—see? 
I think there is a place for us all, and there is really 
no limit to the demand of the combination, so every 
one will. have to judge how far he chooses to go and 
there is no harm done, as one can propose and the other 
refuse. 

TINNER AND “COCKTAIL” COMPOUNDER. 


To illustrate, will say I was offered a position once 
(which might have made some of the boys’ mouths water) 
by a fellow in Montana who wanted a tinner, and when 
I was not busy in the hardware line he wanted nie to 
tend bar, as he owned a saloon, too. But I thought the 








same as “K. G. T.”—that there was no excuse for a 
good mechanic to be pushed all the time, and I had a 
job I liked better, so I did not change. 

A WORD FOR “NUTMEG.” 

To Mr. “Nutmeg” I’ll say I am sorry that I could 
not comply with your proposition, and would ask if 
you have noticed what “K. G. T.” says on the subject. 
I think there are others on both sides who have the same 
opinion, and as I did not offer to make patterns for 
others I can’t help it if you do fly off the handle, and 
if “J. J. C.” wants to find me, I’ll attach my address 
and the rest must be easy enough for him. I do not 
propose to step down and out, and although he may be 
able to take my scalp, neither he nor you, nor both, can 
do up the windmill class, as we are anchored to stay 
and have motive power enough to keep going. I am 
sorry for you, “Nutmeg,” that you have neither stenog- 
rapher or typewriter, but you are doing splendidly alone. 
I think it rather rude of you to try to get me to change 
front, and when I decline you accuse me of doing it. 

WORK “B. E. A.” CAN DO. 


If ability don’t count in this game I am rather 
doubtful myself if I am a tinner, as I can’t prove it 
by Webster. But I can make a stove pipe, a tin cup 
and a 24-inch four-piece elbow, and don’t have to sweat 
blood either. What am I when I make these? With 
all my knowledge I can’t work at more than one trade 
at the time, and I think it is only proper to give a man 
his title according to his ability and the work he does. 
How about Michigan Tinner, has he lost his ability as a 
tinner? If not, why should he have lost his title? He 
claims to have learned his trade, and what more have 
the best of you done? I gather from all that none are 
above asking for advice, and he has done nothing worse 
than the best. So why fling insults when you can’t 
prescribe a remedy? 

It’s not all of life to live and not all of death to die. 

Bunyan E. Anperson (B. E. A.). 

Dawson, Minn., Feb. 20, 1901. 
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AN ALLY FOR «B. E. A.”’ 





To THE AMERICAN ARTISAN. 

I see by my papers the tinners (?) are having quite 
a controversy as to what manner of work they shall and 
shall not do and still be called tinners. I don’t want to 
poke my face too far into the game, but would like to 
sav a few words for “B. E. A.” Also get a few slaps at 
“J. J. ©.” and our friend, “Kid Glove Tinner.” 

When did a devil become a jour in three years at 
our trade? I served five and have my jour’s card to 
show for it, and have put in nine years on top of that, 
still I’m only a tinker(?). I have found that a tin- 
ner to be an up-to-date man must not only know his 
trade thoroughly, but also be able to do all kinds of 
work and have a hardware in the bargain. 

It’s all very good for the boys who are in the cities 
to holler “No windmills or pumps for me,” but the 
man holding down a small town can’t do that, if he does 
he won’t have'three suits of clothes in his trunk and will 
generally take Blue Line sleepers to get out on. 

I lay claim to being a tinner, and am proud I can 
say I am a mechanic and (I have good papers to prove 
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it) I have put up windmills, repaired pumps, sewing 
machines, gasolene stoves, bicycles and have done a lit- 
tle hot water heating, but I have always sent it to a man 
in that line when I could, and I don’t think I forgot 
anything I learned while serving my time. “Kid Glove 
Tinner” takes a trick when he says he “don’t know it 
all.” He may have traveled from the Alleghenies to the 
Pacific, “I’ve been over more than that,” but he’ll find 
that the tinner of to-day has to do a whole lot of work 
he don’t like because it is out of his line. The tinner of 
to-day must be an all-round man, if he isn’t nobody 
has any call for him, and he’ll be rapping back doors 
for a long time before he gets a job where he does noth- 
ing but metal work. Kid Glove speaks of “metal roof- 
ing, ceilings, ete.” I have worked on both and I can 
tell you outside of the larger cities they don’t believe 
you when you say, “Metal is the best roof.” As for 
ceilings in small towns, they would think you fit for a 
bug-house. It’s all right for the craftsmen in the cities 
to stick to the trade, but as all of us can’t work in 
cities some of us will have to be tinkers, and in “Kid 
Glove’s” estimation we are not worth a tinker’s dam, 
but I know several of the boys who are in small towns 
that can give some of the city boys the ace and deuce and 
then beat them out on any kind of work. 

Thanking THe AmerIcAN Artisan for its val- 
uable space, I am, “A TINNER.” 

Hartford, 8. Dak., Feb. 19, 1901. 
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BATTLE OF TINNERS AND TINKS. 








To THE AMERICAN ARTISAN. 

I have been watching and reading with interest 
for some time the battle that has been raging between 
the tinners and the tinks, and it seems very hard to dis- 
tinguish which is the tinner and which is the tinker. 
Now I am a tinker. I shall acknowledge that at once, 
because I work at more than the tin trade. Now, boys, 
let’s shake hands and make up. We are all laboring for 
the mighty dollar, and if I have to put up a windmill 
today, put in a pump tomorrow, set up a binder the 
day after, and make up wash boilers or setter cans the 
next, I do it for the money I get out of it, the same as 
the other fellpw does that works at tin work exclusively, 
and I congratulate him if he is fortunate enough to 
secure that kind of a job, for I have never seen an ad- 
vertisement in THE AMERICAN ARTISAN want column 
for that kind of a man. But furnace, plumbing, wind- 
mill and pump knowledge is invariably attached to the 
ad., and yet such work does not belong to the tinners’ 
trade any more than plumbing and steam fitting are one. 
Hence, any one following all of these trades is a tinker, 
that is true, and yet it need not follow that he is not a 
tinner, for I can call to mind splendid mechanics that 
served their time as apprentices for three years and can 
make anything that can be made out tin, that.is working 
at pumps, windmills, furnaces, etc., today. ‘They are 
tinkers, and yet there are no better tinners in the U. S. 
today than they. Now let me tell you, boys, the loca- 
tion will decide your trade, whether you work as a tin- 
ner or a tinker. If you are in a city you perhaps can be 
a tinner, but if in a small town of from nothing to 
3,000 you will work as a tinker, no matter how good a 
tinner you are. I have worked at it steady for ten years. 





THE. AMERICAN ARTISAN AND HARDWARE RECORD. 91 


I have never had a job come in that I could not do; 
have worked at almost everything in the hardware and 
machinery line, even to putting up windmills, and when 
I was doing all these different jobs my wages were less 
than they are today, when I don’t have them to do, but 
have charge of the hardware and tin department of the 
business of the firm I am with, and I’ll tell you, boys, 
I am glad to get out of the windmill and machinery 
business. So let’s all surrender and shake hands. The 
Lord loves the tinker and’ the tinner just the same, if he 
is a good tinker and tinner. F. M. J. 
Knierim, Ia., Feb. 19, 1901. 


A PRIZE FOR INSCRIBED POLYGONS. 








To THE AMERICAN ARTISAN. 

I am a tinner by trade with some experience at pat- 
tern drafting. My object in writing is to learn whether 
you have knowledge of a prize that is offered for the cor- 
rect solution of solving the problem of inscribed poly- 
gons. In the methods as demonstrated by pattern books 
I find that when tested within certain dimensions they 
are all of them deficient in accuracy. About 15 years 
ago, in a conversation I had on this subject with an ex- 
perienced pattern drafter, it was stated that an abso- 
lutely correct geometrical rule for developing inscribed 
polygons had not been discovered, and that a prize was 
offered for the correct solution. In writing to this 
gentleman the answer was that if he ever knew of such 
a prize being offered he does not remember it now. 
What has heretofore been considered impossible of ac- 
complishment I have, through a remarkable discovery 
in geometry solved the problem. It is the only method 
by which inscribed and circumscribed polygons can be 
accurately accomplished, from the fact that the same 
principle is applied equally to any number of divisions 
required. I would like to realize on this discovery is 
possible. This has been discovered in the course of scien- 
tific investigation, and is not a happen so or a chance 
method, so to speak, discovered as an expedient without 
reason. GusTAVE Baas. 

Cincinnati, 0., Feb. 16, 1901. 

[ Ed.—Do any of our readers know of such a prize ?] 





GIRL’S KISS CAUSES A STRIKE. 





Cora Schrader gave the kiss, Billy Wendell was the 
Hobson, and the washing room of the National Enamel- 
ling and Stamping Plant in Granite City was the 
place, says the St. Louis Republic. 

A crowd of 171 girls and boys was in the im- 
mediate locality, and when Cora suddenly Hobsonized 
the unsuspecting young man he screamed and blushed. 
Then there was a crowd of 271 people and a special po- 
liceman. 

When Cora escaped from the good-natured con- 
fusion of those who witnessed the performance and re- 
ported for work, the foreman told her that such con- 
duct was not to be overlooked. 

“Your time is all ready,” he said, “and you may 
go whenever it suits your convenience.” 

It was Cora’s pleasure to leave without more ado, 
but soon after her departure her friends took the epi- 
sode home to themselves. 

“Suppose you had kissed George like that and some- 
body had fired you, Jessie?” said Katie O’Leary to Jes- 
sie Maloney, Cora’s chum. Jessie giggled and then 
made a wry face. 
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“No, Katie, it ain’t fair. Suppose we quit, just 
for spite. We'll all light out, just like Glady’s did. 
You know, Gladys is the wan, but willful beauty in the 
new novel. ‘Factory Fire.’ ” 

So Jessie and aKtie talked it all over with the 
other girls, and late in the afternoon a party of fifteen 
demanded a raise in their respective wages. The de- 
mand was not complied with, and the girls put on their 
cloaks and hats and quitted the place. 

Said Katie, when asked how the strike came about: 

“The whole thing was dished up when Cora was 
fired for kissing Billy Wendell. Of course, we wanted 
a raise, too. We ought to be raised to $1.25 day. We 
wouldn’t have quit if the foreman had agreed to in- 
crease our salaries, but, say, I wish everybody in the 
factory could have seen Cora Schrader kiss Billy.” 


—_— oo 


NOTES AND QUERIES. 








STOVE ORNAMENTS. 
From Reznor Plumbing & Mfg. Co., Mercer, Pa. 

Where can we buy stove ornaments? 

Ans.—Henry Gleason, New York; Ireland & 
Matthews Mfg. Co., Detroit, Mich.; Matthews & Wil- 
lard Mfg. Co., Waterbury, Conn. 

TOWER CLOCKS. 
From C. S. Sheerin, Marshfield, Wis. 

Where can I buy clocks used in city hall stegples ? 

Ans.—E. Howard Watch & Clock Co., Boston, 
Mass. ; Seth Thomas Clock Co., Thomaston, Conn. 

SPRINGS FOR FIRE ENGINE DOORS. 
From C, S. Sheerin, Marshfield, Wis. 
Where can I buy fire engine door springs ? 
Ans.—Morgan Spring Co., Worcester, Mass. 


COLE’S AIR TIGHT. 

From Independent Register Co, Cleveland Ohio. 
Who makes Cole’s air tight stove? 
Ans.—Cole Mfg. Co., Chicago. 

CARPENTER’S SQUARE. 

From W. P. Aiken, Richmond Kan. 

Would like a book telling how to use the carpenter’s 
square ? 

Ans.—The Steel Square and Its Uses, by Fred T. 
Hodgson, in two parts, $1.00 each, for sale by Daniel 
Stern, 69 Dearborn St., Chicago. 

MACHINERY FOR MAKING FURNITURE. 

From Anvick & Bro., Ashland, Wis. 

Would like addresses of manufacturers of machin- 
ery for making furniture? 

Ans.—American Wood Working: Machinery Co., 
New York ; Buss Machine Works, Grand Rapids, Mich. ; 
J. A. Fay & Egan Co., Cincinnati; Greenlee Bros. & 
Co., Chicago; L. Power & Co., Philadelphia. 

FLORIDA STEAM AND HOT WATER HEATER. 

From C. Niergarth, Grid!ey, Hil. 

What is the name of the firm who handle the 
Florida steam and hot. water heaters? 

Ans.—Kellogg-Mackay-Cameron Co., Chicago. 


ITEMS. 








Cooney & Geiger, 19-21 E. South St., Indianapolis, 
Ind., are manufacturers of the “Centennial” rain-water 
eut off. This is made for either right or left-hand 










wire to fit corrugated or plain pipe. This firm are man- 
ufacturers of a complete line of tinware and are job- 
bers of hollow ware, enameled ware, table cutlery, etc. 

A leading roofing house is found in the Garry 
Iron and Steel Roofing Co., Coe and Lake streets, Cleve- 
land, Ohio. Their line includes roll roofing, corrugated 
iron; metal shingles, clap-boards, siding, steel bricks, 
window casings, fire-proof shutters, eave trough, con- 
ductor pipe, elbows, cornice, skylight and finials. 


The Klauer Mfg. Co., Dubuque, Iowa, send us a 
handsome 1901 calendar, showing a picture of a canvas 
back duck in colors. This pretty calendar is arranged 
so it can be hung on the wall. The trade should cer- 
tainly send for one. When writing for same, kindly 
add: “Saw it in THe AMERICAN ARTISAN.” 


J. H. Eller & Co., 208 E. Fifth street, Canton, 
Ohio, is desirous of securing a good dealer in every town 
as an agent for their artistic and easily applied metal 
ceilings. Besides these ceilings, this firm makes a com- 
plete line of eave troughs and conductor pipe, imitation 
brick and stone siding, steel roofing, corrugated iron, 
oil and gasolene cans, steel dry measures, ete. 


That poetry and love have a psychic affinity has 
been again proven. S. Y. Buckman, manager of the 
St. Louis branch of the Berger Mfg. Co. and the well 
known sheet metal poet, has been smitten with the 
darts of hymen and is now “honeymooning” at the 
Hotel Arlington, Hot Springs, Ark., where telegrams 
of congratulation from his many friends in the trade 
should be addressed. 


The Berger Mfg. Co., Canton, O., makers of sheet 
metal goods, have been forced to the steady increase in 
their eastern business to open a branch at 176 Federal 
St., Boston, Mass., which will be known as their New 
England branch. With their three large and commod- 
ious branches at Boston, New York and Philadelphia 
they are in admirable position to cater promptly and 
satisfactorily to the wants of the eastern trade. 


On February a public sale of the goods of F. M. 
Borden & Bro., Philadelphia, that were damaged by 
their recent fire will be held at 103 Arch St., Philadel- 
phia. The goods sold will include gas ranges, gas heat- 
ing stoves, gasolene and oil stoves, hollow ware and 
ovens for gas, gasolene and oil stoves. 


* 
*- 


THE. LARGEST PHOTOGRAPH IN THE WORLD. 








Geo. R. Laurence, photographer of the Chicago 
& Alton road, is probably to be credited with having 
taken the largest photograph ever ‘taken of a Chicago & 
Alton special in motion. So successful was this picture 
that three were shown at the Paris Exposition. One of 
them was placed in the railway section, another was 
hung in the photographic section, while the third was 
accorded a place of honor in the United States Govern- 
ment building, a liberality of exhibition privileges ac- 
corded to no other single exhibit in the entire exhibition. 
The stir which the immense picture created in Paris is 
illustrated: from the fact that affidavits. were required 
before the exposition officials consented to label the ex- 
hibit:. “The largest photograph ever made on one 
plate.” 
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Front Rank Steel ata Co. 0 a 101 | Chicago Solar Light Co............107 
Galesburg Cornice Works......... 101 CLASSIFIED LIST. Foundry Suppiicc. | New White Light Gas Lamp Co..107 
Garry Iron Roofing Co....:....... 117 preers | Obermayer, S. Mfg. Co............ 29' Quicklight Mfg. Co...,.. ..107 
Globe Ventilator Co............... 1| Architectural Sheet Metal Fuel Economi | 
eee onomizers. 
Gobeille Pattern Works........... 104 Work. Burton, W. J & Co 117) Hiatal Shingkes. 
Gray, G. L.. ie ss taieaiite ween oe F Be cecee cece ce ce Berger Mfg. Co.... 1.4 -+++0- ete eee 117 
Handy Things Co. itis ey os Re... cenceeee -116 Furnace Cement. | Burton, W. J. & Co....0. -+. ++ 00117 
Hart & Crouse.. ..28 Awnings 5 Cena Wiha en ide Binks ehackki 1 ——. wer —— mp . 118 
“ | Garry Iron teel Roofing Co.,..116 
ee io P i Col Canton Steel Roofing Co ......... 118 Furnace Pipe. et ven Roofing & Coiling Co.118 
Hess, Snyder .. ier Osborn, 3.6... & F...M. 0c ccecce eee: 120) La Crosse Stee] Roof & Cor Co...115 
Hoffman, Geo. W.... -..+e+-s-+-«-107| Burtom, W. J & Covssss. ...seecees7 Furnaces—Tinners. Metals-Perforated. 
Illinois Roofing & Supply sd ose 116 Burgess Soldering Furnace Co.. ..108) Aitchison, The Robt Perf’d Metal | 
Independent Register Co........... 1 Broilers. | Clark Novelty Co..........0..00++++ bo. Senna pundn pr gee teehee 
Jenner, H. W. T ...99| Barnard, W. H. & Co...... ....++ 108) Clayton, Lambert & Co........... 103| Harrington & King Perforating Co. = 
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Metallic Shutters. Smith & Hemenway Co.......--... 108 
Berger Mig. Co.. sees ceeeee-L17| Utica Drop Forge & Tool Co ..... 109 
Burton & W J. Co. a Refrigerators. 
Canton Steel Roofing Co sai sdhaieael 118] Michigan Barrel Co.... ......:+--- 118 
Garry Iron & Steel Roofing Co....116 Registers. 
La Crosse Steel Roof & Cor Co...119) adams Co..........00s00+s00e «ee . 105 
Mitre Boxes. Canton Steel Roofing Co.........- 118 
Smith & Hemenway Co.... ....... 115) Independent Register Co.......... 1 
Nails. Henry, T. E.. ++--102 
Old Dominion Iron & Nail Works.119| Phila. Hdw. Malleable Iron Wks. ..102 
chreiber & Conchar.. oe | 
Oil and Gas Stoves. Toledo Register ag hati otaeeaen 29 
Clark, George M & Co,............. 18 Roofing. 
Cleveland Foundry Co.... ........ 17! American Steel Roofing Co.... -..116 
Monarch Stove Co..........++0++++: 15] Berger Mig. Co.............+ese005 117 
Odin Mig. Co......-ssceeceeeeeeees 107) Burton, W. J. & Co.... ....0eeee+ 117 
Ringen Stove Co.. «+++eeee 3) Canton Steel Roofing Co.......... 118 
Schneider & Trencamp ‘Co. beabbdeevee 16) Cortright Metal Roofing Co....... 119 
Standard Lighting Co.. soconene Rast, Benger Consolidated ‘'& 
Paints, Ziler, J. H.& Co, <- 
_W. J]. & Co..... Fala) las 117 = ERS: 
Bysten. W. 5. & Co . Garry lron & Steel Roofing Co....116 
Canton Steel Roofing Co..... ..... 118 
Garry Iron & Steel Roofing Co....116 Kanneberg Roofing Co............118 
POLE cesdccccsocces cone 116 
Dixon, Jos. Crucible Co ..........100 
Enterprise Paint Mfg. Co........108| L@ Crosse Steel Roofing Co.......118 
Kanneberg Roofing & Ceiling Co.118 « enaradese Teal d ake A mmeiee 
La Crosse Paper &Cor.Co.115 Se OE gr aie Sake 130 
oats Perkins, J. L. & Co....t....s0+0++ 119 
Burton, W. J. & Co...... -...-+--117) Sykes Steel Roofing Co..........+. 117 
Smith, Bradner & Co... ... ...+. 119) Taylor, N. & G.C0....00 ...eeeees 120 
Kanneberg Roofing & Ceiling Co.118 Saws 
re eee CO Cone D EB) tte, H.C. Cisne cose conse ee ABO 
a ° Disston’s Henry Sons.... ......... 109 
Jenner, H. W. T........ Ce ceontuped 101 
Michel, Oscar,....... PR 109 Saw Sets 
Plating. Smith & Hemenway Co........... 109 
Zucker, Levitt & Loeb............ 106 
Pl Scales. 
: J and Hippers American Cutlery Co...... .......108 
Smith & Hemenway Co........... 109 
Polisi Backman BreGedee sce cdcc cece vsces 118 
Buckeye Paint & Varnish Co..... 104 Shears. 
8 5 Ree a 100| Smith & Hemenway Co.... ....... 109 
Hoffman, Geo. W........-+--.... 107 Siding. 
we ES SE EP eee 104; Canton Steel Roofing Co....... ... 118 
Smith & teeny bees 109 St 8 r 
7 WN Peters Cartridge Co...............108 
Pumps. ~ 
Beckman Bros.... ---- .ssssss esses 118 
Brosi, Fred T. Co................-105 aa are Steee seeeee ceeee no 
Radiators rton, W. J. i denndie-apontind 
g Canton Steel Roofing Co..........118 
American Radiator Co.... ......... 2 
Friedley & Voshardt......... .....110 
Razor Strops. Garry Iron & Steel Roofing Co....116 
Smith & Hemenway Co............ 109| Kanneberg Roofing & Ceiling Co. 118 
Razors. La Crosse Steel Roof & Cor. Co..115 
Fox Cutlery Co,..........+++....--108} Powers Bros........ 200+ ceccescecees 2 








Stove Bolts. Tape Measures. 

Atlas Bolt & Screw Co............-- 1] Lufkin Rule Co.... 2. ..sceee+e++..-L15 

Stove Casters. Tinners’ Tools and ee 
lndependent Register Co.......... bs Ane aimed 
POMMGT BENE Cis dks 60:60 08 osnc scecee 104 Danielson Machine & Tool Co....119 
Stove Lining. Gray, G.L.. 40.50000009 -.118 
Asoestine Mfg. Co..........2+.000s 106| Jones & Dommersnas.. 108 
Cousors, Wm.. se ecee eecceveces 2) Delkin Bias Co. < ncciccoa.cncegak 
Bridgeport Crucible Co..... ...... 105| Niagara Machine & Tool Works..119 
Stove Patterns. | errs 119 
Aanee etnies Gait wo Stanley Rule & Level Co...........115 
Cope, Geo. W. Pattern Works....104 West Mfg. ar agaapaimeeal 

Gobeille Pattern Works...........104 . Tinplate. 
Mersfelder, W. L....... 2... .000++0105 American Tin Plate Co.... .......118 
eS Be pee . 104 Burton, W. J. & Co...... soreer eee 6 
Canton Stee] Roofing Co..,....... 118 
Stove Polish. Garry Iron & Steel Roofing Co....116 
Dixon, Jos. Crucible Co........... 100} Illinois Roofing & Supply.........116 
Hoffman, Geo. W ..........0.++++: 107| Kanneberg Rooffng & Ceiling Co.118 
Wynn, L. D..........000+++++++ «+-104| La Crosse Steel Roof. & Cor. Co.115 
Met are & Ce ..0e oe ccitecnsssec sockSO 
Stove Repairs. Osborn, J.M. & L. Ac... c.++.+120 
American Stove Repair Wks...... 105; Tanner & Sullivan............ -sqaslD 
Bnet, As Gaede des co ssaccesces «+-104) Taylor, N. & G. Co... 2.0. «00-2120 
Tinware. 

Stoves and Ranges. Cooney & Geiger.. .............1-110 
Beckwith, Estaet of P. D cove coccece 80 Enterprise Mfg. Co.. a ..1098 
Brand StoveCo.........ss0+0+.... 7-26) National Enameling & Stamping 
Champion Steel Range Co.......... 29 en cet, eset ate 112 
Cfeveland Steel Range Co.......... 6! Peterson, A, A. & C0......000 +++ 00 28 
ee er one 19) Toledo Tinware Co........ .......108 

omstock-Castle Stove Co. 4-5 Tubing. 
cate ee oy rape sees . ss10 Canton Steel Roofing Co....... ...118 
Detroit Stove Works...............25 Urns and Vases 
Eclipse Stove Co...........eseceees 23 McDonald Bros.......6 ++++eeees 114 
Samara Ce eat lone tate 26 Ventilators. 

xcelsior Stove Mfg Co............. 20 SSE 
Hess, Snyder & Co.................18 saci <2 abe hited aanyoeal 117 
Joliet Stove Works...... .... ...... 24! Burton, W. J. & Co.........+0.+ 117 
Marion Stove Co..... ..............22 Garry Iron & Stee) Roofing Co. .-116 
Millsap Oscar Co..........sseeeee. 22 Globe Ventilating Co......... «+... 1 
Se SU OD 05 c dukes akseconcach’ 107] Kanneberg Roofing & Ceiling Co.118 
Peninsular Stove Co............. 12-18) 1 9 Crosse Steel Roof. & Cor. Co..115 
Fisubaggh Stove & Range Co. + dees -28) Powers Bros.. iamoubes canoe 
Reading Stove Works........ .... 2 ° 
Schill Bros......... A lk. - 28 Wagons, 
Tinnerman Steel Range Co.........25/ Shipman, Bradt . conse ve seene OF 
White, Thos. Stove Co............. 8-9 Washing ‘Machines. 
Willard, Wm. G..............+.-:--25| Benbow BORE Gibco deck oscssanccnse 114 

Trimmin Brammer, H. F. Mig. Co beccces eos 114 

Arcade on bind PS exc @ dea 114 Clark, Quien & Morse.............114 
Atlas. Bolt @ Sesoe Co............. 1 Famou Mig. Co. sapnsestsorers Soman 
Columbus Bolt Wks............, a RE SE GES.n2+-200> 2007s 
Fanner Mig. Co.......... ..0.....104 Wire. 
Sesver BER. Co... ce iiees ei 105) DowWire Works...... 2... 0000-0 103 








CURING TYPHOID FEVER. 





AN effective inoculation against typhoid has been 
discovered by Dr. Cayley, and this physician has shown 
that inoculation of hospital staffs going to South 
Africa practically gave protection against enteric fever 
and typhoid. The best results were obtained when the 
inoculation was performed at least twice. “The results,” 
he states, “seem to be very strong evidence in favor of 
the protective power of anti-typhoid inoculations, when 
they are very carefully performed, and they point to the 
necessity for two inoculations at suitable intervals. Dur- 
ing the period of five months that the hospital was 
stationed at Kroonstadt there were 92 admissions for 
enteric fever, with 11 deaths. Of the 92 cases 15 said 
that they had been inoculated. Of the 11 fatal cases one 
occurred in a patient who had been inoculated once. 
The attacks of typhoid fever were, as a rule, much 
milder in the inoculated than in the non-inoculated, 
and the duration of the disease in the inoculated was 
shorter.” The injections of virus were made in the 
flank and were followed in from two to ten hours by 
marked symptoms, both local and constitutional, that 
lasted for from two to five days. In many cases the 
symptoms were as severe after the second as after the 


first inoculation. This would seem to show that it 
takes more than 10 days before any immunity is estab- 
lished. In a particular corps of nurses and others who 
were inoculated twice and served five months at Kroon- 
stadt, where many cases of typhoid and enteric were un- 
der treatment, there was not a single case of typhoid 
fever. Another corps of 82 persons that were inoculated 
but once had two cases of typhoid and one death. A 
third corps of 20 persons, being carefully inoculated, 
escaped without a single case. 


-~oo 





Latest statistics show a remarkable increase in the 
importation of manufacturers’ materials, and an even 
greater increase in the exportation of manufactured 
goods, while in the importation of manufactures there 
is a decided decrease, showing that the manufacturers 
have not only increased their exportations, but also in- 
creased the share which they are supplying of the manu- 
facturers consumed in the United States. The importa- 
tions of foodstuffs: have also decreased, while the ex- 
portations of foodstuffs have materially increased, show- 
ing that the agricultural producers have not only in- 
creased their-exportations, but also increased the share 
which they supply of the agricultural products con- 
sumed in the United States. 





a, ie, hUCUe,lCUe es, 








THE AMERICAN ARTISAN AND HARDWARE RECORD. 


Trade Report. 





BRADSTREETS’ ON IRON AND STEEL SITUA- 

TION. 

Bradstreet’s telegraphs the following advance re- 
port of the iron and steel situation: 

“Iron and steel have been quite active. Heavy 
sales are reported from Pittsburg, Birmingham and 
other markets. Bessemer pig at Pittsburg is now sell- 
ing at $14.75, the highest price for months, while a 
premium of $1.50 a ton is exacted on immediate deliv- 
eries of steel billets, although the official quotation of 
$19.75 still maintains. Finished products are reported 
in good demand. Merchant bars were advanced $2 a 
ton late last week and $1.35 is now the minimum 
price of these goods. Structural iron is reported stead- 
ily active in some respects. In fact the state of this 
trade as a whole is the strongest since before the col- 
lapse last spring. Export trade is slack, foreign iron 
and steel markets are steadily going lower and the fear 
of discriminating duties against American iron and 
steel is evident all over. The first manifestation, that 
in the case of Russia, involves a very small amount of 
business.” 





COPPER. 

The market was quiet, there being little new de- 
mand; although consumption is going on rapidly and 
producers are busy delivering metal on outstanding con- 
tracts. The steamship Potsdam took out 10 tons ingots 
to Rotterdam. Exports since Feb. 1 have been 4,045 
tons; imports have aggregated 667 tons copper and 
3,460 tons ores. Cables from London show that stocks 
in Europe have decreased 350 tons during the past two 
weeks, while the stock afloat remains as on Jan. 31. 
The London market opened firm, spot copper advancing 


to £71 8s 9d and futures to £72. The close was quiet 


and somewhat lower than the highest figures of the day. 





TIN. 

There ‘was more doing in this metal, both spot and 
futures, and prices were higher, partly on account of the 
. stronger tone of the London market. Quotations at 
the call on the New York Metal Exchange Thursday 
were: Straits or Malacca.—Spot, 27.00 bid, 27.10 
asked; February, 27.05 bid, 27.10 asked, 27.0714 set- 
tling price; March, 27.00 bid, 27.05 asked, 27.0214 set- 
tling price. 

Recorded transaction included 5 tons spot at 27.10c, 
5 tons spot at 27.05c, 25 tons March delivery at 26.95c 
and 5 tons March at 2%. The market closed strong 
at 27.10c to 2714¢ for spot tin. The Menominee, which 
brought 490 tons tin to New York last Thursday. takes 
back 50 tons of tin to London, which makes about 230 
tons shipped from New York during the past few days 
Powell exports from the Straits shipments for the first 
half of February as follows: to the United States, 260 
tons ; to London, 1,300 tons ; to the Continent, 340 tons ; 
a total of 1,900 tons, as against 1,485 tons during the 
corresponding period last year. 


IRON AND STEEL. 

The finished steel markets are active for the season. 
The hesitation which set in when the negotiations for 
the big steel combine began to be talked about has al- 
most entirely vanished, and the markets are in better 
condition than for many months. Structural shapes, 
plates, sheets, pipes and tubes are the leading features. 
Bessemer pig iron is growing stronger and prices still 
have an advancing tendency. The Valley interests have 
sold about 35,000 tons of standard Bessemer, it is 
stated, from $13.75 to $14, Pittsburg delivery, which 
is an advance of 25c to 50c over the prices of two 
weeks ago, and it is asserted that the greater part of 
this tonnage was sold at $14, Pittsburg. It is expected 
that the extensive shipbuilding will hold the plate mar- 
ket steady. 

Bessemer billets are in urgent demand. There is 
still talk of higher prices for billets, sheets, structural 
shapes and rails as soon as the combine negotiations are 
out of the way, and bars are sometimes included in 
the forecast of higher values. Foundry irons are said 
to be a little stronger in Pittsburg, but in this city 
they are dull. 

Reports from Pittsburg received at the New York 
Metal Exchange, Feb. 21, stated that the Carnegie Co. 
had purchased a big lot of billets and were in the 
market for more. There is a very active demand in 
that city for billets, sheets and tin bars, and anywhere 
from $1 to $2 a ton premium over pool prices is being 
paid for prompt delivery. It is considered likely that 
the billet pool may meet the latter part of this week. 
and if they do higher prices are almost a surety. Steel 
bars are quoted at 1.35c minimum at mill, an advance 
of $2 a ton over the prices of a week ago; muck bar, 
skelp and scrap are all stronger. 





LEAD. 
The market was dull, and there was no change in 


prices. In St. Louis the market was reported firm but 
unsettled; 200 tons chemical sold at 4.2214c; soft 
Missouri was quoted at 4.20c. In this city the price 
was quoted at 43¢c per lb. in 50-ton lots. Exports of 
foreign lead since Feb. 1 are reported as 690 tons; ar- 
rivals were 1,945 tons. The London market was un- 
changed at £14 17s 6d per ton for soft Spanish lead. 





SPELTER. 
Was inactive at 4.05c to 4.10e per lb. spot to May. 
The market in St. Louis was firm at 3.8714c. G. M. B. 
spelter was unchanged in London at £17 12s 6d per ton. 





SAWS. 
Atkins compass saws are now quoted at 50 per 
cent. off. Atkins butcher saws are 40 to 10 per cent. ; 
Atkins cross cut saws are 40 per cent. off. 





FRUIT PRESSES. 
Enterprise Mfg. Co. fruit presses are 25 per 
cent. off. 
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Quotations. 


METALS. 





FIRST QUALITY BRIGHT PLATES. 


Per Box 
ee ee en ee 10x14 $7 75 
Ix weber Win boned onveanscceskheediaae on ae 
Ic phi oenettenes arene ..12x12 7 75 
Ix doctetaliad b> 350450 Rpee oF We 9 50 
Ic SPAS 775 
Ix dipeeedete tps es gy neem ane 
Ixx 14x20 10 00 
IXxx 14x20 11 00 
IXXXX 14x20 12 60 
Be)? Seb eeaide de used eu se boul 20x28 15 50 
Gis) - sikepdadyh oe sontatseotiewiabinew 20x28 17 25 
IxXx 20x28 19 00 
IXxxX 20x28 20 75 
IXXXX 20x28 22 50 

COKE PLATES. 

CE PEA adecccsccneces cscs IC 14x20 970 
CO Br acc cc: cecesccoses IC 20x20 10 00 
Cokes, 210 ibs ........... -.IC 14x20 10 80 
Joker, full weight................ IC 20x28 $11 50 
Joker, full weight...............[X 20x28 18 50 
PTE na; sanocencenaneses IC 20x28 11 2 
SID EEsss 00 8 tn adikeus.cocees IX 20x28 18 25 
DOREGs TER Ban 60.00 8000 ccca'setnde IC 20x28 1115 
NR, CPD 50 tdiksc ones cktachns IX 20x28 1815 
INS fond ds cote c00c bees IC 20x28 11 00 
Jeter, BB TB .c ks cece snes code dsc IX 20x28 1300 


PIG IRON. 
Lake Sup. Charcoal......... ....... $18 50@$19 50 
ae SS err 15 50@ 16 00 
Local Coke Fdy No. 2.......... .... 14 50@ 15 00 


Local Coke Fdy No. 8...... ........ 14 00@ 14 50 
Local Scotch Fdy No. 1............. 15 30@ 16 00 


Local Scotch Fdy No. 2............. 14 30@ 15 00 
Local Scotch Fay No. 8............. 14 00@ 14 0 
Southern Coke No. 1..........++.00 15 10@ 15 60 
Southern Coke No. 2.............+5 14 60@ 15 10 
Southern Coke No. 3................ 14 10@ 14 60 
Southern Coke No. 4........ ....... 13 60@ 14 10 
Southern No. 1 Soft..............++ 15 10@ 15 60 
Southern No. 2 Soft..........-+.s00. 14 60@ 15 10 
Southern Silveries..........+s...se 16 25@ 16 75 
Jackson Co. Silveries................ 18 50@ 20 00 
Ohio Strong Softeners.............. 16 80@ 17 30 
Alabama Car Wheel................ 21 75@ 22 75 
Malleable Bessemer............... ». 15 00@ 15 50 
Coke Bessemer...........ssseeessece 15 00@ 15 50 


BLACK SHEET STEEL. 


gin. *isin. Nos. 8 and 10..............perlb. 290 


TOR Tacs Pao ce <gigben cts tee séeecs per lb. 2 95 
UAT b0s cane b0-909% cosnepeceeccescces ll Wb | GaP 
Bes HIE ngs cnc 0csees obecess cbee perlb. 305 
~~ at 2 and 26... .....00000e per lb. 8 00 
No. 27.. ee onep ccaccccccce-0- OE Oe OP 
Sth Godse bedbksss cack coed Sect cdetcccs per lb. 320 


PATENT PLANISHED SHEET STEEL, 
Patent Planished Sheet Steel..‘‘A”’ $10 95,'B”’ $9 95 


GALVANIZED IRON. 
Galvanized iron .............. douhenns «+. 08S 58 


Cotitimasdial ss. coewivies ib60d6 icsdbbivedestes2 20c 


SHEET ZINC. 
600 Ib Casks, base........ccsecccceeess 7c per |b. 








HARDWARE. 


QUOTATIONS. 


(The quotations given below represent the 
current hardware prices. They are not given 
as manufacturers’ prices, and manufacturers 
should not be held responsible for them. Man- 
utacturers sometimes name higher figures than 
those quoted for goods; they are not always 
selling at the price quoted, but goods are being 
sold at the figures printed below by manufact- 
urers and jobbers.) 





AGATE NICKEL STEEL WARE. 
Agate Nickel Steel Ware................. +. B5&10¢ 
AMMUNITION 
CAPS, PERCUSSION—per 1000— 


FL, Waterproof, 1-205. .... 2... .ccceecccoes scott 


SL Mstae 060 064) 006d On eRbneese csns 00n-canbel an 40c 
Eley’s. 52c 
CARTRIDGES. 

Peters Kim Fire Cartridges................ 50&8x 
Peters Cent Fire, Pistol and Rifle.......... 25&3% 

Peters Cent Fire, Military and Sporting 
NOD onc 000gb¥enghesths si odehanes 15&54¢ 


Peters Blank Cartridges. except 22 and 82, 
an additional 10 from above discount. 
Peters Blank Cartridges, 22 cal..........$1 75 2s 


Peters Blank Cartridges, 82 cal.......... 3 50 2s 
Peters B B Caps, Round ball................ $1 18 
Peters B B Caps, Conical ball............... 1 90 
U. M. C. Rim Fire Cartridges.............. 50&3¢ 
U. M. C. Cent. Fire, Pistol and Rifle....... 25&346 
Winchester Cent. Fire, Military and Sport- 

ing Cartridges.. .-- 15&8¢ 
U.M. C. Blank Cartridges, 2 and ‘2 eal. ebbaad 10% 
U. M. C. Blank Cartridges, 88 cal........ 50-10-10¢ 
U M.C.B B Caps, Round Ball....$1 75..25&10¢ 
U. M. C. B B Caps, Conical Bail........ $2 00 net 
U.M. C. Rim Fire Shot Ctgs ...........50&15&3¢ 
U.M.C. Cent “ ‘  cececeee CW&1ORS 


PRIMERS. 


MgoGiats Prange. ocds obo ccccedccs cccockcccsecgn & 
oD EA eee oer 


ely Son SUMNER 655s inc cn cn cscs cecece cecees 108 
Winchester Primers. .... 2.2.0.4. 0000 ceeecees 1 08 
SHELLS. 

Peters & King Empty Paper Shells, 10 and 
12 gauge. Quickshot & League........ 4&10% 
Peters & King Empty Paper Shells, 16 
gauge. Quickshot & League............ 20& 105 


Peters & King Victor Nitro shells .. wee 

Peters & King Loaded Sheils, Quickshot, 
League and SemiSmokeless ....... 

Peters & Kings Victor Loaded Shells ‘with 
King’s Smokeless. . ae 

U. M. C. New Club, 16 quems.. «ee eens Q0&108 


U. M. C. New Club 10 & 12 Dsiicsecs 3334 &5s 
U. M. C. New Club.. gauge aa 
ask Ses MIR iad tnddocscteacceccovccssonannen 18% 


U. M. C. High Base... .....+sceeeeeees cone ce 1S 


U,M, C, Trap .. pains 88% &10&'4 
Winchester Blue Rivals. SPSS FRE Ae ths 22 t 20% 
Winchester Yellow Rivals.............++« 
Winchester Repeater ........++++ csece ceeee AES 
Wincester Leader..............0+ceee 884 &10&7s 
U. M. C. Loaded Shells, Black ...... 

Po wder a 0&5 
Winchester Scatee —, ae « 

Powder ...... 
m/s 4: scthgpbeckecnnémee 1 a "‘Senokeless 
Winchester .. seveeecceeee ) M0&10&10&5¢ 

GUN WADS—per 1000. 

Peters Gun Wads............ oo seas aha dees 2&54 
U.M. C. Gum Wads ..... 6.200 cece ecees sees W&ds 
POWDER, 

King’s Quickshot Powder; Kegs $4 00; % kegs 

$2 25; % kegs $1 25 
King’s Semi-Smokeless. .............. Snikes W&5s 


King’s Smokeless. . os --25, 2&10¢ 

Austin Quickshot Powder, Kegs 4 00; % kegs 
$2 25; % kegs $1 25. 

Dupont Smokeless, Sporting...... .-25, 20&10&10¢ 








SHOT. 
< shot, sizes smaller than B, 25-lb bags - 
Drop Shot, B and larger sizes, 25-ib bags, nile 
eck Shot, 3-lb bags. per bag....2..-+...+<8 @ 
filed Shot, 2-1b bags, per bag--.... --..-- 1 60 
ANVILS, 

Hay-Budden, 70 to 84 Ibs.....--+++++se+s 10c per lb 
Hay-Budden, 85 to. 150 lbs............+- 9c per lb 
AUGERS AND BITS. 
feels Bo Machine A eee pabeauedd 60& 105s 

Snell’s Car Bits, 12-inch twist......++++++ «2-0 40% 

—_ Pattern free Bits. eee OG108 

af ugers and Bits........ 25&10% 

Shi igen Ree Tee Bi BB .6cc cocccce cove 154 

, hedtieonen tease Oe espeencoporae of aoanee 
AWLS 

BO, 0 oc vii ccddarecoesess ee doz. $ 35 

Bred: shouldered assorted 1 to ¢: . pergr. 3 S 

B f . SS 

100 

480 

600 





BELLOWS. 
Bachouabie.. adétenanee 
Hand, 6% in Dantttiae covin@ues veteunel ‘per doz. “uth 
Molders’, IG Bsn cass soccscwe csbn cent per doz. 9 00 


BIT STOCK DRILLS. 
Standard List.....+.-++ccceee coos es +++- OOQO&5S 


BLOCKS 
Common W. Se a ee woe -% to 70&10s 
Eddy Steel Teckie e Blocks.. i -- 66% & hg 

BOLTS. 

CARRIAGE, MACHINE, ETC, 
Common, list Jan. 80, '95......... c++ cee: 70&2%4 
Rocway loop, Ean. is Te Mas venns eaee Taal 
olt s, list Jam. 80, "O5.... 2... 2. eee cee 

Machine, list Sept. 20, °99........... 2... .005 708 10% 


DOOR AND SHUTTER. 


Ives’ Patent Doo 





Wrought Barrel, "Standard ‘Tist.. 
Wrought Flus 
Wrought Sones. Standard list... .....+ ees. +. 65% 
BRACES. 
Barber’s . anc bs 600000 code cones 
Se | ‘Bail, “American... .......0.+ 0000 -. $1 50 
Fray’s Genuine S word's. 04 00900 cecggee 
Fray’s No. 807 to ‘ cote ationennadaaa 
Fray’s No. 508 to bdievédiisked: atuaceiaal 508 
BRACKETS. 
Cast Iron Plain.. besovetniy es 50&10¢ 
Wrought SE aiihnsdiees suaddhdaareal *" 0&10 to 754 
Beale y'S 6060 6s6e cccccsicccc cece cose ces T5to75& 104 
BROILERS 
Wire Goods Co .....+ .... 00. Cb ene beecanesbcee Ki J 
BUTTS. 


Bright Bete eo. 800, G8, ons, ss -uat 

Bright Butts Butts, oa*ais 325, 

Pipe t Butts, N Nos 8 822, cog 828. tio is. sso aa 

} . 704, 
a, 70, 709, nto, Til, 72, 738, 


SEOe TERETE eee ee EEE EEE OO EE EEE HEED 


Plate -++s0+« OORELORSS 
Martin’s Patent. (Phoenix) .. oe oes oe DOSES 
CEMENT. 


Asbestos Furnace Cement, 5 and Se. cans, 
per lb . sid an an |, Uheebensheehes sone asteahe 





ow we Amr 


> 


P 


Zi 











THE AMERICAN ARTISAN AND HARDWARE RECORD. 





CHAIN, 
a: 5 er rics dosctocnink et 
des -. 550 
ju dads Khas Cebkaibibe cde sueaed 540 
CHALK 
Blue per gross 60c 
Red...... nesiasciiaeibtnen tenengyen, # 50c 
White..... . - 45c 
CHISELS 
Mn iy 2, PY TORBtOTOR108 
CLAMPS 
No. 25 Adjustable.... ....++ cess. «++++»-O&10to60s 
Carriage Makers’........00...0s00+ceeeee 
COFFEE MILLS, 
Enterprise Mfg. Co., list Jan. 17, '98........... 254 
Parker's bobdbe 6444 bnelteuneieiinnne 0006 o6ecken 50& 10% 
ASORES. 00< 604000000656 6b COE S S000 000008 0cccee 
DOG COLLARS, 
& Stevens’ List: 
rass (full assortment) .........-++++. net price 
DOOR CHECKS. 

Sigant-« ose 0600900000 99 000d adn nsneseeccss cecesd - 
Codlibaves ckecciers Oth cotecsocote ss ke 
DRILLS AND DRILL STOCK. 
Common Blacksmith’s Drill........... $1 1 60 
Bench Drills, NN ORR 5 00 
Blacksmith’s Self-feeding, each........ 5 00 


eens east, Millers Falls, eac 
odell Automatic Drills... 


++ --$12,00 to $15 00 
FASTENERS, BLIND. 
Zimmerman’s......+++++ @ oes delle coer ecbbes 50&108 
FAUCETS. 

Seandend Wages ENO cccocls bhetmbsbat'neres deen oe 254 

B.&L 


¢ oa Wood Faucets. 





Red Cedar....... 
GE... cesadewnes 
CRESEP, 0004 cove Net Prices. 
Cork Lined.. 
Metal Key............+0 eee. 
Self Measuring 
Eaterprive. > oer doz. $36 00..... diboonds den 404 
FILES—Domestic. 

Best Brands, lis Nov. 1, ’99................ 70108 
Good Brands, list Nov. 1, 90 ...........++.. 75& 108 
Imported 

decane snden 060064 osvine decees Stubs list. 5¢ 


FORKS AND HOES. 


Coke and Cottonseed Rete.. andes een cbendl 
Coal For ot 

Barn se te Fork... 
Beet 














jallast po Stone Forks.. 
PROUT IBC as oan 0 sas 0600.00ee coho ge ddbed¥ 
Shaving Forks..... 
Potato whee ELS FE RE oo 
Oyster Forks.. Capi 
Sluice Forks . ° 
Haat A ae Manure or Street Forks 
Steel Tar or Asphalt ee 
Asphalt Hoes.... ....0. esses eceeceee 
Two Tine Hay Forks, Standard Si: 
Three ay Forks Standasd St 
‘our Tine Hay Fork Standard Size 
Socket Four Hav Forks.. 
Socket Four Tine Manure Forks . ‘ 
‘ — Four Tine Forks. *"70&5&5&2 lag 
hree Tine Hay Header and Baler Forks ? 
Four Tine Hey Header and Baler weet. % 
Grain or Barley Forks,......2. ..2..0c..3%.6+ 
our Tine Magers For 
Five & Six Tine Manure For 
pading Forks...... 
Hy —)) - = 
one ‘ing ‘o ounie 
Meadow a Rhode Isiand Hoes... eM % 


Sunbeam Meadow Hoes 











Free Garden Rakes woe ee es 0&2 
Steel Garden Rakes Siamped blank. Rfbeeses enue 70% 
gart Rees Saanhn see ee CORDS 
Steel Road Rakes.......... dcuhetobbntnindennne 654 
S arn T Mortar Hoes +t) 40D Fe a 
arpers’ No. ptas - SSS wie o0vcccegecceas 
Truck Hoes. colnbap onenre sanet 


arren Hoes 
Laid id Steel Edge Hoes.. 


GAUGES. 

Mark Mortise . 60% 
Stanley R. & L. tion ‘s Butt & Rabbet Gauge..Net 
GIMLETS. 

DN cnncc wing Anuntinentanudne tn Ooheutan coat 605 


RYE Ln. . oudbateane ddtesses 4008 83% &104 
Red Devil...... © Jan ie ecalebaasnce und 83% &104 
GLUE POTS. 

Enameled..... . B54 
GLUE. 

Martin’s Liquid, List.............. 33¢ off List 
Martin’s Liquid, List.............. +» oS off List 
Martin’s Liquid, List.. % off List 
GREASE, AXLE. 

I a oe aa gens dn6 ccne bene Net 
Beene ‘y IL. Aadaves doen estvipeocnden-cs Net 
GRINDSTONE FIXTURES. 
Stowell’s .. done eaoemnenns ts shed MD 
Reading PIII Uliano coseccce cecececdosos Net 
HAMMERS. 

“Artisan’s Chetee.: A. E. Nail..... 40&10@50 
ngineer’s and B.S. Hand.............000+. B0&51 
Machinist’s Hammers...............+-s0++. BO&51 
Bell Face, A. E. Nail.. 50&5¢ 


HANGERS. 


NE Bn iS ies didi cccc bes 
oatbent + sal wOeP 2. 
Elevator.. 





il ay er 
Si nthkkhecetdinnccdse (gan baclée cada 
Rin oni E ooh dents once nntaneeeth 
ii: th c0 nah dines oetibees ont eed citer 66 
tiene ied in seawash de gtibebin dae 

Sith. ob 14 dhbniieh onsias. panbnanenaeil 
BEET BPOOE 000 4n0e cccceoee cop weaned 50& 108 
Steel, Nos. 800, 400, 500... «1... cc. cece eeeee 40& 154 
Wild West. . W&5s 
Zenith for Wood Track................+.+.. 50&10 

Extra 5@10s often given. 
HATCHETS. 
American Axe and Too! Co..... 
Blood’s 
40& 1085; © 50x 

Uaechiil'e.. mF ip. 
C: Hammond & Son... pas 
Fayette R. Plumb............... 

HAY AND STRAW KNIVES 
Lightning... -. $6 50&$7 0 
HINGES. 

ht Strap Hinges, No. 800... ........6.0.0-e00s 154 
Hany Strap Hinges, No. 808............... 75& 108 
Light T Hinges, 0. 805... Dhees ceeee -- OOS108 
Heavy T ffi No. a badied fives ons AOE 

- Extra Heavy 0, 00..,..... 70&10& 105 

Long Chest Hinges, °. nn sebnatmdshboun ets? 50& 54 
inge Hasps, No. rr Dien copthédinaebadins 50&10&54 
rate Hinges, No. 815 .......-+<seseeeeeeeee 

Crate Hasps, Single o Swivel, ate Pe 

HOLLOWWARE. 

Stove Hollowware Ground. ... ..-....0+s00+ see. 505 

Stove Hollowware Unground................+. 

ee TR sake 6s cece secede 6503 tocc nanos 70&105 

IRONS—SAD AND POLISHING. 

’ Mrs. Potts’ No. 50..... T5c 
Mrs. Potts’ No. 55........ 2-0: ecer eres enes a 
BMire.Potte’ Bo. 60... 2.0 cocevdecscdecvocves  O0C 
Mrs. Potts’ No. 65.0. ...ien cteecccececccecess SBC 











KNIVES. 
i vnsc0cte cere cose sk cooscngdenenee 
Adjustable Handle............... 00.0000 25@83 K< 
Pls 80h 0000 060006 ccesec' eves eves 80& 10408 
ins ncn an wane chee suueniacene 2s 
A nicks wsates hbeotiéoceks Samedi, 208 
KNOBS. 


Base, 24%in Birch Rubber tip, @ gro.... 
Be, MR Ss ed ccc ccntticcesdec cd asks ¥ doz. 70c 
eee 


LADLES. 


LANTERNS—TUBULAR, 


“Bail 


No.0. Bergers “Bail Liit 
vanized.. rb SENT Ere 
No. 2. —e Bail 


No.0. Berger’s Lift,” 


r doz $9 w0| 
" Gal- 


dndpndnmpess n0b0eses seane per doz 16 00 
No.0. Berger’s Dash Board, Jap- 
anned, Plain Globe 
No. 0, Berger’ s Dash Board, Jap- 
anned. ll’s Eye...... per doz 18 50 
No. 2. Ber; oy Row Board, Jap- 
anned, -per doz 17 00 
No. 2. Berger's Dashboard, Jap- 
anned, Bull’s Eye...... per doz 17 50) 


+ 408105 





BULL’S EYE POLICE. 
2%-inch flash light.......... per doz $3 50@$3 75 
8-inch flash light............ per doz 
BOGOR WRN Soi vised cess ccccsedées per doz 8 50 
Se Ge cncce cacgdcisaccnsutnan per doz 8 57 


LEMON SQUEEZERS. 


Wood, Common, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, $10.00. 
Wood, Porcelain Lined, No. 1, 


b deb coll de€S deccee o00ee< cece perdoz $3 00@$3 50 
pn per doz 1 235 
Iron, Porcelain Lined........ perdoz 8 2@ 8 50 
Jennings’ Star................perdoz 1 85@ 1 90 


STOVE AND PLOW. 


Piow. ea nage cesece -« -- 40& 108 
Stove, list ‘Dec. 28, "1899. ea - 708708105 


TIRE. 


Common, list Dec. 28, 1898...... «+ . 70to70&10¢ 





Eagle Philadelphia ..... ~.. 7248 
Norway ms .. 
BORING MACHINES, 

Jenning upright without Augers........ #2 
MALLETS. 
Fiber Head Stearns... .. 0.02. ..000 esos SO0G108 
BI nda nccoenetceececcescencs seseaetetian 405 
TAA G IEE, 05000 0incc bi 00 8056 conc ccsees 40@40& 108 
Tinners, Hickory and Applewood, 
eesdie beth coscersbeneseoctes per doz 75c@$1 50 
MATTOCKS, 
Regula lat... 0s ccccve covcpeccecs «708 
MOWERS, LAWN. 
Cheap. ey . -all sizes, $2.00@2.10 
SNE ns doakes conk wien oop ooo ai all sizes, $2.50@2.75 
10 12 14 16-in 
High Grade.............425 450 475 5.00 
Peansv'vania and Continental..........Net price 
Genuine Philade)phia Mowers: 
Sets IB CRS Bis ks. Ticket cee 70& 10% 
Style A. Call shed). apsccseceescvacapeaces 60& 105 
Style E., Low Wheel............. 60& 105 
Style E., High Wheel. ..............2: W&10& 54 
SIE CIOL, Son coc cccpnetcons toonmenh aie 608 
Gold Coins, low Jist......... wee O08 
ag oocvse sv'ebecde ts -Netifrges 
Me All Day.. on Kanalbs (edd nave ches colnaeae 






























































































































98 








THE AMERICAN ARTISAN AND HARDWARE RECORD. 





F lig OF Steel ...000 ccceee cece cece cee ceses: cssees 50s 


alleab) Hammers. 
Easel Hammers, Old pat., same list 


Sargent Dog Collar 
Sargent Wrought Steel and Brass 


tan] Planes, No. 100.. 
Stanley e No: 130 


Halls Com 
U-D.F.& F. 


Buffalo Steam Egg No 1, per doz...... 


U.S. 
oz. 


$1.75 


POST HOLE AUGERS AND bene 


"s Patent Post Hole A 
Freee Pettactinn Poot H 


PPTeTeTeLelClerii mri tree ere 


Eureka 


ot Fork. Ss Swivel, or )- ~sesneie doz...$1 
apanned thio 
apanpedSc 

ommon 


Common Sense, 
Empi 


TO. caccccccccecceetersses ore 


Fox Pe. Sor He, 7, MA wheel.......... 
o. 9, 


Bbc 
ushing 





NAIL PULLERS. 
Giant, SS aaarerrrrit “Per doz., $18 00. 408 
Pisencoovsnse osetia 


RIVETS AND BURRS. 
GIs 5c o20s.00's tons bosendors castes Le 


ROOFING SUPPLIES. 


PETE TILE TEL eee 


Belipee?G Galvanized Eave Trough... - 75& 108 


eRe ee Reet e ween eee 


at Diamond Point .. 
NUT CRACKERS. 


Sargent’s No. 12.. 


SRRH ET ORM e eee eee ee ee eee ee 


PTereeEIe ee eee ee 


PLIERS AND NIPPERS. 
Swedish Side Cutting Pipes. 


pe Benn yanized Eave Trough....... B&i 
Bead Galvanized Slip-Jolet Eave om 
Dae Bead Gaivatid Lapjolad Have” eo | eh 

GUTiERS, 
Roof Gutters, Galvanized.................. 75&108 
PIPE. 

Galvanized, Nested 60&20&2% 

ad Pipe ~ Galvanized, "Un: . 
VALLEYs. 

Valleys, in Rolls, 1C and IX Terne...........;. 
Valleys, in Sheets, IC and IX Terne..,. vee oehe 
HOOKS. 

Flashing Hooks. $600 ceccc veesée oll 
Wrought Conductor. Hooks . aipeveneiagnaimaial bos 
CUT-OFFs. 


PPerereTeeeree ess 
TETRIS TT CCI C Sere 


PLUMBS AND LEVELS. 


Disston’s 





EAVE TROUGH HANGERS. 
Eave jead Impertale ss. Single and Double P 
® trough Hangers, ‘Single and Doubie 


eeeee *eeee eoce 


COTTE ERE eee H EE EEE ETE THEE HEHE THEE 


POLISH—METAL. 


$4.50 ) Fld v0 voxes, per 
ib boxes, per 
Liquid 8 oz. cans per doz. $1.25; 
Burtespers’ i Friend Metai ‘Polish, ‘per doz. » 


4 Metal P 
oi 
pt = 


One Piece a fendnster Elbows, Galvanized, 


S tribowa, Me esvetectvdvtedecuved 50s 
PREPARED ROOFINGS. 


: Imperial 2ply Tarred R com- 
Uni ivereal Paste, 8 oz ‘boxes... CORBRORA SEF 58 mt ee on away be a 
Burnishine Liquid 5 lb.. senequeseseede 


CRETE eee eewe ee terre 


seen te 7-16 inch diameter and larger,...... 
pe 


Be 


aoaaaa0na 


ed ‘a 


Sast ediam Path WA... 22 20 ves per Ib 
BOXWOOD RULES. 





POOR Oe FETE eee ee wees 


SASH LOCKS. 


PRESSES—FRUIT AND JELLY. 


Enterprise Manufacturing Co....... Peleus Signal, ‘(new list:. sabexeeneinial 


Atkins’ Circular...... te eeeeeeeeeeseeeses cone ce NG 
tkins’ Band.. St eeee ee teeeeeereseees sees ence oofEOS 
\tkins’ Cross Cuts: “sad Diag 
vy Le Rebate seeeeees 


eee e ee ee eens ee eens 


othes Line. ae... eoeee 


Ys 


us Soe ond and Inserted tooth...... 


BH 
>>> >>>>>>>>> 
od 


itkins eyes 
kloe Mil), Fay oe oa 
tkins’ 





\tkins’ N en 
arrow TOO Oe eee ees wees ee 
Atkins’ Wood Saws et ” eer 


A a ed ed 


ne? 4 ee 


ross 








TERRE Meee me tere eeeees 
SP SCE CECE CORE Hee 





aoa art 


‘007... SO SOee OCF FOF OEEEEE OH EEES eeee 


EAVE TROUGH, 


ELBOWS. 


- $2 00 per sq. 
ROPE. 


tahemebeagemet + 
larger. oseeeeesper Ib 
-«-.per lb 

+» per Ib 





eeeeee 


©00m«2%0 


a. hs 


-Oo- 
*o 
N 


eee 


= 


Pook 


La 


SAWS. 


ar 


ah 





: 


SOOO e ea ee eee SHE ee eeeeee 


2 


q 


and Inserted Tooth.... 


e258 


WOOP EMO eee eee wees 


Blades........s00: ccs ences 
pow i i, is" 


7, elie beh 


Mane and Dados. 7272" 


SRR RSRS 





COACH, LAG AND HAND RAIL. 
Coach and Lag, Gimlet Point, list Sept. 20 
75@75& 10% 


Tee ee ee THEO OEE ee eee ee tees tt eee 


Hand Rail, list Jan. 1, 1881..........0.000+ ces gee 
JACK SCREWS. 
FREE BENGE «0 <000 0 0scbcnitchins cock cccoeseceucn cc 
woop. 
MANUFACTURERS’ CIRCULAR PRICES, 


ew List. 
ae? Head Iron Ot eee we eeeeee teeters 854, 
Round and Oval Meal ted,,-.---.ccceescas -. 905 
Fiat Head B: obassooeceseed ‘15& 105 
Round and Oval Head Brass...-"".” aqaeneeae 
Flat Head Japanned.............. oe cece ceeces os OU 


SHINGLES, METALLIC. 
Eastlake I. C. Tin Shingles, painted, pr sq. 
Eastlake I, C. Tin Shingles, galvanized, pr 








on  , RIE etnies ontivn ere | 
Octagon F Fluted 1. C. Tin Shingles, painted, wm 
per square,............ onenesens 
"Fluted I, va = ‘Shingles, galvan- 

i per square. . o, Babess éeubenee 
SIFTERS, 
ES see ee enbeenccossen 00 
Hunter’s GROMUEED. .av-60sh cekchsabeees 2<— 00 
SKATE SHARPENERS. 
kate Sharpeners, Eureka..... t doz. Se 7 + ae 
Vasher Cutters, Woodard? d’s. “a 50 net 
SLATE. 


GENUINE NO. 1 BANGOR, 


Baxi? $8 50 isxio 

12x 8 per eg. Eine 

22x11 16x 8 

18x12 

1x12 }$8 75 per sq.  ieag ¢# 2 persa. 

x 0 per sq 2} 

14x 7 + § $88 25 per sq. 
GENUINE NO. 1 BANGOR RIBBON. 

Batts operon, 2 

22x11 =. $3 50 per sq. 


20x12 16x1 
lax (88 Bpersq. igr'g 
14x 7 


SOLDERING ied nepeen: 


No. 8 Gems tin reservoir.. vesvccecccccse Se OD 
No. 6 Gems coppef reservoir............-....  F 
m Gas P atte = satya a Sones F 


& Lambert No. i Fire-Pot. 777°" 
Cayton & Lamberts gi ie oat 
SPRINGS, DOOR. 


Sear (Coil od win. 95... ier dai ones pet 
orrey’s Rod 89 in.......... er doz 20@S1 
Wasninw 0 06 0000 0000 cccc coes cece OO 


STAPLES. 


Barbed Blind 

Poultry Netting..................0. «++-per Ib., 5c 
STAPLE PULLERS. 

Runell Staple Pullers..............per doz., $9 00 





STOVE PUTTY. 
5, 10& 25 Cans.. ousnesiades oe Oa ie 
100 pound Kegs.... ...... badd bo Vesensd b., 436c 
Flax Twi woe BC B 
ne— 

No. § and % Ib. Bolle....... ones BOC, 

No. and % Ib. Balls cocci 20c 

No. 18, % and % Ib. Balla.: svee de, 17c 

No. 24, % and 3% Ib. Balls...........14c. 17c 

bal ine, Cot Tb. Balls.........+.18¢, 16c 
Chalk Cotton, al cig gle 


Cotton 5 to Ib..... «oes eel8 to Bc 
SPiy Hemp, Xs and % Ib. Balls (Spring 
Fly Hemp, jib hakig-"*"socncoceee soseen MBS 


Pi b. tok, np 
Herd stan 1b Bali. 


No, 906 Mattress, % and %& lb. Balls........557 Be 





WASHERS. 
Washers......2.97 00 $850 s¢'50 site sito 
_Jnlot las ‘tan_ one keg add Xc per Ib; 6-Ib. 
WIRE CLOTH AND NETTING 


Painted Screen Cloth, per 100 ft............$1 00 


Be AND WIRE GOODs, 





to TR ig vee ones . 
list, Nos. 0 to 18............ 
Brae, lst Feb, 2 eee Sr | 





WRENCHES. 
Atme’Brighi oc cc00-0002212227 eae 































Wants and Sales. 
For yearly subscribers to TH 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure cmployees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that thev read the advertisement 

in THE AMERICAN ARTISAN. 


‘BUSINESS CHANCES. 




















charge and re- 
@ patent can be had and exactly how much it 
will cost. Send for circular. Member of Patent Law 





For Sale—Hardware stock, at Redwood Falls, 
Mion. A good clean stock and a aes trade. 
Poor health is the only reason for selling. Best 
location in town; will rent store room; population 
2000. C. Fred Thompson, Redwood Falls, Minn. 8 


For Sale—A nice clean store of hardware, 
stove, tinware, with good paying tin shop; will 
invoice about $3,500: must be cash; located on 
West Side, Chicago, Ill. Address C. E. C., care 
of THe AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 8 








For Sale—Hardware stock and store building, 
value $1,000, in southern Minnesota; year’s sales 
$15,000; good country, paw and profits; may 
consider a trade fora farm or ranch. Address 
A. E. P., care of THE AMERICAN ARTISAN, 60 
Dearborn street, Chicago, Ill. 8 





For Sale—The only hardware and implement 
business exclusive in a feod eastern Iowa town. 
Will sell or rent the building cheap. Must sell on 
account of being crippled so I cannot carry on the 
business. Address J. A. Denkman, Bennett, = 





For Sale—The only hardware and implement 
business exclusive, in a good Eastern lowa town. 
Will sell or rent the building cheap. Must sell on 
account of being crippled so I cannot carry on busi- 
ness. Address J. A. Denkman,.Bennett, la. 7 


For Sale—Good paying hardware and harness 
business im small north-western lowa town. Stock 
and property $5,000. Address “Property,” care 
of THe AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 7 








For Sale—A nice clean stock of hardware, with 
good paying tinshop in connection, will invoice 
about $4,500. This business is located in a town 
in the fertile valiey of the Sheyenne River, in the 
eastern ret of N. Dakota, and is the county seat 
of one of the most prosperous counties in the state. 
Here is a good investment for any one wishing to 
embark in this kind of business. Good reason for 
wanting to sell. Address Box 401, Valley City, 
N. Dakota. 7 





For Sale—Tin Shop, furnace and plumbing busi- 
ness in a growing town of 1200. as and water 
works, large territory, prosperous people. Near- 
est tinner 13 miles. Very ttle competition and 
lots of work. Have the best set of tools in the 
county, which with stock will invoice about $600 
Am obliged to sell on account of health. This is 
an elegant chance for a good workman If you 
mean business write at once to Chas. E. Maris. 
Williamsburg, Iowa. 6 


For Sale—Well established hardware, tin and 
stove business, tapetber with a well paying tin 
shop, with or without property. Southwestern 
part of Ohio. Address “C.C.5S.” care of THE 
{MBRUGAlS ARTISAN, 69 Dearborn street, Chistes, 








_For Sale—A $3,000 stock of hardware, stove and 

tinware, in one of the finest towns in southern 
Wisconsin, A paying business which will 
bear investigation. Address “Ajax,” care of THE 
Anema an ARTISAN, 69 Dearborn street, . 
cago, Ill. 





For Sale.—Business for sale for cash, the old- 
est established hardware and farm impl nt 


For Sale—Entirely new stock of hardware. tin- 
ware, stoves, harness, etc., with a full set of tin- 
ner’s and harness tools, in one of the best towns 
in northwestern Iowa; best of reason given for 
selling. Addrees “X.Y. Z.” care the AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Ill. 6 


Partner Wanted.—I have invented a milk pail 
holder; it is made of wire and can be attached to 
any pail with wire in it. I will send sample to 
anyone that wants to go in with me and give my 
terms. B.B. Morrison, 507 South Main Street. 
Be'videre, Ill. 6 








For Sale.-—Hardware business situated in Car- 
roll Couaty, Ill. Stock invoices over $9,000; can 
easily be reduced. Over $27,090.00 of business in 
190". Stock consists of hardware, implements, 
buggies, harness, etc. Reason for selling 
is poor health, Address “‘Xeduced’”’ care 
the AMERICAN ARTISAN, 69 Dearborn Street, 
Chicago, Ill. 6 





For Sale.—Hardware stock of $6,000in town of 
2,509, southern Minnesota. Address ‘‘South M”’ 
care the AMERICAN ARTISAN, 69 Dearborn St, 
Chicago, Hl. 6 


For Sale.—A good clean stock of hardware, 
stoves and tinware with tinshop combined, will 
invoice about $3,000; in a town about 70 miles from 
Peoria and 90 miles {rom Chicago, also a two- 
story frame store building for sale; will sell stock 
and rent building or sell both. Best reasons for 
selling. Address Lock Box 817, Piper City, Ill. 6 








Wanted—To buy a tin shop and tools, in city of 
2,500 to 5,000, where there are city water works, 
by a first-class tinnerand plumber. Wisconsin, 
Illinois or Michigan preferred. Address, ‘‘Plum- 
ber,” care of TH& AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, III. 5 


For Sale—Weill established hardware, tin and 
stove business, with a well paying tin shop and a 
ull line of agricultural implements. Will invoice 
bouts38,000. J. P. McAllister, Kingston, Ill. 5 


TINNERS’ TOOLS. 


Wanted—A good second-hand brake capable_of 
heanieng 13 gauge steel in six foot lengths. Ad- 
dress “Brake,” care of Tue AMERICAN ARTISAN, 
69 Dearborn street, Chicago, Ill. ~ 


For Sale or Trade—1 Doty lever punch with 3 
dies and punches; 1 set Newton's rotary shears, 
both in good condition, cheap for cash or will 
take sheet iron folder, bench plate or beck horn 
stake. Address M. and P., 19 So. Water St., Au- 
rora, Ill. x 


For Sale—One second-hand 20 in. Stow’s Brass 
mounted groover, one 14 in. Moore's double seam- 
er, all in good ghape. a bargain, Write for prices. 
Address Geo. E. Schuller, Montrose, Mo. 7 


Wanted—Second-hand tinners’ tools. Send list 
and price to Chas. Hahn, Red Lodge, Mont. 6 


Wanted—To buy a second-hand 30 in. bar folder 
and a small hand punching machine, or punch and 
shears combined. Must be in good condition and 
cheap. Will sell a new No. 0—80 in. Gutter Beader 
cheap, never was used. Simsen & Ruppenthal, 
Hilbert, Wis. 6 

Wanted—2nd hand, old style, Hulbert’s patent, 
double seaming machine. Also 20 in. tin folder. 
Geier & Peppler, 700 Lincoln Ave., Chicago. lll. 6 





























Wanted—To buy a second-hand set of tinners’ 
tools, by March 1st; must be in good condition. 
Send list and lowest cash price toatinner. Lock 
Box 20, Stronghurst, Illinois. 5 





HELP WANTED. 


Wanted—A number one tinner for inside and 
outside and furnace work. Young married man 
preferred; must be sober and a hustler; steady 
employment by Aprill. Address Lock Box 27, 
Carey, Uhio. 8 











Wanted—A tioner, must be a first-class man on 
gutter, furnace, and general outside and inside 
work; must have some knowledge of use of brake; 
must be young or middle aged, married, strictiy 
honest, reliable and sober, bright, progressive, 
and up-to-date. A permanent job at $15 a_week 
to the right man Apply at once to 
Howell Hardware Co., Dixon, Ill. 8 





Wanted—We want a first-class up-to-date tin- 
ner, quick, active and neat workman, to make 
milk cans, wash boilers, dairy pail, cream, and 
oilcans. Write us at.once, give experience, age, 
salary expected and with whom formerly em- 
~ — ddress A. A. Peterson .& Co., -— 

ark, Ill. 
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Wanted—Bicycle repair man, about March 10th; 
state experience and salary wanted. Barbour 
Hardware Co. 8 

Wanted—By March 15th. experienced tinner 
and furnace man, one who can do plumbing, 
steam and hot water fitting, take charge ot shop. 
State wages, years’ experience Can figure on 
jobs. Good wage:, steady job to right map, 
Address Box O., Valley City, N. D 8 





Wanted—Salesman calling on the hardware 
trade in lowa, Nebraska, Kansas, Kentuc«y, 
Tennessee, Texas, Missouri, Wisconsin, Minne- 
sota and Dakotas to handle a specialty that is a 
good seller. Large commissions. Address Box 
799, Milwaukee, Wis s 


Wanted—At once a sober and industrious tin- 
ner who understands plumbing. steam and hot 
water heating and furnace work. State wages 
when writing. “W.B.,” care of THe AMERICAN 
ARTISAN, 68 Dearborn street, Chicago III. 7 





Wanted —Young man with one or two years’ ex- 
perience at tinner’s trade, who wants to learn 
p seers. heating, etc. A good chance for a 

right boy. Write stating what you can do and 
wages expected. Address Box 179, Fox Lake, 

is. 7 





Wanted—Foreman for moulding shop, employ- 
ing 60 stove plate moulders. Want experienced 
young man. Must be strictly sober, steady and a 
good mechanic. State age, experience, where pre- 
viously emp!oyed, and salary expected. Referen- 
ces required. Indiana Stove Works, Evansville, 

jana. 7 





Tinner—Partner, young man with smal! capital 
can find good opening in paying business in south- 
ern Michigan. Address **K,” care of Tue AmMER- 
ICAN ARTISAN, 69 Dearborn street, Chicago, Lil. 7 





Wanted—By March lth; a young German tin 

ner who has had 5 to6 years’ experience in the 

tinner trade, for general in and outside work. 

Must be strictly sober and reliable. State wages 

and give reference in first letter. Steady job for 

q tht man. Address Henry G. Groth, oeaoamy, 
is. 

Wanted- At once, a first-class tinner able to do 
all kinds of og work, metal roofing and assort- 
ment work, also must understand pump work and 
be able to repair bicycles. Steady job to strictly 
sober, competent, married man in good town of 
800 people Add-:e3s at once. Nichols & Rankin, 
Stronghurst, Ill. 7 











Waated—A reliable and up-to-date hardware 
clerk and experienced double entry book keeper. 
State age, experience, astery wanted and refer 
ence. erman preferred. nclose stamp for re. 
ply. Address H. F. Strehlow, Casselton,N.D. > 





Wanted—A good all round tinner, for in and 
outside work, for furnace work and clerking store. 
Got steady work the whole year to the right man. 
Give reference and state wages wanted. Th. Han- 
sen, Holstein Iowa. 6 








Wanted—A good soter and reliable tinner, who 
can take charge of shop, when proprietor is absent, 
in a country town. ust be German and under- 
stand windmill, pump and bicycle work. A single 
man between 25 and 30 preferred. Steady job to 
right man. Give references. Address ‘‘Michigan,”” 
care of THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago, 11). 6 


Wanted—By March Ist; an al! around active 
and reliable tinner that can do furnace work, 
plumbing, pump. work and such work as usually 
comes up in a country shop. State age, experi- 
ence, reférences and wages expected. Address 
John Seger, Morning Sun, Iowa. 6 





Wanted—Good tinner and cornice cutter. One 
that is sober and industrious and a willing worker. 
Aug. E. Lindemann, 3127 Main Ave., Cincinnati, 
Ohio. 6 

Wanted.—A good reliable tinner, must under- 
stand shop work, inside and outside tinwork, 
roofing and guttering: g isoline stoves and a good 
knowledge of furnace work, bicycle repairing. 
Absoluteiy temperate and a gentleman, perma. 
nent position to the right man, state age and 
wages wanted., Harris Bros., Colfax, lll. 6 





Wanted—At once an experienced tinner and all- 
around man for a new town in northwestern lowa. 
Steady job for right party. Must be sober and 
furnish references. ages $10 per week. B. S. 
Rebman, Melvin, Ia. 8 

Wanted—Experienced tinner and furnace man, 
one who can-also do plumbing and with a fair 
knowledge of steam and hot water heating. Must 
be temperate and industrious. Steady job to the 
right man. When answering, state wages expected 
and experience, etc. Address “Industrious,”’ care 
of THE AMERICAN ARTISAN, 69 Dearborn street. 
Chicago, Ill. 











stock, with set tinners trols. in brick building on 
best business corner, in live southern Minnesota 
town on the Iowa stateline. Will also sell or rent 
buildings. Nearest competition twelve miles. 
Stock will invoice between $5,000 and $6,000. 
Done a $20 000 business last year. Rare oppor- 
Hs a Good reason for selling. Address 
“R.R.” care the AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, Ill. 6 


Having a complete set of hot air furnace pat- 
terns, would like to make arrangements with 
some stove company for manufacture and sale of 
same. Furmace has been tested and proven satis- 
factory. Address ‘‘Furnace’’ care of the AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Ill. 6 





Wanted—Salesmen for central and western 
states to handle on commission or. margin com- 
plete line of up-to-date steel ranges. State terri- 
tory, experience, etc. Specialty Manufacturing 
Co., 859 Rose Bldg , Cleveland, Ohio. 8 





Wanted —Shippi clerk and stock keeper, 
Head man in genera! for a young wholesale house, 
ling pumps, steam and plumbing goods, 
engine and boiler supplies, belting and packings, 
etc. One who has some ability as a salesman, 
Must be strictly temperate. A steady job to the 
tight fellow. If you are afraid of work do not 
apply. State wages wanted and expereae, 





Leighton Bros., Ft. Dodge; lowa. 








Salesman—Calling on stove or hardware trade 
to sell our asbestine stove linings on commision 
— no others need to apply; state territory cov- 
ered and present employer. Asbestine Mfg. Co., 
Windber, Pa. 3 


Wanted—By March Ist, good tinner and slater. 
Steady job for the right man. Must be strict! 
sober and furnish good reference as to ability an 
reputation. G wages paid. Henry E. Davis, 
Girard, Ohio. - 3 

Wanted—A good reliable tinner for inside and 
outside work, fair wages paid. Western man 
preferred. M J. Williams, Baton Rouge, La. 2 






























































































*y 


: 


RL 


we ay 


? 













































100 THE AMERICAN ARTISAN AND HARDWARE RECORD. 











SITUATIONS WANTED. 





SPECIAL NOTICES. 





SPECIAL NOTICES. 








Situation Wanted—Steady position by an _ac- 
tive young tinner, both in and outside worker; 
can ao pump work, assortment work, repair 
gasoline stoves, etc.; temperate, reliable; mod- 
erate wages. Address “Tinner,’”’ care of THE 
AMERICAN ARTISAN, 69 Dearborn street, Cat 


cago, Ill. 


Situation Wanted—By an experienced tinner 
and slater of 20 years’ experience in shop work, 
furnace work, outside work and slate roofing; can 
estimate work from plans; capable of taking 
full charge of shop. references from last em- 
ployer. Address ‘‘Tinner,”’ 502 East Av., mapa, 

io. 





Wanted—A situation as tinner, by March Ist 
Understand roofing, spouting, assortment, bicy 
cle repairing, pump work and a fair knowledge of 
furnace work. Married man, honest, sober and 
steady. Prefer a town of from three or four thou- 
sand. Want a good steady situation. Address 
“E.H.M.,” care of THE AMERICAN ARTISAN, 
69 Dearborn street, Chicago, III. 7 





An established Stove, Furnace 

and Gas Fixture Business FOR SALE. 
Owing to ill health will sell the whole or an inter- 
est in my establishment. Business on a healthy 


basis. Sales last year $50,000.00. Address 


JOHN B. SNYDER, 
No. 36 South St. Paul Street, 
ROCHESTER, N.Y. 





_ FOR SALE.—An unusual opportunity. 
Wholesale and retail stock of hardware, located 
enterprising city, New York state, approximatin 
$12,000 to $14,000; can be materially reduc 
should buyer desire. Consisting of Builders’ 
Hardware, Mechanical Tools, Paints, Oils, Glass 
and Stoves. Will be sold at a bargain if bought 
immediately, to close partnership. Address 

G. M.S., care THE AMERICAN ARTISAN, 
69 Deaborn St., Chicago, Ill. 








Wanted—A position with good reliable firm by 
the year. Am an ail-around man, 40 years old and 
sober. Can do inside and ouside tin work, steam 
and water pipe plumbing, old style tar and gravel 
roofing, also asphalt roofing. Understand the 
hardware business in al! of its branches. Address 
A.D. P., Lock Box 25, Britt, Ia. 7 


Situation Wanted—®By a young all-around tin” 
ner with know! e of pumps and pipe work. Am 
honest, steady and reliable. Also a good cornet 
plaree. Will work at very moderate wages. Can 
urnish first-class reference. Address Box 345 
Columbus, Wis. 








Situation Wanted — By tinner. plumber and 
heater. Can plan and figurefrom plans. Am 
strictly temperate and industrious. Address “Box 
U,” care of THE AMERICAN ARTISAN, 69 Dear- 
born street, Chicago II}. 7 





Wanted—A position by a thorough hardware 
man and tinner to take charge of a business, or as 
tinner with a view of taking an interest or the 
whole businees. Years of experience in buying 
and selling. Address Hardware, Esterville, Ia. 





Position Wanted—By experienced stove sales- 
man. Best of references. Address ‘‘References,” 
care of THE AMRRICAN ARTISAN, 69 Dearborn 
street, Chicago, Ill. 6 





Position Wanted—Young man can do all kinds 
of tin work, furnace, plumbing, steam and hot 
water, pump and windmill. m sober. State 
wages. Address Box W,” care of THE AMERICAN 
ARTISAN, 69 Dearborn street, Chicaga, Ill. 





Wanted—An experienced salesman with A No. 1 
references, good presence, untiring persistence 
and rare per: onal magnetism desires an engage- 
ment as traveller fora stove or hardware house. 
esos W. G. De Haven, 361 E. 43 St., Catenge, 





Change Wanted—By a first-class, up-to-date 
tinner. Am German, age 28, understand all 
kinds of work expected of an up-to-date tinner; 
references given with first letter. If you want an 
honest man, write to August Ebert, Wells, a. 





Situation wanted— By a young man as tinner, 
all around man, 7% years’ experience, can do 
pump work, assortment work, etc.. am strictl 
wepenste, reliable; try me, Illinois preferred. 
Address, *‘Box 2038,” Frankfort, Ind. 2 


_ SPECIAL NOTICES. 








WANTED. 

A copy of the Tinsmith Pattern Manual pub- 
lished by Daniel Stern; contents must be perfect. 
Address, stating price, “MANU ad 
Care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill, 8 


: FOR SALE. 
Fine stock of hardware in thriving county seat in 
central South Dakota; 90 per cent of the trade is 
American; no trades. Do not fail to inquire into 
this splendid business opportunity. Address 
Box “Z,” care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Il). 





I have machines that are needed 
in every tinshop in the land. On 
account of conducting my retail 
hardware business, I have not the 
time to devote to developing this 
business. Here is an opportunity 
for an enterprising man to make 
money. I will dispose of my pat- 
ents and rights cheap, if appli- 
cation is made at once. I mean 
business. Address “TOOL,” 

care AMERICAN ARTISAN, 
69 Dearborn St., Chicago, III. 


FOR SALE. 


Part of a set of Tinners’ Tools. Price, $75. 


Address TY. Walters, 
5 Amory, Miss. 





Young man, well known in En- 
gland and Continental Europe, 
familiar with the different lan- 
guages, wishes agencies for a few 
lines of American manufacture. 
Prompt and careful attention, best 
of references furnished. Let us 
hear from you at once. 


Stern & Co., 
Liverpool, Eng. 


39 Paradise St., 








We have a new specialty, sells 
at sight to every stove dealer. 
We want traveling salesmen to 
handle it as a side line on com- 
mission. 


Independent Register Co., 
156 Champlain St. 
Cleveland, Ohio. 











DIXON’Ssuica GRAPHITE DAINT 


FOR TIN OR SHINCLE ROOFS AND IRON WORK. Tin roofs well painted have not re- 





IT IS ABSOLUTELY WITHOUT AN EQUAL. 





quired repainting for 10 to 15 years. 


If you need any paint it will pay you to send for circular. 
JOSEPH DIXON CRUCIBLE CO., Jersey City, N. .1- 





iW. J. Bl 


WRITES: 









KLEY, BELLEVILLE, KAN. 


“I gain much valuable information from 

THE AMERICAN ARTISAN and would not 

think of running a tinshop without it.’’ 
5€ CEECEEEC CECE CEEEECEE COE EEEE 













WANTED. 

To buy strips of bright scrap tin 28 in. 
long by 1 to 24 in. wide, of 80 to 108 Ibs. 
stock, in quantities of 100 lbs. or more, 
Quote best price per Ib, Address 

“B. M,C.” 


Care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 


WANTED. 


To reach the Hardware trade of the Unitéd 
States with a line of goods of established merit 
and of good demand. A profitable side line for 
traveling salesmen. State territory covered and 


reference. 
E, B. Co., 
P. 0. Box 1443, Boston, Mass. 








FOR SALE.—On account of the death of the 


Proprietor, | offer for sale an established first- 

class Plumbing, Tinning and Stove Business, in 

good location and i plenty of work, Address 
Mrs. Mary E. Reynolds, Ansonia, Conn 
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to discontinue. 


To the Publishers THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago. 


for three months. At the end of that time we will renat Two 
Dollars, for one year’s subscription, or 50 cents in case we decide 
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ADDRESS. 
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Please send us THE AMERICAN ARTISAN each week | 
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[ister Saniary Prumbing 


Steam and HOt Water Heating 
An Encyclopedia of Practical Plumbing. Bv 
jaune LAWLER. 400 oO peees, large octavo, Size 
6x9 inches. Price $5 





FOR SALE BY 
DANIEL, Stamey 
69 Dearborn Street. HICAGO. 





fand Rat 
Traps. 


E -Z-to clean. 


Will not warp. 


E-Z-to bait. 


Made of metal. 


E-Z-to set. 


E-Z-Ketch wil! positively not spring of its own accord, 


yet has surest trigger ever invented. 
We furnish fancy printed matter. 
For sale by all hardware jobbers. 


E-Z- Manufacturing Co. 


CALESBURC, ILL. 








COMMERCIAL LAW. COLLECTIONS. 


Che American 
Artisan Agency, 


LAW AND COLLECTION DE- 
PARTMENT OF 

THE AMERICAN ARTISAN, 

69 Dearborn Sireet, «© CHICAGO. 


Under management and personal 
supervision of 


RALPH F, STERN, Atty. 


Today is the time to attend to 
ae > le, dast-due accounts. Let us 
e 


=e ee @ @ ee @ @ @ e4 


e howe a thoroughly organ- 

ized Collection department. Col- 
lections made anywhere. 
@ Full reports furnished and re- 
mittance made the same day col- 
lection is made. Careful attention 
guaranteed in each case. 

Rates reasonable, and nocharge 
where no collection is made. 

No membership fee. 

Reliable attorneys in every city. 
and town. Claims prosecuted with- 
out litigation whenever possible. 
Long distance telephone in office, 


EXPRESS 677. 


Camgase etencies oe c 
ic neer Su 0. 
Babee i & Wilcox Co. 
Robert Stevenson = Co, 
R Printing Hou 
And any National Bank in Chicago. 


The American Artisan ~<a 


@ RALPH P. STERN, ae 
69 Dearborn Street, 


Test Gothen tity > A Ds ag valied 











R. Dukstra, 


| _ Battle Greek, Mich., 
| Writes: 


“AS LONG AS I RUN A TIN- 





| SHOP I MUST HAVE THE AMER- | 


ICAN ARTISAN.” 


i 
Suunaiiline 








The Jersey Cream Separator 


Separates cream from milk in less than one hour. 
The most simple, practical and reliable separator 
on the market. A sure seller. Sold to dealers 
only. Write for prices and circular to 


THE 


Galesburg Cornice Wks., 


GALESBURG, ILL. 


Front Rank Wood F urnace. 
trots 


Now made 
with Galvanized 
Iron Casing. 

It is made in 
both Portable 
and Brick Set 
Form and is the 
Newest and 
Best in its line. 

Secure an 
agency. 

Front Rank 
furnaces are 
selling better to- 
day than ever 
before. 


Front Rank Steel Furnace Co. 


sT. LOuIsSs, MO. 
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‘Registers ana 


Ventilators. 
A Full Line, Unique Designs 


Gostty and finish unexcelled. All styies 
finish, from Japanned to Gold Plated 


Send for Catalogue. 


he Philadelphia 
Hardware and Mal- 


leable Iron Works 
Philadelphia, Pa. 
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T. E. HENRY, 


CLEVELAND, O. 





ALL SIZES—ALL STYLES 
OF FINISH. PROMPT SHIPMENTS. 


Quality and finish unexcelled, 








SEND FOR CATALOGUE. 











¢ Cheapest 
Made. 


J. M. 


Litchfield 





105 Beekman 
Street, 


New York. 


Bungs 








SPERRY’S CALDRONG.... 


Full measure, guaranteed perfect, 
original patterns, with metal distri- 
buted where it is needed. Many 
Caldrons are made from our castings 
as pattertis.. They are inferior to orig- 
inal, as they have light bottoms and 
heavy sides and hold less. ~ 


D. R. SPERRY & CO., 
HOLLOW-WARE FOUNDERS, 

¢ TWELVE SIZES ALWAYS IN STOCK. BATAVIA, ILL. 

7 Oe ee ee ee ee ee ee ee ee ee 








The Window Cleaning Season is Approaching. 


ORDER THE 
BEST. 


Handy 
Window 


Cleaner 
No. 3. 


The public has been demanding a window cleaner, the rubber of which, when wora out, can be re- 
moved and replaced with a new one. Handy Window Cleaner No. 3 accomplishes this object, the 
rubber being removable, and can be replaced at small cost. Once used, no other window cleaner can 
take its place. Made of pure gum and galvanized ison, with malleable iron handle. 


Manufactured by Handy Things Co., 299°30" FICAGO. U.S. A. 


The Toledo 
Galvanized Tub 


With Wringer Attachment. 


The Best, Neatest and Strongest 
device for attaching a Wringer to 
the Tub ever placed on the mar- 
ket. It holds the wringer solid on 
Tub, strengthens the body of Tub, 
and ‘always i in place. 

Order a sample dozen of your 
jobber. 

Fitted to our No. 1, 2 and 3, Tubs. 


Made Only By 
The Toledo Tinware 
Mfg. Co. roledo, onic. 

















Pan-American Route 


Between CLEVELAND and BUFFALO. 
STEAMERS CITY OF BUFFALO’AND CITY OF ERIE. 


Both together being without doubt, in all respects, the finest and fastest that are run in 
the interest of the traveling public in the United States. 


TIME CARD—DAILY—APRIL 15th to DEC. ist. 
Leave Cleveland § p. m. Arrive Buffalo 6:30 a. m. | Leave Buffalo 8 p. m. Arrive Cleveland 6:30 a. m. 
ADDITIONAL SERVICE DURING JULY AND AUGUST 
DAILY EXCEPT SUNDAY. 





Leave Cleveland...............covsccssssesseeee8 00 &.M. | Leave Buffalo ...........ccccmssssccsessccsesseess 8:00 &. MN. 
ABUTS THAI cesireensisncenscagisietns natn 6:00 p. m. | Arrive Cleveland..............:..c.ssesscesseesees 6:00 p. m. 
Leave Cleveland Tuesdays, Thursdays and Saturdays 5 p.m. Arrive Buffalo 45:30 a. m. 


Leave Built lo Mondays, Wednesdays and Fridays 5 p.m. Arrive Cleveland 5:30 a. m. 
Al Centra] Staudard Time. Orchestra Accompanies Each Steamer. 





Connections made at Buffalo with trains for all Eastern and Canadian poifits, at Cleveland 
for Detroit and all poiuts West and Southwest. 





Ask ticket agents for tickets via ©. & B. Line. Send four cents for illustrated pamphiet. 
SPECIAL LOW RATES CLEVELAND TO BUFFALO AND NIAGARA FALLS EVERY 
SATURDAY NIGHT. ALSO BUFFALO TO CLEVELAND. 


W. F. HORMAN, Goncral Passenger Agent, Cleveland, 0. 


sSs33 sss 35> 
J. p. Watson & Son, [larshall, Minn., 


**You will please take out the want advertisement for 
Tinner you got us one and *“‘FORTY’”’ applicants:’ 
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Take Your Choice. 


You “Get Your Money’s Worth.” 


Peters Shells. 


Ideal. A high-grade, rich, cherry-colored 
shell. High brass reinforcement, battery 
cup, Peter’s No. 8 Primer, loaded with 
King’s Smekeless, highest velocity, even 
pattern. 


New Victor. sedium grade. a 
beautiful green shell, brass reinforcement 
Loaded with King’s Smokeless. A perfect 
load for trap or field. 


Referee. Any trap shooter or hunte: 
now using black powder should try the 
R-feree. Loaded with King’s Semi-Smoke- 
less Powder. It has all the advantages of 
Smokeless and costs but a trifle more than 
black powder loads. 


League. The king of all black powder 
They are loaded with specially 
selected material and are unexcelled. 








The Peters Cartridge Co., 


a 
Hibvard, Spencer, Bartlett & Co.. Chicago. 








Little Giant 
Grass Hook 


is a Miniature Scythe, 
looks t and cuts t. 
F Li. 


Tr 
write for Catalog D. 


h. S. Earle, 


7065 4TH AVE., 
» MICH. 








| Window Guards, Office 
and Bank Railings, Iron 
Grills and Wickets. 














Netting and 
Fencing. 


——_—>— 


me All Right Torch 


Spark Guards, ad 
Garden|. 3¢ 

















eee ic fitted with our 


——d 
————J 


—— hee 





best round burn- 
er, and with brass 


A i 
Best 
Round 
Burner 
Torch 


on the market. 
* Sold by jobbers 
everywhere or we 
will ship by paid 


Price $2.50 net. celpt of Saar. 
Catalog free. It’s worth dollars to you. 


Clayton & Lambert Mfg. Co., 
Detroit, Mich. 








“x TINWARE, 
Stamped Tin 
« Metal Goods 


are being sold by us at figures 
you cannot afford not to get. 
Our large seven-story factory, 
equipped with the latest im- 
proved machinery, enables us to 
undersell all competition. 


American Tinware Mig. Co., 
79-81-83 Jefferson St., CHICAGO. 








It is made of 


keep it in place. 


tin does not come 
rust or freeze fast. 


and will last for years. 
water back, requires no weight or catch on the lever to 


loose by trying to turn it the wrong } 
Having the shifting tube working loosely inside the 
case instead of a thin scoop or pan, the flat surface of the 


a high eof Tin and Galvanized Iron 
e force of water cannot turn the 


The lever is short and cannot be broker 


way. e 


in contact, consequently it is not liab'e to 


Write for prices, discounts and descriptive matter to 


WELLING MFG. CO., 





35 N. Front 


St., COLUMBUS, 0. 





Screw 
It 
be 





IMPROVED 


Young America Scale. 


it is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BrwsesT IN THe WwWonrz.D. 


for 


trithout tooking 
amined before heaving the factory and warranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO., °"t"°° 





JONES’ PATENTED 
CoPING SAW 


IN OPERATION. 


This saw is constructed with a tubular back, 
through which runs a string or a cable connecting 
both ends of saw. frame, which causes the blade to 
turn to any angle by turning the handle only, 
with out removing it from the work. 


Furnished with One-half Dozen Blades. 


Send for circular. 





Write your jobber to send for sample. 


Jones & Dommersnas, 


3! & 33 Indiana &t.,. - 


” CHICACO, ILL. 








> 








THE CELEBRATED FOX 


We repair grind 
hone and handle ra- 
‘zors. Write us. 


Fox Razors 
ARE MADE BY US, 


Every Fox Razor honed and in- 
spected the day we ship it. 


FOX CUTLERY CO. 


Write for new catalogueto @ 


Dubucue, fa.. - 925 Main St. New York City, 48 Center St. 
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9 Buckeye Decorative ome Paints ® 


uick-drying, glossy surface is 
hey are put up in convenient 
stipe for both dealer and consumer. 


4202202020 222220 2 














are just what their name signifies—a paint designed for 
household use, for repainting old chairs, the lawn settee, the 
baby’s wagon or sled, the interior of 2 room, or any place 


Buckeye Paint x Varnish Zo., Cored, 0. 


aA @ 2 @& @ 


ebeee eek 





ARE poecorde it L A C K S I a = 


TRADE MARK 


\ Stove Polish. 


IT IS BLACK. 
IT_ iS GOOD. 


If quality is not satisfactory, return at our expense. 
Manufactured by 


g Black Silk Steam, 


STERLING, ILL. 


® Sold to Stove Manufacturers and Wholesale Hard- 
ware. Not sold to Mail Order Houses or Depart 
6 five Ib. pails inacase. ment Stores. 











MANUFACTURED BY 


Che Fanner Nig. Z0., 


CLEVELAND, O 





'REPAIRS FOR ALL 
STOVES « 
ps cg 


8 North Third St., 





A. Gi. Brauer, 316-31 











Cleveland Ohio 











THE Ceo, W. COPE 


STOVE PATTERN WORKS, 


Randolph and Atwater $ts. 
DETROIT, MICH. 


ee aie 
_F. S. WELLER 


PATTERN WORKS. 
State St. Oumvev Trt 


THT TT 


Experience. Correctness. + 

Acme Pattern Works 

STOVE and HEATER 
Patterns 


: AKRON, OHIO. 
Promptness. Satisfaction. 


adverts -'s-_—--- ite winking ———— 
ee 
(eee a 


































ry a ae he ne ae. 1. el oc’ 





Bai Tr _ 


i. — 
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Adams Iron Center for Clothes Reels. 





Heavy and Strong. 





lt is impossible to hold cap to post witlt’screws. 
We use a bolt, which is furnished with reel: 


manufactured The Adams Company, °Y®vgvr 














The. only Stove Lining made of crucible ma- 


terials. 

Packed in 2% Ib., 6 Ib., and 10 Ib. pasteboard 
boxes and also in bulk. 

Order it from your jobber. 

The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 


BRIDGEPORT, CONN. 





Champion Stove Clay 





The ~ Stay-in Flue Stopper 


Brass finished, nicely ape a is the very best on 
the market, is sold on ? with a positive guarantee to 
be absolutely soot proof, and cannot be pulled, jarred 
or blown down from the flue hole. 
We ‘are headquarters for Asbestos Mats, Flour 
Sifters, Peoria Fruit Presses and a full line of Pieced 


Tinware. ask YOUR JOBBER FOR THEM, 


~Stuber & Kuck, 


-PEORIA, TLL. 


“IDEAL . 
DAMPERS _ | lave Non- 
yo are Heating .. | 
Handles: of 
Elegant | 
COVER Design and 
LIFTERS Finish. 


They are 
POKERS the Best. 
STOVER MFC. CO., LAEbsnt tt: 
Stove, Range...Furnace 
Repairs of all Kinds. 
American Stove Repair W orks, 


186-188 West Seventh Street, St..Paul,.Minn. 















































PATTERNS 


OF HICHEST CRADE 


W..L. Megsteuwers Partern Woexs 
435 E. Peari St. 
CINCINNATI, O. 


LAWLER’S 


lindat erste 


The best and most 
qeccensae mecms i 
the purpose 6 
market. 









ye 
a 
> 





| 


LAWLER WATER FEED & DAMPER-RECULATOR CO. 
8 M St York Ci 
181-189 Mercer >" New Yor ty, or Cateage 


ne Co., 167-169 Lake Street, Chi- 
cago, 





OUR OWN SANITARY VENTILATED 


Chain Pump 


The only chain 
pump curb cons 
structed on 
scientific prin- 
ciples. he 
w= side and top 
openings are 
coyered with 
galvanized wire 
screen. All the 
fixtures, the 
reel, mozzie, 
bearings, han- 
die-and reel 
shank are thor- 
oughly gal- 
vanized, mak- 
ing the curb as 
well as the fix- 
tures rust-proof 
This curb hag 
no cast iron 
rims; the body 
and lower rim 
is formed from 
one sheet of 
galvanized 
iron; the side 
, seam is locked 
and riveted. xe 
is. painted a handsome gray color and | 
stenciled. Every curb is thoroughly inspect 
before leaving the factory, and we guarantee it to 
the best and handsomest pene curb on the 
permet. Weight, crated ready for shipment 


Fred T .Brosi Co. 


QUINCY, ILL. 








Gias. FP. MALONE, 


ROLFE, 1A., 


WRITES: 


“Tf T went to South Arica T 
would want Che American Artisan 
sent to me.”’ 
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8.£530 W. 25ST. 


PLATING __ 
QUTFITS. 


KRAUSE MFG. CO., 2:30" 


Patentees and 


Maniacs [deal and Victor Adjustable Grass Carriers. 
THE BEST SELLING CARRIERS ON THE MARKET. 


THE ‘‘IDEAL”’ is the only adjustable ‘‘full” metal bottom carrier made. Can be adjusted from 
12 inch to 20 = mowers. Is very durable and first-class in every respect. 
THE *‘VICTOR”’ is a canvas bottom carrier with a Galvanized Iron front to 
revent wear, and forming a stopper to prevent the grass from rolling out. 
ne size can be adjusted to fit from 10 inch to 18 inch mowers without the 
sagging of the bottom. This is a very desirable feature, as the bottom 
is always “taut,” thus preventing wear as is the case with other ad- 
justable canvas bottom carriers. No monkeying 
with bolts or nuts on the machine. Either carrier 
can be attached in a moment’s time. 





~ Write for price and circular. Prominent houses 

ike 
HIBBARD, SPENCER, BARTLETT & CO. a, Chica. in, 
SIMMONS HARDWARE CO., St. Louis, Mo 
S. P. TOWNSEND & CO., Bloomfield, Essex Co., N. J. 
BAKER & HAMILTON, San Francisco, ¢ 

And many others are selling agents. | a a patents for sale. 





eee eee eeeeeeeeeeeeeeeeeeeeeeetreeeteeee tt 


Use! Use! Use! 


Asbestine Stove | inings 
in your Stoves. 


Lasts Longer, Costs Less. 
Asbestine Stove Linings, Asbestine Crate Walls, 
Asbestine Brass Furnace Walls, Etc. 


Our Guarantee. 


If, on the fault of our Asbestine Steve Linings, placed in amy stove, proves unsatisfactory, we are 
willing to furnish a new set of linings, free of charge, paying all expenses, providing directions have been followed. 


rue Phe Asbestine Mfg. Co. 


Wind ber, Pen na. Mention this Paper. 


ete eFC tetrteeeeeeeeetetetreetreee + 4 


te Peete eeeretreereeeceeeeeeeeeeeeeee & + 


+? 


+r tte tet tee eet tee teeteete et eeseeeeeeeeeeee ett F 
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The Quicklight Lamp 


is the only lamp fit for house use. No noise, no flicking 

out, but is quiet, and a steady light. Made in DOUBLE, 

SINGLE and STAND LAMPS. Write for citcular and 
price list, and terms to agents. 


THE GREAT OBJECTION to all of the different makes of gas- 
oline lamps heretofore offered to the public has been that 
they eure generating, which means tiresome delay in light- 
ing, difficulty in keeping in — order and heavy expense 
for repairs; the different parts of the lamps being compli- 
cated. There is also the expense of alcohol 
absolute necessity with all lamps. 
uires no generating, no alcohol, no waiting, it is operated 


m the same as ordinary city gas, lights instantly, can be turned e 
@p or down, as desired, and is absolutely safe. 
You are doubtless familiar with rie as ers 


generating Jamps and the many dis- 


Ley = aide Suen od The most durable, economical and 


is known, and as a low priced Cooker on the market. Low- 
gift the generating lamp will soon cost er in price than Oven and Hot Plate 


Ass more m for hol, irs, etc.. IW & . . 
\\Y than A, lene at fal petndl peioes Lv ' separate. Write for catalogue and prices. 


We are not trying to compete with jy 
cheap jenn, ou ney ay fhem at 5 ) e 
any price. e prefer to offer you = 
the best lamp ever made. —~= d | n tove an= 


We guarantee entire satisfaction. 


Quicklight Nifg. Co. ufacturing Co., 


323-325 Dearborn Street, CHICACO. ERIE, PA. 


The Nulite™ , | The Lennox 


% 150 SoWer ARC ILLUMINATORS 


Produce the finest artificial light in the world. Superior 
to elec-ricity o pS than kerosene oil. 
A 20th Century Kevolution in the Art of Lighting. 
They darkness into daylight turn, 
And air instead of money burn. 
No Smoke. Odor. No Noise. Absolutely Safe. 
They are Portable. Hang or stand them anywhere. We 
also manufacture Table Lamps, Wall Lamps, Pendants , 
lers, Street Lamps, Etc. The best and only 
really successful Incandescent Vapor Gas Lamps made. 
They sell at sight. Good Agents Wanted. Write 
for catalog and prices. 


Chicago Solar Light Co. 


81 P, Fifth Ave., CHICAGO, ILL. 


Live Men Want Light ra 


Dead Men Dost Neea Any Steel Fu rnace 


For saie—gasoline lamps both pressure and gravity. | Made Lennox Machine Compan 
Twenty different designs, including the best gasoline | By ais Peadrick 9. Mershaittown, love. y> 
system for lighting stores on the market. Our 700 Catalog Free. 

candle power arc street lamp has no equal. Send for 
Catalogue at once. Agents wanted everywhere. 

Special prices io the trade on lamps and supplies. BARKEEPER’S 


The New White Light | guerre 
dias Lamp Co., Niaseat St. 'BAR-KEEPERS, per, Tin 


German 
CHICAGO, ILL. Silver 


Peaiay)) can all be cleaned 


and polished with 


» which is an 
The “Q” re- 
































} 





iteasier than with 


A Special Hardware Wagon. | |sierirines | se dcnc 


. Let us send 
Low Down. 4 ‘ - youa free sam- 


Short Turn. , apn 


Lifting. [YK anpwil . | 


lakes Quick De- — — — 
A MBE SEANY. 




















ee Ce 


———$—$ _—- 
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The [Juplex Proiler 


{ 
Broils both sides Plate, Gasoline or 
at once. The Oil Stove. It’sa 
best utensil ever hummer 
made for a Hot j 














Saar 


&Co., Norfolk,Va. 


W.H. Barnard 








Lackawanna 


Railroad 














The Scenic Line 


New. York City 


Palatial Solid Vestibuled Trains 
Superb Dining Cars 
(Meals a la Carte) 
Observation Cars Latest Pullmans 
Elegant Day Coaches 


3 THROUGH TRAINS 





DAILYtfrom CHICAGO 





Leaving Chicago Arriving New York 
10.35 4. m, 3.35 p.m. next day 
2.30 p.m, 7.30 p. m. next day. 
10.30 p.m. 7.10 a. m. 2d day. 
$18.00 First Class 
Rates $16.00 Second Class 


CITY TICKET OFFICE: 103 Adams Street 
GEO, A. CULLEN, Gen’! West’n Pass. Agt. 
_ CHICAGO * 
jJ@ @ @ 8 ]Oe Bs Bo BWVA|B FA 
$ B. D. WADSWORTH, Eu- 





reka, Wis., writes: ‘Please discon- 

tinue my ‘ad’ for Tinners’ Tools. This is 

a grand thing tor the boys wanting tools, 

to buy orsell. No one in the Hardware 

or Tin-shop should be without 

The American Artisan.”’ é 
=e @ @ 

























The Handy Riveter 


A neat and compact tool for mending broken 
harness, straps, belts, etc. Simple in construction, 
unbreakable in use and powerful in operation. Al- 
ways ready for use, can be carried in the pocket, 
which makes it an indispensable tool for the 
Farmer, Livery-man, Mechanic, Engineer, Driver 
and Harness-maker. - No household should be 
without it. Body and screw are made from malle- 
able iron; sleeve from cold rolled stock; plunger of 
hardened tool steel. Will clinch any size of tubu- 
lar or bifurcated rivet and make a perfect job. 
Weighs only 5 ounces. 


Mitwaukee Automatic Machine Co., 


MILWAUKEE, WIS. 





















(SAF Saucepan Pyandies. 


and finest finish of any made. Large stock of all sizes constantly on hand, and all 


orders filled promptly. By the gross, package or in bulk as desired. Send for Catalogue. 








Noxall Fast Color Paint. 


HIGH GRADE QUALITY. 
LOW PRICES. 


We offer dealers the most attractive exclusive 
agency proposition ever made. 

Write for particulars. 

Dept. K, 


Enterprise Paint Mig. Co. 


213 S. Clinton St., CHICAGO. 








Send 10c. in Stamps 
mple of 


*¢Solid-Steel’’ Lava Enameled Ware. 


for Free 





The Cleveland Stamping and Tool Co., “*cio-"” 








Vout SOLDERING 
~pa FURNAGE 
bs ... MAKENO MISTAKE 
ways Ready. 
No ono Odor, Chirty 
No Noles. aaa Vears 
i eee 
a z ""'Safe, Sure. 
Durable. 


Burgess % Soldering x Furnace « Co., 
COLUMBUS, OHIO, U. S. A. 
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Is made by Selling good tools. 
We make Good Tools. 


The Creen Book tells the whole story. 
Smith § Hemenway Co. 


UTICA DROP FORGE & TOOL CO. 
THOMSON BROS. & CO. 


296 Broadway, New York. 











THE .. DISSTON SAW” WILL DO MORE WORK WITH 
LESS EXERTION AND HOLD ITS CUTTING EDCE 
LONCER THAN ANY OTHER BRAND OF SAW. 




















Fully Warranted 








as to 
Material 
Additional Information 
and Send a Postal 
Manufacture. <a ai cies 
r Pam 
Henry Disston & Sons, inc., “Practical Mints 
— Keystone Saw Tool ~— & File Works. To 
Philadelphia,* Penna, Mechanics." 
ar 





‘*“EN TBEBERPRIS8S BH’? 
imam Tae “ Extractor ond con Vill 


35 Sizes and Styles for Hand and 
Power from $1.25 to $125.00 





_ 5) No. 2 { ad $2.50 \" a 
Order from your Jobber - 


No. oO, $1.50 Descriptive Catalogue mailed Free No. 750, $7.50 


The Enterprise Mig. Co. of Pa. 


w es siscst ; Philadelphia, UU. S$. re ater) yo 
@ee5ae54aoeaeeeadeae2eeeeeeeee2e €@eeeeeeeeeee0020280068680 











™_eeocoertrtrrwrererrrerrreerreerewreweeweerereeee 





OSCAR A. MICHEL, 


SOLICITOR OF AMERICAN AND FOREIGN 






PATENT NO ADVANCE romptly. 

Copyright rocured. 

ae SALES OF ublished. 

Design PATENTS romoted. 
FOR CLIENTS. 


| Trade-Mak@ @ EES FOR UNDERTAKING 


See f£ e222 eee eae eee ee eg en en on en op go on 
OspeS8 2282 e284 Bee eae een eee en og en on 


302 BROADWAY, DEPT. 27, NEW YORK, N.Y. 








frees eee eee eee eee eee ee ee eee ee eee eee eee eee eee eee eee eee eee eee eee 


.™''*.**'*'*'*?ettFftFfteeeeeeeweweweeeee eee eee. 7_eeeeeweweeweweeweeeee eee eee 
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Tanner & Sullivan 


WHOLESALE 


Tin Plate, Sheet Iron, 
Metals, 


‘TINNERS’ SUPPLIES 















Manufacturers of 


TIN W ARE 


216-218 South Meridian Street, - - INDIANAPOLIS 


“Centennial” Rain-Water Cut-Off. 


THE STRONGEST, MOST DURABLE AND CHEAPEST CUT-OFF ON THE MARKET. 
The only single Cut-Off made to fit CORRUGATED and Plain Pipe, and which can be used without extra pipe or elbows. 





tae 





RIGHT-HAND WIRE. SECTIONAL VIEW. LEFT-HAND WIRE. 


STYLE “‘B.”” FOR ROUND CORRUCATED PIPE. 


All sizes below 5-inch are put up in crates of ome dozen each (assorted right and left-hand wires). (Patent applied for). 


“se COONEY & GEIGER, sat 


For sleuth aaa 
19 and 21 E. South Street, INDIANAPOLIS, IND. Taste cuTcery, ETc. 
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2a ‘@ si th 





i. eee we BS 
ae 


— a ee 


The Reyal woven wire fence is truly a royal fence. It is the heaviest and best made, and most scientifically 
constructed wire fence on the market. It is made for severe service, and is warranted tuo please. 

Specifications,—The horizontal wires are hard drawn high carbon galvanized steel, of the greatest toughness and 
elasticity, made capac, for the Reyal fence. The top and bottom cables are No. 9; the intermediate horizontal cables, 
No. 11; the vertical stay wires are soft drawn galvanized wire, No. 12%. 

Sty les.—It is made in two forms, which we call Regular and Thick-set. The Regular has stay wires 12 inches apart; 
the Thick-set has stay wires 6 inches apart. We carry in stock a variety of heights and styles in rolls of 20 rods to a roll. 


WRITE US FOR CIRCULARS AND PRICES, 


FARWELL, Ozmun, Kirk & Co. 


WHOLESALE HARDWARE, 
sT. PAUL. 


ryN Dg Za ; Ze — 
| HE PENNSYLVANIA LAWN MOWER... 
Our factory produces ~~ : mast tis TF iRST 

SS ss _. Lawn Mower 
High-Grade rod ee 
Lawn Mowers ys} ONe with a TRAIN 

= , Sega Oe a > OF GEARS..... 

Our capacity is far hie 





in excess of any _ Made to ride 
other manufacturer | hana ' over uneven 


in the world.... Pennsylvania High Wheel Lawn Mower. wes SUPfaces 


THE SUPPLEE HARDWARE CO., Phitadetphia. 


Genuine “‘The Largest Producers of Superior Mowers.” 


Philadelphia 


Style Style A Mower weighs one-half less than 
A All Steel. others of its style, and runs lighter and mows 
longer, and with more than 3o years’ experience 
can give every advantage to our customers, assur- 
ing our trade that it is our purpose to make our 

trade relations of mutual benefit. 


THE 
Phila. Lawn Mower Co., 


3107-3109 Chestnut St., 
PHILADELPHIA, PA., U.S. A. 


Illus red catalogue on application, showing eighteen 
styles of Hand Mowers and five of horse. 
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cet kaa 


every Lamp sop «TO APPLY FoR Fne Agency | 


SELLS ANOTHER. OF THE 


DoranLightingSystem 


Remember the FIRST in the field will reap the harvest. Ourimproved Dorah §@& 
Lamp is the height of perfection in Hydro Carbon lamps. DON’T confound this § 
with the common 100 candle power gasoline lamp. We have something entirely 
new, pronounced by ALL who have seen it the BEST thing they ever saw. 





: 1250 Candle Power. Handsome, looks exactly 
No fount to fill and break A Few like the best electric arc 
mantels. lamp. 
No shadow below, light all of its Last, but not least, the 
around. (i ood cheapest system on the 
Turned up and down in- market, both in first cost 


stantly with a chain. and in operation, which 


Ps 
Simplicity (it will surprise you). Points is 1-6 of any other light 
Practically noiseless. of its power. 

















We are appointing agents now for every town and city inthe U.S. It will be 
profitable to you because we have POSITIVELY th: best system of lighting ever 
invented. It has absolutely NO FAULTS. Every lamp guaranteed to be periect 
and give satisfaction when received. As to our responsibility we refer to any bank 
or mercantile agercy in Chicago. 


Acorn Brass Works, | 


USED FOR INTERIOR 19a Jefferson Street, CHICACO. s 


AND STREET LIGHTING. SPECIAL NOTICE.—AI] infringements on this patent wi.) be prosecuted to the full extent of the law. 
Excliusiwe Territory wvill be grarted. 


WORKS LIKE A CHARM 


i 





. er 






ROTARY 
FLOUR. SIFTERS 


The Nesco Flour Sifter has the han- 
die with the crank running 
through same, and is one of the 
best made. 

Good Material—Good Wokmanship. 

Result—Good Sifter 

Do not forget to include a lot with 
your next order. 

The Acme Flour Sifter, with upright 
back handle and crank running 
through side, will soon be ready 
to offer. 

Prices are right. 

Ask our salesmen about these goods. 

Address branch office nearest your 


location. le 69) —— 
+ . : ~*~ —————— 


NATIONAL ENAMELING. secs NEWYORK. cHICAGO. 


AND STAMPINGCO. °" students Mie HKEE’ 









































i) 
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E ARE NOW LOCATED IN OUR 
(G NEW QUARTERS—THE MOST 
COMPLETE AND MODERN 
HARDWARE BUILDING IN THE 
COUNTRY, Lee Block, corner Ninth 
and Harney Streets, having our own 
trackage facilities connecting with all 
railroads entering Omaha. We are in 
position to give the hardware trade of 
the West and Northwest the quickest 
and promptest service in the country. 


We extend a cordial invitation to 
all visitors as well as buyers. 


“THE OLD RELIABLE” 


rT TES 




















: a 
errs «(| 


wy iddaya, 


HARDWARE 









ECONOMIC, 
a» CHILKOOT 


The Creat Sanitary 


Refrigerators 


Honestly made and beautifully finished. 
A perfect Refrigerator and a great economizer of ice. 





The originators of successful white enameled provision 
chambers. 

There are many imitations but ours is the only perfect enam- 
eled Refrigerators on the market. 

Eight walls to preserve the ice. 

If you want a first-class line that will please your customers 


and bring trade 






Write for Catalogues and Discounts to 
Our enamel is baked on galvanized iron. 


The Michigan Barrel Co., "rs 
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Gee Whizz Washer | 


4 A Novelty and a Winner. 






pee] and guaranteed to do. 
: Made with- 
out hoops or 


neither 


down. The 


washer of 


describes the 
reflex motion 
and tells why 
it whirls, 


squeezes and 
sucks thedirt 
out of the 
, clothing. 
You want 
the agency. 
Write tor 
particulars to 


RANDLEMAN & SONS, Des om that lowa. 





Does what it is intended | 


staves, will | 


shrink, Pyy 


laborsaving | 


20th Century. | 
Our circular | 





rubs, slaps, | 





Bic Four ROUTE 


Indianapolis, 


Phleagy. == 


oan. and Southeast 


St Lewis, | NOW YOIK 


Indianapolis, f To AND 
Cincinnati, 
Louisville | The East 
W. P. DEPPE, W. J. LYNCH, 
A. G. P. & T. A. G. P. & T. A. | 


CINCINNATI. 
J.C. TUCKER, G. N. A., 234 Clark St., aay | 














THE 


‘CRYSTAL 


A one pound cof- 
fee mill with glass | 
hopper. Some- 
thing entirely new. 
The housekeepers’ | 
delight. The only 
wall mill of the | 

kind. | 
O Is first- | 
class in | 
every) 
sree | 
Sells at sight. et 
full ly warranted. 















If you would in- 
crease your cof- 
fee mill trade, 
handle this mill. 


Packed % dozen in a 
case. Price, $1.00 each. 


Patent Pendiug. Manufactured by 


ARCADE MFC. Co. 


Freeport, Ill. 104 Lake Street, 











Henry Bidlake, Osnabrock, N. D.. 


writes; 
“Please discontinue ad for Tinners' 








Tools in your paper. It has done its 
work well.” 


THE ORIGINAL 


H. F. Brammer Mfg. Co. 


a B INCORPORATED 1888. DAVENPORT, IOWA. 


MANUFACTURERS OF 


The Original Improved Brammer Washer. 
The Original O. I. C. Pendulum Washer. 


The Original O. K. Rotary Ball Gearing 
Washer. 


WE LEAD, others imitate. The superiority of our washers 
is too well known, and dealers will not be misled. Circulars and 
particulars will be sent on request. 


Peoria Washing 
_ Machines. 


BEST IN THE MARKET. 









Have a Compound Lever Handle 2 PEOR 
# which greatly reduces the work of WASHE RNO2 
m wash days. he motion used in vi- Wiiaed e 


brating the handle takes the strain ¥ ) mnuracture 
—~ + ppace — —_- way mg = tag LARK QUIENS 
work with a great reduction in labor, © Peoria | 
Send for ‘ ’ Eee 
Secure the Agency. 
CLARK, QUIEN & MORSE, 
PEORIA, ILL. 





THE ORIGINAL BRAMMER 


Rotary Washer 


An especially well made and light running machine 
and Guaranteed to give Satisfaction. Most simple, 
powerful and durable movement. The very substantial 
tub is made from a select quality of Cypress Lumber. 

Made also in square style. 

We manufacture the most complete and satisfactory 
line of washers on the market. Send for illustrated 
catalogue. 


Benbow-Brammer Mfg. Co., 


1007 N. 13th Street, Factories: 
ST. LOUIS, MO. St. Louis, Mo. Davenport, la 


CHICAGO WASHER 


Is a DOUBLE RUBBING machine, having two wash board- 
like surfaces, running in opposite directions, which subject the 
clothes to a thorough rubbing. It is made of seasoned cypress 
Jumber and galvanized iron. Top closes tightly, keeping wate: 
hot. Nosplashing. No steam or sickening odors. 


Famous Manufacturing Co. 


CHICAGO. 


Cre «Pp ubuque” Pots Pattern Sa Jrons 


With Che New 











The best medium priced Potts Pattern Iron manufactured. 
The EZY handle that goes with these irons is made of semi- 
steel and never breaks. 


Schreiber § Zonchar MG. CO. puowane, ra 








. > 
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a Lufkin 
Magie Pattern Rule Rule 


Will lay out patterns for any size and angle of elbows in three minutes’ time. C 
0., 








Gan also be used as Straight-edge Rule, Circumference Rule and Trammell. 
Should be in every Tinshop. Will save its cost in a few weeks. Thousands 
are in use and every one giving excellent satisfaction. Price, complete in e 
nice wooden box with Chart $4.00 net cash (Mention Twx “>tprican ARTISAN.) 


: CONDUCTOR PIPE 
AVES TROUGH iio sons 


CRIMPED OR ROCK FACED-BRICK. CORNICES, SKYLIGHTS, FINIALS, 
VENTILATORS, CUT-OFFS, CRESTINCS, &C. — ' 


La Crosse Steel Roofing and Corrugating Co., WiSanorR 


Stanley Rule :.« Level Co. 


IMPROVED CARPENTERS’.-TOOLS Soild by All Hardware Dealers 


YouDon't .  |Wire Conductor 
Hooks 


Down in Florida. 
will not split wood. 


TAKE THE THROUGH 
PULLMAN FLORIDA SPECIAL 
; ON LY a piece of wire and 
a nail, 
yet 
they are THE BEST 


VIA 
MONON ROUTE 
AND 
wood hooks ever offered to the trade. 




















Saginaw,Mich. 














C. H. & D. R’wy., 
Leaving Chicago Every Monday and 
Thursday Noon. 

TO ST. AUCUSTINE WITH- 
OUT CHANCE OF CARS. 


City Ticket Office: 232 Clark St. 
FRANK J. REED, C. P.A., Chicago. 





Order of any jobber or 


Reservoir Riter Bros. & Co. 


d 
Vases an 1022 Race St., PHILADELPHIA, 


Lawn Settees | “gmproved Shears and Gauge Punches, with or without engine, or Direct Bteam Shears 
Manufactured by 8 different styles [hand or power]. 
Automatic Self-Opening Rolls, quickly 


McDonald Bros., | ana easily jadjusted, all sizes to 20 feet. Also 
COLUMBUS, 0. Crimping Rolls, Hand and Power Punches, Labor- 
saving machines. etc. 








elron 











A large 40 page catalogue 
free upon. application, 
with liberal discounts to 
the trade. 





E.J. Schultz, “Writes: | 


“*T cam say that my advertisement in Che Amer 
can Firtisan convinces me that J cannot afford ¢ 


40 without vour paver.** BERTSCH & CO., 









Cambridge City, ind 
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Euler's Metal Ceilings We 


BECAUSE Their Designs are Artistic, "°°" 
ae are Easily Applied, Aa 
They Fit Well. Agent 
WE ALSO MAKE Wanted 
Eaves Trough and Conductor Pipe, Imitation Brick Ia | 
and Stone Siding, Steel Roofing, Corrugated Iron, | Every 
Oil and Gasoline Cans, Steel Dry Measures, Etc. | paced 


‘J. H. Eller & co, 20 ts 






































Costs no more than other pipe. 


aaed pen SEND FOR CATALOGUE ON 
ea ampageeuasi armen Eave Trough, Conductor Pipe, Roofing, 
Pahonenrenrwenaene eee — ee Ceiling, Cornices, Skylights, Etc. 


we oe 9 ce Nop SN ee 
KLAUER MFC. CO., - Dubuque, lowa. 


sooo S.-EVERY-PIECE-WARRANTED. 
‘Place .Your Orders For Att Metal Ceilings 


where you are sure of the best that money 
can buy. Prompt Service, Honest Treat- 
ment and at No Fancy Prices. Our goets 
will. give entire satisfaction—they are Kood 

é€ Dest 


Sellers. Our Art Metal Ceilings are th 


Conductor * 
on the market for Design, Finish, and Dura- 
bility. We carry a large assortment of Steel Pipes 


Seile and ev mew mg BAS geock ms 
can fill orders prom promptly ’ 

farished. SPECIALTIES — Architectural Sheet Won t Burst. 
Metal Ornaments, ag = —, “in - — 
Statuary, Crestings, Spun Work, r 
Ceilings in Antique Finish, etc. For further infor- The twist in the corruga- 


mation send for our catalogue and Prices, or address. tion checks the sudden fall of 
ice and water, thus protecting 


SS, Friedle ey ¢ & Voshardt, the joints. It stands hard 


knocks because it is corruga- 
1947200 Mather Se CHICAGO, ILL | ted. Again, it is much hand; 


somer than plain pipe. Made 
in copper and galvanized iron, *~ 


CLASSIFIED oat Sen 
METAL GEILINGS ie 


Middletown, 0. 












































; 


’Tis a pleasant subject, anda profitable one, too. 
Has it ever been presented to your We should like 
to take it up with you. It means money. 

Catalogue free. 


Illinois Roofing & | & Supply Co., 


23 Lake Street, Chicago. 





























— 
Can Handle” | Baden, W., « Write: 





Northrop’s “Please discontinue our adver- 
Stamped per soniye have more in- 
Steel Ceilings 2 lh eran igpeag 

ful, having now a man to fill 


and do well for their custom- 
ers and themselves. Send for the pe O. K. We will 


catalogue—give diagram and 


description of room for an esti- ( be merica 
= Firtisan 


mate and we will no the rest. 


ei) 
H. S. Northrop, 53 Cherry St., NEW YORK. 
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APPEARANCE COLNT. 


Appearances count in selling horses or houses, or almost anything you can mention. Metal Ceilings are no exception to the rule. 

No one is going to look as favorably upon a commonplace looking design as upon one that is artistic. 

Avother reason why only artistic meta! ceilings should be selected, is their durability. 

oe Ceilings go up io s:ay; hence, it is important that they be so artistic they will not get distasteful to the man who has to see them 
year after year. 

Harmcnious ceilings and side-walls in the established, historical, decorative styles are always appropriate and pleasing. 
Hence, no mistake wil! be made in choosing “Berger’s Classik” Metal Ceilings. 


Are the handsomest and most artistic upon the market. 
They are correct in style, attractive in design, and stamped with a clearness which brings out the detail in bold relief. 

They not only win the preference over others, but actually make sales for metal ceilings, where, otherwise, other materials would be used. 
Write for handsome Catalogue and full particulars. We mail them free upon application. 


THE BERGER MFG CO — Yor«K Geers: 210 } ey —. , SPECIALTIES: — Ceilings, Roofing, 
° *9 HILADELPHIA OFFICE: 1013 Arch Street. Siding, Eave Trough, Conductor, 
CANTON, OHIO. New ENGLAND Brancu: 176 Federal St., Boston, Mass Pipe, Mangers, etc. 


WESTERN BRANCH: 1428 N. Broadway, St. Louis, Mo. 

| = BEST 5 
our many good things 

for the tin shop. Ask ASPHALT BOS ens aa e 
your jobber for our cat- FELT - ake: 4 
N 
Cc 
Ss 























This is only one of 


alogue. If he does not IRON AND STEEL - 
supply it, write us giv- | METALLIG SHINGLE 


ing his name and we Manufactured by 
ww’. J. BURTON & CO., 


The Quick Shippers, 
ome atonce. ... . . DETROIT, MICH. 


will see that you have 


¢ 
Ring and Circle Shear for Bench. 


West Mig. Co. 7 wh ve 


GARRYIRON-& STEEL WOULD 

ROOFING COMPANY REQUIRE 
CORRUGATED a eDiprecPe 
ROOFING. SIDING & CEILING to contain all the names 


CLEVELAND eee of those who date the 

















turn of fortune’s tide 

Write us for Catalogue and Low Prices on BEST in their favor to the 
Steet Rooting, Corrugated Jron, Et: day when they tirst in- 
water (yo h voked the aid of the 








SYKES STEEL ROOFING CO. eccNits: oni types. 
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On Their Merits. 


Our purpose is to produce a line of Metal Ceilings that are correct in artistic 
and up-to-date classified designs, and which are respected for their high standard 
of quality, workmanship and imposing elegance. 

WE HAVE THE GREATEST VARIETY OF DESIGNS. 
THE MOST PERFECT METHOD OF APPLICATION. 
THE MOST HARMONIOUS IN EFFECT. 
THE DEEPEST STAMPED. 
We invite correspondence from parties contemplating building or 
remodeling. We furnish plans and complete information, and go any- 
} where for business. Special ceiling catalogue mailed on request. 
: Let us figure with you. 


We also manufacture Conductor Pipe, Eave Trough, : 
Cornice, Roofing, Siding, Etc , Etc. New York Office: 171 W, 23d St. 


ANNEBERG ROOFING §CEILING Co. Carew. 




















American Tin Plate Company 


Tin Plate 
RY Terne Plate 


<8 ve ad 


Black Plate 


GENERAL OFFICES: Battery Park Bldg. - New York. 


Beis 


GRAY’S ELBOW PATTERNS. 


66 9 From 1” to 40” in diameter in two sets. 
Can t (a). From 1” to 20” in 2-3 and 4 pieces, mad 
on blue print paper, post paid on receipt of $1.0 0 
Set (b). From 20” to 40” in 5-6-7 an Py 


9 9 n blue print .. t paid on receipt of $1.50 
Break ’Em.” | | sete test artects cr aod Pals 
structions with each set. 


c. L. CRAY, 
A new depa ture in 140-148 Ferris St., Galesburg, I! 
warm air registers. 
Made entirely of 
Stamped Sheet Steel. 
Excel all others in 
strength, air capacity 
and finish. They are 
lighter in weight, 
thereby saving 1S WHAT YOU CAN SA 
freight. ns We —- kinds 
Catalogue on ap- — Write for pri 


opecrel pr We ALSO B. B. PUMPS AND WINDMILLS. 
BECKMAN BROS.., Des Moines, Ic 


are the originators. 
The Henry Bidlake, Osnabrock. N. 
.: D., writes: 
Canton Steel Roofing Co. “Please discontinue my ad. for-Tin- 


CANTON, OHIO. ners’ Tools in your paper. It has 
dene its work well.” 














S.C. SMITH WM. BRAY 6B. W. RIBBLE 
+» President Treasuree Secretary @ 
The East Bangor Consolidated Siate Co. 





























JAMES A. MILLER & BRO. —— en oe anaes. 


129 So. Clinton St., me SKYLIGHTS, 


CHICAGO. = eo PIPES. 


correspondenee Solicitcd. GUTTERS, ETC. 





























THE AMERICAN 





Or'se Shoes, 


Illustrated 
Catalogue 
and 

Prices 

on 
Application. 


Old Dominion 
Tron § Pail 
Works, 


RICHMOND, VA., U.S. A. 


ARTHUR B. CLARKE, 





Old Dominion 
Steel 
XE 
Feather Weight 
Bind 
Shoes. 


President, 


AR TIGAN AND HARDWARE RECO 





‘Sampson 
Brand’’ 


Pure Asphalt Roofing. 


ever Dries Out or Cracks. Building Papers, Rooting ements, Paints, Etc. 
rite us 


or prices. J. ies Perkins & Co., 241 Lake St. 


Planet Brand Tarred Ready Roofing, Slaters’ Felt, 





MiVATOMS PP | ae 


and Hand — + 
KIMBALL BROS., OT technicalities, but a plain, 
sensible business talk with 


1061 9th St, 
your pocket book in our new 





Temmell Bint. he 
booklet—tree for a postal. 


Cortright Metal Roofing Co. 
Philadelphia and Chicago. 


IPIDIIIIIFIFI>= 


A") 
ie Smith & Co. 


: Paper [Pavers 


‘CHICAGO. 


BUILDING, 
WRAPPING, | Sill 
WRITING, i if = ih, 
NEWS, | 
BOOK 


Paper 


Send for Catalogue. 








plication. 


It will pay you 
to send for it. 


| Montross Metal Shingle Works 
Camden, N. J. 


HOMESEEKER EXCURSIONS 


On First and Third Tuesdays in each month to 


VIRGINIA, 


Via NORFOLK & WESTERN RAILWAY. 


| Forallinformationas to RATES and TICKETS and 
for LAND PAMPHLETs and des oesiptie e matter, 
address ALLEN HULL, D. P. Agt., Columbus. Ohio. 














} Illustrated Cata- | 
logue free on Ap=- | 


RD. 


Coat or Sheet Meas 








Tinsmiths’ 
Roofers’ 


TOOLS 
Cornice Makers ) 


| SHEARS, PRESSES and DIES, 


PUNCHES, ROLLS 
Made by 


Diagara Machine and 
Cool Works 


BUFFALO, N. Y. 


| Send for Catalogue A 





WRITE US FOR PRICES ON 


| Presses, 
Dies or 


|Special 


| Machinery, | 


| Dies 
| Machi ne 
| Forgings one 


and 


f our 
Specialties, 


THE DANIELSON MACHINE & 


TOOL CO. 
183 Lake St., Cleveland, O. 


1s 





THE NEW YORK 
CLIPPER 


Contains a Reliable Record 
of all the Events in the 


THEATRICAL WORLD 


AND THE 


WORLD OF SPORTS. 


PUBLISHED WEEKLY. 
$4.00 A YEAR. SINCLE COPY, [0cts. 
For Sale by all Newsdealers. 
SAMPLE COPY FREE. 
Address NEW YORK CLIPPER, 
NEW YORK. 





To Repair 
Broken Arti- 
cles use 


Major's 
slement 


Yj Remember 
Uy MAJOR'S 
RUBBER 
CEMENT, 
MA JOR’ Ss 


CEMENT. 








Jacobson, Charles City, la., writes: 


ease take my ad for situation out, or! wilt 
hirea my ny ned todo my correspond- 
have u ate received eighteen letters 
. Will say I could not be without Tus 
ARTISAN.” 


Crying — o—S- business ——_ without 
advertising ———— is —— -like-—— Winking - 
at———_a—_— girl — in- 

you—— -- know —- —what —— 





else ——does. 





you ——— are —— doing —— but—— _-nobody—— 


W. Brown, 
“You may kindly d ontinne our WANTED TIN- 
NER adv. that you bave so kindly carried for us 
me past three T have received 
from Uermout to ee, and think that we 
have secured a good ma 


f Geo. 
: 


r., Bilisboro, Til, ia 
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WHICH IS THE BEST ROOFING TIN? | [Seen 
N e e MA SNL ee 
McClure’s seco Roofing Tin 


ON dL i ® 
RE-DIPPED 


GUARANTEED Fifteen Years. 


Pittsburgh. McClure & Co. Philadelphia. | 


- Manufacturers of TIN PLATE. 


BRADLEY) 
SHELF 
BRACKETS. 


Strong, Light and All Right. | 
ATLAS MFG. CO., New Haven, Ct. 


i. ee 


a 


7? 
oe 
x 








O) 
LO 


Ss 
. 








SCREENS OFALL KINDS 
PERFORATED METAL 
OFEVERY DESCRIPTION 


YY 








7 
~S2 








ee ee am - - - 
See Rrra Sa Secererece. 





OE OOOOO OO OOO OOOO eee 
PYOOOO0Y LJOOOY/ OOOO 
& ee stete tetera eee O OSA 96° 2° ee 











Bolts, Nuts, and Carriage Hardware. 


¥ 





ILLUSTRATED CATA- Y 








LOGUE AND PRICES ; nietiesiae , t p 
SeGieetiite ———_— —-_—_—_4 = , 
ON APPLICATION. = J . 
pts a 


‘af 
na 
£ 
‘ 


a 


Columbus Bolt Works, Columbus, 0. 





AY Bi 5 
a ” @\ Go 
Pioneer 


The “TAYLOR OLD 
STYLE” Roofing Tin 
is the oldest Tin made 
as it is still the best. 


Pioneers are a sturdy 
stock, and as a pio- 


On roofing plate our mark de- neer the “TAYLOR 
notes honest value. Look for OLD STYLE” Tin is 


Osborn’s Guar- still the leader. 


anteed Old Style. We make it for those 


It is too far superior to ordinary roo.ing plate who want nothing but 
for comparison. It is heavily, richly, uniformly the best 
coated by our special hand-dipped, palm-oil proc- 
ess. It will positively outwear any roofing plate 
on the market. N. & . lacey CO., 
This plate can also be furnished with genuine a eee a8 , 
Charcoal Iron Base—not steel, “Osborn’s Charcoal Iron PHILADELPHIA. 
Old Style” is guaranteed for 15 years. NEW YORK, CHICAG9. 
J. M. & L. A. OSBORN, Cleveland and Columbus. 


atte 


4g TEED, 


res 
)) 





AN 
N 








J. L. 


The Greatest Saw to Saw that | Ever Saw Saw.” EF: 


is what a practical lumberman said on seeing an Atkins’ high grade Cross-Cut Saw 


in operation. Our saws are unequalled in metal, temper and finish 
Write for catalogue. 


E. C. Atkins & Co... | | # 


REMEMBE! 


INDIANAPOLIS, IND. Tet re 
BRANCH HOUSES: Memphis, Minneapolis, Atlanta, Portland, Ore. in a 
H at 
, legues. 
We don't se! 
them. 

















